ﬂAgent FOR MANUFACTURERS WITH 20 TO 150 EMPLOYEES

Too busy
making things

You'd rather be on the shop floor than chasing quotes. So
the quotes don't get chased.

4 manufacturers. 1 week. ~$5M

in qualified opportunities their teams never had time to find.

Matched to each manufacturer's capabilities. Pipeline created, not revenue captured.

THE CAPACITY CEILING

RFQs piling up Tenders expiring unseen Prospects going quiet
Quotes sitting in inboxes because nobody Government is buying what you build, but Interested buyers who never got a follow-

has time to price them and follow up. opportunities close before you ever see up because your team ran out of hours.
them.
Customer updates not sent Orders tracked by memory Invoices aging quietly
e Existing customers who haven't heard Status lives in someone's head or a e Receivables growing because chasing
from you in months. Relationships fading spreadsheet. When they're out, nobody payments is nobody's primary job.
on autopilot. knows what's where.
"We know what we can make. We just don't know who "I spend my whole day quoting and making. There's
needs it." nobody left to go find work."
A precision tooling shop with aerospace capabilities but no way to find the right A growing shop where the owner does sales, production, and everything in
buyers between

What if you had your own Al system? One that understood your capabilities, knew your market, and went out
and found the work for you. No new hires. No software to learn. Your team approves outcomes instead of
chasing inputs.

Your business. Your Al. Built on 122+ real use cases. You pay when it works.

Each manufacturer gets their own system, built We researched what actually works in manufacturing No retainers. No consulting fees. Your Al finds
around their capabilities, customers, and market. Not Al before building anything. That homework is why revenue, or you don't pay.
a template. these systems get results.

Hitting this ceiling yourself? If you're under 150 employees and your best people are buried in quoting, follow-ups, tenders, customer
updates, and collections, your own Al system can probably help. Know someone who fits? Send them our way.

Daryl Edwards, P.Eng., MBA
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