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Venture Guide 2010
– short version

Dear Reader

The Swiss Venture Guide 2009 was a great success!

Through it’s wide distribution it certainly helped the Swiss Inno-
vation Ecosystem to grow closer together. It  definitely helped 
young entrepreneurs of high tech start-ups to find their way eas-
ier to the support organizations and investors.

Since we ran out of hardcopies we decided to do it again.

For 2010 we are presenting today the Swiss Venture Guide 2010 
as a SHORT Version. You will find again the 10 companies we be-
lieve are on the way to success. 

It will be interesting to look back on the selected companies in 
a few years!

Furthermore important support links, investor contacts and an 
overview of the businessplan competitions for high tech start-ups 
in Switzerland are provided.

Beginning of 2011 we will again present the full version of the 
Swiss Venture Guide.

This version of the Swiss Venture Guide was possible thanks to 
the great support of the Innovation Promotion Agency CTI.

In the meantime, I wish you an encouraging reading.

Jean-Pierre Vuilleumier
Managing Director CTI Invest
Financial Expert CTI Start-up
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Members   

Aargauer Kantonalbank
Affentranger Associates
Atlas Venture
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BiomedInvest
Brains To Ventures
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BV Group
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Core Capital
Creathor Venture
DEFI Gestion
Doughty Hanson
Dpixel
Draper Investment
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Eclosion
Emertec

EPS Value Plus
ErfindungsVerwertung AG
Fongit Seed Invest
Gebert Rüf Stiftung
Go-Beyond
I-Source
Imprimatur Capital
Invision
Jade Invest
Logitech
Mountain Partner
NBGI Ventures
New Value
Novartis Venture Fund
OCAS Ventures
Polytech Ventures
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Swarraton Partners
Swisscom
Target Partners
Technopark Luzern
Tschudin+Heid
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Vinci Capital
Wellington
Zürcher Kantonalbank 
& more than  
15 Business Angels

Partners and 
Sponsors

The Innovation Promotion 
Agency CTI
Gebert Rüf Stiftung
Swisscom
Zürcher Kantonalbank

EPF Lausanne
ETH Zurich
New Value
Novartis
W. A. de Vigier Foundation
Acceleris / SUN
Creapole
Empa
PricewaterhouseCoopers
SIX Swiss Exchange
Tavernier Tschanz
Technopark Luzern
Venture Incubator
Wenger & Vieli
Zühlke Engineering

Our achievements in a nutshell since 2003:
> 70 Investor members, 34 Venture Days, 6 CEO Days 
> 150 companies presented, > 80 Video podcasts
1/2 of the companies financed, approx. CHF 250 Mio. financing volume

The Leading Financing Platform  
for High Tech Companies in Switzerland

CTI Invest
The Swiss 
Venture Platformwww.cti-invest.ch



Content

 7   ARKTIS RADIATION DETECTION

 9 ATIZO

11 BASISNOTE

13 COVAGEN

15 DIAGNOPLEX

17 INSPHERO

19 OPTOTUNE

21 SONIC EMOTION

23 VIRTAMED

25 ZURICH INSTRUMENTS 

Claus Niedermann
Journalistenbüro Niedermann GmbH
Hirschmattstr. 33
CH-6003 Luzern 

work +41 41 226 20 80
mobile +41 79 211 58 80
E-Mail claus.niedermann@jnb.ch

Swiss High Tech  
Companies on  
the way to success

In this section ten Swiss High Tech companies on the way to suc-
cess will be presented.

The criteria for selection were:

•  closing of one or several financial rounds > CHF 1 Mio.
 and/or
•  having paying customers or a product ready for the market 

entry  
(except in Biotech).

Of course there are many more Swiss High Tech companies that 
would qualify for this section.

However, one other interesting aspect of these companies is, that 
they took advantage of most Swiss support organizations and got 
involved with investors related to CTI Invest.
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Dear SME.
  We’re there for you.

Service means being close to the customer. We are very 
pleased to support you and your small or medium-sized 
business. We’re there for you, Switzerland-wide: through 
your personal adviser, the Swisscom shops, partners 
where you are, our free business hotline 0800 055 055
or at www.swisscom.ch/kmu. The choice is yours. 
We’re there for you.



One radiation detector prototype has already been developed, 
close to going into production, by Arktis Radiation Detectors 
Ltd. Now the young enterprise is looking for 5 million Swiss 
francs for the market set-up.

Three young company founders starting an enterprise dealing 
with the multifaceted issue of radioactivity and additionally pock-
eting one founder-prize after another namely Rico Chandra, Gio-
vanna Davatz and Mario Vögeli were of great interest to the me-
dia. But when the Arktis 2007 team also received an inquiry to 
appear on the TV programme Aeschbacher, the three decided to 
limit their appearances and to concentrate on the further develop-
ment of their technology and the market-handling.

The CEO Chandra originally had the idea for the new radiation de-
tector, which works considerably more selectively than the usu-
al appliances, whilst working as a physicist at the Geneva based 
CERN. Meanwhile, the Arktis team-members, numbering seven, 
can already present a prototype close to going into production. 
„We were able to increase the lifespan considerably and at the 
same time lower the cost of the detector module as well as the 
necessary electronics by the factor 10“, explains Chandra.

Now the young enterprise is confronted with the next big step. In 
2010 they intend to win the first paying customers. At the same 
time the founders are setting their sights on the next financing 
round in order to drive on the market set-up. „To accomplish this 
goal we are looking for approximately 5 million Swiss francs“, 
comments Mario Vögeli.

As Arktis has the solution to an acute problem the chances for fi-
nancing and customer winning are good. „Uranium or Plutonium 
which is suitable for weapons radiates much less than the layman 
expects and is therefore very difficult to detect at customs“, says 
physicist Davatz. Nowadays, however, all containers in large ports 
are supposed to be controlled for radioactive radiation. But the ap-
plied equipment is often misled by natural radiation which is, for ex-
ample, found in ceramics or granite. False alarms triggering consid-
erable additional expenses are encountered all too frequently. The 
result being that radiation measurements are often relinquished 
completely. The Arktis detectors can now not only measure differ-
ent radiation types but identify the source and therefore reliably 
differentiate dangerous contraband from naturally radiating goods.

At the moment the team is busy proving that the technology also 
works in everyday life. „We are examining our detectors thorough-
ly“, explains Mario Vögeli. This not only happens in the laboratory 
but also in the field, in a temporary store for radioactive waste. 
So far the results are promising. Rico Chandra is convinced: “We 
will have collected convincing data before approaching potential 
investors in the next weeks.” STEFAN KYORA ■

ARKTIS RADIATION DETECTION

The end of nuclear  
smuggling

Arktis Radiation  
Detectors AG
Zürich

Foundation 2007
Employees 7
Financing Zürich Kantonalbank and Business Angel
Generated capital n.a.
Webaddress www.arktis-detectors.com

V.l.n.r.: MARIO VÖGELI, GIOVANNA DAVATZ, 
RICO CHANDRA

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

Venture Leader Yes
CTI Invest Yes
Venture 2006 Prize Winner Yes
De Vigier Prize Winner Yes (2007)
Additional Awards Top-5 European Security Startup 

2008, Global Security Challenge; 
ZKB Pioneerprize Technopark 2007; 
Start-up grant from the Eidgenös-
sische Stiftung zur Förderung der 
Volkswirtschaft

IMD Lausanne Yes

P
ho

to
: z

vg

7 | SWISS VENTURE GUIDE | COMPANIES ON THE WAY TO SUCCESS



130’000 to kick your startup
Explore the business potential of your technology
Are you doing innovative research? Ever considered exploring the market potential of
your application? venture kick provides you with CHF 130’000, support and network of 
investors to kick-start your own company.

Get your kick: www.venturekick.ch

venture kick is a fully private initiative supported by: 
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ATIZO

 Earning money on web 2.0

Atizo AG
Bern

Foundation 2007
Employees 9
Financing Stiftung für technologische  

Innovation STI
Generated capital CHF 500‘000
Webaddress www.atizo.com

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

Venture Leader Yes
CTI Invest Yes
Additional Awards Scholarship for the training as a 

technology-entrepreneur HSG

V.l.n.r.: RETO AEBERSOLD, CHRISTIAN HIRSIG, 
MATHIAS RUCH

The only 2 year old Atizo can already count well known groups 
to its customers. Now they want to expand abroad.

Web 2.0 is in everybody’s mounth. The assessment of firms such 
as facebook, twitter or youtube are way beyond the billion bound-
ary. But none of the model companies is anywhere near getting 
out of the red. Moreover, there seems to be no recognisable busi-
ness model. A young Swiss company has gone one step beyond. 
Atizo, which started up in 2007, already has a line of renowned 
groups on its customer list such as BMW, Fuji film, Migros, Swiss-
com or Credit Suisse. 

What is more, Atizo is a pure web 2.0 start-up. 6000 registered 
users make suggestions to questions asked by companies on the 
platform. Wanted are, for example, a revolutionary snack , an in-
telligent bedding system or ideas for planning a customer event. 
„ 200 to 500 ideas are regularly contributed by the community in 
answer to individual questions,“ says the CEO of Atizo, Christian 
Hirsing, happily. The best suggestions are later given an award by 
the questioners.

Banking on this, the young entrepreneurs have two new servic-
es on offer. On the one hand the assessment of the best ideas is 
dealt with in mixed groups made up of specialists, company rep-
resentatives and consumers. „This service is not only cheaper but 
also faster than traditional market research“, comments Hirsing. 
On the other hand suggestions can be developed to prototype 
level in closed groups on the platform.
Decisive for the success of Atizo are the „innovators“, the com-
mitted users of the platform. Not only do they generate ideas but 
the size of the community protects the young enterprise from im-
itators. They are therefore well cared for. Out of a team of 9, one 
person exclusively looks after the members. Additionally the com-
munity sense is cultivated at community events.

„Having set-up in Switzerland, expansion awaits us abroad“, ex-
plains Christian Hirsing. The team wants to deal with Germany, 
Austria and France themselves. They are planning a franchising 
model for other countries.

Even though Atizo is achieving a considerable turnover with its 
company customers, it cannot finance the expansion totally  
by its own means. Especially as the platform itself is continually 
being developed. So Atizo is currently in a financing round with 
Business Angel which should be sealed by the beginning of 2010. 
STEFAN KYORA ■
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www.zkb.ch

Become a
member of the

«ZKB PIONIER

Club»

Over the past three years, ZKB has been providing venture capital for 75 innovative start-ups from the seed phase
onwards as part of its PIONIER initiative. We actively contribute to the transfer of ideas from science into business and
see ourselves as a constant and long-term oriented partner. Could you be our next PIONIER? We look forward to seeing
your business plan. Zürcher Kantonalbank, Start-up Finance, P.O. Box, 8010 Zurich



basisnote AG
Bern

Foundation 2007
Employees 8
Financing Trust for technological innovation STI; 

Economic development canton Bern, 
Zücher Kantonalbank, 
LUKB Wachstumskapital 
AG, private Investors

undisclosed

Generated capital 2 million Swiss francs
Webaddress www.basisnote.ch

The speed-test of the Bernese firm basisnote can predict who 
one feels attracted to. It has been inaugurated by the online-
dating agency swissfriends.ch.

Three quarters of the users of a German online-adviser-commu-
nity says that it is possible to fall in love when chatting. As long 
as the love stays virtual they are of course right. On first con-
tact in the real world, however, the happy twosome often fails 
even though the personality profile concerning age, profession 
and hobbies is suitable. It is at the first offline-meeting that it is 
decided whether the parties concerned are attracted to each oth-
er or not. The scent of a human being influences both affection 
and aversion as well as the effect of sex appeal. In other words, 
Amor is not just lead by intuition he also relies, amongst other 
things, on his nose.

Scientists have discovered the reason. The scent profile of a hu-
man being is steered by a gene segment which also influences 
the immune system. When choosing a partner we prefer persons 
whom we assume, on the grounds of their scent, complement 
our immune system in case of reproduction.

2 years ago the biologist August Hämmerli came up with the busi-
ness concept for a digital scent with which the online-dating agen-
cies could increase their hit rates by far. Together with his office 
colleagues, the physicist Samuel Kägi and the political scientist 
Dominic Senn, they founded basisnote AG. They received half a 
million Swiss francs research-money from the state and an addi-
tional million Swiss francs from trusts and investors. With this, a 

BASISNOTE

The scent of love

saliva-speed-test was developed in collaboration with the ETH-
Zürich and the university of Lausanne, thanks to which everyone 
at home can determine his or her own scent.

The chemistry-check, as basisnote calls its product, is now availa-
ble on the market. This speed-test was inaugurated in late autumn 
2009 by the online-dating agency swissfriends.ch. There, singles 
can order the scent-test-set for 66 Swiss francs. The application 
is simple. The user spits into a small tin and after approximately 
20 minutes a binary code, which has to be entered into the per-
sonal profile at the dating agency, is displayed.

The young company now wants to conquer the international mar-
ket with its scent-test. „Market conditions are favourable for such 
a step. In the face of an international consolidation trend, on-
line-dating agencies are looking for competitive advantages on 
the platforms“, states board director Corin Ballhaus. Basisnote 
already has the necessary finances at its disposal for this ex-
pansion. Thanks to a second financing round they were able to 
generate an additional 2 million Swiss francs. However, the chem-
istry-check is not their only project. „We want to use our findings 
in the field of scent-matching in the fragrance market“, says CEO 
Dominic Senn. The necessary additional research and develop-
ing activities will again be partly financed by the state promotion 
agency for innovations, KTI, to the amount of approximately 1 mil-
lion Swiss francs. CLAUS NIEDERMANN ■

V.l.n.r.: MANUEL KÄGI, DOMINIC SENN, 
AUGUST HÄMMERLI

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

CTI Invest Yes
Venture Kick Yes
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ETH transfer is the dedicated technology transfer office at ETH Zurich

ETH transfer is an excellent point of entry for the industry and investors to
>  Discuss collaborations
>  License ETH technologies
>  Establish contacts with spin-off companies 

ETH transfer manages a broad licensing portfolio that includes the following fields

View our licensing opportunities at www.transfer.ethz.ch

ETH Zurich has an impressive five-year track record
>  More than 1200 new research agreements
>  Over 400 new patent applications
>  Close to 70 new spin-offs

Linking Science and Business

ETH Zurich
ETH transfer, HG E 43–49
Raemistrasse 101
8092 Zurich, Switzerland

phone +41 44 632 23 82
transfer@sl.ethz.ch
www.transfer.ethz.ch

> Diagnostics
> Electrical and electronics engineering
> Information and communications  
 technology

> Mechanical engineering and aerospace
> Medical devices
> Micro- and nanotechnology

> Advanced materials
> Biotechnology and pharmaceuticals
> Chemical processes and compounds

081024_ETH-transfer_Inserat_A4.indd   1 24.10.2008   11:07:22 Uhr
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The scope of their molecules caused a sensation even amongst 
scientists. Now Julian Bertschinger and Dragan Grabulovski 
are developing new drugs on this basis.

At the start-up in 2007 Covagen had already made the first im-
portant steps which other young biotechnology companies find 
time consuming in the first few years. With the Novartis Venture 
Fund the founders Julian Bertschinger and Dragan Grabulovski 
had hauled aboard a well-known investor.

The development proceeded quickly and in the very same year, 
2007, the founders agreed to a research partnership. Two years 
later Roche joined as an additional collaboration partner. „The co-
operation not only brings revenue but it also increases our credi-
bility“, explains CEO Bertschinger.
This is paramount for the young company as it is in the process 
of developing medicine on a unique, sofar unexploited scientific 
basis. In his PHD at the ETH Zürich, Dragan Grabulovski laid the 
foundation for this new class of medicine. The pharmacist discov-
ered a way to manipulate special molecules, so-called Fynomers, 
in such a way that they dock onto any disease related target in the 
human body. Hence the action field is vast.

Accordingly  the two projects, pursued by the meanwhile seven 
member strong team, come from different fields of applications. 
„Our aim is not only to develop a medicine against the inflamma-
tion illness rheumatoid arthritis but also against cancer“, explains 
CEO Bertschinger.

To realise this, a lot of money is needed even in the early phases. 
The 3 year old Covagen is planning a financial round over a dou-
ble-digital million magnitude for 2010. The dress rehearsal was 
a success as a new investor joined the company this year, the 
American MPH.

The team of the 33 year old Bertschinger is also getting support 
in areas other than finances. He has selectively extended his ad-
ministrative and scientific advisory board over the recent years. 
He knows exactly what he wants: “For instance, it was important 
for me that there were no theorists on the advisory board but peo-
ple who themselves had experience in the development of med-
icine“ says Bertschinger.

Ray Hill, who is on the administrative board, is a former high-rank-
ing Merck manager who was responsible for the cooperation with 
and the acquisition of start-ups. „Not only does Hill have first hand 
knowledge of our customers‘ views but he also has contacts to 
many important people in the pharma industry world-wide“, raves 
Bertschinger. STEFAN KYORA ■

COVAGEN

A key to a new type of drugs

Covagen AG
Zürich

Foundation 2007
Employees 7
Financing Novartis Venture Fund, MP Healthcare 

Venture Management
Generated capital n.a.
Webaddress www.covagen.com

CTI Start-up Coaching / Label Yes
CTI Projects Yes
Venture Leaders Yes
CTI Invest Yes
Venture 2006 Prize Winner Yes

DRAGAN GRABULOVSKI (l.)
JULIAN BERTSCHINGER (r.)
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Innogrants by  EPFL

Some promising people that benefited from it

supported by:



Diagnoplex is developing the first truly reliable blood test to 
detect colon cancer. The product of the young enterprise could 
already be launched in 2011.

„It wasn’t an inconvenient time, it was the worst time.“ These 
were the words uttered by Stavros Therianos, CEO of Diagnoplex, 
when thinking back to his last financing round. In summer 2008 
investors had come to an agreement with the company over the 
benchmarks of the round. This was followed by several months 
of uncertainty. It was last December, at the height of the finan-
cial crisis, that Therianos announced the conclusion of the finan-
cial round.

Ten million Swiss francs went to the 3 year old, young enterprise. 
„Decisive was our intensive and open communication with the in-
vestors“, said Therianos. He had paid special attention to repeat-
edly highlighting the usefulness of his product.

Diagnoplex is convincing in this respect. The enterprise has  
been developing a blood test for early diagnosis of colon can-
cer. The disease is quite widespread amongst the population 
over 50. Approximately one out of 200 persons is taken ill with 
it. If it is diagnosed early enough, the chance of survival is high.

So far the only safe detecting method has been the colonosco-
py. As this is somewhat of an ordeal, many who belong to the 
risk group aged 50 plus, prefer to go without and therefore risk a 
late diagnosis of the disease. However, the simple blood test of 
Diagnoplex eliminates the unpleasant sides of colon cancer pre-
vention and could be carried out as a yearly, routine examination.

The Diagnoplex product uses more than a dozen so-called  
biomarkers to detect the illness. Biomarkers are molecules 
which enter the blood system either because of the tumor  
itself or because of the reaction of the body. The now 46 years 
old Therianos developed this analysis technology during his 
time spent at the University of Rochester, USA, where he was  
working as an assistant professor. In order to found the compa-
ny the native Romand returned to Lausanne. At the local Uni-
versity hospital he met the oncologist Curzio Rüegg which, ac-
cording to the company founder, was „ a stroke of luck“. Rüegg 
contributed the know-how of his field of applications and to-
gether they identified the so far unknown biomarkers for intes-
tinal cancer.

In a few weeks Diagnoplex will start a wide-spread test with more 
than 1000 patients. The product has already proved itself in a test 
series with 140 persons. The introduction to the market is there-
fore foreseeable and Therianos says: „In 2011 we would like to be 
launched.“ STEFAN KYORA ■

DIAGNOPLEX

Life-saving early diagnosis

Diagnoplex SA
Lausanne

Foundation 2005
Employees 10
Financing Foundation FIT, Gebert Rüf Trust,  

Novartis Venture Fund, NeoMed,  
Initiative Capital Romandie

Generated capital 10 million Swiss francs
Web address www.diagnoplex.com

STAVROS THERIANOS

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Invest Yes
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N O V A R T I S 
V E N T U R E  F U N D S

 Investing in innovative 

life science concepts 

for patient benefi t creating 

attractive returns 

for entrepreneurs and 

investors.

www.venturefund.novartis.com



The Zürich based InSphero has developed a technology for 
the cultivation of microtissue. This can help pharmaceutical 
companies save dozens of millions on automated drug tests.

New medicine is initially tested on cell cultures, then on animals 
and finally on humans. With each stage the costs rise dramati-
cally. Ineffective or harmful potential agents should therefore be 
eliminated as early on as possible. However, at the moment this 
presents difficulties as tests using conventional cell cultures are 
minimally convincing. „ 9 out of 10 potential agents which are 
found at this stage will, according to the American Government 
agency FDA, later prove to be useless“, explains Jan Lichtenberg, 
CEO of InSphero.

One reason for the unconvincing tests are the cell cultures  
which are being used. These are so-called two dimensional cell 
carpets. However, three dimensional tissue dressings which 
have been known for quite some time, made of individual cells 
in laboratories, would allow for more convincing tests. But up 
to now the manufacture of such tissue has been complex and 
extremely time-consuming. High-Throughput-Processes normal-
ly applied in the pharmaceutical branch have so far been impos-
sible.

However, the four founders of InSphero make exactly this possi-
ble. They have developed a patented, synthetic board which per-
mits the automated production of three dimensional microtis-
sue in hanging drops. Special channels run through the InSphero 
board. On the top-side of the board these are each robotically 
filled with nutrient solution and a singular cell and on the under-
side the solution builds drops. The cells then sink into these drops 
and grow to microtissue the size of a pinhead. So, for example, 
50‘000 almost identical microlivers can be developed in an equal 
amount of drops – thanks to this process. Additionally, active sub-
stances can be brought to the tissue through the channels and 
can be tested for their effectiveness and harmfulness.

„With improved celltests, such as ours, the development costs of 
one medicine can be lowered by 50 to 100 million“, explains Lich-
tenberg. The interest in the technology is accordingly high. Cur-
rently, first studies are being undertaken together with Novartis 
and a second, large pharmaceutical enterprise. As from 2011, 
product sales are meant to generate turnover. 

So far, he four founders, some of whom have had long term  
industrial experience, have financed the company themselves.  
As from the beginning of 2010 Business Angel intends to invest 
new money to initiate a fast market set-up. As far as this is con-
cerned InSphero already deems itself in advanced negotiations. 
STEFAN KYORA ■

INSPHERO

Attaining better tests  
automatically

InSphero AG
Zürich

Foundation 2009
Employees 4
Financing So far through the founders
Generated Capital n.a.
Webaddress www.insphero.com

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

CTI Invest Yes
Venture Kick Yes
Additional Awards Winterthur Heuberger 

Preis 2009

V.l.n.r.: JENS KELM, JAN LICHTENBERG, SIMON P. 
HOERSTRUP, WOLFGANG MORITZ
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New Value AG. 
Bodmerstrasse 9. CH-8027 Zürich. 
Tel +41 43 344 38 38. 
info@newvalue.ch, SWX: NEWN

Investors click on www.newvalue.ch 
and benefi t from the development.

Sustainable Swiss Private Equity

Without

sustainability 
doesn’t last.
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Picture quality and depth of field of a leading camera in a 
standard mobile phone? The tunable lense of the Zürich based 
Start-up Company Optotune makes it possible.

1880 the German physicist Wilhelm Conrad Röntgen discovered 
that rubber bands expanded when put under electric tension. The 
physical law of electro-active polymeres (EAP) has theoretically 
been known since then.

In practice however, namely in the art of engineering, the EAPs 
did not play an important role for over 100 years. But in the 1990’s 
a rapid upturn was witnessed. The reason being: In the course of 
miniaturization and with the emergence of new materials, sud-
denly interesting perspectives arose in the field of energy efficient 
conversion of electricity to mechanical energy and in the construc-
tion of new elements for the optoelectronics.

Researchers of the ETH-Zürich were amongst the pioneers in this 
field and here the then 26 year old doctoral candidate Manuel 
Aschwanden made first contact with the EAPs. After a mainly 
theoretical thesis he was looking for a „topic with application po-
tential“ for his dissertation. He concentrated on adaptable optics 
and constructed distortable light-diffraction lattices.

The academic rehearsal quickly developed into something more. 
Soon Aschwanden concentrated on lenses with variable diffrac-
tion indexes and therein recognized market potential. During his 
studies in Zürich, Chicago and London the electro-engineer had 
often found time to visit lectures in strategical as well as business 
management, this now proved to be of advantage. In February 
2008 he founded the company Optotune together with the grad-
uate David Niederer and the Consultant Mark Blum and moved 
into the business incubator of the EMPA in Dübendorf.

Today the enterprise has 13 employees. Licenses and engineering 
contracts with manufacturers of car headlights, technical lamps 
and lighting systems have generated several million Swiss francs. 
Money which is being invested in the setting up of a production 
line for small zoom lenses with variable focal lengths.

A camera system making a space intensive mechanical zoom de-
vice superfluous is naturally interesting for the mobile phone indus-
try. You do not have to be a prophet to predict that the Optotune 
lenses will revolutionize the market for mobile phone cameras.

The first customer tests will begin shortly. If they confirm what 
the innovation from Zürich has promised, it will sooner or later go 
into large-scale production.“ We have managed to win an Ameri-
can partner for this“, explains Aschwanden. The contract with the 
US-group has already been wrapped up and Aschwanden specu-
lates that mid-term, Optotune will have 40 employees.

OPTOTUNE

Focusing on the world  
market

Within two years of having gained the certificate of registration, 
they have proceeded to become a sought after supplier for the 
globally operating mobile phone industry. And all without one sin-
gle franc of venture capital. An almost unbelievable story. But 
Manuel Aschwanden, born and bred in the hamlet Haldi above 
Schattdorf in the canton Uri, stays as calm as can be. He wards 
off congratulations: „ We can still make management errors“, he 
says dryly. JOST DUBACHER ■

Optotune AG
Dübendorf (ZH)

Foundation 2008
Employees 13
Financing Founder and trusts
Generated capital > 200 000 Swiss francs
Webaddress www.optotune.com

MANUEL ASCHWANDEN (l.)
MARK BLUM (r.)

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses 
(Venturelab)

Yes

Venture Leaders Yes
CTI Invest Yes
Venture-Kick Yes
Venture 2008 Prize Winner Yes
De Vigier Prize Winner Yes (2009)
Additional Awards ZKB Pioneerprize, Start-up 

grant from the Eidgenös-
sische Stiftung zur Förderung 
der Volkswirtschaft
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The most important prize for Young 
Entrepreneurs in Switzerland, since 1989

Application deadline: 3rd October 2010

W. A. DE VIGIER STIFTUNG
Promoting Young Swiss Enterpreneurs

www.devigier.ch

5 x CHF 100‘000.– 
Every Year for Innovative 
Business Ideas 
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Stereo and surround techniques are a thing of the past. Today 
3D-sound is it. A microchip from Zürich Glattbrugg is revolu-
tionizing the hifi and audio world.

Autumn 2009: An MP3-dockingstation of the hifi producer Scott 
acoustically out-shines all other innovations at the IFA in Berlin.
The sound system guarantees a 3D-audio- experience, not only in 
the selected, so-called sweet spots but in the whole soundarea.

The piece of equipment is called Zurigo andthat not by chance. It 
is thanks to a microchip from the Zürich lower regions that Zurigo 
has such an outstanding sound quality. The tiny thing refines real 
time digital audio signals to a 3D- sound-picture. It was developed 
in the laboratories of sonic emotion.

Renato Pellegrini, co-founder and CEO of the young company clar-
ifies it:“ This has nothing to do with magic. It is pure physics.“ In 
short: Since the 17th century it is known that every sound wave 
can be reproduced through a lot of small sound waves at any giv-
en spot in the room. Provided, however, there is an infinite source 
of sound at one’s disposal.

In reality there is no such thing as infinite quantity and therefore 
the excitement was big when the Dutch engineering team around 
Diemer de Vries succeeded, with a lot of applied software, in 
producing a 3D-audio-experience with a finite amount of sound 
sources. Diemer de Vries initiated the EU-research program Ca-
ruso and the Swiss company Tontechnik-Firma Studer also partic-
ipated. „It was fantastic“, remembers Pellegrini who, at the time, 
looked after the project for Studer. And when the Studer manage-
ment suddenly decided to withdraw from 3D-development Pel-
legrini didn’t hesitate. He mobilized his study companion Matthi-
as Rosenthal and the two of them set up their own business with 
the Caruso project.

The courage of the then 30 year old electro engineers soon paid 
off. For example, sonic emotion was given the chance to con-
struct sound-simulators for the development department of VW. 
They could also equip concert and exhibition halls in Europe and 
the USA. „And as from 2008“, remembers Pellegrini, „ we went 
into the chip development, because we had succeeded in produc-
ing the 3D-effect with only 6 sound sources.

The commercial potential of the sonic-emotion-3D-sound-chip is 
enormous. As it will not produce noticeably higher-costs for the 
end consumer, it will sooner or later be integrated in the stand-
ard fittings of every sophisticated hifi appliance. For sonic emo-
tion it is now essential to set up the necessary sales and sup-
port centres at focal points of the global electronic manufacture, 
above all in East Asia.

SONIC EMOTION

The richness of sound

RENATO PELLEGRINI
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The expansion is financed by two venture capital companies. They 
came on board in 2007 and can congratulate themselves on their 
investment choice. It seems that going public might be a long 
term possibility. „ The company Dolby“, said Renato Pellegrini,“ 
has been on the stock market for years and we are the Dolby of 
the 3D-age.“ JOST DUBACHER ■

sonic emotion ag
Oberglatt (ZH)

Foundation 2002
Employees 12
Financing venture capital
Generated capital > 3 Million Swiss francs
Webaddress www.sonicemotion.com

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

Venture Leaders Yes
CTI Invest Yes
Additional Awards Red Herring Europe top 100 

2008



ABOUT US

venTUre cApiTAl & 
privATe eqUiTy

Wenger & vieli lTd

We are a leading Swiss law firm with about 40 lawyers located in Zurich and Zug. One of our 
particular strengths is in the area of Venture Capital and Private Equity.

Dufourstrasse 56 – Lockbox 1285 – CH-8034 Zurich
Office Zug – Metallstrasse 9b – CH-6300 Zug

T  +41 (0)58 958 58 58 – F  +41 (0)58 958 59 59
mail@wengervieli.ch – www.wengervieli.ch

We advise investors through the whole life cycle of venture capital: on tax efficient offshore and 
domestic fund structures, aquisition of portfolio companies, exit routes and more. As a one-stop-
shop we take care of tax structuring, intellectual property, regulatory, employment, general contract 
and corporate law. On top we offer the full range of all notarial services needed in the venture capital 
business.

Further Practice Areas: Acquisition & Project Financing, Banking Law, Capital Markets & Stock Exchange 
Law, Collective Investment Schemes, Competition Law, Employment Law, General Corporate & Com-
mercial Law, Information Technology Law, Inheritance Law, Insolvency, Intellectual Property Law, Life 
Sciences, Litigation and Arbitration, Media Law, Mergers & Acquisitions, Notarial Services, Payments, 
Clearing & Settlement, Real Estate, Tax Law.

We advise our clients in German, English, French, Italian, Czech, Russian and Spanish.

We support promising companies in transforming  
their ambitious plans into solid businesses. 

Alain Nicod

Arnd Kaltofen

Daniel Gutenberg

Diego Braguglia

Joe Mächler

www.vipartners.ch
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Minimal-invasive surgery has becomea worldwide trend. The 
Zürich based start-upcompany VirtaMed develops artificial 
patients for the training of young doctors.

Surgery is a matter of fine feeling. That is true for conventional 
surgery on the open body as well as for minimal-invasive surgery 
whereby the surgeon often only has a camera and a type of a joy-
stick at his disposal. The demands on the eye-hand-coordination 
are high. These processes have to be practised either on live pa-
tients or, even better, on digital dummies.

Experts estimate that 50 million Swiss francs are being spent on 
the acquisition of surgical simulators by hospitals and universities. 
It seems to be a growing trend. The market is annually growing 
by 30 to 40 percent. In the field of virtual uterus endoscopies, the 
leading supplier is called VirtaMed: an ETH-spinoff from the Zu-
rich Technopark.

VirtaMed CEO Stefan Tuchschmid, educated as an electro-engi-
neer, remembers the academic origins of the project: „ I was 
one of 16 doctoral candidates in a national research project which 
dealt with surgical simulation as realistically as possible.“ Togeth-
er with the IT-enthusiast and gynecologist Michael Bajka, he fo-
cused on the simulation of the uterus.

„The challenge was in the linking of medical expertise and the 
know-how in the field of software simulation,“ explains Tuch-
schmid;  the specific challenge lay in the simulation of the private 
parts. A prospective doctor should be allowed to experience what 
a uterus wall feels like thanks to power feedback.

Tuchschmid and Bajka founded the VirtaMed together with other 
researchers and six years after the development start-up they pre-
sented their first surgical simulator for the uterus at a congress 
of the Swiss gynecological association in Davos. It was a huge 
success; the VirtaMed HystSim was met with enthusiastic reac-
tions and immediately found customers in Switzerland, the Mid-
dle East and the USA.

Today VirtaMed is following a double strategy: not only do they 
develop simulation tools for partner firms such as the American 
Medtech company Conceptus, but they are also working on the 
diversification of their own product range. The virtual prostate is 
in preparation, other application fields will follow.

By name, the deal with Conceptus, a manufacturer of perma-
nent contraceptive appliances, has brought good money to their 
register so that in 2010 VirtaMed can aspire being out of the red 
despite having undertaken substantial investments. The initially 
planned financing round would only have been realised in order to 
speed up the product development; but according to Tuchschmid 

VIRTAMED

Digital dummies

it will probably be relinquished. Medium-term he is striving for a 
turnover between 10 and 15 million Swiss francs and long-term 
he intends to sell VirtaMed to a globally active Medtech-group.

Like many other high-tech-founders he does not consider his 
company to be a life-long project. The 30 year old young entrepre-
neur admits liking variety. But at the moment there are no doubts 
about his feeling totally at ease in his role. Jokingly he says: „ I am 
standing at the front and behind me I have a world class team do-
ing the work.“ JOST DUBACHER ■

VirtaMed AG
Zürich

Foundation 2007
Employees 7
Financing Trusts (Venture-Kick), Business Angels 

(Start Angels Network), 
Zürich Kantonalbank

Generated capital >1.3 million Swiss francs
Webaddress www.virtamed.com

DANIEL BACHOFEN (l.)
STEFAN TUCHSCHMID (r.)

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

Venture Leaders Yes
CTI Invest Yes
Venture-Kick Yes
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Softwarelösungen & Produktinnovation Consulting
Development
Integration

www.zuehlke.com

From Brain
to Market

brigitte.zulauf@ch.pwc.com, remo.schmid@ch.pwc.com 
PricewaterhouseCoopers AG, Birchstrasse 160, CH-8050 Zürich, Tel. +41 58 792 44 00, Fax +41 58 792 44 10

At PricewaterhouseCoopers we combine expertise and  
experience to assist you in all phases of your company  
formation with tailor-made solutions: www.pwc.ch

Learning to fly.

© 2008 PricewaterhouseCoopers. All rights reserved. PricewaterhouseCoopers refers to the network of member firms of PricewaterhouseCoopers  
International Limited, each of which is a separate and independent legal entity.

TLS_Learning_to_fly_135_90_ZH.indd   1 10.10.2008   08:07:19



Softwarelösungen & Produktinnovation Consulting
Development
Integration

www.zuehlke.com

From Brain
to Market

The human being is constantly penetrating further dimen-
sions and by doing so we are overburdening our sensory  
organs. New measurement devices like those of ZurichInstru-
ments are in demand.

Those who measure also assess signals. In the ideal situation 
objects send out signals but often a diversion is necessary.  
Objects are, for example, stimulated through sound, light or  
electric vibrations; the produced echo is then assessed. The  
challenge, especially in micro and nano areas, lies in the fact  
that the sought after measurement signals are hidden behind ear 
deafening, background noise. These signals have to be filtered out 
and then traced throughout the measurement period.

Lock-in-amplifiers are used for this type of oscillation measure-
ments. These are highly complex devices which manage to sieve 
out the echo from the object stage by stage. Zurich Instruments 
constructs such lock-in-amplifiers. „But we transform electric 
waves into a data stream instantly“, says Sadik Hafizovic the co-
founder and CEO of the ETH-spin-off. Analog becomes digital 
with all the added advantages such as higher precision and less-
er tendency to disruption. 

In order to process the enormous amount of data from the trans-
former, Zurich Instruments has been using a technology which has 
ventured into permanently new „service“ fields over the last 10 
years. These are so-called field programmable gate arrays (FPGA). 
The integrated circuits are highly suitable for parallel dissemina-
tion of information and, especially in units under 10‘000, they are 
considerably cheaper than common, application orientated chips.

What sounds deterrently technical to the layman, sounds like  
music in the ears of measurement experts. Researchers and  
engineers  are penetrating further and further into the micro and 
nano world. But the test and measurement market, which none-
theless has a global turnover of 5 billion Swiss francs, is constant-
ly limping behind the wishes of their most demanding customers.

3 years ago Hafizovic realised, for the first time, how big the interest 
of industry and research actually was. The ETH-doctoral candidate 
visited a trade fair in Lyon. A short survey among visitors and stall 
holders of the biotech- and semiconductor-industries, was enough 
to make him realise that he was on the right track with his lock-in-
devices. He convinced Flavio Heer and Beat Hofstetter, two col-
leagues from the ETH department for science and engineering bi-
osystems, of the project and founded the Zurich Instruments AG.

Over a year later, in July 2009, the young enterprise sold its first 
standard device. It was bought by a world leading solarcell manu-
facturer. The ball was set rolling and since then more than 20 piec-
es have been sold, especially in the USA and the EU.

ZURICH INSTRUMENTS AG

Precise, precisely,  
Zurich Instruments

Thanks to the immediate success on the market, Hafizovic, born 
in Berlin of a Bosnian father and an American mother, was able to 
do without the help of venture capital. A planned financial round 
has been postponed until the development start of the second 
product-family.

The current measurement area of 50 megahertz will be extend-
ed many times over in the next generation of devices – this will 
reveal new application areas to technology.“ There are no optimal 
measurement devices for the handling of nano structures“, says 
Hafizovic, „we want to close this gap“. JOST DUBACHER ■

Zurich Instruments AG
Zürich

Foundation 2008
Employees 7
Financing Trusts and Prizes
Generated capital >800 000 Swiss francs
Webaddress www.zhinst.com

V.l.n.r.: BEAT HOFSTETTER, SADIK HAFIZOVIC, 
FLAVIO HEER

CTI Start-up Coaching / Label Yes
CTI Projects Yes
CTI Entrepreneurship Courses  
(Venturelab)

Yes

Venture Leaders Yes
CTI Invest Yes
Venture-Kick Yes
De Vigier Prize Winner Yes (2009)
Additional Awards Start-up grant from the Eidge-

nössische Stiftung zur Förde-
rung der Volkswirtschaft
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Your point of entry for
 Start-up consultancy
 Access to financing  
 Administrative support
 Rooms and infrastructure
 Access to Empa labs and equipment
 Research cooperations with Empa 

www.empa.ch

glaTec and tebo – Empa's technology
centers for start-ups and spin-offs in
the field of material and environmental
sciences and technologies

Interested? 

mario.jenni@empa.ch

peter.frischknecht@empa.ch

I_cti8.0:I_cti8.0  17.02.09  07:50  Seite 1

General CorporateCorporate TransactionsBanking & FinanceNew Technologies 
Strategic RestructuringArbitrationCompetitionTax 

11bis, rue Toepffer - CH-1206 Geneva  T + 41 22 704 37 00  F + 41 22 704 37 77 
 www.taverniertschanz.com  Contact: Jacques Bonvin (bonvin@taverniertschanz.com) 

A V O C A T S  A T T O R N E Y S - A T - L A W 

Your Success is Our Success 
We are a fully integrated team of entrepreneurs at the 

service of corporations and entrepreneurs, with a 
passion for original, simple and effective solutions 



Important Links
Innovation Promotion Agency CTI
Dr. Ingrid Kissling-Näf
www.kti-cti.ch

CTI Projects
Marlyse Knuchel
www.kti-cti.ch

CTI Start-up
Dr. Martin Bopp
www.ctistartup.ch

CTI Entrepreneurship
Hugo Zimmermann
www.venturelab.ch

CTI Invest
Jean-Pierre Vuilleumier
www.cti-invest.ch

ETH Transfer
Dr. Silvio Bonaccio
www.transfer.ethz.ch
www.spinoff.ethz.ch

ETH Juniors
Luciano Franceschina
www.juniors.ethz.ch

EPFL Innogrants
Hervé Lebret
www.vpiv.epfl.ch

De Vigier Foundation
Jean-Pierre Vuilleumier
www.devigier.ch

Venture 
Venture Office
www.venture.ch

IMD
Jim Pulcrano
www.imd.ch/startups

Venture Kick
Beat Schillig, Jordi Monsterrat
www.venturekick.ch

Venture Leaders
Beat Schillig/Jordi Monsterrat
www.venturelab.ch/vLeaders.asp

Technopark-Allianz
www.technopark-allianz.ch

Technopark Zürich
Henning Grossmann
www.technopark.ch

Technopark Aarau
Thomas Schmitt
www.technopark-aargau.ch

Technopark Luzern
Jochen Gnädinger
www.technopark-luzern.ch

Technopark Winterthur
Dr. René Hausammann
www.technopark-winterthur.ch

PSE (at EPFL)
Jean-Philippe Lallement
www.parc-scientifique.ch

Swissnex Boston
Pascal Marmier
www.swissnexboston.org

Swissnex San Francisco
Dr. Christian Simm, Birgit Coleman
www.swissnexsanfrancisco.org

B-Tools
Ruth Imholz
www.btools.ch

Creapole
Sébastien Flury
www.creapole.ch

CSEM
Dr. Thomas Hinderling
www.csem.ch

Eidg. Stiftungsaufsicht (Overview)
n.a.
www.edi.admin.ch/esv/00475/00698/in-
dex.html?lang=de

Empa
Mario Jenni
www.empa.ch

EUResearch
Dr. Olivier Küttel
www.euresearch.ch
(Swiss guide to European research)

Paul Scherrer Institut PSI 
Prof. Dr. Jens Gobrecht
www.psi.ch

SECA
Maurice Pedergnana
www.seca.ch

Stanford Education Corner
n.a.
www.ecorner.stanford.edu

StartupCamp
Dania Gerhardt
www.startupcamp.ch

Startups.ch
n.a.
www.startups.ch

Startup Weekend
Dariush Daftarian
www.startupweekend.ch

Startzenturm
Marc Hamburger
www.startzentrum.ch

Swiss Innovation Forum
Stefan Linder
www.ch-innovation.ch

SwissStartups.com
Dominik Tarolli
www.swissstartups.com

Venture Summit
Beat Schillig/Jordi Montserrat
www.venture-summit.ch
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Technopark Luzern und Tavernier Tschanz?

creapole
heartbeat of

in Jura

www.creapole.ch - 032 420 37 40

innovation
  buildingIT

                  buildingLifeSciences

         buildingMicro

Contact us and join the “Sun Startup Essentials”-program:

•  Workstations, Servers and Storage up to 75% Discount
•  Free Technical Advice and Training
•  Run Solaris OS, Linux or Windows
•  No Fee to Join

Contact us for more information and membership: startup@acceleris.ch

THE SECRET OF SUCCESS?
PERFECT PARTNERS

Acceleris GmbH | Basel | Bukarest | Kloten | Renens | Zollikofen | Tel. +41 31 911 33 22 | www.acceleris.ch

acceleris_startup-inserat_RZ_2009-02-13.indd   1 13.02.2009   11:42:54
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Investor Contacts

Swiss Investors
 
Affentranger Associates
Lukas André
www.aasa.com

Aargauische Kantonalbank
André Kühni
www.akb.ch

Aventic
Alan Frei
www.aventicpartners.ch

BiomedInvest
Gerhard Ries
www.biomedinvest.ch

BSI Health Capital
Davide Gai
www.healthcapital.ch

BV Group
Daniel Kusio
www.bvgroup.ch

Constellation Schweiz AG
Rainer W. Fröhlich
www.constellation.ch

Core Capital Partners AG
Martin Gloor
wwww.corecapital.ch

DEFI Gestion
Claude Suard
www.defigestion.ch

Eclosion
Jesus Martin-Garcia
www.eclosion

EPS Value Plus AG (New Value)
Peter Letter
www.newvalue.ch

ErfindungsVerwertung AG
Peter E. Burckhardt
www.eva-basel.ch

Fongit Seed Invest SA
Pierre Strübin
www.fongit.ch

Gebert Rüf Stiftung
Pascale Vonmont
www.grstiftung.ch

Invision Private Equity AG
Martin Staub
www.invision.ch

Jade Invest SA
Thomas Hinderling
www.jade-invest.ch

Logitech Europe SA
Bernard Gander
www.eu.logitech.com

Novartis Venture Fund
Markus Goebel
www.venturefund.novartis.com

Polytech Ventures
Stéphane Zrehen
www.polytechventures.ch

Redalpine Venture Partners AG
Peter Niederhauser
www.redalpine.com

STI Stiftung
Bärbel Selm
www.sti-stiftung.ch

Swisscom AG
Dominique Mégret
www.swisscom.com

Technopark Luzern
Jochen Gnädinger
www.technopark-luzern.ch

Tschudin+Heid
Ralf Strümpler
wwww.tschudinheid.ch

VI Partners AG
Alain Nicod
www.ventureincubator.ch

Vinci Capital
Christian Waldvogel
www.vincicapital.ch

Zürcher Kantonalbank ZKB
Erika Puyal Heusser
www.zkb.ch

International Investors

Atlas Venture
Hakan Goker
www.atlasventure.com

Baytech Venture
Rolf Schneider-Günther
www.baytechventure.com

Creathor Venture
Cédric Köhler
www.creathor.de

Doughty Hanson & Co GmbH
Stefan Tirtey
www.doughtyhanson.com

Dpixel
Alessandro Santo
www.dpixel.it

Draper Investment 
Don Plaisted
www.draperco.com

Earlybird 
Wolfgang Seibold
www.earlybird.com

Emertec
Jean-Philippe Gendre
www.emertec.fr

Imprimatur Capital Ltd.
Ben Ferrari
www.impcap.com

I-Source Gestion
Eric Harle
www.isourcegestion.fr

Mountain Partners
Ingo Drexler
www.mountain-partners.ch

NBGI Ventures
Aris Constantinides
www.nbgiventures.com

OCAS Ventures
Cédric Dockendorf
www.ocasventures.com

Saab Ventures
Fredrik Rosenqvist
www.saabgroup.com

SHS
Hubertus Leonhardt
www.shsvc.net

Sofinnova
Nicolas Louvet
www.sofinnova.fr

Swarraton Partners
Christophe Jungels-Winkler
www.swarraton.com

Target Partners
Berthold von Freyberg
www.targetpartners.de

Wellington
Frank Boehnke
www.wellington-partners.com

Business Angel Clubs

BrainsToVentures
Florian Schweitzer
www.b-to-v.com

Business Angels Schweiz (BAS)
Jan  Fülscher
www.businessangels.ch

Go Beyond Ltd.
Brigitte Baumann
www.go-beyond.biz

Start Angels Network
Peter H. Müller
www.startangels.ch

and Business Angels
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Technopark Lucerne provides pro-active support for establishing and expanding  
start-ups. It offers premises tailored to individual requirements, a modern infra-
structure in a good location, focused training, and valuable contacts.

Focal point for sustainable financing of start-ups

We find reliable lenders and investors for young entrepreneurs on the basis of a 
broad network. We provide start-ups with professional training services, putting 
them on the path towards a successful entrepreneurial future and making them 
attractive for investors.

Charles Keusch  
CEO  
MSc. Eng. ETHZ 

Jochen Gnädinger 
Business Development  
BSc. Eng./ MBA-HSG 

TECHNOPARK® LuCERNE – THE PLACE TO GROw

www.TECHNOPARK-LuzERN.CH

lay_technopark_ins_svg_210x145_1e.indd   1 18.02.10   14:46

The reversible key: a Swiss invention
from Kaba, 1934

Whichever way you turn it, this key always fits. Investors need 
appropriate benchmarks so they can assess the relative per-
formance of specific securities and markets. The SPI® (Swiss 
Performance Index) is the broadbased share index for Swiss 
companies listed on the SIX Swiss Exchange. And in addition 
to the blue-chip SMI® index, the SPI EXTRA® provides a bench-
mark for tracking the development of small- and mid-cap stocks. 
Innovations for the Swiss financial marketplace.

A benchmark that always fits: 
the SPI® Family

www.six-swiss-exchange.com

SIX_SWX_Ins_Schluessel_210x145_e.indd   1 14.10.2008   11:29:37 Uhr



Businessplan Competitions   

Name Prize Short description / Egibility

Businessplan Wettbewerb 
Liechtenstein Rheintal
www.businessplan-wettbewerb.li

•  max. CHF 250‘000.- in FL 
(Seed money and subsidies)

•  max. CHF 600‘000.- in CH (Mezzanine)

For innovative teams, Spin-offs, Start-ups but also 
established companies with brillant ideas from FL, CH, A, 
D; two winners can be nominated: one in FL, one in CH

De Vigier Prize
www.devigier.ch

CHF 500‘000 p.a.
CHF 100‘000 each

Support for company founding: feasability, 
financing, market opportunity of the product

Entrepreneur of the Year
www.ey.com/ch/eoy

Divers (World summit, IWC watch....) Admission according to entrepreneurial 
criteria, award for brillant achievements

IMD
www.imd.ch/startups

Support from MBAs and EMBAs Technology-based enterprises preferred, 
commitment of the team

Innovation Prize Freiburg
www.frinnovation.ch/
innovationspreis

CHF 20’000 Only for companies of Freiburg (CH), every two 
years; reward of creativity and innovation

Prix Coup de Pouce
(Fondation Liechti)
www.fondation-liechti.ch

CHF 50’000 For early stage companies; description of 
the project, business and financing plan

Prix Start-up en Technologie
www.y-parc.ch

CHF 150’000 and support Yearly award; open for young graduates 
and project developers

Red Herring
www.redherring.com

On the list of Red Herring Top 100 Tech Start Ups in Europe and the world

Siska-Heuberger &
Stadtmarketing Winterthur
www.jungunternehmer-preis.ch

CHF 300’000 p.a.
CHF 100’000 each

For german-speaking swiss entrepreneurs with an 
idea, product or service with high growth potential

Swiss Economic Award
www.swisseconomic.ch

CHF 75’000 (total) Yearly award for Swiss entrepreneurs with 
brillant achievement, max 6 years old

Swiss Technology Award
www.swisstechnology-award.ch

Booths on important trade Fairs For students, graduates, researchers; 
Innovation, Society, Market, Creativity

Trophée PERL
www.lausanneregion.ch

CHF 50’000 Only for companies of the region of Lausanne

Venture 2010
(ETHZ & McKinsey/KTI/CTI)
www.venture.ch

CHF 150’000 (Total) The Swiss-wide businessplan competition, 
includes workshops and coaching; from the 
business idea to the business plan

Venture Kick
www.venturekick.ch

CHF 130000 (max per company) For college graduates and people with an 
innovative idea; 3 stages, 3 presentations, 
the grants increase from step to step

Venture Leaders
www.venturelab.ch/vLeaders.asp

10 day business development 
program in Boston (USA)

Scientists pursuing a concrete business 
opportunity based on their research and startup 
entrepreneurs with global growth ambitions. 

ZKB Pionier Prize Technopark
www.technopark.ch

CHF 98’696.04 For students, graduates, assistents, 
scientists and entrepreneurs; innovation, 
marketability, social relevance
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