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 722 Brooks Ave, W Cola
Bungalow on .5 Acres

208 Long Branch Rd
5 BR/ 2 FULL & 3 PARTIAL BATHS

3680 SF ON 3 ACRES
POOL & POND 
$385,000 FIRM

124 Cregar Ct, Lexington, SC
FARMING CREEK SUBDIVISION

803-707-8595
www.SallieChester.com

UNIQUE PROPERTY IN LEXINGTON

UNDER CONTRACT IN 3 DAYS! UNDER CONTRACT IN        
1 DAY!

234 McKade Ln, Leesville, SC
1 Acre Cul-De-Sac Lot

Min build 1600 SF
Quiet community of Sweet Song

$34,000

LOTS FOR SALE IN HARBOUR WATCH, Leesvil le, SC
118 Adm irals Row  - $49,000. This lot comes with boat slip, A-49, an easily accessible, 
outer, deep-water slip. Minimum square footage is 1600. Association fees: $1705/yr.

136 Sum m er  Breeze - $175,000. This lot is the last waterfront lot available for sale in 
Harbour Watch! It is in a protected cove with big water views. Deck boards and handrails 
on the shared dock were replaced last year. Minimum square footage is 2000.  
Association fees: $1250/yr.

Harbour Watch is a lovely gated community on Lake Murray. Both of these lots are sold 
with sewer certificates, a value of approximately $4000. Harbour Watch has grounds 
keepers, fitness center, pool, boat ramp, onsite marina, fishing pier, tennis courts, putting 
& chipping green, playground, golf cart paths, nature trails, large clubhouse equipped 
with caterer 's kitchen & over 16 ac of green space. When not restricted by Covid-19, 
Harbour Watch is a socially bustling neighborhood with activities including aerobics, 
cards, sewing, gardening & book clubs, children's events, pot luck & so much  more!

Happy St 
Patr ick's Day



803-707-8595
SallieChester@EXITRec.com

 Wit h an em phasis on Lake Mur ray proper t y sales, Sall ie Chest er  specializes in resident ial real est at e in 
Lexingt on, SC and t he sur rounding areas. Sall ie is a nat ive of  Sout h Carolina, and she l ives on Lake Mur ray. Her  
cl ient s value her  know ledge, professionalism  and business exper ience. Ut i l izing Exit 's cut t ing edge t echnology 

along w it h old-fashioned cust om er  care, Sall ie t akes pr ide in providing each client  w it h super ior  real est at e 
service in t he Lake Mur ray area of  Sout h Carolina.

If your property is currently listed with a real estate professional, please disregard this notice. It is not our intention to solicit the offerings of other brokers.

REAL ESTATE ADVISOR - LAKE MURRAY & SURROUNDING AREAS

Is it  Tim e t o Sell your  House? 
This month's message is directed at 50+ year olds and those with aging loved ones

Are you or a loved one thinking of downsizing or selling your home to move to a 
senior-supportive environment? Are you considering moving in with an adult child who     
can help with your needs as you grow older? 

You may be considering leaving the family home with all that it represents ---the place  
where your children were reared; the safety and security of a family unit; the physical    
space where your oldest and dearest memories reside. Your home probably represents    
the best years of your lives, where friends gathered and community ties were strengthened. 

If you can check any or all of the following, please contact me for a consultation. 

____ Home maintenance is an increasing burden.

____ A major life event forces considering a move. (You're suddenly left alone.)

____ You want to be closer to adult children or other caretakers.

____ Financial concerns make it difficult to remain in the home.

____ Support services are needed that are not available at home. 

Whatever the reason, there may come a time when you consider selling and moving on.         
I am a nationally certified SENIORS REAL ESTATE SPECIALIST (SRES), and I am trained and 
ready to help seniors and their families with later-in-life real estate transactions. How? 

- I have knowledge, experience and compassion in dealing with senior issues.
- I take a no-pressure approach to the transaction and have strong service orientation.
- I will take the time needed to make you feel comfortable with the complex selling 

process.
- I understand the emotional demands a sale can make on a senior, and I try to minimize 

them.
- I tailor my marketing of a home, including scheduling showings, to the needs of an older 

client.
- I interact easily with all generations, including seniors, adult children, and caretakers.
- I am knowledgeable about local senior housing options and elder support services.
- I have a wide network of other senior-focused professionals who can assist in tax 

counseling, financial and estate planning, and other aspects of the sale and move.
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