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Greetings friends and family, 

Another year behind us with new adventures to come.   I like putting a positive spin on the New Year 2014 so we can face 
the challenges with an open mind and in good spirit.  As a history buff, I remember “One of the great liberal documents of 
the world is the Declaration of Independence. One of the great conservative documents of the world is the Constitution of the 
United States.  We need both, one to get started and the other to maintain this great countries structure.” 

On a personal level, I’m looking forward to my 2nd show season in reined working cow horse with my gelding, Bueno Gallo 
and to meeting a relative that wrote a book, Legendary Giant-A Man of the North, about “our great great-grandfather” 
Joseph DeLore.  My first goal is to find the time to write my “year-end letter” for 2014 goals.  I shared this practice with 
you 2 years ago and heard from several readers that they had wonderful results from goals written in the present tense at the 
beginning of the year.  Try it! 

Professionally, I am in the process of establishing a new Equestrian Division for Real Living Lifestyles Real Estate, which 
has 8 offices in North San Diego County.  I recently moved my office to the newly opened Fallbrook location at 746 S. 
Main Avenue.   Come visit! 

Recent good news is there are fewer foreclosures, bankruptcies and short sales on the market, home prices are inching up and 
although record low interest rates have been steadily rising in the last few months they are still at historically low levels.  It is 
a good time to buy or sell if the priorities in your life have changed.   I’m here to help! 

I am thankful to all of you for your friendship and support throughout the past 28 years and I am looking forward to 
more positive changes in the real estate market in 2014. If I can help you, a friend or family member buy or sell a home in 
2014 please give me a call. 

I hope you enjoy articles and information you receive from this equestrian newsletter as much as we enjoy creating it for you.   

Best wishes for prosperity and happiness in 2014, 
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Courage is being scared to death - and saddling up anyway. 
-John Wayne 

Whether you plan to buy or sell, there are some real estate 

resolutions that buyers and sellers can — and should — make. 

Here are five to get you started: 

1. Buyers: Resolve to get your financial house in order 

Planning a home purchase takes time and effort, so you 

should consider meeting with a mortgage professional early 

in the year. Know your credit score and understand what your 

financial situation looks like from a lender‘s perspective. 

If you have credit issues, identify what they are and the nec-

essary steps to correct them. Sometimes, it can take six 

months to see your FICO score move up the much-needed 20 

points to get you a better mortgage rate. A good real estate 

agent can recommend an experienced, local mortgage pro-

cessional. Local is always important, because many real es-

tate deals are made on relationships, and being able to meet 

face-to-face with your mortgage professional can be a big 

plus. 

2. Sellers: Resolve to think of your home as a product 

When it comes time to sell, your home becomes another 

product on the market. Buyers will compare it and its price to 

competing properties. You must put your best foot forward, 

because the properties that are priced right and show well 

sell the quickest. Pricing will get worked out once you’re ready 

to list, but showing well can start way in advance. A home 

that shows well is free of clutter, clean and as up-to-date as 

possible. 

Start clearing out old stuff now. If there are things deep 

in your closets that you don’t think you’ll use between January 

and the time you move, consider a storage locker or making 

space in the garage. Does your real estate agent suggest that 

the basement needs a paint job? Get some painting bids 

now. Have you always hated how the bathroom vanity takes 

up so much space? Consider changing it now so buyers will 

perceive your bathroom as bigger. This will also help you 

spread out the costs of home repairs and changes over sev-

eral months. 

3. Buyers: Resolve to start feeling out the market early 

You may think you only need to go to open houses once 

you’re ready to buy. But in reality, a buyer needs a couple of 

months learning the marketing, understanding home values, 

the prices per neighborhood and the market in general. Going 

to open houses in the neighborhoods where you want to buy 

will allow you to start feeling out the market. It may also be 

the best way to meet your future real estate agent. Many 

agent/buyer relationships are forged at open houses. 

Once you engage an agent, you may make several offers be-

fore you get into your dream home. Having your agent along 

for the ride will allow you to compare and contrast homes  

you’ve visited to the home you eventually buy. The homes 

you see and your experience feeling out the market will 

serve as the building blocks toward becoming an informed 

buyer and making your best offer. 

4. Sellers: Resolve to understand your timing and exit strat-

egy 

One of the biggest stresses on a seller is trying to plan 

a purchase and a sale at the same time. Can you afford to 

close on the new home before selling? If so, for how long? 

Do you need to sell the property first? If so, will the potential 

sale price support a home purchase in the neighborhood 

you want to be in? If not, what other areas should you be 

looking in? Selling and buying at the same time brings up all 

kinds of financial, emotional and physical stress. 

Uprooting yourself from your home is not easy. What if you 

have to go into short-term housing? How will you get that set 

up and how long would you need to commit for? If you can 

afford to purchase and then sell, do they need to happen 

quickly? Are there things you can be doing in your current 

home so that once your new home closes, you’ll be ready to 

list? It’s a lot to think about and plan for, and it helps to 

have a strategy in place well before you have to take action. 

5. Buyers and sellers: Resolve to engage a real estate agent 

now 

Planning a home purchase or sale takes time. Engaging a 

real estate agent early in the process will allow you to have 

an expert on hand as you start to put the pieces together. A 

good real estate agent doesn’t just show and sell homes: 

They can be your strategic adviser, even well in advance of 

any actual transaction. 

On the seller side, if you pulled a permit to install some new 

windows or replace some dry rot in 2005, likely the contrac-

tor issued a permit. But did he close it out? A good agent will 

figure that out and clean it up before it becomes a transac-

tion issue. You should use your agent to literally get your 

house and listing in order. 

For buyers, having an agent with you from the start is like 

having an experienced, second set of eyes and ears. Having 

so many transactions under the belt and years of market 

knowledge in their head, a real estate agent’s opin-

ions, thoughts and ideas 

can save you a lot of time 

and money. What’s more, 

they can keep you on 

the right path toward 

identifying the best home, 

and they’ll see you 

through the process all 

the way to the closing. 

http://www.zillow.com/mortgage-rates/
http://www.zillow.com/directory/mortgage-lenders/
http://www.zillow.com/mortgage-rates/
http://www.zillow.com/directory/real-estate-agents/
http://www.zillow.com/directory/real-estate-agents/
http://www.zillow.com/blog/tag/open-houses/
http://www.zillow.com/directory/home-improvement-general-contracting/
http://www.zillow.com/directory/home-improvement-general-contracting/


9.38 Acre Lot with L Designation9.38 Acre Lot with L Designation9.38 Acre Lot with L Designation   

Seller May Carry! Looking for flat, useable land for your horse 

ranch? This is an excellent Horse property with L Designation 

for unlimited horses. Secluded but close-to-all 9.38 acre lot 

studded with California Coastal Oaks and stream. 2620 sq. ft. 

tractor/equipment barn of high cube steel construction with 

14 ft. clearance under the side slide doors (14' x 14') plus 1"  

water meter.  Septic Cert Approved……….Offered at $399,000  
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When you find yourself in a hole, it’s time to stop digging. 
-Will Rogers Page 3 

When you find yourself in a hole, it’s time to stop digging. 
-Will Rogers 

Wooded Retreat On Quiet Cul-De-Sac, Escondido - Custom single level 

home, 2,511 Sq. Ft., 4 Bed/2 Bath, 1 acre lot, Light & bright throughout, 

vaulted wood beam ceilings, large great room, Pebble Tec pool w/ 

waterfall, Horse Facilities Include: (2) three-sided enclosures, separate 

tack and feed room, large turnout with lovely shade tree, room for 

horse trailer and turn around space……………………Offered at $742,500 

Traditional Southwest Home, Valley Center - Classic southwest de-

signed, single story home on 4+ acres with panoramic views. Southwest 

touches included distressed wood beams & headers, built in niches & 

arches, open floor plan, rich colorful tile counters in the kitchen, Saltillo 

tile flooring. Horse facilities include 2 covered stalls with feed storage, 

corral and access to miles of dedicated trails……….Offered at $572,500 

Ideal for Training or Vet Care, Fallbrook - 3 Bed/3 Bath, 1,608 Sq. Ft. up-

dated manufactured home, on, 4.9 Fenced Acres, Turn Key Horse Fa-

cilities: dressage arena, schooling arena, 9 stall Barn w/ room to add 

additional stalls, tack room, hay barn w/ shop & full bath, 1/4 mile jog-

ging track, Grass turn outs, watering systems, Trailer parking , Extra living 

area for foreman, customized drainage, MORE!!.......Offered at $799,900 
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Devon@RanchAndEstateHomes.com   

www.RanchAndEstateHomes.com 

Cell: (760) 522-8559 

BRE #01047285 

Real Living Lifestyles 

1905 Calle Barcelona, Suite 230 | Carlsbad CA 92009 
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Most folks are like a barb-wire fence, they have their good points. 
—Unknown 

My business is built on your referrals! I focus 100% of my energy on my clients and in return I       

depend on you to refer your family and friends to me.  If you are genuinely pleased with my       
services, the greatest compliment you can give me is a referral.  Referrals are what determine my 

success...one home at a time, one friend at a time, one client at a time. I thank you for your trust 
and sincerely hope you will tell your friends, family, neighbors and co-workers about my services.  

If you know someone who is thinking of selling or buying a home, please have them call me at: 

760.522.8559 

Thank You For Your Referrals! 

1.  Review your riding and make positive changes. If your rou-

tine consists of endless circles or practicing dressage tests that 

your horse knows inside out, resolve to do something new each 

day, perhaps by incorporating some pole work, or going to a 

friend’s yard to school with them. 

2.  Watch children riding and note the fun they have with their 

ponies. Allow you and your horse to have a little ‘yee-hah’ time 

where you have a good gallop now and again, or invite friends 

over to ride with. 

3.  Try a new discipline and set yourself a realistic goal, such as 

learning a musical dressage routine and entering a competition. 

Sharing your goals with a friend can help to keep you both moti-

vated. 

4.  Book a holiday for you and your horse? Check out listings in 

an Equine Directory or classified advertisements in equine 

magazines for farms that offer accommodations for horse and 

rider. Imagine cantering along a beach on your own horse, or 

exploring new countryside. Make it happen! 

5.  Consider taking lessons with a new instructor. No matter 

how old you are, or how long you have been riding you will bene-

fit from lessons and a new instructor can motivate and improve 

your confidence giving you renewed enthusiasm. 

6.  Check your tack. Do you need that martingale now? Or that 

drop noseband? Can you begin to go without them? Remem-

ber, if you always do what you’ve always done…be even braver 

and try bitless…your horse will thank you! 

7.  Invest in some new everyday riding clothes. A new jacket, 

hat or boots can do wonders for your comfort and self confi-

dence. 

8.  Check out summer camps for adult riders. They are great 

fun and a wonderful way of trying new disciplines and making 

new friends. Alternatively, organize a summer gymkhana on 

your yard. Buy some cheap prizes and have fun, perhaps team-

ing up with a child and reliving the joys of a bending race! 

9.  Buy a good survey map and find new places to go trail rid-

ing. Arrange to meet horse friends for a ride and a picnic lunch. 

10.  This winter, book up for any 

lectures or demos in your area. 

Make it into a yard outing, so 

that you can get to know other 

people and have fun together. 

Remember – horse riding is 

fun! 


