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The chilly months from late fall to early spring are generally 
a time of slowed activity for horse and rider, but attentive-
ness to horse health and management is just as crucial dur-
ing the cold season. As an equine veterinarian, I'm often 
asked about blanketing during the cold months. 

Primary considerations in horse blanketing are hair coat and 
environmental temperature. Here is some information that 
will assist you in making the right blanketing decision for 
your horse.  

First, it's useful to know that horses have an innate ability to 
withstand cold and wind, with the important caveat that they 
need shelter or a windbreak, as well as proper cold-season 
feed and nutrition.  

Blankets tend to compress a coat's layers, which compro-
mises their insulating properties. Horses that do not live in 
extremely cold environments – meaning routinely colder 
than 10°F – will do well without a blanket, provided they are 
either stalled during the coldest temperatures or have ac-
cess to a protective shelter.  

Feed and nutrition are also factors tied to blanketing, be-
cause a horse generates body heat through digestive activ-
ity. To help your horse live comfortably in cold weather, 
make sure calories are adequate; most important, provide 
sufficient forage, typically in the form of hay. As the horse 
digests forage, gut activity warms the body. This function, 
along with the natural insulating abilities of the winter coat, 
allows your horse to live comfortably in an environment that 
is not excessively cold, assuming shelter is available.  

The decision to blanket your horse comes with pros and 
cons. A positive aspect of blanketing is that it helps maintain 
a short-haired show coat, thus decreasing your body clip-
ping time if you are showing during the colder months. Per-
formance horses may need clipping and blanketing to con-
trol winter hair growth, so they can exercise without getting 
too sweaty and so that sweat dries easily. Consider a partial 
rather than a full clip for the benefits of easily cleaned 
sweaty areas and heavy hair coat in other areas.  

Blankets also are used in icy and snowy weather to keep 
your outside horse clean and dry, ready for you to ride. For 
horses living in very cold places – again, places where the 
temperature is often colder than 10°F – blankets can provide 
the added warmth needed, especially when protective shel-
ter is not available. Additionally, when a horse is moved from  

a warm climate to a much cooler climate, a blanket can help 
the horse become acclimated to the new environment.  
 
Here are a few blanketing tips to follow:  

 Only apply blankets to clean, dry horses.  

 Use the appropriate blanket for the appropriate use. A 
turnout blanket is for use during turnout and is designed 
to be waterproof. Horses that live in the elements wear-
ing blankets should wear waterproof and breathable 
blankets. A blanket that is not waterproof will quickly 
become saturated, making your horse cold – the oppo-
site of the desired effect with blanket use. 

 f you have decided to blanket, use the blanket weight 
that is most appropriate for your horse's needs and the 
weather conditions. If it's 40 degrees, your horse proba-
bly only needs a lightweight blanket. If it's 10 degrees 
below zero, he might prefer a heavyweight blanket. 

 Sweating in a blanket on a hot day can be just as prob-
lematic as wearing a non-waterproof blanket in wet 
weather. 

 Remove your horse's blanket and groom on a regular 
basis. 

 Properly cleaning blankets is recommended for longev-
ity of the product, but remember that most are line-
dried, so either purchase a quick-drying blanket or have 
a backup. When cleaning or rinsing your blanket, check 
all the fasteners and attachments to make sure they are 
secured tightly to the blanket. A blanket that slips can 
cause your horse to spook, and may lead to injury.  

 Unless you are showing your horse, blanketing is a per-
sonal decision. The blanket will give your horse added 
warmth, but in return will decrease your horse's natural 
winter hair growth.  

 Consult your equine veteri-
narian for more informa-
tion about horse care 
through the winter months, 
and for the latest informa-
tion on nutrition, dental 
care, and preventative 
medicine. 
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Courage is being scared to death - and saddling up anyway. 
-John Wayne 

 March 1, Temecula - Introduction to Western 

Dressage with Kathleen Elliott, 

katshorse@verizon.net, Phone: 951-288-0521 

 March 1, Simi Valley - Simi Valley Riders Gym-

khana Series, Arroyo Simi Equestrian Center, 

svrgymkhana@gmail.com 

 March 3, Lancaster - Lancaster Horse and Tack 

Auction, First Monday of each month, 661-429-

1334 

 March 5, Simi Valley - Animal Guardians Horse 

Rescue, Inc., held at Yolanda's. Present a Flyer 

and Yolanda's will donate 20% sales to our 

horse rescue for fundraising. Contact us for a 

flyer 

www.animalguardianshorserescuenetwork.we

bs.com 

 March 7-8, Temecula - Pot of Gold Show, Cas-

ner Ranch 

 March 15, Yucaipa - Yucaipa Open Horse 

Show High Point Series, Halter, Yucaipa Eques-

trian Arena, 909-795-3144, yucaipahorse-

show@aol.com, 

www.yucaipavalleyhorseshowassociation.com 

 March 21-24, Burbank - Spring Arabian Horse 

Show, Los Angeles Equestrian Center, 

www.rcaha.org, twilightfarms13@gmail.com 

 March 23, Simi Valley - "Spring Has Sprung!" 

ACTHA Obstacle Course Challenge Trail, 

Hosted by Animal Guardians Horse Rescue To 

Benefit The Unwanted Horse Coalition, Arroyo 

Simi Equestrian Center 

 March 23, Vista - Open English and Western 

Horse Show,  Vista Palomar Riders. Virginia 760-

803-1370, vmulvaney@cox.net 

If you have an event that you would 
like me to include in an upcoming 

newsletter, email me the information at 

 Devon@RanchAndEstateHomes.com 

The horseshoe, a four-leaf clover and a rabbit's 

foot. They all signify good luck. But various cultures 

have different beliefs about what makes them 

lucky. Is a horseshoe nailed in a doorway with its 

prongs upward lucky? Or with its prongs down-

ward lucky? What if it's found or owned? Does it 

matter if there are nails in it? The luck of the horse-

shoe is deeply-rooted in the pagan tradition. But 

what does make a horseshoe lucky? 

1. Determine if the horseshoe belongs to you or if 

you found it. According to popular beliefs and 

customs, a horseshoe found by chance bears 

more luck and has enhanced power com-

pared to a horseshoe that belongs to you. 

2. Count the nails in the horseshoe. As a general 

rule, it is believed that the degree of luck in-

creases with the number of nails that remain in 

the horseshoe. The more nails, the more luck. 

3. Note the positioning of the horseshoe. If the 

horseshoe is hung with its prongs pointing up-

ward, it is believed to be a protector against 

bad luck or evil intruders. The prongs' upward 

positioning also indicates that luck cannot spill 

out. There are several traditions that say the 

horseshoe placed with the prongs pointing 

downward helps  the luck spill into a home or 

dwelling. However, many customs conclude 

that misfortune comes to those residents of 

such a home bearing a downward pointing 

horseshoe. 

4. Check for the type of metal the horseshoe is 

made of. Celtic customs say that an iron horse-

shoe repels unwanted, 

otherworldly guests, thus 

bringing good luck. 

5. Touch it. Ancient cus-

toms from all over the 

world concur that a 

horseshoe hung in a lo-

cation where it can be 

touched bring luck to 

those making contact 

with it. 

http://www.rcaha.org
mailto:twilightfarms13@gmail.com
mailto:vmulvaney@cox.net


Ideal for Training or Vet CareIdeal for Training or Vet CareIdeal for Training or Vet Care   

Amazing Opportunity to own a Fabulous Turn Key Horse Training or Veterinary Care Facility in North 

San Diego County. Beautiful setting with manicured grounds. Comfortable and cozy home with beautiful 

gated entry. Property features a regulation dressage arena, a schooling arena, 9 stall Barn with room to 

add stalls with a 16' breezeway, Fully covered gable style with rain gutters and down spouts,  tack room, 

hay barn with shop all under one roof. Shop has a 20' sliding door and upstairs office w/ full bath. Ap-

proximately 1/4 mile jogging track, Grass turn outs. Ranch has automatic watering systems, Trailer 

parking area, Fully fenced & gated. All roads designed for easy in & out of large trucks / delivery vehi-

cles. Also designed for ease of use by vets/ ferriers, etc. Lighting, electricity, water available at all stalls. 

Extra Living area for ranch foreman. Customized drainage system to keep stalls dry and arenas drained. 

Lighted loading and unloading area for any type of horse trailer………………………Offered at $799,900  
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When you find yourself in a hole, it’s time to stop digging. 
-Will Rogers Page 3 

When you find yourself in a hole, it’s time to stop digging. 
-Will Rogers 

Affordable Horse & Trail Riders Paradise, Valley Center - Peaceful & Pri-

vate, 13+ Acres, “L” Designation & A70 Zoning, Income Potential, Direct 

Access to Hellhole Canyon Preserve Trails, Covered Corrals (24 x 24), 

Sand Arena (60 x 120), 3 Bed/2Bath, 1,612 Sq. Ft Manufactured Home 

on Permanent Foundation, Spectacular Views from every room, Min-

utes to Shopping, Dining & Entertainment!...................Offered at $425,000 

Ideal for Training or Vet Care, Fallbrook - 3 Bed/3 Bath, 1,608 Sq. Ft. up-

dated manufactured home, on, 4.9 Fenced Acres, Turn Key Horse Fa-

cilities: dressage arena, schooling arena, 9 stall Barn w/ room to add 

additional stalls, tack room, hay barn w/ shop & full bath, 1/4 mile jog-

ging track, Grass turn outs, watering systems, Trailer parking , Extra living 

area for foreman, customized drainage, MORE!!.......Offered at $799,900 

For a private viewing of any of these homes or to receive a  

FREE market analysis on your home call  Devon at  

(760) 522-8559 

www.RanchAndEstateHomes.com 
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Devon@RanchAndEstateHomes.com   

www.RanchAndEstateHomes.com 

Cell: (760) 522-8559 

BRE #01047285 

Real Living Lifestyles 

746 South Main Avenue | Fallbrook CA 92028 
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Most folks are like a barb-wire fence, they have their good points. 
—Unknown 

My business is built on your referrals! I focus 100% of my energy on my clients and in return I       

depend on you to refer your family and friends to me.  If you are genuinely pleased with my       
services, the greatest compliment you can give me is a referral.  Referrals are what determine my 

success...one home at a time, one friend at a time, one client at a time. I thank you for your trust 
and sincerely hope you will tell your friends, family, neighbors and co-workers about my services.  

If you know someone who is thinking of selling or buying a home, please have them call me at: 

760.522.8559 

Thank You For Your Referrals! 

The selection of the right real es-
tate agent to work with can be as 
important as which home to pur-
chase. If the expectations of the 
consumer are not aligned with the 
skills, experience and personality 
of the real estate agent, the results 

can be anywhere from ineffective to disastrous. 

"The consumer's experience in buying a home may vary widely 
from an enjoyable shopping experience to a frustrating quag-
mire of aggravation," said Michael Urbanski, CEO of Qaz-
zoo.com, a social search engine connecting real estate profes-
sionals with local homebuyers and sellers. "We are constantly 
trying to determine how to help real estate agents do more 
business and be more effective. These surveys are designed to 
identify trends in order to see that both the consumer and the 
real estate agent are as well prepared as possible," said Ur-
banski. 

 Consumers of first-time homes and move-up buyers have 
similar expectations and desires. This most recent survey fo-
cused on identifying the degree of involvement the average  

homebuyer expects and desires from the agent that they most 
want to work with in order to accomplish their goal of buying a 
new home.  

The question posed in the survey was: "What type of agent do 
you prefer working with?" 

The following answers were provided as multiple choice and 
allowed consumers to select one answer. The selections from 
the consumers broke down in the following percentages: 

1. Aggressive Negotiator - 5 % 
2. Highly Experienced - 29% 
3. Responsiveness - 34 % 
4. Local Resident - 12 % 
5. Flexible Hours - 20 % 

 

According to survey results, the average homebuyer wants to 
work with an agent that is experienced and responsive rather 
than one who is aggressive and is a local to the buyer.  

"We do, however, feel that the results indicate that more buyers 
prefer to do business with experienced and responsive real es-
tate professionals when given a choice," states Mr. Urbanski. 


