
Copyright Top Agent Magazine

VINCE ROMANO
Fiercely competitive Top 
Agent Vince Romano is 
not the kind of person that 
does anything by half mea-
sures. He has not one, but 
two Bachelors degrees, as 
well as a Masters in Sci-
ence. It should come as no 
surprise that despite the 

fact that he began his career in real estate as a 
part time job to supplement his work in phar-
maceutical and biotechnology sales, it quickly 
turned into a full blown career, complete with 
a loyal client following and numerous 
awards for his impressive performance. 
Vince admits that his previous career is 
what set the stage for his success, as it 
was when he, “applied what the phar-
maceutical and biotechnology industry 
taught me from a sales and market-
ing perspective and I applied it to real 
estate,” that his business began to grow 
by leaps and bounds. Almost 11 years 
later, Vince is a successful, trusted 
broker and real estate agent for RE/
MAX, which inducted him into its Hall 
of Fame in 2015, serving the North-
west suburbs of Chicago and fearlessly 
leading his team of three other talented 
agents.  

Having come from a marketing and sales 
background, Vince realized early on in 
his career that commitment to personal 
service and taking a client-centered 
approach that focuses on building a 
relationship based on trust and integ-

rity is what makes a truly great real estate 
agent. He knows that what keeps his clients 
coming back is, “the experience that they 
had with me, and the relationships that were 
established. When I do work with a particular 
client, I treat them just like I would treat any 
one of my friends or family. Many times you 
actually do wind up becoming friends. I have 
clients that have become dear friends of ours 
– my wife and I.” Even after the transaction 
is over, Vince makes sure to stay in contact 
and be a helpful resource and someone they 
can count on long after the closing.   
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Vince has a high standard of personal excel-
lence, content with nothing less than providing 
his clients with a real estate experience that 
goes above and beyond their expectations. 
“Being in this business, you’re on 24 hours 
a day 365 days a year,” he says, “People call 
me at 11 o’clock at night. But you always got 
to be on.” He puts his vast knowledge of the 
market, extensive education, and wealth of 
experience to use guiding his clients through 
the process and giving them the best informa-
tion they need in order to help them make the 
best decision they can. Vince explains, “I’m 
pretty straight forward. I don’t tell them some-
thing that they want to hear just to get a client, 

just to get the listing. I am not like that. I’m a 
straight shooter.” 

Marketing expertise is one of Vince’s particular 
talents, and when it comes to marketing, clients 
can rest assured they are being represented by 
the right agent. “I have all the resources at my 
fingertips. I know just what to apply to which 
home. There are no two homes that are exactly 
the same, and so no two homes are marketed 
the same.” Vince spares no expense when it 
comes to marketing his listings, and takes pride 
in being tech savvy and always on the cutting 
edge of marketing technology. “I was proba-
bly one of the very few agents that was doing 
Google pay-per-click advertising a number of 
years ago when it first started. Now I’m one of 
the few agents who does rebranding.” 

When he’s not devoting his time and energy 
to serving his clients Vince enjoys spending 
time with his family. “Family is important to 
me. I have four kids. I like to be there for their 
games and activities.” He coaches kids basket-
ball as well as softball, and likes to volunteer 
at his local church as a way to give back to his 
community. 

Vince’s vast knowledge and experience com-
bined with his technology and marketing savvy 
gives him a definite edge as an agent and makes 
him invaluable to his clients. In an ever-chang-
ing market Vince makes a point to stay ahead 
of the curve, and plans on continuing to evolve 
and keep his business on the cutting edge in the 
years to come.  
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