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After moving from Boston to Colorado, 
Linda Clure was on the hunt for a career 
that would allow her to balance family life 
with her passion for working with people. 
She’d grown up in a family of self-made 
retail entrepreneurs, and she’d long been 
interested in real estate for its limitless 
potential. After earning her license, she 
began honing her skills part-time before 

transitioning to a full-time role as agent. “Twenty-three years later, 
here I am,” Linda says. Over the course of her ensuing enterprise, 
Linda has amassed a warm reputation for her passionate work ethic 
and authentic investment in her clients’ successes. She’s also earned 
a range of designations, including as a Relocation Specialist, Broker, 
Certified Negotiation Expert, Seniors Real Estate Specialist, and as an 
Accredited Buyer’s Representative. Last year, she generated over $17 
million in production, making her a prestigious SMDRA Diamond 
Circle Award winner. 

While she primarily serves the southern Colorado region of Douglas 
County, Linda specializes in relocation and prefers to go wherever 
clients may lead. Today, she spearheads her work solo with support 
from an assistant and a social media specialist. All told, Linda has 
managed to drive 50% of her business from repeat and referral clien-
tele—a significant margin that speaks to her staying power as an agent. 
In considering her professional philosophy, Linda credits lasting rela-
tionships and a personal touch as some of the foremost drivers of her 
success thus far. “To me, real estate is more than just a job,” she says. 
“I care and I have a passion for working with clients, guiding them 
through the process of buying or selling a home. I especially enjoy 
working with first-time homebuyers and seniors and really believe in 
my slogan: No Dream Too Big - No Home Too Small.” 

Linda’s even-handed approach to real estate has served her well over 
the course of her career. Likewise, she makes an effort to stay engaged 
with her network of past clientele, reaching out systematically 
throughout the year to offer useful information on the market, or to 
catch up on time gone by. “I always try to reach out to my past clients 
and keep in touch,” she explains. “Maintaining that communication 

and trust is a big part of the reason why people come back and trust 
me with helping their family and friends. Relationships matter, and I 
take the time to reach out.” In fact, responsivity and communication 
are central tenets of Linda’s working style, and she goes above and 
beyond to ensure all parties are well-informed, while staying acces-
sible for questions or as a resource. 

When it comes to listing property, Linda’s approach is multifaceted. 
To make a strong first impression, Linda ensures that all listings are 
primed through professional staging and high-quality photography. 
From there, Just Listed postcards create a local buzz, while targeted 
exposure across social media and the leading online listing platforms 
generate ultimate visibility. In fact, Linda often garners 1,400 unique 
interactions through her Facebook marketing alone. “When I take on 
a listing, even in a seller’s market, it’s still so important to do the 
marketing we’re trusted with,” Linda explains. “There are no short-
cuts.” Beyond her results-driven practice, Linda most enjoys making 
connections with new people out in the field and playing a pivotal 
role in one of life’s most daunting transitions. “I love working with 
people,” she reflects. “I get so excited when I have a new client and 
a new challenge. Most of the time, we even remain friends after the 
transaction. That’s always my goal.” 

To take part in the local charitable and civic landscape, Linda partic-
ipates in a variety of causes and organizations. She is a member of 
the Castle Pines Chamber of Commerce and is an avid animal lover 
who contributes regularly to the Denver Dumb Friends League, a 
local animal rescue and adoption group, and to the National Mill Dog 
Rescue organization. In her remaining free hours, Linda most enjoys 
time spent with family and loved ones, hiking, staying active, and 
venturing out with her newly rescued pup. 

Considering the future, Linda shows no signs of slowing down and 
even hopes to add new members to her team in the future. For now, 
she’s content to continue her service of the Colorado community she 
calls home, while forging new connections with aspiring buyers and 
sellers. “I’m really passionate about what I do,” Linda finally reflects. 
“I’m blessed with my career, I serve the best people, and I truly love 
my work.”

Copyright Top Agent Magazine

To learn more about Linda Clure  
email lindaclure@hotmail.com, visit www.LindaClure.com,  

call (720) 849 – 6678, or visit her Facebook page here.
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