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We’ve all heard the expression,
“When one door closes, another
opens.” Such was the case with
Texas Top Agent Debbie Wold’s
real estate career. “I had been doing
real estate as a side job for a long
time,” she recalls. “Just fiddling here
and there.” But when her employer
of more than 20 years suddenly
eliminated her management posi
tion, what started as part-time fidd
ling turned into a full-time career
practically overnight. “I had to make
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things happen very quickly — and
I did,” Debbie says. “And I’ve been
doubling my business year over year
ever since.”
Debbie’s business has her covering
a wide swath of east Texas. “If you
take where my office is in Canton
and draw a circle in a 60-mile
radius, that’s just about the area I
cover. I need a car that gets great
mileage and can handle the bumpy
back roads,” she says with a laugh.

Her rural location also calls for
versatility. “I specialize in people,
not property,” Debbie explains. “I
handle everything from REOs and
investor properties, to working farms
and ranches, to lakefront properties.
It’s a big undertaking, but I truly
enjoy it.”

“If the property needs clean-up and
repairs, I can do that for them,” she
says. “I ask the owners to give me a
budget and then we agree on what
needs to happen to get it ready,” she
continues. “That lets them focus on
work and whatever else they need to
do without all the stress.”

Taking the concept of “full service”
to a whole new level, Debbie does
whatever she has to do to help her
clients prepare a property for listing.

Debbie also likes to be sure
properties hit the market at the right
listing price. “I’m very competitive
on my CMAs so we can all agree
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on a good listing price. Coming in
with the right price helps to make it
successful for everyone,” she says.
“I like to get all that done up front
and keep clients well-informed about
what their listing is doing once it’s
on the market.”

feel like they were well represented
and that their property was superbly
marketed,” she says. That strategy
is clearly working; Debbie enjoys
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“It’s all about people

Making sure her properties — and her
helping people achieve
business — are marketed well is also
a dream.”
an area where Debbie excels. “I’ve
created a strong internet presence for
myself and my listings,” she says.
“You’ll never see me just put up a
sign in the yard and walk away.”
a high percentage of repeat and
referral business, and many of her
Debbie wants her clients to come clients become lifelong friends.
away from a transaction feeling like
they know more about real estate than What guides her business is simple.
when they started. “I also hope they “I live by the Golden Rule,” she
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says. “As REALTORS®, our job is
to make sure we walk away from
that table with both sides feeling
good about it.” In fact, she finds that
one of the most rewarding aspects
of her chosen career. “It’s all about
people helping people achieve a
dream. That gets my moral compass
aligned. There’s just nothing better
than that.”

grown, I’m still very involved with
4H Youth. I also participate in food
drives for a local food pantry twice
a year.” Additionally, she regularly
donates to the Genesis Center, a
women’s shelter, and the Rhonda Voo
Foundation, which helps people who
have equine-related head injuries.

Looking to the future of her business,
Debbie plans to make 2016 the year
Debbie’s commitment to helping she closes more than 100 transactions.
others extends beyond her business “What it boils down to is I’d like to
and into the communities she be most the most sought-after real
serves. “Even though my kids are estate agent in all of east Texas.”
To learn more about Debbie Wold of EXIT Realty Pro, call 469.595.1752,
email dwold61@gmail.com or visit www.debbiewoldrealestate.com
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