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If your home décor seems

stuck in a rut, updating your
accessories can bring more spice
to your living space. When acces-
sorizing your home, follow these
simple tips and tricks from HGTV
and HouseBeautiful.com.

While it’s fun to collect different
styles of pillows, artwork and
collectibles, displaying them all
at one time can overwhelm the
room. Try showing only 20 per-
cent of your prized accessories
at a given time and change them
regularly throughout the year.

Perhaps you have
a uniquely designed fireplace
mantel or a treasured area rug
that you want to showcase.

Select a piece of artwork to com-
plement the rug, or display a few
photographs or your favorite
figurines along the mantel.

Before buying accesso-
ries, decide on one or two colors
that will add visual interest to
each room and complement
your furniture and wall colors.
If your furniture and walls are
neutral, choose bold colors for
your accessories to create a
vibrant look. Accessories can
also play up a theme of a room.

To cre-
ate a consistent, balanced look,
display accessories in small
groupings. Some designers work
by the rule of three. For exam-
ple, a trio of matching mirrors
lined up on the wall with a

contrasting background can
provide a dramatic focal point.
Create
instant impact by choosing light
fixtures that complement the
design style of the room. To
create a certain mood, use wall
sconces, an extravagant chande-
lier or recessed lighting.
With the right accessories, your
home can go from stale to stun-
ning in no time.

For more information
and to see samples of
these forms, visit the
CFPB’s website,
consumerfinance.gov.
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According to a recent study by Telework Research Network, 30 million people work from home at least once a week,

and that number is expected to grow by 63 percent over the next five years. While dedicating an entire room for a home
office is ideal, it's not always practical. With smaller laptops and office furnishings and Wi-Fi connections, work areas can be
set up anywhere in the home. Before setting up a workspace at home, here are a few ideas to consider.

Reliable power. Adequate storage. Storage solutions don’t have to be fancy Sufficient lighting. Tasks like
Many older homes or expensive, but they do need to be tailored to hold everything reading or drafting require lighting
may not have suffi- you need, including reference books, office supplies and files. that shines directly on the work. For
cient power or may task lighting, use energy-efficient,

lack grounded outlets.
An electrician can do

long-lasting LEDs and a dimmer
switch to control levels.

a wiring inspection

and upgrade outlets
and circuits as needed.
A strong Internet
connection is also
important. Make sure
your DSL or cable
modem is functioning
well and can handle a

Work surface. The rype of work
you do will determine the size of work
surface you need. A longer, wider
area is better for spreading out papers,
while a smaller desk may work best
for reading documents and making
phone calls. If you use a printer every
day, place it within easy reach.

demanding workload.

Seating. If you sit for long periods,
invest in an ergonomic chair. Though
it may cost more, it can provide better
comfort and support for your back.

Buying or selling a home can seem like an overwhelming task. But the right REALTOR® can make the
process easier — and more profitable.

A Certified Residential Specialist (CRS), with years of experience and success, will help you make
S AY Y E S smart decisions in a fast-paced, complex and competitive marketplace.
To earn the CRS Designation, REALTORS® must demonstrate outstanding professional achieve-
'I' 0 C R S ments — including high-volume sales — and pursue advanced training in areas such as finance, Certfed
marketing and technology. They must also maintain membership in the National Association of Residential Specialist
REALTORS® and abide by its Code of Ethics.
Work with a REALTOR® who belongs in the top 3 percent in the nation. Contact a CRS today.

DO YOU KNOW SOMEONE WHO IS THINKING ABOUT BUYING OR SELLING A HOME? PLEASE MENTION MY NAME.
This newsletter is for informational purposes only and should not be substituted for legal or financial advice.
If you are currently working with another real estate agent or broker, it is not a solicitation for business.
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