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Featured Listings by Jill Van Dusen

4448 F Street, Sacramento 95819

3 Beds, 2.0 Baths | 1,834 Est. Sq. Ft.

Offered at $770,000

1840 Monterey Pines, Roseville 95747

3 Beds, 2.0 Baths | 1,846 Est. Sq. Ft.

Offered at $484,000

2302 Chumly Court, Rocklin 95765

3 Beds, 2.0 Baths | 1,805 Est. Sq. Ft.

ACTIVE - Call for Private Tour! ACTIVE - Call for Private Tour!

1321 Grove Creek Way, Lincoln 95648

3 Beds, 2.0 Baths | 1,550 Est. Sq. Ft.

Offered at $398,000

PENDING IN JUST 4 DAYS!

5005 Megan Court, Rocklin 95765

4 Beds, 2.5 Baths | 1,715 Est. Sq. Ft.

COMING SOON! COMING SOON!

Prepared Especially for Jonathan and Angela-Marie Williams

Dear Jonathan and Angela-Marie,
For more information on my active listings, to schedule a private tour, or to have your 
home marketed in my monthly publication, which is mailed to hundreds of qualified 

buyers, call me today at 916-765-5488.



The Best of Rocklin Real Estate Market Report

Jill Van Dusen and Keller Williams are not in any way affiliated with any Rocklin Owners Association, nor is this in any way an official advertisement or publication of Rocklin. © 2019 All rights reserved. This representation 
is based on sales and data reported by multiple brokers/agents to the MetroList between January 1st, 2019 and March 25th, 2019. Listings and sales may not be those of Keller Williams. The MetroList does not guarantee 
the accuracy of this data, which may not reflect all the real estate activity in the area. E&OE covered. This market report is not intended to solicit properties already listed for sale nor intended to cause a breach of an 
existing agency relationship. 

Homes Currently Listed in Your Area
Due to MLS guidelines, addresses cannot be listed until sold. Please contact Jill directly for further information.

Status Beds Total Baths Est. Sq. Ft. List Price List Date
Active 4 2.0 1,874 $485,000 03/21/19
Active 4 3.0 2,366 $549,950 03/21/19
Active 3 2.1 2,050 $559,000 02/22/19
Active 4 3.0 2,602 $575,000 03/24/19
Active 4 3.0 2,827 $589,000 01/12/19
Active 5 3.0 3,119 $599,000 03/06/19
Active 4 3.0 2,660 $624,777 02/28/19
Active 5 4.0 4,206 $795,000 01/07/19
Active 4 3.1 4,195 $1,450,000 02/22/19

Homes Sold Since January 1st, 2019 in Your Area
Status Address Beds Total Baths Est. Sq. Ft. List Price List Date Sold Price Sold Date
Sold 2901 Old Oak Tree Way 4 3.1 2,998 $625,000 06/08/18 $612,500 02/28/19
Sold 5404 Butte Circle 4 2.1 2,600 $569,900 05/12/18 $550,000 02/15/19
Sold 5349 Humboldt 3 3.0 2,544 $650,000 11/01/18 $635,000 02/15/19
Sold 3209 Thistle Court 4 2.0 2,043 $505,000 01/07/19 $505,000 02/14/19
Sold 5124 Wedgewood Way 3 2.0 1,874 $479,000 12/15/18 $479,000 02/04/19
Sold 3101 Aaron Drive 3 2.0 1,570 $475,000 12/06/18 $460,000 01/24/19
Sold 3705 Clover Valley Road 5 3.0 2,710 $850,000 08/31/18 $825,000 01/16/19

Rusty's Corner
How Can You Buy Your Next Home, Non-Contingent to the Sale of Your Existing Home?

Rusty Mendoza, CMPS | Certified Mortgage Planner 
916-276-2575 | NMLS# 226530

rusty.mendoza@financeofamerica.com | www.FinanceOfAmerica.com
Licensed correspondent lender CA Department of Business Oversight # 603L440. Licensed mortgage broker NYS Department 

of Financial Services. Not empowered to make mortgage loans, all loans arranged through third parties. 

TOP REASONS TO SELL YOUR HOME IN 2019!  

S U P P LY A N D  D E M A N D !
ENTER TO WIN A $100 CHEF’S TABLE GIFT 

CERTIFICATE. YOUR OPINION MATTERS.  
I WANT TO KNOW WHAT YOU WOULD LIKE TO READ IN 

THE NEXT MONTHLY NEWSLETTER. CONTACT ME VIA 

EMAIL AND PROVIDE YOUR TOPIC(S) AND INCLUDE YOUR 

NAME AND PHONE NUMBER TO ENTER. WINNER WILL BE 

ANNOUNCED IN OUR MAY NEWSLETTER.  THANK YOU, 

AND I LOOK FORWARD TO HEARING YOUR SUGGESTIONS.

A question that I run into frequently is "how do I buy my next home without having to sell my current home first?"  It’s a good question and one that 
deserves fair attention.  Many times, people prefer to focus on one thing at a time versus trying to coordinate all the moving pieces.  Plus, most 
important, where does the money come from to purchase your next home?

Step one is to sit down with an experienced loan officer to go over your plan including income and liabilities.  Is it that simple? How do you save 
money when taking on an additional mortgage? It’s all about the structure of your loan to satisfy your short-term objectives.   Finance your next 
home with funds without using the equity in your current home. This strategy will roll your equity over from one home to the next.  Once your first 
home sells, the proceeds are transferred and your mortgage payment will be reduced fully paying off the “roll over equity.”

The most cost effective and easiest way to do this scenario is using a first mortgage in combination with a second mortgage (i.e., home equity line 
of credit). This allows for only one mortgage transaction, therefore, saving you the fees and expenses of two transactions.

In today’s real estate market having a strategic plan in place with multiple offers can help get you to your next dream home, without missing the 
opportunity.

With Finance of America, one significant benefit of having this option is the ability to provide a 95% combined loan to value when you have a 1st and 
2nd mortgage. Majority of lenders will cap the maximum secondary financing at 90%, but at Finance of America, we can go up to 95% combined 
loan to value.  

Many of you are looking at a home without having your current home on the market. What happens when you pull up to that “dream” home? Will 
you be ready? Don’t hesitate to call me to review your goals and your financial plan.

I’m going to get straight to the point: We are still in a seller’s market! Appreciation continues, and inventory is still low. If you are having dinner table 
conversations about your next real estate change, necessary steps and time frames, don’t hesitate or wait! We only know what we know today and 
how this will benefit you as a seller. Now is the time to have those discussions. It is all about Supply and Demand paralleled with low interest rates.

1. Market Appreciation: In 2013 the price per square foot increased by over “45%”. Wow! Only in California! Appreciation has slowed down, 
but it has not stopped! Equity in your home increased just due to time passing based on market conditions. You can make a very nice 
profit. What do you want to do with this equity sitting in your home?

2. Buyer Demand: The majority of Rocklin home buyers today are Move up Buyers ($500 - $800k) and transplant Buyers from other areas 
(600+...). Though, let me preface this, First Time Home Buyers are coming up from the Bay Area and can afford the midrange of $500k+. 
Did you know many of the “move up” buyers are mostly those who already live in Rocklin? Many families bought during the distressing 
time and wanted to keep their kids in the same great schools our community provides though want a bigger home. There is no shortage 
of buyers which in turn is creating supply and demand.

3. Mortgage Rates are low:  In the recent past we have seen mortgage rates as low as 3.5% and slowly creep up. In some cases, today, 
we see 4.5% up to 5%.  In all reality, they are still low. At some point, we will see another increase. In the last two years, interest rates have 
changed eight times. Why keep waiting. Interest rates will most likely go up and not come down. The good news is, these low interest 
rates are still attracting buyers.

In summary, the real estate market continues to evolve. As your local Real Estate Realtor® and neighbor, I would be honored to sit down with 
you and have these discussions. Even if you are inquiring, you have a financial investment in your home. Keeping up with this investment 
and what to do next, is key to your financial future. I’m here to help with all your questions. If you are not ready to make a move now, my 
goal is to inform you and assist with your questions as our market evolves. Please don’t hesitate to reach out at 916.765.5488 or email me at  
jill@jillsellsrealestate.com.
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Check your home value at jillsellshomes.smarthomeprice.com

Jill Van Dusen

916-765-5488

REALTOR® | CalDRE# 01721219

jill@jillsellsrealestate.com
www.JillSellsRealEstate.com

Jonathan and Angela-Marie,
Whether you are looking to sell now or in the future, be sure to check your 

home value by using jillsellshomes.smarthomeprice.com

Jonathan and Angela-Marie,
If you want to know what your home would sell for in today’s market, 

contact me today at 916-765-5488.


