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Here at Marketplace Smiles we pride ourselves on
providing quality, conservative, convenient dentistry. We
are able to meet all of your dental needs from routine cleanings to advanced procedures such as placing implants. We
are located in the heart of Sun City near the City Market
making your appointments just a golf cart ride away. We
have two experienced hygienists, Angie and Codi, who have
both worked for periodontists in the past. They provide a
gentle, thorough dental cleaning in a caring environment.
Dr. Bell graduated from the Marquette University School of
Dentistry in 1999. After graduating he went on to serve as a
dentist in the US ARMY where he completed three years of
residency training. He subsequently became Board Certified
by the Academy of General Dentistry and is a Fellow in the
Academy of General Dentistry.

512-868-5000

400 Del Webb Blvd. Ste. 104
Georgetown, TX 78633

This publication is not a solicitation but is an
Information service from this real estate office..

Privileged information about your real
estate

Thoughts from Don
Not just me bragging on the Stacy Group...
Are you guys on NextDoor? We just got a letter and sticker from this
service congratulating The Stacy Group as we were voted a neighborhood favorite. Who knew, they have an annual awards program that
gives neighbors a way to recognize their “most-loved businesses” in
their local communities. Only 1% of all businesses win this award,
and we were one of them. 4771 Nextdoor members voted for their
favorite businesses in over 30 different categories. The Stacy Group
won for favorite Real Estate Agent. I thought I would thank you voters for voting and selecting us. We
appreciate each and every one of you.
While I am at it, here is a letter I received regarding Christina one of our people. This is printed with permission.
Alex and I met with Christina yesterday to discuss the process of listing our home for sale with
your firm. We feel that she is the right person to represent us in this transaction. We found her to
be professional, friendly, informative and straight shooting. She was forthcoming with good advice
and suggestions, based on our timeframe for a move in December. On a personal note, we have
moved 16 times and have a wealth of anecdotal stories that would fill an Erma Bombeck book.
Based on her information regarding the TEAM effort at The Stacy Group, we are hopeful that an
earnest buyer will be found that purchases our home. We are aware of the long-standing presence
you have in Sun City and look forward to becoming part of your continued success.
It goes on and gives us permission, etc. I just want to say that we appreciate all the confidence expressed
in the letter and we will do everything in our power to get the job done as expected. It never gets old to
receive such a letter and believe it or not it happens regularly. Thank you Ann and Alex we appreciate
you and for taking the time to share your experience.
Neighbors, you need to be aware of the fact that when you put your home on the
market that you are going up against the Developer as well as the resales that are
on the market at the time. I mention this because as I write this the Developer is
offering a ton of incentives to entice Buyers away from resales. In fact, the offerings are the most I have seen and I have been here from the start. This does not
kill resales, because we have such a selection of different models that are no longer offered but it does hurt with some of the newer homes. This happening cycles
all the time, and it will go away soon. I just wanted to alert you guys as to what was going on today.
Thanks again to you all for allowing us to be your Sun City Real Estate Company of choice.
—Don

Pet Corner

Things to Inspect Before Selling a Home

Lets straight talk…
...About Real Estate -

•On the subject of Open Houses. As the market is slowing

Meet “Maggie”

Maggie is a 4 year old Yorkshire Terrier. She is a therapy
and a READ with me dog. She especially enjoys going to
Southwestern University and St. David's Georgetown
Hospital. She weighs 7.5 lbs but thinks she is a Great
Dane. We are happy to feature Maggie as September’s
featured Pet of the Month! She will receive a $20 gift
card, compliments of Georgetown Pet Spaw and Boutique!
If you’d like your PET featured in our newsletter email
me by September 5th and perhaps your Fur Baby could
be our next winner!
Let Sleeping Dogs Lie!
So last month I introduced you to my three fur babies.
As you can imagine, we love them dearly! They are wonderful companions and fill our lives with laughter and
amusement, but it’s our NIGHTS that concern me. Once
upon a time I had three small children….boy/girl twins and
my older son 4 years their senior (now 23, 23 and 27!).
Newly married with a growing family, the one place I kept
sacred was our marital bed. In all the years my children
were growing up I had a STRICT Rule that no children
slept in our bed. If they had a nightmare or weren’t feeling well I would allow them to make a pallet on the floor
NEXT to my bed, but never in our bed. I just felt that we
had to have our one “kid-free” zone.
Fast forward 20 + years and picture me rolling over this
morning and finding myself “nose to snout” with my Red
Heeler Amelia! Meanwhile, Roxie the Pittie is stretched
out between Jose and I (thank goodness for the California
King Bed). WHEN DID THIS HAPPEN??? How is it that
children were relegated to the floor and these stinkin’
mutts are using one of my pillows and stealing the covers
like they own the place??? Only Rufus the Boxer claims
his spot on a dog bed in the corner of the room. Ahh well,
what can I say, they don’t talk back and those big puppy
eyes get me every time! I have a sneaking suspicion that
this is practice for the Grandchildren to come one day…(-:
Why not visit the Williamson County Animal Shelter today
to find your new bedfellow!
1855 S.E. Innerloop, Georgetown, TX
512-943-3322
Do you have friends looking for an awesome Pet Friendly
community? I’d love to help them find their Sun City
dream home!

Christina Roberto, REALTOR®
Cell: 512-417-7403

Christina@thestacygroup.com

down sellers are feeling this and requesting open houses. Is
this a bad thing? Well, No. But lets talk facts. Only 1% of
homes sell nationally with an open house. Yes—that is not a
typo—only 1%! The main reason agents do open houses is to
get more clients, to meet prospective buyers and sellers (sellers
would be the neighbors that come over to check on how you
decorated). My bet is that number is even less in Sun City.
Why do I think that? Because we are not limited to showing
only at nights or weekends. We show our buyers every day—
all day. We are not limited to a school calendar and many of
our buyers are retired and prefer to look during the day. Plus
most are coming from out of town, not just on Sundays. In
today’s market—the internet and photos show the active buyers what they want to see. Your online presence is much more
vital in actually getting showings. We will do open houses,
just know the likelihood of it bringing an offer.
•There are about 2 million active real estate agents in the
U.S. We are not short on agents and often times a home is
listed by a friend of a friend or a relative in South Austin. Be
sure when you do this to ask the agent if they are going to be
coming to Sun City on a regular basis and representing you in
this area. You will need a vacant home checked on and you
will need the flyer boxes filled. Once the home is under contract, you will need a local agent to see repair amendments
through. It isn’t just the initial visit to stick a sign in the yard
and they shouldn’t expect the buyers agent to do their part.
•Be cautious of the incentives being advertised to you...I
keep hearing ads on the radio about how an agent will buy
your home if he doesn’t sell it by an agreed upon time. Of
course the ad didn’t say what that amount would be…
•And on my final thought on straight talking...or my 2
cents if you will...list with an agent that you like. Truth is you
could interview 2 or 3 agents and sign with the one that said
the highest dollar amount but that can be a gimmick too. An
agent could purposely shoot high to get you to list with them
knowing the comps didn’t support it and chances are you will
need reductions. They just want the listing and know shooting
high will win you over. Truth is the comps are the comps and
your home will have to appraise if a loan is involved. But say
you just want to give it a whirl and shoot high—pick your favorite agent anyway. Your listing price will always be your
final decision as the property owner so list with a person you
are comfortable with...one that returns phone calls and emails
and advertises to your satisfaction. They will list at the price
you say to, even if it is not what they suggested. Find you an
agent you trust to do the best they can for you.
Having said all that—I would still recommend you listen to
where the market is going. There is a LOT of competition right
now and buyers have more choices than they have had for
years. Selling is the goal and it cost money to hold on to the
home. Happy September to you—

REALTOR®
Cell: 512-775-3067
Keri@thestacygroup.com

There is no rule that says you have to inspect your home before you sell
it. Getting some major items inspected however, is not a bad idea especially if you want to get the best possible price. As familiar as you are
with your home, there are often issues that you will not be aware of.
Understanding what things to inspect before selling a home will put
you on the right track to a successful sale.
Many of the things I mention below are issues that could cause your
sale to fall apart. By addressing these common concerns, you’ll increase the odds of not losing a buyer.

The Most Important Things to Check Before You Sell
1. Mold

There are not many things that will stop a home sale quicker than having mold. Home buyer’s have put this at the top of the list for things to
look for in a home inspection. My recommendation would be to look at
the sheathing of your roof in the attic. If you see any patchy black areas, I would consult with a mold expert to find out if it is present.

2. Pests/Bugs

Infestations are a major concern of buyers, especially termite infestations. Because the signs of such infestations can be difficult to spot,
especially if they are in out-of-the-way areas of the home, it is necessary to bring in a pest inspector to look things over.

3. Plumbing

An inspector will check faucets, toilets, sinks, showers, etc., as well as
the pipes that are accessible throughout.
You do not have to update everything in the home to have it sell, but
you will need to ensure that the actual plumbing is fully operational—
no leaks, drips, clogs, pipe degradation, etc.

4. HVAC

Are you close to the time when the system needs to be replaced? Buyers will be very interested in the condition of the HVAC system, so it
makes sense to verify the status now for yourself. Then you can determine if it is a worthwhile investment to repair/replace the system, or if
you think you can sell for the price you want without doing so.

5. Electrical

The electrical system needs to be not only functional, but safe. If your
home’s electrical system is old enough, you may run into issues with
buyers who want something more modern and capable of handling the
load of their digital lifestyles.

6. Roof

The roof is a big deal to buyers. It seals the home and protects everything inside, so it makes sense to ensure that it is fully functional. Roofs
are also expensive to replace, which is why buyers are going to want to
know the exact condition of your roof before they make an offer. If
they are going to have to repair or replace the roof soon, the offer will
reflect that. A professional roofer can give you a reasonably good idea
of how much life is left.

I’m Bored!
Those words came out of my 4 year old
granddaughter’s, Alison, mouth...
I was with my daughter in law, Ali; she was
driving and we were chatting when this big
announcement presented. (Ali mentioned
she is working with the children to not be so
dependent on i-pads and TV while in the
car.)
So, my oh-so smart daughter in law spoke
up and said…well little girl, you need to use
your imagination…and offered; “let’s pretend all the cars are cows”. Alison’s little
face lit up and she started changing all the
vehicles into farm animals. When she was
done with that…she had us looking for
purple cows and
green horses.
I believe Sun City is
such an Amazing
Community…there
are so many
opportunities to
learn something
new or re-visit a
hobby that may
have gone by the
wayside; or you
could become a mentor and share your
“pearls” with those learning.
There are in a world of possibilities…we just
need to use our imagination and take advantage of the resources available. From
Neighborhood Parties to Travel….aaah…
What a life!

7. Foundation

An inspection can tell you what your foundation actually looks like and
what issues, if any, you need to fix. If issues exist, it will be far easier
to take care of them now and sell the home than it will be to take care
of them after you get an offer.
While hairline cracks are not typically an issue, major structural cracking is a different story. Having a clean bill of health on a foundation is a
major relief to any home buyer.
A home inspection is for the purpose of discovering major structural, mechanical or safety issues. Many buyers have lost sight of this
fact. By eliminating major problems, you’ll put yourself on the
right track to a successful home sale. Some buyers will be over the
top and want perfection. This is not the purpose of a home inspection.

Jan Schmidt, REALTOR®
512-864-5051
Jan@thestacygroup.com

REALTOR®
Cell: 512 -868-7248
Charlotte@thestacygroup.com

Sun City Stats for June 2018
MLS Homes Sold in June - 36
Average Sold Price - $294,941
Average $/Sq Ft - 159.18
Average Days on Market - 61
Homes Waiting to Close - 42
Homes for Sale - 156

An important tip: Do not use colored toothpaste or gels—
they could leave stains!!!
Below are The Stacy Group’s current listings as of 8/03/18
Street Address
131 Larkspur
111 Beautybush Cir
(contract pending)
111 Stetson Tr
820 Hamilton
106 Lubbock Dr
414 Sheldon Lake
306 Essex Lane
(contract pending)
111 Farm Hill
605 Salado Creek
125 Nassau Cir
324 Kickapoo Creek
117 Double Fire
104 Buttercup
206 Paint Creek
145 Prairie Creek
125 Paint Creek
102 Bluebell
(contract pending)
136 Breckenridge
106 Hill Country
112 Copperas Creek
505 Caney Creek
310 Yukon Terrace
105 Lake Sommerville
177 Whispering Wind
218 Farm Hill
(contingent contract)
304 Whispering Wind
616 Mangrum Hill
108 Tradinghouse Creek
910 Dome Peak
126 Bass St
125 Warbler Way
104 Honeysuckle Cv
222 Tradinghouse Creek
110 Saddle Tr
124 Durango
100 Blue Sky
246 Whispering Wind
112 Piedmont Lane
111 Travis Drive
108 Briar Patch Cove
315 Rosecliff
120 Ruellia Dr
205 Armstrong
119 Fox Home
100 Holly Springs
105 Briar Patch Cove
410 Pipe Creek
100 Davis Mountain
111 Timber Hitch Ct
139 Running Water
210 Trail of the Flowers
205 Cider Orchard
100 Venus Lane
303 Stardust Lane

Model
Lavaca
Angelina
Angelina
Noir Coast
Maverick
Gray Myst
Newport
Bluebonnet
Gray Myst
Monterrey
Steel Creek
Seguin
Medina
Taft Street
Pickett
Steel Creek
Cypress
Cambridge
Brazos
Surrey Crest
Surrey Crest
Monroe
Monroe
San Jacinto
Magnolia
Andover
Abbeyville
Abbeyville
Vernon Hill
Trinity
Trinity
Trinity
Martin Ray
Williamson
Williamson
San Gabriel
San Gabriel
LaSalle
LaSalle
Bowie
Lexington
Pecos
Cortez
Cortez
Salado
Burleson
Morningside
Morningside
Coronado
Colorado
Crockett
DeLeon
Custom
Custom

Sq.Feet+or1119
1290
1328
1318
1328
1388
1397
1404
1418
1426
1429
1434
1444
1475
1530
1564
1593
1666
1644
1712
1712
1712
1712
1740
1755
1850
1845
1850
1880
1901
1915
1915
1982
2026
2034
2066
2053
2070
2254
2178
2072
2147
2374
2374
2455
2471
2581
2568
2598
2635
2794
2859
3100
3295

Price
232,500
219,000
209,900
247,500
219,000
235,900
205,000
230,000
252,500
192,500
245,000
239,500
237,500
269,900
279,000
269,000
255,000
268,000
274,000
369,900
327,000
294,000
309,900
259,500
260,000
272,500
359,900
348,000
369,500
289,000
299,900
345,000
369,900
299,000
340,000
335,000
349,900
329,000
425,000
360,000
279,000
299,000
360,000
369,500
435,000
399,900
395,000
455,000
432,500
509,000
499,900
449,000
699,900
798,000

Here are some ways, other than brushing your teeth, that
toothpaste can be used:
1. Polish your jewelry---polish gently, rinse with water & dry!
2. Remove carpet stains---scrub
stains with a toothbrush & toothpaste. Blot with a damp cloth!
3. Banish rings on furniture---oops,
you forgot to use a coaster! Gently buff away the water ring
with a small dab of toothpaste & a soft slightly damp cloth!
4. Lift collar stains---tackle those ugly stains around the
collars of shirts with a toothbrush & toothpaste---rinse &
launder!
5. Deodorize your hands---wash your hands with a small
squirt of toothpaste if you’ve been cutting garlic or onions!
6. Polish the faucet---a quick toothpaste scrub gets your
chrome bathroom accessories shiny again!
7. Clean the inside of grimy water bottles & thermoses--when the bottles we reuse when trying to be “green” get
gross with mysterious & unappetizing scum---scrub with a
narrow toothbrush & toothpaste & rinse thoroughly with
HOT water!
8. & what started this wealth of knowledge---scrub your
nails. If your nails are
stained & yellow---scrub
with toothpaste applied to a
nailbrush to regain their
glow!!!
If you know of any other
ways to use toothpaste---I’d
love to hear about
them!!!!!!!
REALTOR®
Cell: (512) 784-7332
Roxanne@thestacygroup.com

Have a friend
“moooving”
to Sun City?
Refer a friend to
any of our agents
and get a $50 gift
at closing.

You are what you eat………Mom always said “Eat your
veggies, they’re good for you”. Here’s just a few good
reasons why we should

A slice of carrot looks like a human eye & it greatly enhances blood flow of the eyes.
A tomato has 4 chambers & is red just like the heart. A
tomato is loaded with Lycopine that is pure heart &
blood food.
A walnut looks like brain & helps develop more than 3
dozen neuro transmitters to enhance brain functions.
Grapes hang in a cluster that has the shape of the heart.
Each grape looks like a blood cell and all of the research
today shows grapes are also profound heart and blood
vitalizing food.

Beans are kidney shaped and they heal and maintain kidney function.
Sweet potatoes look like the pancreas and actually balance the glycemic index of diabetics.
Celery, Bok Choy, Rhubarb and many more look just like
bones. These foods specifically target bone strength.
Bones are 23% sodium and these foods are 23% calcium.
If you don't have enough calcium in your diet, the body
pulls it from the bones, thus making them weak. These
foods replenish the skeletal needs of the body.
Onions look like the body's cells. Research shows onions
clear waste materials from all of the body cells. They
even produce tears which wash the epithelial layers of
the eyes. Garlic also helps eliminate waste materials and
dangerous free radicals from the body
Olives assist the health and
function of the ovaries

Kelly Bartko, REALTOR®

512-966-4350
Kelly@thestacygroup.com

When you decide the time has come to put your Sun City home up for sale, one of the best

ways to determine the asking price is to look at comparable sales. There’s rarely a perfect
apples-to-apples comparison. A pricing decision often relies on comparisons to several
recent sales in the community. Here are five criteria to look for in a sales comparison.
Location: Homes in Sun City typically follow the same market trends.
Comparing your home to another in nearby neighborhoods is a good
start, but comparing it to homes on the same street and block is even
better.
Date of sale: It varies by neighborhood, but Sun City sales can see a fair amount of fluctuation in a short time period. It’s best to use the most recent sales data available. Good news,
WE can provide that for you!
Home build: Look for homes with similar floor plans, numbers of bathrooms and bedrooms, square footage, and other basics. If you are going to
be listing your “Trinity” there is a good chance a few have already sold this
year.

Features, upgrades & lot view: Remodeled bathrooms and kitchens can raise a home’s
price, and so can less flashy upgrades like a new roof or HVAC system. And naturally a golf
course lot will add value and a higher list price than a similar home with no view. Be sure to
look for similar bells and whistles.
Seller motivation: Was the home priced for an under market quick
sale? Was the seller way overpriced, but had a timeline to wait for their
preferred number? These homes can make zeroing in on the proper list
price just a little more difficult.
If you are considering selling your Sun City home, give us a call and let’s discuss next steps!

Associated Broker

Cameron Freeman, Realtor ®

Cell: 512-567-8478

Cell: 512-740-1836

Bob@thestacygroup.com

Cameron@thestacygroup.com

Like Our Facebook Page
“The Stacy Group”
to see new posts and new homes on the market.

