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Here at Marketplace Smiles we pride ourselves on  
providing quality, conservative, convenient dentistry.  We 

are able to meet all of your dental needs from routine clean-
ings to advanced procedures such as placing implants.  We 
are located in the heart of Sun City near the City  Market 
making your appointments just a golf cart ride away.  We 

have two experienced hygienists, Angie and Codi, who have 
both worked for periodontists in the past.  They provide a 
gentle, thorough dental cleaning in a caring environment.  

Dr. Bell graduated from the Marquette University School of 
Dentistry in 1999. After graduating he went on to serve as a 
dentist in the US ARMY where he completed three years of 

residency training.  He subsequently became Board Certified 
by the Academy of General Dentistry and is a Fellow in the 

Academy of General Dentistry. 
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Privileged information 
about your real estate 

Celebrating 18 years in Sun City  
1520 Sun City Blvd. ● Suite 155 ● Georgetown, Texas 78633  

office - (512) 869-0223 ● toll free - (866) 869-0224 ● Fax - (512) 868-9773   

www.thestacygroup.com 

Happy Father’s Day 

Don Stacy, Broker                         Lon Russell, Director of Sales/Assoc. Broker 
Kelly Bartko, REALTOR®/Office Manager  Charlotte Hohensee, REALTOR®     
Roxanne Rylander, REALTOR®                   Keri Stacy Gann, REALTOR® / Marketing   
Jan Schmidt, REALTOR®                  Bob Burgess, Assoc. Broker           

Leighan Copple, Leasing Coordinator            Ralph Wimer, Special Projects                     
David Lopez, Special Projects 
 

This publication is not a solicitation but is an information 
service from this real estate office. 

 
Thoughts from Don: 
 

Here I am, back from the dead to dispel the rumor that I was gone for good…I say that because some of our 
competition is saying just that.  I don’t know if it would matter but none the less, don’t believe them…Come by the 
office and you will see for yourself – the old guy is in his place in the back, trying to stay out of the way of the 
wonderful working folk. 

 
I just wanted to touch base with you, and as you all must know, it is not so easy to just leave your work   

especially when you really like your job.  Plus, I really do need a “place” – enough with news, political chatter, 
golf, fishing – I need my littler corner – so here I am.  Did y’all experience this when you started slowing down? 
  

One thing that allows Kati and I to vacation, fish, etc is the simple fact that the folks here (The Stacy 
Group) are all “like minded.”  You, the neighbor and client comes first.  No other company works Sun City 7 days 
a week, with its’ focus on being the best real estate company anyone can hope to find.  While others are running to 
Round Rock, Austin, wherever to take care of business, we are always right here…leave running to the others…and 
your business here with us – the only company that specializes in your neighborhood. 
 
 This did not happen by accident…Ask any real estate “think tank”…if you are buying or selling you should 
seek the advice of someone that is totally emerged in your neighborhood…and here that would be us.  When some-
one calls our office, regardless of who answers the phone, that caller will get an expert on Sun City…not Berry 
Creek, not anywhere else – just Sun City period. 
 
 You get the point, the idea I want to leave you is, when or if you 
need to leave our beautiful neighborhood, please search out a specialist in 
the new location as well as here to get your home sold and you down the 
road.  An  example, if someone as close as Austin (or anywhere) comes to 
look in Sun City – do you really think they will be getting the best  
representation by hiring the out of town agent??  Current information is 
needed – does this street flood?  Does the HOA allow a fence on this  
property?  How does the yard  program work?  They won’t know – I bet you 
have been there, done that…always go to a specialist when buying and/or 
selling…always! 
 
 I have missed you guys, so once again I want to tell you how much 
all of us at The Stacy Group appreciate you (our neighbors) for allowing us 
to represent you in your real estate dealings. 
 
Thanks, Don 



 

Thinking of Selling Your Home?? 
 

Here are a few suggestions that will help you put your 
best foot forward!! 
 
1. Remove your personality from the home. In general, 

anything that indicates your home as “still yours” is 
going to turn off buyers. Removing photos, awards 
& personal effects allows the potential buyer the 
opportunity to imagine themselves in “your” 
space………. 

2. De-clutter & Clean---your home has to be the  
    cleanest & neatest it has ever been!! Buyers want to       
    see that you’ve taken care of the property & have   
    nothing to hide. There should be no dust, stains,  
    leaks, trash or smells that can make buyers wary of  
    your maintenance record……… 
3. Do some home staging---home staging highlights  
    your home’s strengths, downplay its weaknesses &  
    makes it appeal to the greatest pool of prospective  
    buyers. 
   The following are all part of home staging: 
   ---lighten & brighten your home, open all window      
       coverings 
   ---replace or shampoo carpets 
   ---freshen up your landscaping 
   ---paint inside or outside as necessary 
   ---fix every little thing you can find from doorknobs  
       to faucets, lesson cracks & imperfections. 
   ---get rid of pests 
  
Ultimately, the better you maintain your home, the more 

attractive it is to buyers!!!!!!!!!!!

REALTOR®                                                                                                       
  Cell: (512) 784-7332  roxanne@thestacygroup.com 

 
 

Check out our new websites: 
www.thestacygroup.com 

www.thestacygrouprentals.com 
 

Do you get frustrated searching on websites that takes 
you all over the area and not just Sun City?  Are you 
frustrated when you search at two or three homes and 
then the website forces you to input your personal infor-
mation in order to keep looking—and then you start get-
ting on their email list?   
Unlike other websites ours is designed for Sun City.  We 
know that Sun City residents like to be informed, even if 
they aren’t ready to sell.  We want you to be able to 
search our site whenever you want to and without pres-
sure to give personal information—you don’t have to 
worry about being “phished” by us.   
The Rental website allows you to see our homes for 
lease in Sun City—furnished and unfurnished homes.  It 
also gives you some basic information on leasing—for 
tenants and owners.  Tenants can apply right from the 
website for a home.  We run a criminal and background 
check from the application. 
The next time you have a friend interested in this area, 
send them to our website.  It’s a great learning tool.  We 
also have a blog page and the newsletter online.  Hope 
you enjoy it. 

REALTOR®,  

Marketing, Leasing                                                                            
keri@thestacygroup.com 

Children... 
My middle son called me the other day soooo 
excited.  Here is the conversation... 
Son:  Mom, do you remember my pet snail I 
thought I lost?   
Me:   Sorry son...Not really...when did you have 
a pet snail 
Son:  Awhile back...anyway, I found him!  His 
shell was slowing him down, so I removed it. 
But it didn't work...it just made 
him "Sluggish"   
 

Can you believe my 38 year old 
son call just to tell me this joke. 
I guess this is one of those 
blessings you get back when 
you don't kill your kids during  
adolescence. 
 

Sun City Statistics as of May 17, 2016 
Total Homes Sold in April - 38 

Average Sold Sales Price - $298,701 
Average Sold Price/SqFt - $158.42 

Average Days on Market - 69 
Numbers of Homes Waiting to Close - 52 

Number of Active Listings - 85 

REALTOR®                                                                                                       
  Cell: (512) 868-7248 charlotte@thestacygroup.com 

 

8 Upgrades  
That Pay You Back   

(AARP Mag) 

If you’re like many people 50 or older, your biggest 
asset may not be your 401 (k) or IRA. It’s your 
house. And if you’ve been thinking of cashing out to 
downsize or move to a less costly region, you’ll want 
to maximize your gain. 
That means laying out money to give the place the 
curb appeal it needs to sell quickly and at the highest 
possible price-which can mean money very well 
spent. 
Simple replacements can give you a better return than 
major remodeling projects – about 4 percent more, on 
average. Manufactured stone-veneer siding and front 
door replacement, for example, have better returns on 
investment than kitchen and bath projects. 
Returns will vary by region. Where home prices are 
high and job growth is strong, you can count on a 
higher payback, says Craig Webb, editor of  
Remodeling. 
According to the 2016 Remodel Magazine Cost vs. 
Value survey, the average return on home-
improvement projects was 6.7 percent higher than it 
was a year earlier. Nationally, the average return at 
resale for the 30 projects surveyed was 64 percent or 
$64 for every $100 spent, assuming the home was 
sold within a year. 
 
            % of the project you recoup on average: 
 Insulate the Attic  117% 
 Replace Entry Door   91% 
 Refresh the Kitchen   83% 
 Build a New Deck   75% 
 Caulk and Paint Inside  75% 
 Freshen Up Outside Paint  75% 
 Replace the Roof   72% 
 Renovate the Bathroom  66%   

Jan Schmidt, REALTOR®  
Cell: (512)-864-5051        jan@thestacygroup.com 

 

It has only been 2 months and already I am  
feeling right at home working with The Stacy 
Group. We are able to meet all your needs 
whether buying, selling or renting. The great 
thing about selling real estate here is meeting 
new friends and building relationships in such 
a wonderful community. I am delighted that I 
can help clients with a transition time in their 
lives. If I can be of any service, please contact 
me.  If you are thinking of selling, here are a 
few short tips to think about. 
  
How to sell your house quickly: 

*Price it right  
*Enhance your home’s curb appeal 
*Clean, de-clutter and depersonalize 

*Repair any issues with the house 

*Always be ready to show 

  
 On the day of a showing: 

*Keep the house sparkling clean 

*Have a pleasant aroma in the house 

*Let the light in and turn on every light in the 
house 

*Have soft music playing 

*Take the pets with you 

Associate Broker,  
512-567-8478 

bob@thestacygroup.com 
 

Sun City Theatre Presents: 

Over the River and Through the Woods 

By Joe DiPietro 

Directed by: Morgan Fogleman 

Dates: June 6-11 @ 7:00 PM 

Visit www.sctexas.org for more information 


