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Here at Marketplace Smiles we pride ourselves on  
providing quality, conservative, convenient dentistry.  We 

are able to meet all of your dental needs from routine clean-
ings to advanced procedures such as placing implants.  We 
are located in the heart of Sun City near the City  Market 
making your appointments just a golf cart ride away.  We 

have two experienced hygienists, Angie and Codi, who have 
both worked for periodontists in the past.  They provide a 
gentle, thorough dental cleaning in a caring environment.  

Dr. Bell graduated from the Marquette University School of 
Dentistry in 1999. After graduating he went on to serve as a 
dentist in the US ARMY where he completed three years of 

residency training.  He subsequently became Board Certified 
by the Academy of General Dentistry and is a Fellow in the 

Academy of General Dentistry. 
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Hello Everybody, 
 

As you know, many of us living in Sun City are not Native Texans, but have come to enjoy the tales 
from the book the "American Cowboy." (Caleb Pirtle) So, from time to time, I write about subjects I 
find interesting as I read of our Texas Heritage.  
 

This month  I'll be sharing about the most dreaded word ever spoken by a cowboy....."Stampede!" 
 

Steers ran from tumble weeds, jack rabbits, the flare of a 
match. They became frantic when lightning dug at the 
ground, cracked the sky, or rolled foxfire across the tips 
of their horns. Stampede's were circled with fear. For the 
night's were filled with traps that could not be seen,  
prairie dog and badger holes, with ragged bluffs over-
looking dry arroyos. The cattle ran without warning.  
 

As one old cowboy said, "the confidence a steer's got in 
the dark is mighty frail." Herds became angry, then  
suspicious, then nervous.  
 

In reckless rides on the darkest nights, the cowboys gave their souls to God, while life and limb  
depended solely on their horses. Trail hands on night guard, keep their eyes on the ears of their 
horses. As long as those ears were standing up straight and tall, the world around them was a 
peaceful place. But when the ears suddenly pointed forward, the cowboys knew the longhorns were 
about to run.  
 

Both cowboy and horse faced almost certain death beneath the maddened feet of those longhorns. 
Many were crippled, lying in pain for hours until the herd could be milled and stopped, until the 
light of morning came to guide a weary search party back down a stampeded trail.  
 

Charlie Goodnight said, "The task of the men was to gain control of the herd and gradually turn the 
cattle until they were moving in a circle. Then, all they might do was to break each other's horns 
off, and crush one another badly.  
 

Running spoiled the cattle; it made them nervous and hard to hold. For several days following a 
stampede, they were ready to run again at any sudden sound or flash that startled them. Trail 
bosses dreaded the cattle losing weight. They knew that a steer could lose up to fifty pounds on a 
four-mile run through a hot summer night. 

 

But not all stampedes could be blamed on the cattle. Some were ignited by 
men who found it an easy way to build a herd of their own. For they could still 
round up scattered longhorns days after the drive had already moved on past. 
One time some cowboys caught a "stampeder" and said, "he hung hisse'f, so 
he wouldn't stampede no more cattle." 
 

And while we are talking Texas Heritage, March 2nd celebrates 180 years of 
Texas Independence. Happy Birthday Texas! 
      All for now,      
        Lon 



 

MARKET TRENDS UPDATE IN SUN CITY 
 

 

Here we are on February 9, 2016;  starting off with the 

sale of 34 existing homes in all price ranges as  

compared to 21 existing homes for the same period in 

2015. 
 

More inventory, longer on market, higher list prices, 

but once again 2015 was a bumper year. 
 

Listed below are existing homes by size, days on  

market, and list price to sales price ratio.  These  

numbers do not include builder speculative homes. 

 

 

 
 

 

 

Homes up to 1500 sq. ft.  - 131 homes sold with aver-

age of 48 days on market (list price/sales price 98.1%) 
 

1500-2000sq.ft.   170 homes sold with average of  56 

days on market (list price/sales price 98.1%) 
 

2001-2500sq.ft.     93 homes sold with average of   84 

days on market (list price/sales price 97.6%) 
 

2501 sq.ft. +   39 homes sold with average of   84 

days on market (list price/sales price 94.6%) 
 

Note that the larger homes are taking much longer to 

sell and even with a larger margin between the sold 

and listing price, those homes that sold significantly 

less than list price.  The ratios were still at 97.6% and 

94.6%, respectively. 
 

Re-sale homes are sometimes scarce in the up to 

1500 price range, especially with buyers who 

are needing to stay under $200,000;  choices are  

limited. This is creating urgency because of the high 

demand. 
 

It's still a great market in Sun City and retirees coming 

to our area continues to be a large one. We are still 

hearing that our Sun City is among the top two in the 

nation.   
 

If you have any questions regarding your home's value, 

feel free to give me a call for a comparative market 

analysis. 
 

Look forward to seeing you around our Sun City!! 

 

 Judy Curtis,  REALTOR®,  ABR, E-PRO, GRI                                                                   
Cell: (512) 422-6550  judy@thestacygroup.com 

 

Freeze winter blahs with colorful  
touches to your home 

 

Spring should be just around the corner!! While we wait—
here’s some ideas to create a cheerful home interior….I do 
these 4 things for my own home---whether listing, staging or 
just enjoying---try these ideas. 
 

1.    Fresh flowers---or try faux ones! When 
plants outside are just beginning to flower---
bring in color with real or faux blossoms &  
enjoy! 
2.    Another quick & somewhat “refresh” is 
changing out pillows! Bring in a “pop” of color---getting 
bright, happy colors while you wait for the outside to do the 
same. 
3.    Adding or changing out smaller area rugs---is an amaz-
ing transformation to any room! 
4.    Don’t forget lighting---if you have dark corners, move in 
a light to help brighten the entire area!  

 

Flowers, pillows, rugs & light fixtures are 
things I think of as “jewelry” in a home---mix 
them up & experience the smile that transforms 
your outlook!!! 
 

And remember to have fun doing it!!!!!!! 

REALTOR®                                                                                                       
  Cell: (512) 784-7332  roxanne@thestacygroup.com 

REALTOR®, Marketing, Leasing                                                                                
keri@thestacygroup.com 

Thank you Sun City for your generous support of our four 
legged friends.  We donated several car loads of blankets, 
towels, kitty litter, food, etc.   
The shelter now has a portable 
where you can drive up & drop off 
your donations fast and easy.   
www.texashumaneheroes.org 

A “Perfect Moment” 
It’s a Saturday at 5pm in January…the weather is absolutely 
lovely.  Leaving work…I drove out of Sun City on my way to 
the grocery store.  As I crossed over the bridge on Del Webb 
Blvd.; my eye caught a glimpse of two ladies sitting on the 
bench by the water.  
They could have been talking about 
current events, family, friends or they 
could have been sitting in silence  
enjoying the sun set…it seemed to be a 
“Perfect Moment”…the sun was setting 
and it was warm with a hint of a cool 
breeze.  And all seemed right with their worlds. 
Perfect moments are not just in a sunset by the water; they 
could be the moment you take a swing at the golf ball,  
tennis ball or pickle ball and everything felt right.  And when 
that ball landed…it was perfect. You breathe out and your 
breath is mixed with a little gasp and soft sigh…then comes 
the big grin. 
That is how I see living in Sun City.  There are so many more 
“Perfect Moment” to be had.  Meeting people in the same 
“Season of Life” and Living in a community with so much to 
offer gives us more opportunities for those “Perfect  
Moments”.   
I already love it here and as the thought of retirement, in a 
few years, looms in the back of my mind, I am experiencing 
my “Perfect Moment”. 

Sun City Statistics as of February 2, 2016 
Total Homes Sold in January: 33 

Average Sold Sales Price:  $299,555.61 

Average Sold Price/Sq.Ft:  $157.53 

Average Cumulative Days on Market:  89 

Number of Homes waiting to Close:  44 

Number of Active Listings:  97 

REALTOR®                                                                                                        
  Cell: (512) 868-7248 charlotte@thestacygroup.com 

Important Dates to Remember: 
 

JOIN US at the 20th Anniversary Vendor Fair 
Friday, March 18 
9 a.m. - 2 p.m. 
Social Center Ballroom and Social 
Center Parking Lot 
The event that brings local area 
businesses to your backyard!  
Enjoy meeting the newest  
business owners in Georgetown 
as well as the surrounding area and make contact with 
those who have served Sun City Texas for years! Come 
shop and talk, or just stop by! 
We will be there, so come by and visit! 

 

Spring Plant Sale 
Horticulture Club 
Saturday, March 19  
 9 a.m. - 1 p.m. 
Sun City Gardens, 141 Sun City Blvd. 
The Spring Plant Sale has a  

wonderful selection of Texas Native & adapted plants, 
vegetables, herbs and geraniums, Tall & Border  
Bearded Iris, as well as compost, hardwood mulch, and 
compost tea. Check out the Nursery for rescued plants 
at a discount. Cash or Checks Only. All proceeds  
benefit Sun City Gardens. 
 

Sun City Garage Sale 
Saturday, April 2 
8 a.m. - 12 noon   
Social Center Parking Lot 
Twice a year Sun City Texas hosts a public garage sale 
for Sun Citians to sell their goods and/or shop for new 
treasures. This is an amazing shopping event and open 
to the public. 
NO EARLY SALES! No items will be sold prior to 8 
a.m. Saturday morning. These rules were designed with 
safety in mind for all participants and the rules will be 
enforced.  

Jan Schmidt, REALTOR®  
Cell: (512)-864-5051        jan@thestacygroup.com 

5 Things to Never Say When Selling Your House: 
1. My House is in PERFECT condition 
An inspector will find things wrong with your home.  No home is perfect.   
2. We really need to get rid of this house. 
Don’t set yourself up for a low ball offer.   

3. It’s been on the market for… 
It will be on the sheet their agent gives them.  Buyers will often think something is 
wrong with the home if it’s been a long time or that there is big negotiations to be 
had.  Also if it’s new to the market that doesn’t mean you want to wait for offers. 

4. We spent a ton of money on… 
The seller may have spent a lot of money on an upgrade but that doesn’t mean that 

upgrade has resale value or that the buyer has the same taste. The home should be priced according to the comps.  The buyer is only 
going to offer what they feel it is worth based on other comps.  You can share any upgrades/paperwork with your agent and they can 
advertise accordingly.  Just understand that what is important to you may not be to them.   

5. I am not taking less than… 
You don’t want them to know your bottom line and you don’t want to be inflexible.  Selling your home is a negotiation—on both 
sides.  Be open to seeing all offers and go from there.  You don’t want the word to spread that you are not negotiable.  
 

Of course the best advice is to not be home during showings.  Most buyers prefer to look at homes without sellers present!   
Some of these comments were shared on an article the National Association of Realtors published January 13, 2016. 


