
Experience, Integrity, Passion

Before launching their careers in real estate, Martin 
and Laura Uribe each established themselves as 
highly-respected, goal - oriented professionals.  

Martin utilized his background in accounting and finance 
in the corporate sector, where he plied his skills in high-
level positions associated with operational responsibilities 
including financial analysis and senior business planning.  
A native of Argentina, Laura paired her Law degree with 
an MBA in International Marketing in her practice as an 
accomplished attorney. Successful in their own rights, 
the Uribes determined that real estate offered remarkable 
opportunities for personal and professional growth. The 
two believed that a partnership would allow them to capi-
talize on their unique strengths and skills, and in 2005 they 
transitioned into the field.

Their resolve would be tested early on; shortly after the 
Uribes launched their real estate partnership, the industry 
took a harrowing nosedive. “It was challenging,” recalls 
Martin. “We persevered, though, and managed to maintain 
business despite the downward trend.”  

From the onset, notes Laura, the duo’s commitment to 
success propelled their business. Starting with a small sphere 
of influence they strategized opportunities to network and 
market their services, expanding their reach and distin-
guishing themselves as client - centric professionals. “We 
are responsive, supportive and understanding,” Laura adds. 
“Our primary focus has always been to understand our cli-
ents’ goals and needs, then to assist them in achieving those 
objectives.”

The Uribes thrived on the opportunity to pursue ongoing 
education and training, which has differentiated them 
within their field. “Since we’ve launched our careers, we 
have dedicated ourselves to actively acquiring more knowl-
edge every year,” Martin asserts. “Knowledge is key, the 
foundation of the pyramid of success. The more we know, 
the better we’re able to serve our clients.” The duo holds a 
number of designations and certifications including Short 
Sales and Foreclosure Resource (SFR), Certified HAFA 
Specialists, REO accreditation, and e-Pro certification.  
Martin is a licensed broker, while Laura is in the process of 
acquiring her broker’s license.

Martin and Laura represent a range of clients throughout 
Irvine and the surrounding regions, facilitating transac-
tions including traditional equity purchases and sales, short 
sales, REO/Bank owned properties and multi-family units. 
They have a successful track record of closing short sales, 
as well. Their adaptability speaks to their commitment to 
longevity; Martin notes, “We have embraced the trends and 
changes that our industry presents, and work to ensure that 
we have the knowledge to ensure that our clients remain 
well-positioned to take advantage of ongoing opportuni-
ties.”   

Andrea West and her family worked with the Uribes in 
the sale of their condominium and subsequent home pur-
chase. “We couldn’t be happier with their service!” she 
exclaims.  “The sale of our condo was a tricky process and 
their persistence and expertise made it happen.”  She adds, 
“Martin and Laura are both incredibly responsive and were 
always willing to provide an explanation on something we 
didn’t understand. I have already recommended them to 
friends and will continue to do so!”

Cecilia Holowko likens her experience with the Uribes to 
a fairy tale. Astute negotiators who managed every detail of 
their short-sale purchase, the Uribes, she says, facilitated a 
storybook happy ending for her and her husband. “We have 
been living in our dream home, happily ever after, in the 
house of our dreams,” says Holowko.    

Their outstanding level of service is enhanced by their 
brokerage, First Team Real Estate. Martin states that the 
firm’s comprehensive resources and tools contribute to its 
notable footprint within the local marketplace and beyond.  
“First Team has a great management and leadership group, 
tremendous advertising, and a vision for the future of 
our industry,” he explains. “We’re at the cutting-edge of 
technology, and have an amazing collegial network that 
extends across the country and abroad.”

The Uribes enjoy the opportunity to work with a cultur-
ally diverse clientele, establishing relationships that often 
extend beyond the scope of a given transaction.  The couple 
estimates that upwards of 70% of their business stems 
from repeat and referral clients, who appreciate Martin and 
Laura’s personable approach. “We appreciate the chance 
to learn about others,” muses Laura. “Different cultures, 
different professions; it’s interesting and exciting for us.”

Despite the challenges of a changing marketplace, Martin 
and Laura remain focused on their clients’ success. “Our 
profession is our passion,” Martin states.  “The goals of our 
clients become our own goals; we are driven to see them 
to fruition.”

Adds Laura, “We never know what tomorrow will bring, 
but Martin and I look forward to every new day.” When 
clients are ready to embark upon their real estate journeys, 
Martin and Laura Uribe’s consultative guidance can make 
the difference.
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