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Clients come to this exceptional real estate duo for 
help in buying or selling a home because the level 
of service and expertise they receive is far beyond 

average. Martin and Laura Uribe look upon real estate as 
a true profession, one that requires singular dedication if 
they are to deliver the care they believe their clients merit. 

Martin attended Pepperdine University, where he 
earned two bachelor’s degrees, one in business adminis-
tration and the other in accounting, and his professional 
experience includes business planning for major corpora-
tions. Laura earned a law degree and a master’s degree 
in international marketing from accredited universities in 
Argentina. Both Martin and Laura are licensed real estate 
brokers and they hold several industry designations.

The Uribes’ clients derive confidence and security from 
knowing their interests are represented and expertly nego-
tiated by professionals with the superior knowledge and 
experience to handle any variable that may arise during 
a transaction. When combined with the extraordinary 
resources available at First Team, this team is unbeatable. 
They serve the whole spectrum of clients, “from first time 
home buyers, to move-up sellers and buyers, to those 
individuals who are relocating, downsizing, looking for 

investment properties, or ready to divest. With the support 
of First Team’s affiliation to Christie’s International Real 
Estate and Luxury Portfolio, we are proud to sell high-end 
and luxury homes with unparalleled marketing and global 
exposure,” Laura says.

The increasing number of international buyers and 
sellers in Orange County are well-served at First Team, 
where sophisticated marketing in magazines, newspapers, 
brochures and online deliver both high-end and high-touch 
exposure. Exclusive tools translate listing information into 
numerous languages and currencies, and tell sellers how 
many potential buyers have seen their property and from 
which countries.

It is not only Martin and Laura’s business acumen 
that stands them apart from their competition, but their 
emphasis on personal service. “Everybody knows that 
a home is the largest investment in life, so we approach 
every transaction with that in mind,” Laura says. “Every 
client is different, from his or her expectations to their 
needs and time frame. Our goal is to counsel and guide 
them down that path. We believe in building long-term 
relationships, and we feel honored to be invited and be part 
of our client’s journey to home ownership.”
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Martin and Laura have surrounded themselves with a 
community of experts who share their values, accountability 
and commitment to excellence, including professionals in 
escrow; title; lending; home inspection; staging; and trade 
services. Together, they form a cohesive team with their 
clients. “We want our clients to succeed in their real estate 
goals,” Laura says. “Our success depends on our clients’ 
success. Therefore, our goal is to build an effective team-
work with our clients. We believe that the best added value 
is provided when we create win/win relationships.”

As a team of two, Martin and Laura’s complementary 
skills ensure that every need is met. According to Martin, 
“While I meet with clients and do the handholding, Laura 
manages the back end to make sure we succeed. When we 
run into issues, she is very proactive about identifying what 
we need to do to close. She empowers me to move forward, 
and her legal background makes her great at evaluating 
contracts and getting everything through escrow.”

“Martin has great people skills,” Laura says. “His main 
asset is called patience. People love that. And he has time 
for every single client. He will explain whatever they need 
to know. The secret of our work success is that it’s impos-
sible for one person to do everything. We create great 
synergy together so that every detail is covered.”

Martin is a Southern California native, and Laura is 
from Buenos Aires. They have lived in Irvine for the past 
15 years, where they have made many friends through 
real estate. While they share a love for travel and reading, 

Martin is a car enthusiast, and Laura enjoys art, architecture 
and design, with a particular focus on sustainable building. 
They are also united in their dedication to assisting those 
in need. “We have a personal commitment to contribute 
to the food bank at our church for every transaction we 
closed. We feel blessed, and we feel happy giving back. 
Every year we move the stick higher. Giving is a joy and 
a moral obligation.”

According to Laura, there are two moments in real estate 
that make it so rewarding: “The first one is when we call 
a seller and say, ‘Congratulations! Your home is officially 
sold.’ And the second one is the moment when we deliver 
keys to a buyer. The feeling of satisfaction and accom-
plishment is unique.  We are ‘dream makers,’ one home 
at a time.”
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