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This guide will provide the best strategy of 

home selling process in following 

informative steps 

                             

                               HOW TO FIND RIGHT BUYERS                 

he choice to sell your home is important one. Whether 

this will be your first time on home selling or you have 

not been   functions__ and how to discover a buyer as 

quick as possible. 
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                 Steps to sell your home 

1. Choosing the best agent to sale your home 

2. Hire professionals to repair your home 

3. Decorate your home 

4. Suggest suitable sale price 

5. Negotiate like a master 

6. Closing the deal 
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A professional estate agent will 

 

 Help you to determine suitable asking price. 

 Market your home at large scale. 

 Offer expert advice to prepare your home. 

 Provide feedback from all showing and open 

houses. 

 Update you about market changes that could 

affect your home’s sale. 
 Promptly present and evaluate each offer with 

you 

 Negotiate the highest possible price and best 

terms in partnership with you 

 Manage transection detail 

 Insure that mandatory items are sign, sealed and 

delivered on closing date 
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2. Hire professionals to repair your home 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

• Resolve the problem concerning 

(i) Heating 

(ii)  Plumbing 

(iii) Ventilation 

(iv) Air conditioning system 

(v)  Wood rot  

(vi)  Gutters  

(vii) Water heater  

(viii)  Cleanliness 

• repair all the damage parts 
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3. Decorate your home 

 each room should have one piece as its focus that also  clearly 

defines the function of the space  

 pack away personal items like family photographs 

 painting colors should be match 

to the colors of accessories 

 fresh flowers should be placed 

where is need 

 open all  doors and windows 

beforehand to circulate fresh are 

 Floors should be clean  

  Carpet and rugs should be 

vacuumed  

 Trash should be tidy  

 The kitchen and bathrooms 

should spark 

 Remove all cash, jewelry and  

small valuables from view 

 Pets should be unseen and pet 

area should be clean 

  

 

 

 

 

 

D 
ecorating your home simply means 

arranging the rooms in the clearest 

and the most aesthetically pleasing 

way. There are several companies 

that you can hire for this; you can 

do the work yourself by following 

of a few easy steps: 
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4. Suggest suitable sale price 
ales price is often the biggest obstacle when the sellers put their 

homes for sale in the market. To sell your home quickly you will 

need to focus on suitable pricing according to current market value by 

following steps  

 You should visit your home to get a feel for its condition, size  and 

any update 

 You should look at the similar home in your area that are either in the 

market or  have recently sold to compare them and determination the 

sale price 
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5. Negotiate like a master 

 Negotiation  process is very important for a buyer and a seller  

 It is a winning process for each participant 

 self-respect of every person is not threatened 

 The participants fulfill their needs. 

 The process is always positive.  

 The participants would not mind negotiating with you again 

 Poor listening is not good  for negotiator 

 Avoid to talk nonessential 

  making assumptions decrease your chance of success  

 Always use a co-operative approach in dealing with people. 

 Negotiating takes time and patience. 

 Avoid making an emotional decision 

 Listen carefully to your client understanding client’s requirement 

  Be patient during the negotiation process. 

 Expert negotiators  change  in order to situation  
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If you and your buyer both are agree to 

finalize the sale, terms and conditions that 

must be fulfilled by the buyer and seller on 

the closing date, both have signed the 

agreement. 

6.  Closing 
 

• Common term  and 

conditions: 

i. The buyer’s 

securing to 

finance 

ii. Verification 

of all legal 

documents 

concerning 

the ownership 

of the property to 

ensure that there are 

no clams against the title 

of the property 

iii. A professional appraisal of the home to ensure 

actual value of property 

iv. Any additional contract you have made with 

buyer, home improvements, etc. 
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v. Allow buyer to inspect of the home’s 

structural and functional condition(foundation, 

roof, electrical, heating, plumbing, etc.) 

independently. 

vi. A final visit by the buyer to verify that the 

home in the same condition as when the sales 

agreement was signed. 
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 Finalizing the transection 
i. Collect the amount due from the buyer regarding 

to agreement 

ii. Determines all the adjustments (e.g. seller 

prepayment of taxes, utilities, etc.) and ensures 

iii. that they’re factored into the transaction 

iv. Assures that the transaction costs (closing, legal 

fees, etc.) are paid 

v. Determines the seller’s credits, payments and 

adjusted net proceeds 

vi. Complete all the legal  documentation and 

signature process 

vii. the keys and the other necessary items are handed 

over to the buyer 

viii. The seller is provided copies of documentation 

concerning to the sale 
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