ICE 2Q26 Earnings Preview
Reporting date: Thursday, July 30, 2026, before market open; conference call at 8:30 a.m. ET.
Investment view: strong setup, but the debate is shifting from “how strong was volatility?” to “how durable is the run-rate?”
ICE enters 2Q with unusually favorable disclosed operating indicators. The core Exchange franchise should again deliver healthy growth, led by interest-rate derivatives, agricultural and metals contracts, and NYSE equity-options activity. Meanwhile, FIDS remains a high-quality recurring-growth counterweight, and Mortgage Technology appears to be progressing from a drag toward a modest growth contributor.
The principal risk is comparison quality. 1Q26 was extraordinary: net revenues rose 20% year over year to $3.0 billion and adjusted EPS rose 37% to $2.35, powered by record activity in energy and interest-rate markets. The 2Q setup still looks strong, but it is unlikely to benefit from the same broad, crisis-like surge in energy volumes. Thus, the key determinant of the stock reaction is likely to be whether ICE demonstrates that higher open interest, participation, and recurring revenue can sustain earnings power even as headline volatility moderates. (ir.theice.com)
What matters most this quarter
1. Exchange revenue: financial derivatives appear positioned to offset any energy normalization
ICE’s published second-quarter statistics point to a very constructive rate-derivatives backdrop:
· Financials ADV increased 22% year over year in 2Q.
· Interest-rate ADV increased 24%, including Euribor +12%, SONIA +39%, and Gilts +18%.
· Financial open interest remained elevated into June: total Financials OI was +46% year over year, while interest-rate OI was +52%.
· ICE also reported 2Q growth in NYSE cash equities ADV (+12%) and equity-options ADV (+44%). (ir.theice.com)
This is important because financial derivatives have meaningful operating leverage and Q1 showed that volume can translate efficiently into Exchange revenue. In 1Q, Financials revenue rose 65% year over year, while interest-rate revenue rose 80%. For 2Q, investors should prioritize revenue per contract, mix, and the conversion of high open interest into transaction and clearing revenue—not just ADV. (ir.theice.com)
Read-through: A strong Financials result would support the argument that ICE’s elevated activity is broader and more durable than a one-quarter energy spike.
2. Energy is the swing factor—and likely the most scrutinized line item
The Q2 statistics emphasize continued healthy energy positioning, but they do not advertise a broad Energy ADV record comparable with Q1. June Energy OI was still +6% year over year; Natural Gas OI was +8%, including Asia Gas OI +44%. In May, Brent ADV was +6%, Natural Gas ADV +3%, and TTF Gas ADV +11%. (ir.theice.com)
That suggests the likely 2Q story: normalization in activity from an exceptional 1Q, but preservation of a larger installed risk-transfer base. This distinction matters. ICE has consistently framed open interest and participant growth as indicators that customers are retaining exposures rather than simply trading through a short-lived volatility event.
Questions for management
· How did 2Q Energy ADV and revenue compare with the exceptional first-quarter exit rate?
· What was the rate-per-contract effect from product mix, options, and clearing?
· Did elevated open interest persist into July?
· Are the market-structure benefits—longer routes, evolving crude benchmarks, gas and LNG risk management—producing a sustainably higher Energy revenue base?
3. Agriculture & Metals is becoming a more material incremental contributor
Agriculture & Metals posted particularly strong disclosed 2Q activity: ADV increased 36% year over year, with sugar +30%, cocoa +73%, coffee +16%, and cotton +59%. June data also showed open-interest growth of 43% for the category. (ir.theice.com)
This is not large enough to replace Energy as the primary exchange swing factor, but it helps diversify the transaction-revenue engine. It also reinforces the broader thesis that ICE is benefiting from increased demand for commodity risk management across several contracts rather than one isolated macro event.
4. FIDS: the quality-of-growth checkpoint
FIDS was already performing well in 1Q: segment revenue grew 10% year over year to $657 million, with recurring revenue up 9%. Fixed Income Data & Analytics grew 8%, Data & Network Technology grew 12%, and CDS clearing grew 19%. (ir.theice.com)
For 2Q, investors should look for continued momentum in:
· Annual subscription value and net new sales
· Data-center / ICE Global Network capacity monetization
· Pricing and reference-data demand
· Index AUM-related revenue
· CDS-clearing volumes and regulatory-clearing opportunities
· Early commercial traction from Private Credit Intelligence, the Polymarket data relationship, and AI-oriented data delivery initiatives
The nuance is that management previously flagged tougher second-half comparisons in Data & Network Technology as data-center capacity sold in the prior year is annualized. A solid 2Q FIDS print therefore matters not only for near-term earnings but for confidence in the medium-term recurring-growth algorithm.
5. Mortgage Technology: look for confirmation that recovery is becoming self-sustaining
Mortgage Technology was the weakest-margin segment but showed improving operating momentum in 1Q: revenue grew 6% year over year to $539 million, led by Origination Technology (+10%) and Closing Solutions (+20%). Transaction revenue rose 22%, while recurring revenue rose only 1%. (ir.theice.com)
The key issue in 2Q is whether the segment can sustain growth beyond favorable refinancing and closed-loan activity. The most useful indicators will be:
· Encompass closed-loan volumes and fees above contractual minimums
· New client implementations, especially cross-sold Encompass/MSP wins
· Servicing-software growth and loan-count trends
· Recurring-revenue growth after the modest one-time benefits cited in 1Q
· Adjusted margin trajectory versus the 1Q level of 39%
A clean Mortgage print would be strategically meaningful: it would make ICE’s earnings mix less dependent on market volatility and strengthen the case that the Black Knight-era platform investment is gaining operating leverage.
Earnings framework and guidance markers
ICE did not provide quarterly revenue or EPS guidance in its 1Q release. It did guide to:
	2Q26 guidance
	Range

	GAAP operating expense
	1.290B

	Adjusted operating expense
	1.040B

	GAAP non-operating expense
	165M

	Adjusted non-operating expense
	185M

	Diluted weighted-average shares
	565M–571M


For the full year, ICE maintained adjusted operating-expense guidance of 4.195B. (ir.theice.com)
The adjusted expense midpoint is essentially in line with 1Q actual adjusted expense of $1.035 billion. This creates a favorable setup: if transaction revenue and FIDS growth exceed expectations, a significant portion should flow through to adjusted operating income. Conversely, stronger performance-related compensation, revenue-share, licensing, and technology costs could limit incremental margin expansion.
GAAP versus adjusted EPS: avoid over-reading the headline
The 1Q GAAP result included a 2.48 less representative of the underlying operating run rate than adjusted EPS of $2.35. (ir.theice.com)
For 2Q, investors should separate:
1. Core adjusted EPS and operating income
1. Any investment remeasurement, equity-method, tax, or integration-related items
1. Capital allocation and leverage consequences of ICE’s strategic investments, including Polymarket and OKX
A fresh valuation adjustment could move GAAP earnings materially without altering the core operating thesis.
Capital allocation and balance-sheet watchpoints
ICE generated 848 million to shareholders, including $551 million of repurchases and 20.4 billion**, while $2.5 billion remained under the repurchase authorization. (ir.theice.com)
The earnings call should clarify whether the 1Q buyback pace continues, particularly after the company’s sizable strategic investments. The key investor question is whether management maintains its historical balance: reinvest in high-return data, infrastructure, and market-structure opportunities while continuing to compound per-share cash flow through repurchases.
What would constitute a bullish versus bearish print?
Bullish
· Financials and rates revenue converts the disclosed +22% / +24% 2Q ADV growth into strong Exchange revenue.
· Energy revenue holds up better than feared despite lower volatility than 1Q.
· FIDS sustains high-single-digit or better recurring growth, with healthy ASV and data-network commentary.
· Mortgage delivers continued transaction growth and improving recurring revenue.
· ICE maintains full-year expense guidance, signaling operating leverage.
· Management describes July volumes, open interest, and customer participation as healthy.
Bearish
· Energy revenue falls sharply versus 1Q and offsets Financials strength.
· Rate-per-contract weakens materially from product mix, rebates, or customer incentives.
· FIDS decelerates meaningfully, especially in Data & Network Technology.
· Mortgage’s growth proves mainly refinancing-driven or recurring revenue remains stagnant.
· Performance-linked expenses absorb too much of the revenue upside.
· Management lowers confidence in the full-year growth algorithm or signals weaker 2H data-center, index, or trading comparisons.
Bottom line
ICE appears set up for a solid underlying 2Q, with disclosed market statistics supporting broad strength in rates, agriculture and metals, and NYSE options, plus a continued high-open-interest backdrop. The earnings event, however, is less about a simple beat/miss than about whether ICE can validate a higher normalized earnings base after an exceptional 1Q.
The most important proof points are: Energy durability, Financials monetization, FIDS recurring-growth persistence, and Mortgage’s ability to convert improving volumes into sustained platform growth. If management delivers on those four items while holding expense discipline, the report should reinforce ICE’s all-weather growth narrative.
