Vertiv (NYSE: VRT) — 2Q26 Earnings Preview
Date clarification: July 29, 2026 is today, not tomorrow. Vertiv is scheduled to release 2Q26 results before the U.S. market opens on Wednesday, July 29, followed by its earnings call at 11:00 a.m. ET.
Investment view: the bar is high, but the fundamental setup remains favorable
Vertiv enters 2Q26 earnings as one of the clearest public-market beneficiaries of AI-data-center infrastructure spending. The company’s first-quarter results showed exceptional demand, particularly in the Americas, alongside substantial operating leverage. Its May Investor Conference reinforced the strategic case: AI rack density, liquid cooling, power-management complexity, energy storage, and prefabricated/converged infrastructure all expand Vertiv’s addressable content per data-center deployment.
The challenge for the stock is no longer whether the business is growing—it is how much upside is already embedded in expectations. The Street is looking for results near the upper end of management’s April guide, especially on EPS and margins. Therefore, an in-line quarter or a modest beat without a convincing increase in the full-year outlook may not be enough to satisfy investors.
VRT closed at $269.60 on July 28, up roughly 66% year to date, though about 28% below its May 14 closing high of $376.23. That combination suggests investors remain structurally constructive but have become more sensitive to evidence that the AI-infrastructure cycle can continue accelerating through 2026 and into 2027.

What the market expects
	Metric
	Vertiv 2Q26 guidance
	Guidance midpoint
	Street expectation

	Revenue
	3.45B
	$3.35B
	$3.39B

	Organic revenue growth
	20%–24%
	22%
	—

	Adjusted operating profit
	730M
	$710M
	—

	Adjusted operating margin
	20.7%–21.7%
	21.2%
	~21.6%

	Adjusted EPS
	1.43
	$1.40
	$1.43


The key message from this setup: consensus is already at the top end of EPS guidance and modestly above the revenue midpoint. A reported EPS beat alone may not be enough; investors will focus on the quality and durability of the beat—particularly organic growth, margins, orders/pipeline commentary, and the full-year guide.

Why the quarter should be strong
1. AI-data-center demand remains the primary growth engine
In 1Q26, Vertiv delivered:
· Revenue of $2.65B, up 30% year over year;
· Organic growth of 23%;
· Adjusted operating margin of 20.8%, up 430 basis points;
· Adjusted EPS of $1.17, up 83%;
· Adjusted free cash flow of $653M, up 147%.
Americas organic growth was an extraordinary 44% in 1Q, led by demand for power, cooling, integrated systems, and services. Management described the commercial pipeline as robust and broad-based, with customer projects getting larger, more complex, and more time-sensitive.
For 2Q, the central question is whether these dynamics held through the quarter—and whether capacity additions allowed Vertiv to convert demand into revenue without creating greater-than-expected manufacturing inefficiency or margin dilution.
2. The company’s guide implies another substantial step-up in earnings
At the midpoint of its April outlook, Vertiv anticipated:
· 27% reported sales growth in 2Q;
· ~47% adjusted EPS growth;
· ~270 basis points of adjusted margin expansion.
Those are already exceptional figures for an industrial technology company of Vertiv’s size. More important, the company’s full-year guidance implied acceleration in the second half, driven by capacity additions, backlog conversion, improving international demand, and an expanding mix of larger data-center infrastructure projects.
3. The AI architecture transition expands Vertiv’s content opportunity
Vertiv’s investment conference sharpened the long-term bull case. The company is positioning its portfolio around the requirements of increasingly dense AI clusters:
· Liquid cooling and liquid-loop management;
· Higher-power thermal infrastructure and heat-rejection equipment;
· 800-volt DC power architectures for future high-density racks;
· Energy storage and medium-voltage power solutions;
· Prefabricated and converged systems such as SmartRun and OneCore;
· Services required to commission, manage, flush/fill, and maintain mission-critical cooling systems.
This matters because the transition to more complex AI factories is not merely a unit-growth story. It potentially supports greater Vertiv content per megawatt, deeper customer integration, and a larger recurring service opportunity.

The issues that matter most on the call
1. Full-year 2026 guidance: maintain, raise, or merely de-risk?
Vertiv’s current full-year outlook calls for:
· Revenue of 14.0B;
· Organic growth of 29%–31%;
· Adjusted operating profit of 3.26B;
· Adjusted operating margin of 22.8%–23.8%;
· Adjusted EPS of 6.40;
· Adjusted free cash flow of 2.3B.
The most consequential outcome would be a raise to the top line and EPS range, or at least commentary indicating that the company has substantially improved visibility into the upper half of the range.
A simple reiteration may be viewed as conservative management behavior, but it could still disappoint a market expecting a continuation of the 1Q upside cadence.
2. Organic growth and the Americas demand signal
Investors should focus less on reported revenue—which can be affected by FX and acquisitions—and more on organic growth, especially in the Americas. The 1Q Americas growth rate of 44% was extraordinary and likely not a sustainable quarterly comparison indefinitely.
The relevant question is whether the company can maintain growth in the high-20s or better while preserving its view that the broader AI infrastructure buildout remains in its early stages.
A deceleration is expected mathematically over time; a sharp slowdown, weaker pipeline commentary, or signs of project deferrals would be more concerning.
3. Margin performance while capacity ramps
Management previously cautioned that 2Q would include a meaningful capacity ramp, which creates some temporary pressure on sequential incrementals. The company nevertheless guided to a 21.2% adjusted operating-margin midpoint, with consensus near 21.6%.
Investors will want to hear that:
· Fixed-cost leverage remains intact;
· Price-cost remains favorable;
· Tariff mitigation is working;
· Capacity additions are being absorbed efficiently;
· The company still sees roughly 30%–35% incremental margins over the full year.
Margins above the high end of guidance would reinforce the case that Vertiv’s operating model has structurally improved. Conversely, a miss could prompt questions about whether growth investments, capacity buildout, tariffs, or project mix are creating a more persistent drag.
4. EMEA’s expected second-half recovery
EMEA was the weak point in 1Q, with organic sales down 29%, reflecting softer order activity in mid-2025. Management argued that this was temporary and pointed to improved bookings, stronger pipeline activity, and an expected return to year-over-year sales growth in the second half.
This is important because the full-year outlook embeds improvement in EMEA. Investors should watch for evidence that the “coiled spring” thesis is progressing:
· Are orders and project activity continuing to improve?
· Is the company still confident in second-half revenue growth?
· Does the June acquisition of ThermoKey strengthen both capacity and competitive positioning in the region?
5. Backlog, orders, project timing, and 2027 visibility
Vertiv does not disclose quarterly orders in detail, but management’s qualitative remarks will be central. In April, it said the pipeline was robust and broad-based, expected orders to rise year over year in 2026, and noted that backlog had become somewhat more elongated—supporting better visibility into 2027.
Key watch items:
· Demand from hyperscalers, colocation providers, and neocloud customers;
· Customer-requested delivery windows;
· Whether large projects are moving from planning into deployment;
· Any signs that customers are delaying projects because of power availability, construction bottlenecks, or changing AI-capex priorities;
· Visibility into the 2027 transition toward higher-density and 800-volt DC architectures.
6. Cash flow and working capital
Vertiv generated unusually strong 1Q free cash flow, helped by higher profit and customer advances. Full-year adjusted free-cash-flow guidance remained at 2.3B, despite the earnings-guide increase, because the company expects higher cash taxes and continued investment in inventory, capacity, and R&D.
The market should be comfortable with a moderation in quarterly cash conversion if it reflects growth investment. Still, investors will want to see that the business continues to receive customer deposits, manage inventory responsibly, and fund expansion without stretching the balance sheet. Net leverage ended 1Q at only about 0.2x, leaving substantial flexibility for bolt-on M&A and capacity investment.

Potential catalysts
Bull case
A constructive outcome would include:
1. Revenue and EPS above the high end of guidance;
1. Organic growth at or above the high end of the 20%–24% range;
1. Adjusted operating margin above consensus;
1. Raised full-year revenue, EPS, and/or margin outlook;
1. Continued strong Americas demand and credible EMEA recovery;
1. Positive commentary on backlog conversion, pipeline generation, and 2027 project visibility;
1. Evidence that capacity investments are enabling growth rather than constraining profitability.
Base case
A reasonable base case is:
· Revenue near 3.40B;
· Adjusted EPS around $1.43;
· Margin near 21.5%;
· Full-year guidance maintained, perhaps with a more favorable tone around the upper end;
· Ongoing confidence in orders, capacity, and AI-data-center demand.
This would validate the operating trajectory, though the share-price reaction could be muted if the market had already positioned for a stronger upward revision.
Bear case
The more concerning setup would be:
· Revenue or EPS below the guided range;
· A meaningful margin miss;
· Slower-than-expected Americas growth;
· Less conviction on EMEA’s second-half recovery;
· Softer backlog or pipeline commentary;
· Evidence of project timing delays;
· A full-year guide that is merely maintained because second-half assumptions have become more difficult to achieve.

Bottom line
Vertiv remains a high-quality way to own the AI physical-infrastructure buildout. The company combines exceptional near-term revenue growth with rising margins, strong cash generation, an underlevered balance sheet, and an increasingly differentiated position in integrated power, thermal, prefabricated infrastructure, and services.
But this is a high-expectations report. Street estimates sit near the upper end of 2Q guidance, and investors will likely require more than a technical beat. The report’s real verdict will come from the outlook: whether management can demonstrate that robust Americas demand, new capacity, EMEA normalization, and growing AI-infrastructure content support another step-up in 2026 expectations—and maintain credible momentum into 2027.
