Viatris (VTRS) Q2 2026 Earnings Preview
Scheduling note: August 6, 2026 is today, rather than tomorrow. Viatris is scheduled to discuss its second-quarter results on an 8:30 a.m. ET conference call.
Investment setup
Viatris enters the report with considerably more momentum—and a higher expectations bar—than it had at the beginning of the year. The shares closed August 5 at approximately $17.67, up about 42% year to date, following a strong first quarter and a more credible path toward sustained revenue and earnings growth.
The central question is no longer whether Viatris can stabilize its post-divestiture business. It is whether the company can turn Q1’s strong China growth, cost savings and pipeline execution into a repeatable growth model.
The best outcome would combine:
1. Continued operational revenue growth;
1. Evidence that Q1’s operating leverage was not merely expense timing;
1. Better visibility into second-half new-product revenue;
1. A constructive guidance update; and
1. A credible launch plan for newly approved Gwyn Lo.
Expectations at a glance
Published consensus sources point to roughly the following:
	Metric
	Q2 2026 consensus
	Q2 2025 actual
	Approx. change

	Revenue
	$3.66 billion
	$3.58 billion
	+2%

	Adjusted EPS
	0.62
	$0.62
	Roughly flat


Consensus estimates vary slightly by provider, with EPS centered around 0.62 and revenue near $3.66 billion. (benzinga.com)
Viatris’ current full-year guidance is:
	2026 guidance
	Range
	Midpoint

	Revenue
	14.95B
	$14.70B

	Adjusted EBITDA
	4.45B
	$4.30B

	Adjusted EPS
	2.47
	$2.40

	Free cash flow excluding transaction/restructuring costs
	2.35B
	$2.15B


Q1 produced revenue of 1.05 billion and adjusted EPS of $0.59. Revenue grew 3% operationally, while adjusted EBITDA grew 10%, reflecting strong operating leverage. (investor.viatris.com)
At consensus, first-half revenue would be approximately $7.18 billion, or 49% of the full-year midpoint. First-half adjusted EPS would be about $1.21, leaving $1.19 needed in the second half to reach the annual midpoint. The numbers therefore leave room for management to maintain guidance without requiring an aggressive second-half forecast, but the stock’s rally means a simple reiteration may not be enough to impress investors.
The most important issues
1. Can Greater China remain a growth engine?
Greater China was the largest positive surprise in Q1:
· Revenue grew 18% operationally;
· Growth occurred across retail, private hospitals and e-commerce;
· E-commerce sales more than doubled;
· Management raised its full-year regional expectation from low-single-digit growth to mid- to high-single-digit growth.
The Q2 comparison is more demanding than Q1, and investors should focus on whether growth remains comfortably above the revised annual target. A moderation from 18% would be normal. A sharp deceleration, particularly if attributed to channel inventory or policy changes, would raise questions about the durability of the company’s fastest-growing geography.
Key questions:
· How much of Q1’s growth was demand versus timing?
· Is e-commerce continuing to gain share?
· Has management’s mid- to high-single-digit full-year outlook changed?
· Are there emerging pricing or healthcare-policy risks?
2. New-product revenue needs to accelerate
Viatris generated 450 million to $550 million. Management previously said this contribution would be weighted toward the second half.
The Q2 figure will help determine whether the required ramp is realistic. Investors should look for contributions from recent complex-generic launches and updates on planned launches such as generic Abilify Maintena, ferric carboxymaltose injection and the rotigotine patch.
A Q2 result only modestly above Q1 would place more pressure on the second half. Conversely, a meaningful sequential acceleration would validate management’s launch cadence and reduce dependence on China.
3. Operating leverage: structural savings or spending phasing?
Q1 was notable for the gap between 3% operational revenue growth and 10% operational adjusted EBITDA growth. Adjusted gross margin remained around 56%, while adjusted SG&A declined to 22% of revenue from 24%.
Management attributed the result to disciplined cost control, early benefits from its enterprise-wide strategic review and some favorable expense timing. It expects roughly $120 million of net savings in 2026, forming part of a larger program intended to produce approximately $400 million of net annual savings by 2028.
The risk is that Q2 and second-half commercial and R&D spending begin to absorb some of the Q1 upside. Launch preparation for Gwyn Lo and fast-acting meloxicam, along with investment in cenerimod and selatogrel, should push expenses higher.
What matters most: Viatris does not need to repeat 10% EBITDA growth, but adjusted EBITDA should remain resilient enough to show that cost savings are structural—not simply postponed spending.
4. Gwyn Lo shifts the discussion from approval to commercialization
On July 29, the FDA approved Gwyn Lo, Viatris’ low-dose estrogen once-weekly contraceptive patch. The company expects commercial availability later in 2026 and previously estimated peak sales potential of at least $180 million. (investor.viatris.com)
The approval removes an important regulatory risk, but the near-term financial impact should be limited. The more important disclosures will be:
· Exact launch timing;
· Pricing and expected payer coverage;
· Size and timing of the approximately 70-representative OB/GYN sales force;
· Initial launch spending;
· Whether management still supports its peak-sales estimate;
· How quickly Gwyn Lo could contribute meaningfully in 2027.
The approved label covers women with BMI below 30 kg/m², including women with BMI from 25 to under 30 without an additional limitation of use. That should support differentiation, although the patch remains a relatively small and promotion-sensitive part of the contraceptive market.
5. Pipeline execution has been positive since Q1
Two subsequent developments strengthen the pipeline narrative:
· Viatris reported positive Phase 3 results for VR-205/Nefecon in Japanese adults with IgA nephropathy and is targeting a Japanese NDA submission by year-end 2026. (investor.viatris.com)
· The FDA accepted the NDA for fast-acting meloxicam, assigning a December 27, 2026 PDUFA date. Viatris sees peak sales potential of up to $500 million, although the commercial profile will depend partly on labeling, payer access and whether opioid-sparing data can be used effectively. (investor.viatris.com)
Other updates to watch include:
· Pitolisant regulatory decisions in Japan;
· Phentolamine for presbyopia, with an October 17 PDUFA date;
· Selatogrel Phase 3 enrollment;
· Timing of cenerimod Phase 3 readouts;
· Effexor’s early launch performance in Japan.
These programs underpin Viatris’ longer-term target of 3%–4% base-case revenue growth through 2030, with additional upside from business development, selatogrel and cenerimod. (investor.viatris.com)
6. Manufacturing and supply-chain normalization
The operating report should clarify two outstanding issues:
· Nashik: Management expected full operations to resume in July following the February fire.
· Indore: The site remained subject to an FDA warning letter and import alert, with Viatris preparing for a potential 2026 reinspection.
Supply constraints affected lower-margin antiretroviral products in Emerging Markets and certain products in Europe during Q1. Because those products are lower margin, revenue pressure may have less impact on EBITDA, but prolonged disruptions could weaken confidence in the company’s operational-growth narrative.
7. Cash flow and capital allocation
Q1 free cash flow was 459 million excluding transaction and restructuring costs. Management continues to expect more than $2.5 billion of cash available for deployment during 2026.
The debate is how much goes toward:
· Dividends;
· Share repurchases;
· Debt management; and
· In-market, accretive business development.
Viatris returned only the dividend in Q1, after leaning more heavily into repurchases in 2025. With the shares now significantly higher, management may favor business development, but investors will want evidence of financial discipline rather than dealmaking simply to satisfy the 2030 growth framework.
Guidance: what would be enough?
A formal guidance increase is possible but not necessary for a positive reaction. Management declined to raise the ranges after Q1 because it was early in the year, despite saying it could potentially exceed internal expectations.
A constructive update would include some combination of:
· Movement toward the upper half of revenue, EBITDA or EPS guidance;
· Better foreign-exchange assumptions;
· Stronger confidence in Greater China;
· Confirmation that supply constraints are easing;
· Continued cost-savings delivery;
· Gwyn Lo launch details; and
· No deterioration in free-cash-flow expectations.
Given the stock’s year-to-date appreciation, a bare reiteration accompanied by cautious commentary could be interpreted as disappointing.
Bull, base and bear scorecard
Bull case
· Revenue and EPS exceed consensus;
· Greater China remains double-digit or close to it;
· New-product revenue accelerates materially;
· Adjusted EBITDA demonstrates continued leverage;
· Guidance rises or management points toward the upper half;
· Gwyn Lo launches promptly with favorable access expectations;
· Nashik is fully operational and supply constraints are improving.
Base case
· Revenue near 3.7 billion and EPS around 0.62;
· China moderates but remains healthy;
· Cost savings offset higher commercial and R&D spending;
· Guidance is reaffirmed with moderately positive qualitative commentary;
· Pipeline milestones remain on schedule.
Bear case
· China growth falls sharply;
· New-product revenue remains near Q1 levels;
· Expense phasing reverses much of Q1’s EBITDA leverage;
· Supply constraints persist;
· Free-cash-flow expectations weaken;
· Guidance is maintained only because of favorable currency, or management becomes more cautious about the second half.
Bottom line
Viatris enters Q2 from a position of strength: the base business is growing, Q1 showed meaningful operating leverage, and the company has delivered important pipeline wins with Gwyn Lo, Nefecon and fast-acting meloxicam.
The report’s most important financial read-through will be whether China growth, new-product revenue and cost savings can collectively support sustainable—not merely episodic—earnings growth. With the stock already up roughly 42% this year, investors are likely to demand more than an earnings beat. The key will be evidence that Viatris can carry its Q1 momentum into the second half while funding launches, generating cash and preserving upside to full-year guidance.
