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* Avoid needless liability clauses

Build extra liability protection into the cost of the aircraft or product, like the discussion
about the $10,000 liability opt-out fee in the Icon Purchase Agreement. Don’t complicate
things when you don’t have to.

» Save your emphasis for when it really matters

Make the contract visually simple. Don't have clauses in all caps, and don’t bold unnecessarily.
If too many things are emphasized, nothing will stand out at all.

* Don’t include a dictionary of definitions

Instead of a definition list and making the reader look up terms like a dictionary, define and
capitalize on the first use. Then they are defined terms throughout the rest of the contract.
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