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Mora Telematika Indonesia  

Fulfilling its true potential 
A fully integrated fixed broadband company. Mora Telematika Indonesia 
(MORA) is an established telco infrastructure provider with immense growth 
potential. Being a strong top three biggest privately-owned fibre network player 
based on network length, according to Analysys Mason, Moratelindo is well-
positioned to ride the burgeoning growth in internet data consumption. We believe 
there is more room for its network (backbone and access) to grow further with a 
CAGR of 15.0% in FY21-FY24F, as boosted further by its wide array of use cases 
and clientele (wholesale and retail) offerings. We project MORA’s revenue to grow 
by 10.7% CAGR FY21-24F, outstripping the industry’s estimated 7.5% growth 
according to Bloomberg consensus’ forecasts, with EBITDA expected to jump by 
16.2% over the same period. 

Strategic alliance to enhance future value creation. We think its strategic alliance 
with Smartfren (FREN IJ, the number four Indonesian telco player by market share) 
shall differentiate MORA in a convergence of fixed and mobile broadband (FMC), 
allowing for an enhanced competitive positioning amid the telecom sector’s 
consolidation. Moreover, MORA is the pioneer in fibre ducting which is 
quintessential for 5G deployment of small-cell towers which are connected to a fibre 
backhaul to enable the use of high frequency waves. 5G requires highly dense tower 
sites to deliver its true high speeds and low latency performance. Moreover, we note 
that given revenue from other MNOs outside FREN such as Hutch and XL Axiata 
are relatively low at 2.6% and 2.2% respectively of MORA’s total revenue as of FY21, 
the adverse impact of telco consolidation for MORA will be minimized. 

A strong contender in the FTTE and FTTH segments. MORA’s FTTE and FTTH 
arm is Oxygen.id which is leveraging its 100% fibre optic broadband network that 
has a significant outperformance vs its competitors who use a mix of coaxial and 
fibre optic network. Having this extensive backbone network, the process of home 
pass roll-out is much faster for MORA. The penetration rate of its FTTH is close to 
the optimal level of 27.3% where we expect this to steadily increase to 28% in FY24F 
with its high quality service. MORA is the pioneer in FMC with its Quadplay services 
where this will be the future of telco services. Based on our speed test on Oxygen.id 
on 11 Aug 2022, it delivered upload/download speed of 37.7Mbps/32.9 Mbps. This 
is superior compared to IndiHome (TLKM IJ, HOLD, TP Rp4,400) at 18.9Mbps/ 
6.0Mbps and First Media (LINK IJ, NR) at 16.5Mbps/3.8Mbps according to Ookla 
reports. 

Surpassing critical mass shall accelerate cash generation and enhance 
returns. We project MORA will continue to grow at a double-digit rate across its 
telco business segments as most of its key businesses have hit critical mass on 
utilization rates, with its EBITDA having turned positive prior to FY16. We should 
see its margin steadily expanding, allowing it to fund its future growth. With 
additional capital post its IPO, we expect MORA to deliver ROE of 13.1% in FY22F 
where this will continue to increase to 16.4% in FY24F. We expect MORA to add its 
debt by Rp3tn in FY22F from lower than initially targeted IPO proceeds, but we still 
see that their net gearing and net debt to EBITDA should continue its downtrend to 
73% and 2.0x in FY23F with steady interest coverage at 2.3x in FY23F. Lastly, we 
note upside on capital returns when MORA starts to distribute dividends as we 
project that its FCFF generation remains to be solid.  

MORA recently reported its 1H22 results where it reported net profit of Rp346bn 
(+15% yoy) where this formed 52.6% of BNIS estimates. Its revenue in 1H22 grew 
by +4% yoy to Rp2,146bn (48.7% of BNIS) while EBITDA grew by +11% yoy to 
Rp1,163bn (49.3% of BNIS) as its EBITDA margin expanded to 54.2% (1H21: 
50.4%) as they reported higher revenue from the higher revenue contribution from 
the retail segment in 1H22 at 19% (FY21: 16%). 

Initiate with 3M/12M BUY/BUY rating and 12M TP of Rp760 (+33.3% total 
upside). We derive our 12-month TP from a combination of three valuation 
methodologies, DCF, EV/EBITDA and P/B, where we assigned a weighting for each 
method. We arrived at a 12M TP of Rp760 which implies 8.7x EV/EBITDA FY23F 
and 2.4x P/B FY23F. This is at its regional peers’ average of 8.7x EV/EBITDA 
FY23F and 28% discount to Indonesia’s tower companies current valuation of 12.0x 
EV/EBITDA FY23F. Downside risks to our positive view include regulatory risks 
related to fibre network expansions as these require permits from respective local 
governments, as well as competition and interest rates.   

BUY/BUY 3M/12M Rating 

12M Target Price: Rp760  

Previous Target Price n/a 

Upside/Downside + 33.3% 

BNIS / Consensus n/a 

Share Price (18-Aug-22) Rp570  

  

Share info and key metrics 

Bloomberg Ticker MORA IJ 

52-week range Rp494 -Rp765  

Market cap. Rp13tr/US$909mn 

Shares outstanding (mn) 23,647 

Free float (%) 10.7 

Avg.daily trading volume, mn (3M) 37.2 

Avg.daily trading value, US$mn(3M) 2.5 

  

Key Shareholders 

PT Gema Lintas Benua 30.2% 

PT Candrakarya Multikreasi 40.8% 

PT Smart Telecom 18.3% 

  

Share Price Performance  

 1M 3M 6M 12M 

Absolute n/a n/a n/a n/a 

Relative to JCI n/a n/a n/a n/a 

Source: Bloomberg     

     

Valuation and financial highlights 

 FY22F FY23F FY24F 

Revenue (% yoy) 5.3 13.8 13.1 

EBITDA (% yoy) 15.8 16.5 16.2 

Core EPS (% yoy) 16.4 30.2 39.4 

P/CF (x) 23.0 13.0 10.0 

P/BV (x) 2.3 2.0 1.7 

P/E (x) 20.5 15.7 11.3 

EV/EBITDA (x) 8.2 6.9 5.7 

ROE (%) 13.1 13.6 16.4 

Net Gearing (%) 90.3 72.9 53.5 

Dividend Yield (%) 0.0 0.0 0.0 

BNIS/Cons. EPS (%) n/a n/a n/a 

Chg. in Core EPS Est. (%) n/a n/a n/a 

Source: BNIS Research 
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An integrated fibre network company 
Established in 2000, Moratelindo (MORA) is currently the largest privately-

owned telecom backbone and fibre infrastructure company according to 

Analysys Mason. MORA offers a complete range of services from optical 

fibre connectivity through its backbone and access cable network, Fibre-to-

the-X (FTTX) solutions including Fibre-to-the-Building (FTTB) and Fibre-to-

the-Home (FTTH), connected to data centres across Indonesia. MORA is 

also the concessionaire of the West Palapa Ring and East Palapa Ring for 

15 years after the completion dates, 2018 and 2019 respectively. 

MORA’s fibre connectivity network of 51,749km in FY21 consists mostly of 

backbone fibre (53%) and the remaining are last-mile access cable (47%). 

Its backbone fibre optic network spans 27,561 km (6% market share) from 

the total backbone fibre optic length in Indonesia of 458,941 km in FY21, 

according to the Ministry of Communications and Informatics (MoCI) while 

the last-mile access cable was 24,188km. Their average network age is 

relatively young at 3 years with 100% fibre optic. With its extensive fibre 

connectivity network, MORA is poised to ride on the long-term growth of 

digitalization in Indonesia.  

Figure 1: MORA fibre cable network breakdown 

 Source: Company data, BNIS Research 

 

Minimal impact from MNO consolidation trend 
Unlike the tower telco companies, MORA’s integrated connectivity provides 

many use cases where this allows them to have a wide array of clientele, 

thus minimizing concentration risk. 

During FY19-21, mobile network operators (MNOs) contributed an average 

of 25.6% of Moratelindo’s total revenue. Additionally, being a strategic 

shareholder, FREN is one of Moratelindo’s top customers in FY21 with total 

revenue contribution of 13.7%. In FY21, Moratelindo’s revenue from telco 

operators accounted for 29% of its total revenue, with the remaining revenue 

coming from wholesale, Fibre-to-the-Building (FTTB), Fibre-to-the-Home 

(FTTH), and others.  

As Moratelindo has many use cases of its extensive backbone network, we 

believe that the effect on consolidation trends within existing MNOs may 

likely have a limited impact to Moratelindo; i.e., a newly merged MNO is likely 

to terminate certain telco infra contracts as they are most likely striving to be 

more cost efficient by sharing infrastructure. Furthermore, as our model 

forecasts its FTTH business arm (Oxygen.id) to exhibit higher growth than 

its telco segment, we expect MNOs revenue contribution in Moratelindo’s 

revenue will naturally be even smaller going forward. 

Despite having low market share of the total fibre optic network, as the top 

three MNOs build their own network, as an independent fibre network 
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provider, we see ample room for MORA to grow its business through serving 

enterprises and retail customers. 

Figure 2: MORA customer segment and services (FY21) 

 
Source: Company data 

 

Figure 3: Customer segment breakdown  Figure 4: Gross margin by segment 

 

 

 
Source: Company data  Source: Company data 

 

Backbone network (27,561km) 

Indonesia’s total backbone network today has a total length of 458,941km 
according to MoCI, which covers a majority of the country. Telkom Indonesia 
currently have the largest backbone network which spanned for more than 
150,000km. As of FY21, MORA’s total backbone network is 27,561km (6% 
market share).  
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Figure 5: Indonesia’s backbone network 

 
Source: Ministry of Communication and Information 

 

MORA is currently the largest backbone network provider which leases its 

fibre to third parties as Telkom Indonesia (TLKM IJ, HOLD, TP RP4,400) 

and XL Axiata (EXCL IJ, NR) which are exclusively using their backbone 

network for their telco connectivity. 

Moratelindo’s domestic backbone network is widely spread throughout Java, 

Sumatra, Bali, Kalimantan (Singkawang, Pontianak, Sungai Kakap), Nusa 

Tenggara, and Papua with 21,000G data capacity in FY21.  

 

Figure 6: MORA domestic network 

 

Source: Company data 

 

International backbone network (2,133 km) 
Moratelindo also owns four international links: 1) Moratelindo International 

Cable-system One (MIC-1) connecting Batam-Singapore. 2) Batam-Dumai-

Malaka (BDM). 3) Jakarta-Bangka-Bintan-Batam-Singapore (B3JS) and 4) 

Jambi-Batam (JIBA). 
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Figure 7: MORA international network 

 

Source: Company data 

Next, MORA plans to construct another international network with Hawaiki 

Submarine Cable Limited Partnership (Hawaiki). The Hawaiki Nui cable 

project is expected to commence its construction in 2022 and is expected to 

be ready for service in 2025. With landings planned in Jakarta and Batam, 

Hawaiki Nui will connect Indonesia to three main hubs of the Pacific region: 

Singapore, Australia, and US, with total length of 22,000km. 

Under the partnership agreement, MORA will act as the Indonesian landing 

party and acquire all corresponding permits and authorizations in Indonesia 

for the Hawaiki Nui project. MORA will also play a key role in the system 

design and deployment, from the definition of the optimal subsea route and 

landings in Indonesia to the provision of local terrestrial infrastructures for 

landing the subsea cable. 

 

Palapa Ring concessionaire (9,134km) 
Moratelindo holds the concession for two out of the three Palapa Ring 

projects. It owns a 98.9% stake in PT Palapa Ring Barat (PRB), the 

concessionaire of the West Palapa Ring project with a total network length 

of 2,131km and total investment cost of Rp1.3tn. It also owns a 70% stake 

in PT Palapa Timur Telematika (PTT), the concessionaire of the East Palapa 

Ring project with a total network length of 7,003 km with total investment 

cost of Rp4.4tn.  

Based on our calculation, the West Palapa Ring project yields an IRR of 10% 

while the East Palapa Ring project yields an IRR of 17% over the 15-year 

concession period, where we assume the initial investment cost to be paid 

in year 0 of the concession period with the operational expenses  distributed 

uniformly over the concession period. 

The construction of the West Palapa Ring project and East Palapa Ring 

project were completed in 2018 and 2019, respectively. The concession 

periods for West Palapa Ring and East Palapa Ring projects are 15 years 

starting from the completion where Moratelindo will receive fixed annual 

payments from the government under the availability payment scheme. 
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Figure 8: MORA West Palapa Ring (Barat) and East Palapa Ring (Timur) network 

 
Source: Company data 

 

Palapa Ring Integration  
In addition to the existing 12,229km of Palapa Ring backbone network, the 

government has plans to continue the Palapa Ring integration where the 

construction of 12,083km will be divided into Phase 1 (5,226km) and Phase 

2 (6,857km). This new project has a similar length to the existing three 

Palapa Ring networks as the Palapa Ring integration will connect and 

expand the existing Palapa Ring network. The Palapa Ring integration 

project is recently included in the National Strategic Project (PSN). 

Figure 9: MORA fibre cable network breakdown 

 

Source: Ministry of Communication and Information 

 

MoCI expects the construction to commence in Jan 2023 with target 

completion in Feb 2024. The Palapa Ring integration is aimed to improve 

connectivity in more remote areas. Project owners of the existing Palapa 

Ring, MORA (West and East) and TLKM (Central), are not participating in 

this Palapa Ring integration project. And we note that there has been no 

announcement on the project owner. 
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Upstream business - Outlook 
Post the Palapa Ring integration, we see that the new backbone fibre 

deployment will be reduced in the longer term from the maturing network. 

With this, we expect MORA’s backbone to grow by 32,760km (6% CAGR 

FY21-24F) as they will focus more on developing its middle and last mile 

access network.  

While the growth of backbone network length is expected to be low, we 

expect MORA to increase its data capacity to 25,991G in FY24F (FY21: 

21,000G) and utilization rate to 52.6% in FY24F (FY21: 50%).  

Figure 10: MORA data capacity & utilization rate 

 

Source: Company data, BNIS Research 

 

Despite the maturing stage of the national backbone network length, we see 

that there is still a significant demand for leasing of fibre, especially in the 

outer regions where there are only a small number of telecom infrastructure 

alternatives. As mobile network operators (MNOs) are looking to expand 

their presence outside Java, demand for backbone capacity in these regions 

are likely to increase; benefitting those which has network presence in these 

locations as backbone network is essential in building the connectivity for 

the Fibre-to-the-tower (FTTT).  

Additionally, as demand for high-speed services by internet service 

providers (ISP) continues to grow; demand for backbone capacity is also 

expected to be robust going forward. Although existing players have 

historically invested in some backbone fibre for their own use, we see that it 

is more likely for smaller and newer players to lease their backbone network 

for their expansions. With this, we see that although the new backbone 

infrastructure expansion will likely be more limited in the coming years 

especially in urban areas, demand for backbone capacity will still exhibit a 

robust growth in more rural areas. In terms of revenue contribution, the 

backbone network contributed c.64% of total revenue in FY21. 
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Middle mile – Backhaul network 
Aside from being an internet service provider (ISP), MORA also offers 

domestic and international wholesale, leased line and connectivity, 

especially for B2Bs. This business segment is supported by its extensive 

backbone network and large data capacity which continues to grow. Its 

wholesale segment mainly provides International Private Leased Circuit 

(IPLC), IP transit, Digital Loop Carrier (DLC), inter & inner-city, internet, and 

data centre services.   

 

Figure 11: MORA wholesale network and clienteles 

 Source: Company data 

 

Last mile – FTTE and FTTH  
Established in 2016, Oxygen.id is MORA’s fixed broadband arm which 

serves the enterprise and retail markets. It offers four main services, namely 

internet services (1P), internet and TV services (2P), internet, TV, and phone 

services (3P), and Quadplay (internet service, basic and premium IPTV, 

telephone service, and phone’s SIM card), where MORA collaborates with 

FREN in offering these services. Meanwhile, Oxygen.id caters to residential, 

apartment, and shopping centre/commercial markets. 

Oxygen.id products include: 

1. Home (FTTH) 

Stream – Pricing ranges from Rp306k/month to Rp576k/month with 

speeds ranging from 50Mbps to 200 Mbps. 

Zoom – Pricing ranges from Rp324k/month to Rp595k/month with 

speeds ranging from 50Mbps to 200Mbps. This package also 

includes 86 TV channels. 

Power – Pricing ranges from Rp378k/month to Rp648k/month with 

speeds ranging from 50Mbps to 200Mbps. This package also 

provides Basic Channel Xstream and higher internet speeds. 

Squad (Quadplay) – Pricing ranges from Rp378k/month to 

Rp648k/month. This package also offers mobile broadband (FREN 

card), premium TV channel, and telephony. 
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Figure 12: Stream package  Figure 13: Zoom package – include 86 TV channels 

 

 

 
Source: Company data  Source: Company data 

 

Figure 14: Power package – include Xstream  Figure 15: Squad package - Quadplay 

 

 

 
 
 
 

Source: Company data  Source: Company data 
 

2. Apartments/Shopping centre (FTTE) 

Apartments – Oxygen offers three packages: Suite 25, Suite 50, 

and Suite 100 with prices ranging from Rp350k/month to 

Rp540k/month with speeds ranging from 50Mbps to 200Mbps. 

Shopping centre – Oxygen offers four packages: Suite 15, Suite 

25, Suite 50, and Suite 100 with prices ranging from Rp297k/month 

to Rp540k/month with speeds ranging from 30Mbps to 200Mbps. 

Figure 16: Apartments Suite package  Figure 17: Shopping centre Suite package 

 

  

Source: Company data  Source: Company data 

 

As of FY21, the main revenue driver from Oxygen.id is the enterprise 

segment (FTTB) with a contribution of 64.2% while its residential segment 

(FTTH) contributed 35.8%. However, we expect the residential segment to 

surpass the enterprise segment in FY23F at 55.7% as the company is 

planning to aggressively expand its FTTH business in the coming years. By 

FY24F, we expect the FTTH segment to contribute 65.6% to Oxygen.id's 

total revenues as we expect its growth to significantly outpace the growth of 

its enterprise segment. 
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Figure 18: Oxygen.id revenue mix 

 
Source: Company data, BNIS Research 

 

Strategic alliance with FREN to deliver 
superior growth from the FTTH 
business 
With FREN as one of the major shareholders, since 4Q21 they have been 

collaborating with MORA in delivering its first Fixed Mobile Convergence 

(FMC) product, Quadplay for Oxygen.id Home. This Quadplay product 

consists of fixed broadband, IPTV, fixed line telephone and mobile data 

subscription. Besides Quadplay, Oxygen.id also offers 1P and 2P services.  

We note that MORA’s Quadplay pricing strategy encourages subscribers to 

take the 100 Mbps package as it’s offered at a lower price vs the standalone 

package price. Meanwhile, MORA offers bonus services of mobile phone 

credit and more IPTV channels at 25 Mbps and 50 Mbps.  

Figure 19: Quadplay vs. standalone packages 

 

Source: Company data 

Amid the intense competition from incumbent players, Oxygen.id Home has 

been delivering superior home pass and subscriber growth of 54.2% yoy and 

67.9%% respectively in FY21. This translates to a subscriber penetration 

rate of 27.3%. We believe this achievement was possible due to its proven 

quality and affordable price points.  
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Figure 20: Oxygen.id Home product offerings 

 

Source: Company data 

 

Figure 21: Operational metrics comparison 

 
Source: Analysys Mason, Company data, BNIS Research 

 

Based on our speed test on Oxygen.id on 11 Aug 2022, it delivered 

download/upload speed of 37.7Mbps/32.9Mbps. This is superior compared 

to its largest competitors such as IndiHome at 18.9Mbps/6.0Mbps and First 

Media at 16.5Mbps/3.8Mbps according to Ookla report for 2H21 (HERE). 

Figure 22: WiFi speed comparison by providers  

 
Source: Ookla, BNIS Research 
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200 Mbps 648,000 3,240

1P (Internet)

2P (Internet+IPTV 

Basic)

2P (Internet+TV 

Premium)

Quadplay

https://www.ookla.com/articles/indonesia-fixed-broadband-network-performance-q3-q4-2021-2
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In terms of pricing, as a new player, we note that Oxygen.id has price points 

which are below the trendline for their 1P and 2P services (Figure 23 and 

24). Meanwhile, despite offering 4P service through its Quadplay, the pricing 

is still attractive at below the trendline vs 3P service offered by competitors 

such as IndiHome and First Media.  

 

Figure 23: 1P service price comparison  Figure 24: 2P service price comparison 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Figure 25: 3P service price comparison 

 Source: Company data, BNIS Research 

 

MORA targets their home pass to reach 2.6mn by FY26F where assuming 

a steady penetration rate of 28%, this would translate to 728k subscribers. 
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Rp2mn. However, based on our estimate, we believe MORA’s capex/home 

pass could reach Rp1.36mn by FY24F, which translates to capex per 

subscriber of Rp4.85mn. We note that this is lower than IndiHome’s capex 

per subscriber of Rp5mn per subscriber despite its higher capex/home pass 

where we attribute this to its faster subscription acquisition rate from its full 

fibre optic cable which provides better network quality vs peers. Telkom 

stated that their network are currently 75% fibre optic.  
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Figure 26: Breakeven point analysis for Oxygen.id and IndiHome (TLKM) 

 
Source: Company data, BNIS Research 

 

We have a positive outlook on Oxygen.id and estimate its home pass and 

subscribers to reach 1.76mn and 492.6k respectively in FY24F, implying a 

high 63% and 64% CAGR FY21-24F. We assume its penetration rate will be 

maintained at 28% in FY24F with the fast subscriber acquisition post the 

home pass roll out. Meanwhile, we expect ARPU to grow only by 1% p.a. in 

FY22F-24F as they are still in the customer acquisition mode. With this, we 

expect the revenue from FTTH to grow by 66% CAGR FY21-24F where it 

will contribute 18.2% to MORA’s total revenue in FY24F (FY21: 6%). 

 

Figure 27: Oxygen.id home pass and penetration rate  Figure 28: Oxygen.id subscribers 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Figure 29: Oxygen.id ARPU  Figure 30: FTTH revenue 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Our premise on the positive outlook on FTTH is based on the low penetration 

of fixed broadband in Indonesia at 13% in FY20 which was the lowest among 

peer countries while the rising internet consumption and disposable income 

provides a positive backdrop for the growth. Analysys Mason projects that 

residential fixed broadband connection to grow by +13.9% CAGR FY21-26F 
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to 22.6mn homes in FY26F.  

 

Figure 31: Fixed broadband penetration rate    Figure 32: Fixed broadband connection and penetration rate 

   

Source: Analysys Mason  Source: Analysys Mason 

 

Fibre Ducting – Quintessential for 5G 
deployment 
Importance of fibre for 5G backhaul 
The adoption of 5G technology requires a high deployment of infrastructure 

from new cell towers to fibre. 5G connectivity operates either using wireless 

or fibre backhaul connections. Fibre offers high capacity and has no line-of-

sight issues that restrict microwave backhaul deployments. Fibre is ideal as 

a 5G backhaul due to its high connection speed rates of 10 Gbps with a 

maximum end-to-end round-trip delay (latency) of up to 1ms.  

The mmWaves spectrum (24GHz and 300GHz) which are being used for 5G 

is different to the 4G spectrum. These mmWaves can only be transmitted at 

short distances at every 250 meters vs 4G which covers a wide range but 

has low speeds and bandwidth with high latency.   

In deploying 5G technology, telco companies need to install small cell sites 

vs the large cell or macro towers used in earlier technologies. The small cell 

sites will be installed on streetlamps and buildings where this will need to be 

connected to a fibre backhaul to enable use of high frequency waves.  

 

Figure 33: 5G network architecture 

 

Source: AMTA 

 

Besides this, the higher frequency used in mmWaves are not able to 

penetrate obstructions such as buildings and trees. This makes a dense and 

high capacity fibre network an important part of 5G connectivity to carry 

traffic to and from the 5G small cells. Simply put, 5G without fibre will not 
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deliver the ideal performance quality.  

MORA’s fibre ducting and pole project 
On 31 January 2020, MORA secured their pilot project of ducting and pole 

infrastructure with total length of c.506km and 361 micro cell poles in 

Semarang City, Central Java. This is the first ducting and pole project being 

awarded by the local government and the contract was exclusive to one 

company.  

The exclusive ducting and pole contract awarded to MORA in Semarang will 

allow them to claim to be the only company which has rolled out micro cell 

poles for 5G connectivity. In concurrent to this, FREN has also stated that 

they will deploy their 5G in Semarang when the ducting facilities has been 

completed.  

For FY22F-24F, we expect MORA to deploy 200km of ducts per annum, 

where this will expand MORA’s fiber duct length to 629km by FY24F. We 

assume the duct utilization to increase from 20% in FY22F and plateau at 

50% in FY25F onwards and each utilized duct is assumed to have 140 

cables, based on Analysys Mason data. With this, we expect that MORA’s 

ducting revenue to grow at a CAGR of 130% in FY22F-26F, reaching 

revenue of Rp519bn by FY26F (6.8% of total revenue). From this, MORA 

has set other cities in their pipeline for the ducting and pole infrastructure as 

seen in the figure below: 

 

Figure 34: MORA’s ducting deployment pipeline 

 
Source: Analysys Mason, Company data 

 

Figure 35: Ducting length and utilization rate (2022F-2026F)  Figure 36: Ducting revenue 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 
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Data centre segment 
Focusing on its organic expansion 
As of FY21, MORA has six data centres (Tier 2 and Tier 3) under its 

Nusantara data centre (NDC) business with a total capacity of 2.2MW with 

547 racks and 70% utilization rate. MORA had a 1.5% market share of 

domestic data centre as of FY21. The data centre segment generated a total 

revenue of IDR38bn (0.9% of MORA’s total revenue in FY21).  

With the bulging demand for data centres in the coming years, we expect 

MORA to gradually expand its existing data centre capacity to 10MW in their 

existing locations. Assuming this, we have calculated the value of its data 

centre business with a total capacity of 10MW and we arrived at an equity 

value of IDR986bn.  

MORA stated that they are now focusing on the organic expansion of their 

data centres and have no intentions in developing a hyperscale data centre 

as they currently do not have the expertise there.  

 

Figure 37: Valuation on MORA’s data centre  Figure 38: MORA’s data centre operational metrics 

  

 

Source: Bloomberg, BNIS Research  Source: Company data, BNIS Research 

 

Figure 39: Data centre racks and utilization rate  Figure 40: Data centre revenue 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 
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MORA vs regional peers 
With its unique positioning as an integrated fibre network company, currently 

MORA has no direct competitor with a similar business model in Indonesia. 

As such, we are also comparing MORA with its regional peers (Figure 41). 

 

Figure 41: MORA regional peers 

 
Source: Bloomberg, BNIS Research 

 

Higher growth outlook vs regional peers 
On the back of Indonesia’s long-term growth of digitalization, MORA has 

higher growth outlook compared to its regional peers. Over the period of 

FY21-24F, we expect MORA’s revenue to grow by 10.7% CAGR, where this 

is significantly higher than the global peers average of 5.1% CAGR over the 

same period. We note that several markets such as US have negative 

growth outlook over the period of FY21-24F. 

Meanwhile, we also expect MORA to deliver higher EBITDA growth of 16.2% 

CAGR in FY21 on the back of improving profitability. This is also significantly 

higher than its regional peers average at 5.4%. 

 

Figure 42: Revenue growth between regional peers  Figure 43: EBITDA growth between regional peers 

 

 

 

Source: Bloomberg (18 August 2022), BNIS Research  Source: Bloomberg (18 August 2022), BNIS Research 

 

Attractive profitability and valuation vs regional peers 
Aside from delivering higher growth, MORA should have better profitability 

compared to some of its regional peers, where we expect MORA’s EBITDA 

margin FY23F to stand at 54.9% with ample room for improvement as we 

believe that MORA has tipped its critical mass. Meanwhile, the EBITDA 

margin of the global average stood at 43.1%. 

We also highlight that MORA offers an attractive EV/EBITDA multiple 

considering its higher growth outlook and more lucrative profitability prospect, 

where its EV/EBITDA FY23F currently stood at 6.9x. This is lower than the 

EV/EBITDA FY23F of global average which stood at 8.7x. As seen in Figure 

46, despite MORA’s high EBITDA growth trajectory, its EV/EBITDA is still 

well below the trendline of its regional peers. 
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Figure 44: Comparison of EBITDA margin between regional 
peers 

 Figure 45: Comparison of EV/EBITDA between regional peers 

 

 

 

Source: Bloomberg (18 August 2022), BNIS Research  Source: Bloomberg (18 August 2022), BNIS Research 

 

Figure 46: MORA EV/EBITDA multiple is still below the trendline of its regional 
peers despite its high EBITDA growth trajectory 

 
Source: Bloomberg (18 August 2022), BNIS Research 

 

MORA vs Indonesia’s telco peers 
Over the period of FY21-24F, we expect MORA’s revenue growth to 
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growth, where we also expect its growth to be higher than the average 

revenue growth of three tower companies in the country 

(TOWR/TBIG/MTEL) at 9.3% CAGR FY21-24F (vs. MORA: 10.7%).  

Meanwhile, we expect MORA’s FY23F EBITDA margin to be at par with 

industry leader i.e., Telkom Indonesia but with an ample room for 

improvements ahead.  

MORA’s EBITDA margin is still behind the telco tower companies’ of c.80% 

EBITDA margin. As such, we see that this led to MORA’s lower valuation 

multiple vs the telco tower companies. MORA currently trades at a 43% 

discount to its telco tower peers (EV/EBITDA). 
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Figure 47:  Comparison of revenue growth vs. domestic telco 
peers 

 Figure 48: Comparison of EBITDA growth between regional 
peers 

 

 

 
Source: Bloomberg (18 August 2022), BNIS Research  Source: Bloomberg (18 August 2022), BNIS Research 

 

Figure 49:  Comparison of EBITDA margin (FY23F) vs. 
domestic telco peers 

 Figure 50: Comparison of EV/EBITDA multiple (FY23F) vs. 
domestic telco peers 

 

 

 

Source: Bloomberg (18 August 2022), BNIS Research  Source: Bloomberg (18 August 2022), BNIS Research 

 

However, owing to its wide array of use case and clienteles, we highlight that 

MORA’s asset turnover is significantly higher than the country’s tower 

companies which stood at only 0.17x (vs. MORA: 0.30x). With this too, 

MORA has better positioning in facing industry consolidation where we 

expect minimal impact from consolidations. 

 

Figure 51: Asset turnover of MORA vs. telco tower peers 

 
Source: Company data, BNIS Research 
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Financial projection 
Wide range of services to drive a stable revenue 

growth 
Demand for fixed broadband network will remain robust with rising 

digitalization demand, in our view. Together with the many use-cases of its 

extensive network, MORA’s revenue is set to grow by 10.7% CAGR FY21-

24F. This will be driven by higher growth of backbone and access network 

expansions and an accelerated growth of its FTTH from their synergy with 

Smartfren. Meanwhile, we expect its non-telco revenue from concession 

project and construction to gradually decline. We use a WACC of 10% as 

the discount rate for Palapa Ring concession revenue. 

Figure 52: MORA revenue breakdown 

 Source: Company data, BNIS Research 

 

MORA presents its revenue under two segmentations which are telco 

operations and non-telco operations. The telco operations revenue 

comprises of domestic and international link revenue (fibre optic network 

without internet data) as well as internet revenue (fibre optic network with 

Internet data, i.e., Oxygen.id). From the non-telco operations revenue 

includes data centre, indefeasible rights of use (long term fibre optic rental), 

financial revenue from concession projects (Palapa Rings’ availability 

payments) and other revenue (construction services for fibre optic 

installation). Furthermore, in FY16-19, it recorded construction revenue from 

a concession project, which is on a non-cash basis, for construction of the 

Palapa Ring project. This was fully offset by the same amount in the cost of 

revenue. There was a spike on its non-telco revenue which came from the 

operations of West Palapa Ring project in FY18.  

Figure 53: Revenue from telco segment to cover the decline on 
non-telco segments 

 Figure 54: Telco segment to continue dominating MORA’s 
revenue 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 
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Seasonality in revenue 
In general, we see that MORA’s business to have no visible seasonality 

trend due to its stable revenue stream from its wide range of customers. As 

MORA is the concessionaire and contractor of West and East Palapa Ring, 

the revenue from Palapa construction had led to a seasonality trend in 

MORA’s FY17-19 revenue (Figure 55). 

However, if we stripped out the revenue from Palapa construction, we do not 

see any notable seasonality trend in MORA’s revenue (Figure 56). Thus, as 

the construction of West and East Palapa Ring have been completed, we 

are not expecting any notable seasonality trend from MORA’s revenue in the 

coming years. 

Figure 55: Semi-annual revenue to full year revenue  Figure 56: Semi-annual revenue to full year revenue (excluding 
revenue from Palapa construction) 

 

 

 
Source: Company data  Source: Company data 

 

Figure 57: MORA semi-annual revenue breakdown 

 
Source: Company data 
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We project EBITDA to grow by 16.2% CAGR FY21-24F to Rp3.2tn in FY24F. 

This is higher than the revenue CAGR as we expect EBITDA margin to 

expand to 56.4% in FY24F (FY21: 48.8%) from higher utilization rates and 

stronger growth of their enterprise and retail business segments which have 

higher margins. 

  

Figure 58: EBITDA and EBITDA margin  Figure 59: Data capacity and utilization rates 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

…allowing MORA to spend higher capex ahead to 

drive future growth 
We believe that with the higher level of EBITDA generation, MORA has the 

liberty to spend higher annual capex to drive its future growth. MORA has 

allocated higher capex of c.Rp4.4tn capex in FY22F-24F vs FY20-21 at 

IDR2.6tn where we expect this to be mainly used for the expansions of: 1) 

network (backbone and access), 2) home pass of its FTTH business, 3) 

ducting and 4) data centre. This represents capex/revenue of 30%/30%/28% 

in FY22F-24F which are still lower than historical years at above 40%.  

 

Figure 60: Capex breakdown  Figure 61: Capex/revenue ratio 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Net gearing will continue to decline 
To compensate for the lower IPO proceeds than initially targeted, we expect 

MORA to add their debt in FY22F amounting Rp3tn to support their 

expansion plans. With this addition, we project MORA’s total debt to stand 

at Rp10,1tn by FY22F. Despite this, MORA’s net gearing will still be lower 

at 90.3% in FY22F (FY21: 150%) and we expect this to continue to decline 

going forward. While the net gearing is high, MORA’s net debt to EBITDA 

will also decline at 2.5x with interest coverage will be stable at 2.3x in FY22F 

(FY21 net debt to EBITDA: 3.4x, interest coverage: 2.0x). 
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Figure 62: Total debt and net gearing  Figure 63: Net debt to EBITDA and interest coverage 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Figure 64: Debt breakup by type  Figure 65: Cost of debt 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

Stronger FCFF generation and improved capital 

returns 
We expect MORA’s FCFF to remain robust despite the higher capex level 

where this would allow them to gradually de-leverage its balance sheet. Post 

the IPO, we expect MORA’s ROE to decline to 13.1% from 16.3% in FY21. 

But we expect this to increase to 16.4% in FY24F with higher turnover and 

profitability. This is an attractive level of ROE in the telco sector given the 

average of regional peers’ ROE average of 11.6% in FY23F.  

  

Figure 66: CFO and FCFF 

 Source: Company data, BNIS Research 
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Figure 67: Net profit  Figure 68: ROE and ROI 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

MORA 1H22 result review 
MORA reported 1H22 revenue growth of 3.6% yoy to Rp2,071bn where this 

formed 48.7% of our estimate. Core profit booked stronger growth of 16.4% 

yoy to Rp345bn which was driven by margin expansion; corroborating our 

view that MORA has tipped its critical mass. 

In 1H22, MORA saw its EBITDA margin expand to 54.2% (vs. 1H21: 50.4%) 

where we see this trend to continue as we project MORA’s EBITDA margin 

to reach 56.4% in FY24F. 

Meanwhile, we note that MORA’s debt has been declining since 1H21 from 

Rp8.0tn to Rp7.7tn in 1H22. This implies 1H22 net gearing of 135.2%. 

However, as we expect MORA to add its debt by Rp3tn in FY22F to 

compensate for the lower IPO proceeds than initially targeted, we forecast 

MORA’s debt to reach Rp10.1tn.  

Despite this, we forecast its net gearing to still decline to 90.3% in FY22F 

from the additional equity from IPO. We expect that MORA’s debt will peak 

at Rp10.1tn in FY22F and we expect this to continue to decline going forward, 

driven by MORA’s robust FCFF generation. 
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Figure 69: MORA 1H22 results 

 
Source: Company data, BNIS Research 

 

 

 

 

 

 

 

 

 

 

Mora Telematika Indonesia 1H21 2H21 1H22 YoY HoH 6M21 6M22 YoY
2022F 

BNIS

% to

2022F 

BNIS

Income Statement (Rp bn)

Revenue 2,071 2,109 2,146 4% 2% 2,071 2,146 4% 4,403 48.7%

COGS (802) (841) (755) -6% -10% (802) (755) -6% (1,638)

Gross Profit 1,269 1,268 1,391 10% 10% 1,269 1,391 10% 2,765 50.3%

Opex (456) (537) (508) 12% -5% (456) (508) 12% (1,021)

EBIT 813 731 883 9% 21% 813 883 9% 1,744 50.6%

EBITDA 1,044 996 1,163 11% 17% 1,044 1,163 11% 2,361 49.3%

Interest Expense (388) (386) (376) -3% -3% (388) (376) -3% (771)

Interest Income 4 11 4 3% -65% 4 4 3% 32

Others 5 12 2 -70% -86% 5 2 -70% 0

Pretax Income 434 367 512 18% 39% 434 512 18% 1,005 51.0%

Income Tax (86) (44) (112) 30% 152% (86) (112) 30% (212)

Minority Interest (48) (44) (54) 13% 23% (48) (54) 13% (135)

Net Income 300 279 346 15% 24% 300 346 15% 657 52.6%

Core Profit 296 269 345 16% 28% 296 345 16% 657 52.4%

Financial Ratios (+/-) ppt (+/-) ppt

Gross margin 61.3% 60.1% 64.8% 3.5 4.7 61.3% 64.8% 3.5 62.8%

EBIT margin 39.3% 34.7% 41.1% 1.9 6.5 39.3% 41.1% 1.9 39.6%

EBITDA margin 50.4% 47.2% 54.2% 3.8 7.0 50.4% 54.2% 3.8 53.6%

Core profit margin 14.3% 12.7% 16.1% 1.8 3.3 14.3% 16.1% 1.8 14.9%

ROA (annualized) 4.1% 3.7% 4.6% 0.5 0.9 4.1% 4.6% 0.5

ROE (annualized) 15.1% 11.8% 13.9% (1.2) 2.1 15.1% 13.9% (1.2)

Net gearing 176.9% 150.0% 135.2% (41.7) (14.8) 176.9% 135.2% (41.7) 90.3%

Net debt/EBITDA (x) (anlz.) 3.3 3.4 2.9 (0.4) (0.5) 3.3 2.9 (0.4) 2.5

Balance Sheet (Rp bn)

Cash and equivalents 1,050 1,059 1,016 -3% -4% 1,050 1,016 -3%

Total assets 14,318 14,565 14,959 4% 3% 14,318 14,959 4%

Total debts 7,982 7,896 7,728 -3% -2% 7,982 7,728 -3%

Total liabilities 10,398 10,007 9,992 -4% 0% 10,398 9,992 -4%

Total equity 3,920 4,558 4,967 27% 9% 3,920 4,967 27%
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Key assumptions 
 

Figure 70: Key assumptions 

 
Source: Company data, BNIS Research 

 

 

 

 

 

 

 

 

 

 

 

Key assumptions 2020 2021 2022F 2023F 2024F

Network Length

Backbone cable (km) 25,951 27,561 29,429 31,457 32,760

% yoy growth 10.0% 6.2% 6.8% 6.9% 4.1%

Access cable (km) 14,314 15,343 18,412 22,094 26,513

% yoy growth 22.1% 7.2% 20.0% 20.0% 20.0%

FTTH cable (km) 8,251 8,844 11,498 14,947 19,431

% yoy growth 61.2% 7.2% 30.0% 30.0% 30.0%

Total network (km) 48,516 51,749 59,339 68,499 78,705

% yoy growth 20.0% 6.7% 14.7% 15.4% 14.9%

Data Capacity

Data capacity (G) 18,360 21,000 22,643 24,472 25,991

% yoy growth 29.1% 14.4% 7.8% 8.1% 6.2%

Utilization rate (%) 50.00% 50.72% 51.52% 52.60%

FTTH

Home passed (unit) 244,205 410,000 666,250 1,082,656 1,759,316

% yoy growth 113.3% 67.9% 62.5% 62.5% 62.5%

FTTH subscriber (unit) 72,619 111,968 183,219 300,437 492,609

% yoy growth 61.9% 54.2% 63.6% 64.0% 64.0%

Penetration rate (%) 29.7% 27.3% 27.5% 27.8% 28.0%

Data Centre

Data cente rack (unit) 514 547 766 996 1,195

% yoy growth 34.9% 6.4% 40.0% 30.0% 20.0%

Data center capacity (MW) 0.0 2.2 2.7 3.2 3.6

% yoy growth 21.9% 18.8% 13.7%

Ducting

Ducting length (km) 0 29 229 429 629

% yoy growth 689.7% 87.3% 46.6%
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Valuation 
Initiate with 3M/12M BUY/BUY with 12M TP of Rp760 
We have run a 10-year DCF valuation (FY22F-32F) to capture MORA’s long-

term growth. We use a WACC of 11.0% where this is derived from the cost 

of equity at 12.6%, cost of debt at 9.0%, DER of 30%, corporate tax rate of 

21% and terminal growth of 3.0%.  

 

Figure 71: MORA DCF valuation 

 
Source: BNIS Research 

 

To derive our 12M TP for MORA, we are using three valuation 

methodologies: DCF, EV/EBITDA and P/B where we assigned a weighting 

for each method. We arrived at 12M TP of Rp760 where this implies 8.7x 

EV/EBITDA FY23F and 2.4x P/B FY23F. This is at its regional peers’ 

average of 8.7x EV/EBITDA FY23F and 28% discount to Indonesia’s tower 

companies’ current valuation of 12.0x EV/EBITDA FY23F. 

 

Figure 72: MORA 12M TP derivation 

 
Source: Company data, BNIS Research 

 

 

 

 

 

 

2023F 2024F 2025F 2026F 2027F 2028F 2029F 2030F 2031F 2032F 2033F

EBIT 1,998 2,299 2,818 3,185 3,457 3,841 3,934 4,271 4,539 4,711 4,923

EBITDA 2,752 3,197 3,845 4,359 4,789 5,330 5,602 6,143 6,646 7,077 7,573

Tax expense on EBIT (420) (483) (592) (669) (726) (807) (826) (897) (953) (989) (1,034)

EBITDA net of tax 2,332 2,714 3,253 3,690 4,063 4,523 4,776 5,246 5,693 6,087 6,539

(less) Capex (1,535) (1,615) (1,453) (1,655) (1,843) (1,771) (2,008) (2,288) (2,635) (2,894) (3,184)

(less) Increase in NWC 90 120 107 107 142 100 148 142 156 175 186

% to revenue 17.7% 21.5% 28.9% 29.2% 29.4% 32.4% 31.3% 30.7% 29.6% 29.2% 28.8%

FCF forecasted period 887 1,219 1,907 2,142 2,363 2,852 2,916 3,100 3,214 3,368 3,541

FCF terminal value 49,406

Total PV of FCFF 31,613

Net (Debt)/Cash (FY23F) (5,388)

MI (FY23F) (691)

Total Equity Value 25,534

(Rp bn) Weighting

DCF 30% 31,613

EV/EBITDA 35% 20,637

P/B 35% 20,858

Enterprise value range 24,007

Net cash (debt) (FY23F) -5,388

MI (FY23F) -691

Equity value range 17,928

Implied valuations (x)

EV/EBITDA (FY23F) 8.7              

P/BV (FY23F) 2.4              

Target price (Rp) 758             

Target price rounded up (Rp) 760
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Figure 73: Sensitivity analysis on WACC to MORA valuation 
(Base WACC: 11.0%) 

 Figure 74: Sensitivity analysis on LTG to MORA valuation 
(Base LTG: 3.0%) 

 

 

 
Source: Company data, BNIS Research  Source: Company data, BNIS Research 

 

 

Figure 75: MORA EV/EBITDA FY23F at TP vs. regional peers & telco tower 
companies 

 
Source: Bloomberg (18 August 2022), BNIS Research 

 

  

 

 

 

 

 

 

 

 

 

 

 

 

 

  

(Rp bn) Weighting
Low 

(WACC +1%)

High 

(WACC -1%)

DCF 30% 27,876 36,443

EV/EBITDA 35% 20,637 20,637

P/B 35% 20,858 20,858

Enterprise value range 22,886 25,456

Net cash (debt) (FY23F) (5,388) (5,388)

MI (FY23F) (691) (691)

Equity value range 16,807 19,377

Implied valuations (x)

EV/EBITDA (FY23F) 8.3              9.3              

P/BV (FY23F) 2.3              2.6              

Target price (Rp) 711 819

(Rp bn) Weighting
Low 

(LTG -1%)

High 

(LTG +1%)

DCF 30% 29,661 34,126

EV/EBITDA 35% 20,637 20,637

P/B 35% 20,858 20,858

Enterprise value range 23,422 24,761

Net cash (debt) (FY23F) (5,388) (5,388)

MI (FY23F) (691) (691)

Equity value range 17,343 18,682

Implied valuations (x)

EV/EBITDA (FY23F) 8.5              9.0              

P/BV (FY23F) 2.3              2.5              

Target price (Rp) 733 790
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On 8 August 2022, MORA was listed on the IDX at an IPO price of 

Rp396/share with total proceeds of Rp1tn by issuing 2.5bn new shares 

(10.68% of paid-in capital). This was lower than the initial IPO proceeds 

target of Rp4.5tn (US$300mn). The IPO price implies 5.4x EV/EBITDA 

FY23F and 1.3x P/B FY23F. As of 18 August 2022, MORA’s share price 

currently trades at 6.9x EV/EBITDA FY23F and 2.0x P/B FY23F. 

Post the IPO, MORA’s shareholders structure is as follows: 1) PT Gema 

Lintas Benua (30.17%) from 33.78% pre-IPO, 2) PT Candrakarya 

Multikreasi (40.83%) from 45.71% pre-IPO, 3) PT Smart Telecom (18.32%) 

from 20.51% pre-IPO, and 4) Public (10.68%). 

 

Figure 76: MORA IPO valuation  Figure 77: MORA shareholders structure 

 

 

 

Source: Company data, BNIS Research  Source: Company data 

 

 

 

 

 

MORA IPO valuation

(Rp bn unless stated otherwise)

IPO share price (Rp) 396                       

Post-money equity value 9,364                    

(-) Cash FY23F 3,646                    

(+) Total debt FY23F 9,035                    

Post-money enterprise value 14,752                  

Implied EV/EBITDA FY23F (x) 5.4                        

Implied P/B FY23F (x) 1.3                        

MORA shareholder structure Pre-IPO Post-IPO

PT Gema Lintas Benua 33.78% 30.17%

PT Candrakarya Multikreasi 45.71% 40.83%

PT Smart Telecom 20.51% 18.32%

Public 0.00% 10.68%
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Figure 78: Valuation matrix 

 
Source: Bloomberg (Prices as of 18 August 2022), BNIS Research 

Revenue 

growth (%)

EBITDA 

growth (%)

Net gearing 

(%)

2022F 2023F 2022F 2023F 2022F 2023F 2022F 2023F 3-yrs CAGR 3-yrs CAGR 2022F 2023F 2022F 2023F 2022F 2023F 2021

Local peers

Telco mobile/integrated

Mora Telematika Indonesia MORA IJ 909         8.2 6.9 20.5 15.7 2.3 2.0 12.6 7.9 10.7 16.2 53.6 54.9 13.1 13.6 0.0 0.0 90.3

Telekomunikasi Indonesia TLKM IJ 30,395    6.0 5.6 17.6 16.3 3.4 3.2 7.1 6.6 4.8 5.9 53.5 53.7 20.1 20.1 3.3 4.0 17.0

XL Axiata EXCL IJ 1,880      4.4 4.1 22.4 17.5 1.3 1.3 2.6 2.3 4.6 5.8 50.7 51.2 6.2 5.3 2.1 2.8 164.2

Indosat Ooredoo Hutchison ISAT IJ 3,983      5.6 5.1 17.4 31.3 2.1 2.0 3.1 3.6 6.0 9.1 41.4 42.6 3.7 6.8 0.5 1.1 291.9

Simple Average 6.0 5.4 19.5 20.2 2.3 2.1 6.4 5.1 6.5 9.2 49.8 50.6 10.8 11.5 1.5 2.0 140.9

Telco tower

Sarana Menara Nusantara TOWR IJ 4,214      11.6 11.2 17.2 15.7 4.3 3.7 9.7 9.4 10.3 13.1 86.1 84.2 26.9 25.2 2.3 2.5 350.2

Tower Bersama TBIG IJ 4,523      16.4 15.6 36.3 35.8 6.0 5.5 17.7 16.8 6.4 7.6 86.4 86.1 18.6 16.4 1.6 1.7 294.2

Mitratel MTEL IJ 4,421      10.7 9.2 36.0 30.7 1.9 1.8 14.6 12.6 11.3 16.2 77.3 78.7 5.2 6.1 2.0 2.6 2.5

Simple Average 12.9 12.0 29.8 27.4 4.1 3.7 14.0 12.9 9.3 12.3 83.3 83.0 16.9 15.9 2.0 2.3 215.6

Telco fixed line

Link Net LINK IJ 898         6.1 5.5 16.9 14.9 2.3 2.1 5.7 5.5 5.8 7.4 57.7 59.4 12.1 12.2 2.2 2.9 58.6

Simple Average 6.1 5.5 16.9 14.9 2.3 2.1 5.7 5.5 5.8 7.4 57.7 59.4 12.1 12.2 2.2 2.9 58.6

Simple Average 8.6 7.9 23.0 22.3 3.0 2.7 9.1 8.1 7.5 10.2 63.3 63.9 13.2 13.2 1.7 2.2 158.6

Median 7.1 6.2 19.1 16.9 2.3 2.1 8.4 7.3 6.2 8.4 55.6 57.2 12.6 12.9 2.1 2.6 127.3

Low 4.4 4.1 16.9 14.9 1.3 1.3 2.6 2.3 4.6 5.8 41.4 42.6 3.7 5.3 0.0 0.0 2.5

High 16.4 15.6 36.3 35.8 6.0 5.5 17.7 16.8 11.3 16.2 86.4 86.1 26.9 25.2 3.3 4.0 350.2

Revenue 

growth (%)

EBITDA 

growth (%)

Net gearing 

(%)

2022F 2023F 2022F 2023F 2022F 2023F 2022F 2023F 3-yrs CAGR 3-yrs CAGR 2022F 2023F 2022F 2023F 2022F 2023F 2021

Global peers

Lumen Technologies LUMN US 11,451    5.6 6.7 6.9 11.0 0.9 0.7 2.2 2.6 (8.5) (12.7) 39.5 38.4 12.5 6.4 9.0 7.9 254.9

Consolidated Communications CNSL US 739         8.0 8.2 n/a n/a 2.0 2.3 n/a n/a (4.3) (2.2) 35.2 35.3 (37.0) (14.5) 0.0 0.0 245.4

Uniti UNIT US 2,446      8.4 8.2 13.4 12.9 n/a n/a 6.3 6.5 2.5 2.0 78.9 78.9 (9.7) (10.3) 5.9 6.2 (241.5)

Cogent CCOI US 2,798      15.6 14.5 80.3 54.6 n/a n/a 17.3 17.9 4.7 7.1 39.3 40.2 (6.7) (9.4) 6.1 7.1 (252.6)

Tata Communications TCOM IN 3,846      8.7 7.9 18.7 16.5 14.4 9.1 8.4 9.1 5.8 7.6 24.9 25.6 103.6 65.8 2.1 2.0 6,924.2

HKBN 1310 HK 1,415      8.3 7.9 25.0 17.3 2.4 2.7 5.4 5.2 5.8 5.5 21.0 20.9 10.8 15.9 9.4 10.0 187.3

Time TDC MK 1,856      10.9 9.9 19.7 17.5 2.5 2.4 n/a n/a 10.2 8.8 47.1 47.2 13.0 14.1 3.3 3.6 (17.1)

Converge CNVRG PM 2,562      7.9 6.3 15.5 12.0 3.3 2.6 8.4 7.4 24.5 27.2 57.2 58.0 24.3 24.4 0.0 0.7 45.4

Simple Average 9.2 8.7 25.6 20.2 4.3 3.3 8.0 8.1 5.1 5.4 42.9 43.1 13.8 11.5 4.5 4.7 893.2

Median 8.4 8.1 18.7 16.5 2.5 2.5 7.3 7.0 5.2 6.3 39.4 39.3 11.7 10.3 4.6 4.9 116.3

Low 5.6 6.3 6.9 11.0 0.9 0.7 2.2 2.6 (8.5) (12.7) 21.0 20.9 (37.0) (14.5) 0.0 0.0 (252.6)

High 15.6 14.5 80.3 54.6 14.4 9.1 17.3 17.9 24.5 27.2 78.9 78.9 103.6 65.8 9.4 10.0 6,924.2
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Regulatory framework 
Indonesia’s telecommunication industry is regulated by Law No. 36/1999 

under which some articles were renewed through the Omnibus law (Law 

No.11/2020). The implementing regulations are under Government 

Regulation No. 52/2000 (on telco operations) and Government Regulation 

No. 53/2000 (on radio frequency spectrum and satellite orbit) with some 

regulation renewal under Government Regulation No. 46/2021 

(implementing regulations of Omnibus law for post, telco, and broadcasting). 

Licensing regulations 

Under Law 36/1999, generally, the business license or approval to engage 

in the telecommunication business will have to be obtained from the Ministry 

of Communication and Informatics (MoCI) which governs the country’s 

communication and information technology, or one of its Director Generals. 

Telco network and service providers could be State Owned Enterprises 

(SOE), Regional Owned Enterprises (ROE), private entities, and 

cooperatives. Telco providers may start operations after fulfilling business 

licensing requirements from the central government. Commercial licenses 

are in the form of contracts between telco providers and MoCI where it will 

be subject to evaluation every five years. 

Fees 

Telco providers are obligated to pay an operation rights fee (Biaya Hak 

Penyelenggaraan Telekomunikasi or BHP Telekomunikasi) of 0.5% of gross 

revenue annually; this is considered part of the state’s non-tax revenue. 

Telco providers are also obligated to contribute to Universal Service 

Obligations (USO) fees amounting to 1.25% of gross revenue annually. This 

is considered part of the state’s non-tax revenue. USO is intended to help 

provide telco networks and services in remote areas and/or areas where 

such networks and services are not yet developed. One of the projects 

funded by the USO Fund is the Palapa Ring Project, a PPP scheme to build 

a national fibre optic backbone network across Indonesia. 

Lifting of foreign ownership restrictions 

Previously, telecoms operators needed to be in the form of an entity 

domiciled in Indonesia and foreign ownership was restricted to 67% for 

telecom operators. Through Presidential Decree No. 10/2021 regarding 

investment, the government fully removed foreign ownership limitations for 

telco networks and service providers. In addition, in the priority investment 

list in 2021, the government also removed the foreign ownership limitations 

for telco tower providers and operators. 

Fibre optic cable regulation 

The installation of new fibre optic cable is regulated by respective local 

governments, not by the central government. Thus, the regulation is likely to 

be different in each area. In residential areas, FTTH companies usually seek 

the permission first from local residents before starting the installation of 

aerial cable. Meanwhile, there are also local governments that banned aerial 

cable in public roads, such as Jakarta with Local Law No 9/1999. However, 

insufficient underground infrastructure leads FTTH companies to continue 

installing aerial cable. 

Submarine cable regulation 

The laying of a submarine communication system (SKKL) is regulated under 

Law No. 32/2014. Businesses utilizing marine areas require a business 

license called the Suitability of Marine Space Utilization Activities (KKPR) 

permit. The location of SKKL laying is limited to certain areas through the 

Decree of the Minister of Marine Affairs and Fisheries No. 14 of 2021. The 

decree describes the SKKL area with a map attachment and coordinates list 

of 43 underwater pipeline segments, 217 underwater cable line segments, 

and 209 BMH (Beach Main Hole), with four designated landing stations in 

Batam, Kupang, Manado, and Jayapura. The submarine cable operators 

must also obtain an Operational License for a Closed Fixed Network in 
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addition to the KKPR permit. 

Telecommunication construction regulation  

The regulations for central telecommunication construction business are 

based in Law No.2/2017 and Ministry of Public Works and Public Housing 

(MoPWPH) Regulation No. 6/2021. Every business that provides 

construction services is required to obtain a Construction Service Business 

Entity Certificate (SBUJK) issued by OSS on behalf of MoPWPH. The 

certification process is carried out by the Business Entity Certification 

Agency. SBUJK is a proof of the classification and qualification of 

construction services capabilities. With SUBJK, construction companies can 

conduct design, engineering, procurement of goods/services, and 

construction work implementation. 

 

Key risk factors 
Inflation risk 

MORA holds the concessionaire for West and East Palapa Ring. The 

contract for the concessionaire projects is 15 years where MORA will receive 

fixed annual payments which are not adjusted for inflation from the 

government under the availability payment scheme. With the rising inflation 

rate environment, we view this as a key risk for Moratelindo. 

Regulatory risks 

The telecommunication sector is highly regulated and supervised by many 

authorities mainly the Ministry of Communications and Informatics. In 

conducting business, the sector is also subjected to licensing and fees that 

are payable to the government which may also change. 

Competition 

Having a business in many segments, Moratelindo faces competition in each 

of its business lines. We identify Telkom as their main competition in the 

fixed broadband business with its significantly larger size. We also note the 

intense competition in its FTTH business with many players who also have 

the same aspirations to grab more market share.  

Lower demand for its network  

While the merger of Indosat and Hutchison 3 had a limited impact to 

Moratelindo, further significant consolidation in terms of vertical 

convergence between telco infrastructure players and its customers could 

potentially lower demand for Moratelindo’s services.  

Interest rate risk  

As of 1H22, about 64% of Moratelindo’s total debt had floating interest rates 

which exposes them to higher cost of funds in a rising interest rate 

environment. While we have assumed a blended cost of debt of 9.0% in 

FY22F, our sensitivity analysis suggests that when we assumed a 1% 

change in the blended cost of debt; Moratelindo’s net profit would be 

impacted by 10.3%. 
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Company profile 
PT Mora Telematika Indonesia (Moratelindo) engages in telecommunication 

infrastructure services. It is currently one of the largest privately-owned 

telecom infrastructure companies according to Analysys Mason. Moratel 

offers a wide range of services from optical fibre connectivity through its 

backbone and access cable network, Fibre-to-the-X (FTTX) such as 

solutions including Fibre-to-the-Enterprise (FTTE) and Fibre-to-the-Home 

(FTTH), to data centre services across Indonesia. Moratelindo is also the 

concessionaire of the West Palapa Ring and East Palapa Ring for 15 years. 

Moratelindo was established in 2000 as a telephone card and internet 

service provider. In 2007, Moratelindo transformed its business into a telco 

infrastructure provider by building a 7.5km fibre optic network cable in Java 

island. It further strengthened its position as a telco infrastructure provider 

by building an international link between Jakarta-Singapore in 2008. The 

company further expanded by establishing Nusantara Data Center in 2012 

and Oxygen.id Home (FTTH) in 2017. 

 

Figure 79: MORA shareholding and organizational structure 

 
Source: Company data, BNIS Research 

 

Figure 80: MORA key milestone 

 

Source: Company data, BNIS Research 
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Figure 81: MORA management structure 

 

Source: Company data, BNIS Research 

 

 

 

 

Indra Nathan Kusnadi (President Commissioner)
Indra Nathan Kusnadi has been the President Commissioner of the Company since April 15, 2016. Indra’s prior experience includes 
roles as a Paralegal at Albert Hasibuan & Partners (1998-1999) and as a lawyer at Kusnandar & Co (1999–2004). He joined Adnan 
Buyung Nasution & Partners in 2004 and has been an Equity Partner at the firm since 2015, with expertise in Civil and Criminal 
Litigation, Arbitration, General Corporate, Commercial Law, Banking and Finance, Mining, Intellectual Property and Labor Disputes. 

Commissioners

Karim Panjaitan (Commissioner)
Karim Panjaitan has been a Commissioner of the Company since April 10, 2015. Karim’s prior experience includes roles as Section 
Chief of Telecommunication Rates at the Directorate General of Post and Telecommunications at the Ministry of Transportation 
(1992-2001), Head of the Sub Directorate of Telecommunication Rates at the Directorate General of Postel-Kominfo (2002-2008), 
Head of Sub Directorate of Universal Tariffs and Obligations at the Directorate General. Postel-Kominfo (2008-2011), and Head of
the Sub Directorate of Universal Postal Service at the Directorate General of Postel- Kominfo (2011-2013).

Galumbang Menak (President Director & CEO)
Galumbang Menak is the Chief Executive Officer of the Company, has been the President Director of the Company since 2001 and 
has more than 20 years of experience in various industries. Galumbang’s prior experience includes roles as an operational director 
at PT Wahana Lintas Sentral Komunikasindo-Telkom group (2001–2004), Senior Manager of Business Development at PT 
Telekomindo Primabhakti (1996-2000) and as an engineer at PT Telekomunikasi Indonesia (1992–1996). In 2012, he founded the e-
commerce company nusatrip.com and currently serves as a Commissioner.

Kanaka Puradiredja (Independent Commissioner)
Kanaka Puradiredja has served as an Independent Commissioner of the Company since October 18, 2017. His prior experience 
includes roles as Managing Partner and Chairman of KPMG Indonesia as well as Senior Partner of KAP Kanaka Puradiredja, 
Suhartono. He has also served as Chairman of the Honorary Council of the Indonesian Institute of Accountants (2002-2010), 
Chairman of the Board of Directors of the Indonesian Audit Committee Association (2004-2010), Chairman of the Honorary Board of 
the Audit Committee Association Indonesia (2010-2016). Kanaka has also served as a member of the Audit Committee or as 
Independent Commissioner of various public companies.

Jimmy Kadir (Vice President Director & CFO)
Jimmy Kadir is the Chief Financial Officer of the Company and Vice President Director of the Company. He served as a Director of
the Company from 2016 to 2018 after previously serving as a Commissioner. Jimmy’s prior experience includes roles as a Senior
Manager at the Public Accounting Firm (KAP) (2013-2014), Accounting Manager at PT ABM Investama Tbk (2011-2013), PT Kapal 
Api Global (2010-2011) and PT Gemala Kempa Daya (2009-2010). He has worked in PT Astra Component Indonesia (2002-2003) and 
PT Astra Autoparts Tbk as the Head of the Accounting Division (2003-2004), Assistant to the Accounting Manager (2004-2008) and 
Assistant to the Internal Audit Manager (2008-2009), and Independent Director of PT Inti Bangun Sejahtera Tbk since May 23, 2014.

Michael C. Mcphail (Chief Technology Officer)
Michael Cruickshanks Mcphail is the Chief Technology Officer of the Company, has been the Chief Technology Officer of the 
Company since 2016 and has more than 20 years of experience in various industries. Michael’s prior experience includes roles as an 
Chief Technology Officer at PT Axis Telekom Indonesia (2014–2015) and Senior Vice President Demand Management & Technology 
Strategy at PT. XL Axiata Tbk. (2014-2015). 

Resi Y. Bramani (Chief Strategic Business Officer)
Resi Y. Bramani has been the Chief Strategic Business Officer of the Company since 2019. Prior to joining the Company, Resi’s led 
various strategic positions at PT XL Axiata Tbk including as Head Frequency & Government Management (2018-2019), General 
Manager Frequency & Government Management (2015-2017), Manager (2012-2015), Senior Account Manager (2009-2012), 
Account Manager (2007-2009), Field Representative (2006-2007), and Recruitment Officer (2005-2006). In 2018, he received a 
Satyalancana Pembangunan Honor Certificate from the President of the Republic of Indonesia for his services to the state and 
society in the development of telecommunications, information and networks.

Directors

Executive Directors
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Income Statement 

YE Dec (Rp bn) FY20A FY21A FY22F FY23F FY24F 

Revenues 3,766 4,180 4,403 5,011 5,670 

Cost of revenues (1,289) (1,643) (1,638) (1,894) (2,205) 

Gross Profit 2,477 2,537 2,765 3,117 3,465 

Operating Expenses (906) (993) (1,021) (1,120) (1,166) 

Administrative Expenses 0 0 0 0 0 

Depreciation (329) (495) (617) (754) (898) 

EBIT 1,571 1,544 1,744 1,998 2,299 

EBITDA 1,900 2,039 2,361 2,752 3,197 

Net Interest Income/(Exp.) (809) (759) (739) (733) (629) 

Others 33 12 0 0 0 

Pretax Profit 789 802 1,005 1,265 1,670 

Income Tax (109) (130) (212) (267) (352) 

Minorities (102) (92) (135) (142) (125) 

Net Profit 578 579 657 856 1,193 

Core Net Profit 555 565 657 856 1,193 

Source : BNIS Research, Company      

Balance sheet 

YE Dec (Rp bn) FY20A FY21A FY22F FY23F FY24F 

Cash and Cash Equivalents 495 1,059 4,303 3,646 2,765 

Account Receivable 405 441 464 528 598 

Other Receivable 0 0 0 0 0 

Inventory 0 0 0 0 0 

Advances 12 72 76 79 83 

Prepaid Expenses 102 100 105 111 116 

Other Current Assets 1,765 1,770 1,781 1,792 1,803 

Total Current Assets 2,780 3,443 6,729 6,157 
 

5,366 

      Investments in Associates 
Co 

0 0 0 0 0 

Goodwill 0 0 0 0 0 

Fixed Assets – Net 5,560 6,282 7,020 7,802 8,519 

Intangible Assets - Net 1 7 0 0 0 

Other Non-Current Assets 5,055 4,834 4,784 4,659 4,573 

Total Non-Current Assets 10,616 11,123 11,804 12,461 13,092 

Total Assets 13,396 14,565 18,533 18,617 18,458 

      Short-term Debt 1,014 2,039 1,234 1,214 1,214 

Account Payable 806 1,236 1,065 1,231 1,433 

Other Payable 0 0 0 0 0 

Unearned Revenue 3 2 3 3 3 

Accrued Expenses 70 100 105 110 116 

Other Current Liabilities 40 57 59 61 64 

Total Current Liabilities 1,933 3,434 2,465 2,619 2,829 

      
Long-term Debt 6,191 5,857 8,882 7,821 6,168 

Unearned Revenue - Long 
term 

0 0 0 0 0 

Deferred Tax Liabilities 41 27 28 28 29 

Other Non-Current Liabilities 2,023 689 723 759 797 

Total Other Non-Curr Liab 2,064 715 751 788 826 

Total Non-Current Liab. 8,255 6,573 9,632 8,608 6,994 

Total Liabilities 10,188 10,007 12,098 11,227 9,824 

Share Capital 299 2,112 2,365 2,365 2,365 

Additional Paid In Capital (3) (3) 745 745 745 

Retained Earnings 2,126 1,646 2,304 3,160 4,353 

Other Equity 515 430 430 430 430 

Total Shareholder Equity 2,938 4,186 5,843 6,699 7,892 

Minority interest 270 373 592 691 742 

Source : BNIS Research, Company 
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Cash Flow 

YE Dec (Rp bn) FY20A FY21A FY22F FY23F FY24F 

EBITDA 1,900 2,039 2,361 2,752 3,197 

Working Capital Changes 85 378 (207) 90 120 

Net Interest Inc./(Exp.) (809) (759) (739) (733) (629) 

Other operating cashflow (185) (206) (348) (409) (477) 

Cash Flow From Operating 991 1,452 1,068 1,699 2,211 

Capital expenditure (1,853) (1,217) (1,356) (1,535) (1,615) 

Changes in Investment 0 0 0 0 0 

Other Investing Cash Flow 815 (1,134) 93 162 125 

Cash Flow From Investing (1,038) (2,351) (1,263) (1,373) (1,490) 

Changes in Debts (1,328) 691 2,219 (1,081) (1,653) 

Changes in Equity 0 1,813 1,000 0 0 

Dividend Payments 0 (1,155) 0 0 0 

Other Financing Cash Flow 437 114 220 99 51 

Cash Flow From Financing (891) 1,463 3,439 (982) (1,602) 

Changes in Cash Position (937) 564 3,244 (656) (881) 

Beginning Cash 1,432 495 1,059 4,303 3,646 

Net Changes-Others 0 0 0 0 0 

Ending Cash 495 1,059 4,303 3,646 2,765 

FCFF 23 1,071 586 1,039 1,350 

Source : BNIS Research, Company      
  

Key Metrics 

 FY20A FY21A FY22F FY23F FY24F 

Growth (% yoy) 

Revenue (7.3) 11.0 5.3 13.8 13.1 

EBIT 17.7 (1.7) 13.0 14.6 15.1 

Core Net Profit 26.3 1.8 16.4 30.2 39.4 

Profitability (%) 

Gross Profit Margin 65.8 60.7 62.8 62.2 61.1 

EBITDA Margin 50.5 48.8 53.6 54.9 56.4 

Core Net Profit Margin 14.7 13.5 14.9 17.1 21.0 

ROAA 4.4 4.1 4.0 4.6 6.4 

ROAE 23.3 16.3 13.1 13.6 16.4 

Leverage 

Net gearing (%) 209.2 150.0 90.3 72.9 53.5 

EBITDA coverage (x) 2.3 2.6 3.1 3.2 4.3 

Debt/EBITDA (x) 3.8 3.9 4.3 3.3 2.3 

Valuation 

P/CF (x) 590.9 12.6 23.0 13.0 10.0 

P/B (x) 4.6 3.2 2.3 2.0 1.7 

P/E (x) 23.3 23.3 20.5 15.7 11.3 

EV.EBITDA (x) 10.6 10.0 8.2 6.9 5.7 

Net dividend yield (%) 0.0 8.6 0.0 0.0 0.0 

Per Share Data      

Core EPS (Rp) 23 24 28 36 50 

DPS (Rp) 0 49 0 0 0 

BVPS (Rp) 124 177 247 283 334 

FCF Per Share (Rp) 1 45 25 44 57 

Source : BNIS Research, Company 
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DISCLAIMER 

This research report has been prepared by PT BNI Sekuritas (“BNIS”), an affiliate of PT Bank Negara Indonesia 

(Persero) Tbk. (“BNI”). BNI, its subsidiaries, branches and affiliates are referred to as herein as BNI Group. BNIS is 

registered and supervised by the Financial Services Authority (OJK) and a member of the Indonesia Stock Exchanges 

(IDX).  

This research report is for your information only and is not intended to be an offer, or a satisfaction of an offer, to buy 

or sell relevant securities (i.e. securities mentioned herein or of the same issuer and options, warrants or rights to or 

interest in any such securities) under the Indonesian Capital Market law as well as other rules and regulations under 

which BNI Group in governed. The information and opinions contained herein, with the exception of information 

regarding BNI Group, have been compiled from public information or arrived at in good faith from resources believed to 

be reliable.  No representation or warrant, expressed or implied, is made by BNIS or any other member of the BNI 

Group, including any other member of the BNI Group from whom this document may be received, as to the accuracy of 

completeness of the information contained herein.   

The analysis contained herein does not constitute a personal recommendation or take into account investment 

objectives, strategies, financial situation and needs of any particular clients or investors. It has been prepared without 

regard to the circumstances and objectives of those who receive it. The appropriateness of an investment or strategy 

will depend on an investor's or client’s circumstances and objectives. The research report is based on numerous 

assumptions and different assumptions could result in materially different results. The securities, instruments, or 

strategies discussed in the research report may not be suitable for all investors or clients, and certain investors or clients 

may not be eligible to purchase or sell or participate in some or all of them. All opinions and estimates in this research 

report constitute BNIS judgement as of this date and are subject to change without notice. BNI Group does not bound 

to have the same investment decisions that are consistent with the recommendations or views in this research report 

including under no obligation to inform the investors or clients on the plan to have new coverage or to discontinue the 

coverage of a certain securities including the frequency of the research report itself. All decision regarding the new 

initiation and cease of research coverage will be the sole decision of BNIS research management. Each Investors or 

clients must make their own independent decisions regarding any securities or financial instruments mentioned herein.  

The numbers, figures, data and information contained in this research report are based on past performance and past 

performance is not an estimation of future performance nor an indication on what the future conditions would be. The 

data presented in this research report have not been reviewed by other business areas of BNI Group and as such does 

not constitute as an integrated opinions of views from all types of business. Additional information as may be required 

by investors or clients in accordance with their own investment strategy will only be made available upon request.  

Anyone or any entity who is eligible to receive this research reports fully agrees that any type of investments involve 

risk and each of them should take full responsibility on the investment decision that they are made and should not solely 

rely on this research report itself. There are a lot of factors which can make each of the investors’ investment strategy 

differs from other and therefore BNI Group recommends each investor or client to take their own professional advisors 

which can provide analysis on the investors’ or clients’ investment strategy as per their current conditions. None of BNI 

Group is providing advice through this research report for any investors or clients to take or not to take any action related 

to their investment strategies.  

Applicability of Ratings  

The respective analyst maintains a coverage universe of stocks, the list of which may be adjusted according to needs. 

Investment ratings are only applicable to the stocks which form part of the coverage universe. Reports on companies 

which are not part of the coverage do not carry investment ratings as we do not actively follow developments in these 

companies.  

 

 

  

12M Rating Definition 

BUY Total return is expected to be above 10%.  

HOLD Total return is expected to be between -10% to 10%.  

SELL Total return is expected to be below 10%.  
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Key Definitions 

Forecast Stock Return (FSR) is defined as expected percentage price appreciation plus gross dividend yield over the 

next 12 months. In some cases, this yield may be based on accrued dividends. Under Review (UR) Stocks may be 

flagged as UR by the analyst, indicating that the stock's price target and/or rating are subject to possible change in the 

near term, usually in response to an event that may affect the investment case or valuation. Short-Term Ratings reflect 

the expected near-term (up to three months) performance of the stock and do not reflect any change in the fundamental 

view or investment case. Equity Price Targets have an investment horizon of 12 months. 

Analyst Certification 

In preparing this research report, each of the analyst(s) may gather the information from different sources including from 

internal BNI Group personnel, such as sales and trading team and in order to control the flow of information between 

each business areas, BNI Group has taken appropriate measures to maintain the independency and confidentiality of 

the information flows. 

The independency of the research analyst includes arrangement in the analyst compensation scheme in which under 

no circumstance the analyst compensation was, is or will be, directly or indirectly, related to the specific 

recommendations or views expressed by that research analyst in the research report. This also means prohibition of 

any other division to take part in any of the research analyst’s compensation decision making process. The analyst 

compensation should be based on BNIS revenues in a whole. 

DISTRIBUTION RESTRICTION 

The recipient of this research report represents and warrants that you are entitled to receive this research report in 

accordance with the laws of jurisdictions where you are subject to, agrees to be bound with restrictions by limitations 

contained herein including not to copy, revise and amend any part of BNIS’s research report. Neither this research 

report nor any copy of this research report may be reprinted, sold or distributed in whole or in part without the written 

consent of BNIS and BNIS has no liability whatsoever for any redistribution of this research report or its contents or the 

actions of third parties in this respect.  The distribution is not intended to be used by anyone or any entity in other country 

in which such distribution will require BNI Group to be registered or licensed within such jurisdiction.  

In the event the research report is used for academic purpose or used by media, the recipient of this research report 

represents and warrants that the information provided in the research report is for information purpose only, educational 

in nature and should not be used in the same capacity as if the research report is used by investors or client`s. 

 

 

 

 

 

 

 

 

 

 

 

 

  


