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Is money controlling you?

Or do you control your money?

With this Financial Foundation Educational Program,

you will learn how to:

O Make money work better for you.

Find and save more money.
[0 Understand investments and build wealth.

[0 Protect and preserve your money.

You can become your own Money Manager.

You can learn the habits of successful people.




Our Campaign
With the success of empowering 1 million families, we continue

forward with a goal of educating 30 million people by 2030.

Our Mission
To build and protect wealth for families. We want to help people

move from financial insecurity to financial independence.

Our Vision

To build a new industry with 1 million business associates
worldwide and revolutionize the financial services industry

to help resolve the consumer’s dilemma: lack of understanding,

planning and support.

Do it right. Do it with pride.




WSB FINANCIAL FOUNDATION EDUCATIONAL PROGRAM
Workshop Schedule

X0xN
Name / Financial Education Center: "‘E‘p‘ 4{'
FINANCIAL
LITERACY
Trainer:
Phone:

Date Trainer Signature
Introduction: WSB & THE FINANCIAL
LITERACY CAMPAIGN
Workshopl: BUILDING SAVINGS &
WEALTH
Workshop2:  INCREASE CASH FLOW &
MANAGE DEBT
Workshop3:  PREPARING WITH PROPER
PROTECTION
Workshop4:  YOURHEALTH
& WEALTH
Workshop5: ~ UNDERSTANDING ASSET
ACCUMULATION STRATEGIES
Workshop6:  FULFILLING
LONG-TERM GOALS
CIRES
Master the basics in 30 days! %}f‘i’"‘*
R




PERSONAL FINANCIAL STRATEGY o

BUILDING A SOLID FINANCIAL FOUNDATION

Client Name DoB Child Name DOoB

Spouse Name DOB Child Name DOB

Address

Phone

Email

CONCERNS GOALS (Emergency Fund, Proper Prataction, Education, Retirement, Home, Parents, Vacation/Travel
0 Too many bills/debts LESS THAN 1 YEAR 1- 5 YEARS S+ YEARS

0O Lack of savings/investments

3 Children's future (higher education, career)

[1 Healthcare (disability, long term iliness)

0 Wealth transfer ¢ife insurance, funeral, documentation)
0O Income stability ¢ob, career, business)

B Lack of financial knowledge

Other

MONTHLY INCOME

Client Occupation Primary Secondary TOTAL INCOME
Spouse Occupation Primary Secendary TOTAL INCOME
Monthly
ASSETS Type/Company Value Contribution MONTHLY EXPENSES
Market Value of Home(s) Mortgage/Rent
Mutual Funds/Stocks Mortgage Insurance
Savings Account Property Insurance
Checking Account ::rgﬁerty Taxes
Retirement Account Utilities (Elec./Gas/Water)
Client Life Insurance Policy Home Maintenance
Spouse Life Insurance Policy Internet
Cable/Streaming
Groceries/Dining/Delivery
Pet Expenses
ASSETS TOTAL Car Payment
Monthly Car Insurance
LIABILITIES Type/Company Value Contribution  Car Maintenance/Gas
Mortgage Ride Sharing
2nd Mortgage Cell Ph‘?ne
Recreation/Hobby
Car Loan . .
dit ¢ Subscription Service(s)
Credit Cards Membership(s)
Personal Loans Medical
Other Debt/Loans Health Insurance
Personal/Self-Care
Clothing
LIABILITES TOTAL Child care/Babysitting

School Tuition/Materials
MONTHLY CASH FLOW CALCULATION

Total Income - Total Asset - Total Liability -  Total Monthly MONTHLY

Contribution Coniribution Expenses CASH FLOW TOTAL EXPENSES
ESTATE PRESERVATION
Wil OTrust 0O Personal Directives [0 Power of Attorney O Last Wishes O Guardianship O Secure Storage
Date last reviewed: Who is informed?

Follow-up Appoiniment Date Client Signature







G SAVINGS

What you will learn:

@ ldentifying your goals.

@ The Financial Foundation mindset.
B Whatis the Wealth Formula, and how can it help?

Understanding the effects of time and inflation on your assets.

GOAL SETTING WORKSHEET

Financial goals are generally based on the amount and time needed to achieve them.

People of various ages will have different goals and time frames.




What are your goals?

@ Retirement @ New home @ Hobbies

i Education/College E New appliances @ Recreation

m Medical expense m Home repairs or m Baby /family planning
m Elective surgeries improvements @ Personal gifts

m New car ®m Vacation B Anniversary get away
Pay off credit cards @ Birthday party 1 Road trip

B Pay off debt B New phone m Ticketstoaconcert, big
m Wedding m |nvestment property game, outing or show
B Engagementring @ Movingout

What other goals do you wish to achieve?

UC

m Financial Needs Analysis

@ Personal Financial Strategy (PFS)

1 Financial Calculators

No matter which strategy you use,
proscratination is not part of the strategy.




How much do you need to save per month for a house? How about for retirement?
Need $1 million at age 657 At age 35, here’s what you'll need to save per month based on
an 8% rate of return*:

Age 25

Age3s

Age 45

Work with someone on your goals to: assess your current situation, develop a strategy
to reach them, and know what you'll do after you've achieved those goals.

Evaluate how much you'll need to save for one of your long-term goals

by using the compound calculator (accessible by scanning the QR code

with your phone). Assume an 8% rate of return like the example above.

Like building a house, you must build it from the ground up.




*This is a concept/goal developed by World Financial Group (WFG) for fllustrative purposes only. in no way does this statement offer,
guarantee, or otherwise imply any financial gain or reward as a result of joining WFG. The term “wealth” is subjective and must be defined

on an individual bass.




COSTOFWAITING

INVESTING EARLY VS WAITING LONGER

Mr. Start Early invests $3,600 per year for 7 years in a 8% tax-deferred account.

Mr. Wait Longer starts investing $3,600 per year for 17 years
in a 8% tax-deferred account, 7 years later than Mr. Start Early.

*For illustration purposes only.

MR. START EARLY
Age Yearly Total
Contribution  Accumvlation

25 $3,600 $3,888
26 $3,600 $8,087
27 $3,600 $12,622
28 $3,600 $17,520
29 $3,600 $22,809
30 $3,600 $28,522
il $3,600 $34,602
32 $- $37,467
3 $ - $40,465
34 $- $43,702
35 $- $47,198
36 $- $50,974
37 $- $55,052
38 $- $59,456
39 $- $64,212
40 $- $69,349
41 $- $74,897
42 $- $80,889
43 $- $87,360
44 $- $94,349
45 $ $101,897
46 $- $110,048
&7 $- $118,852
48 $- $128,361

Total Contribution




ULEOF 72

Practice Example:
72 [ 6% = 72 [ 8% = 72 [ 10% =
At 6%, money nearly doubles | At 8%, money nearly doubles | At 0%, money nearly doubles
every years every _____years every years
Years Amount Years _Amount Years Amount
Initial Initial Initial
Amount $10,000 Amount $10,000 Amount $10,000
= $20,122 9 $19,990 7 $19,487
24 $40,489 18 $39,960 15 $41,772
36 27 $79,881 22 $81,403
36 29 $158,631
36

Answer the questions based on your understanding:

If $100,000 is put into an account, and in g years it doubles to $200,000,
what is the rate of return?

a) 4%

b) 50%

c) 2%

d) 8%

If paying the balance on a credit card isignored, and the APR is 18%,
in how many years will the debt balance double?

|:|a) 2years|:|b) 3years|:|c) 4years|:|d) 5years

Using the table above, at a 20% rate of return, approximately how much money would

there be after 43 years?
a) $1oo,ooo|:|b) $3oo,ooo|:|c) $319,126|:|d) over $600,000

The Rule of 72 is a mathematical concept that approximates the number of years it will take to double the principal at a constant rate of return compounded
over time. All figures are for illustrative purposes only, and do not reflect the risks, expensesor charges associated with an actual investment. The rate of return
of investments fluctuates over time and, as a result, the actual time it will take an investment to double in value cannot be predicted with any certainty. it is
unlikely that any one rate of return will be sustained over time.




AVERAGE COST OF LIV

|G (U.s.DOLLARSY

1970s 1990S 2020
New Home* $23,450 $123,000 $391,900
Gas* $0.53 $1.15 $2.17
Loaf of Bread™ 25 cents 70 cents $1.54
Wages* $9,400 $28,960 $56,310

How much would any of these cost (or increase to) 20 years from now?

TODAY'’S s100
Assuming an inflation rate of 3%, what will your $100 do over the next 20 years?
Years From Now Purchasing Power Increased Inflation

Decrease Amount to Equal $200

5 $86

10 $74

15 $64

20 $55

Answer the questions based on your understanding:
What is the purchasing power of your $100 doing?

a) increasing b) decreasing c) staying the same

If you started with $100,000, how much would the increased inflation amount be in 20 years?

a) $88,000 b) $120,000 ¢) $181,000

*https:/fwww.census.gov/construction/nrsfhistorical_data/index. html
*=https:/fwww.eia.gov/todayinenergy/detail php?id=46356
*+xhttps:jfwww.bls.gov/charts/consumer-price-indexfconsumer-price-index-average-price-data.htm
*xEEhttps:/fwww.bls.gov/oes/current/oes_nat.htm




THE EFFECT OF TAXES AND INFLATIONON
YOUR PURCHASING POWER

Apply what you learned in class.

Exercise:

If you save $100
At a bank that returns 4% interest +

You pay tax at 25% >

(combined Federal & State/Provincial tax)

Net after tax
Inflation is 3% -

Actual return after tax & inflation

TAXES

Circle the typical tax treatment of the listed accounts.

Roth IRA Tax Now Tax Later Tax Advantaged
Stock Tax Now Tax Later Tax Advantaged
Annuity Tax Now Tax Later TaxAdvantaged
401(k) Tax Now Tax Later TaxAdvantaged
Checking Tax Now Tax Later TaxAdvantaged
CashValue Life Insurance Tax Now Tax Later Tax Advantaged
Mutual Fund Tax Now Tax Later Tax Advantaged
529 College Savings Tax Now Tax Later TaxAdvantaged

Neither Transamerica Financial Advisors, Inc. norits representatives may provide tax or legaf advice. Anyone to whom this material is promoted, marketed, or
recommended should consult with and refy on their own independent tax and legal professionals regarding their particutar situation and the concepts presented herein.




Shade the triangle according to the tax effects.
TAXABLE (TAX NOW)

TAX DEFERRED (TAX LATER)

TAXADVANTAGED

LiE

You can become financially independent. Have a plan of action:

INCREASEYOUR SPEND LESS, REDUCEYOURDEBT UNDERSTAND HOW
CASH FLOW SAVE MORE AND LIABILITIES MONEY WORKS

Make more money when
you can, while you can.

Rebalance your budgei. Yous can be debt free. Become your own
money manager.

Have multiple sources Increase your savings.
of income,
HAVEACLEAR HAVEALIFEOF EMBRACE CHANGE &
FINANCIAL GOAL PURPOSE EXPECTTO SUCCEED
Build a solid financial Build a legacy. Change your habits.
foundation.

Expect to win.

Neither Transamerica Financial Advisors, Inc. nor jts representatives may provide tax or legal advice. Anyone to whom this material is promoted, marketed, or
recommended should consult with and rely on their ovn independent tax and tegal professionals regarding their particutar situation and the concepts presented herein,




Connect with the person who invited you!
Be part of the 30M financially educated.

Join the campaign and bring someone to the next workshop:
* Increase Cash Flow & Manage Debt
e Preparing with Proper Protection
e Your Health & Wealth
e Understanding Asset Accumulation Strategies

» Fulfilling Long-Term Goals

Complete worksheets and work with a financial professional to help

you improve your financial strategy.










What you will learn:

SH FLOXY

@ Discover $100 or more that you didnt know you had.
@ Find out where your money is going.
@m Build areal plan to be debt free faster.

B How to increase cash flow.

There are only 2 ways to increase your cash flow:

Make your first “payment” to your family, children, and future —and then spend what's left.
Have you saved at least 20% of this month's income yet?

AMOUNTS I SPENTTODAY

Item Amount

Paying is more convenient than ever, but don't lose control of how much you spend.
And if you pay with credit, are you able to pay it off in full?

Ask yourself: Did | spend my money wisely today?




Possible Monthly Savings

1. Ifyou receive a yearly tax refund, adjust what is taken from your paycheck.

m Check with your HR/payroll department.
2. Keep warmer/cooler house.
3. Eliminate or reduce premium cable or satellite service.
4. Use coupons (for groceries and dining out).
5. Reduce the number of lattes/alcohol/cigarettes each month.
6. Eatoutearly - choose happy hour menus.
7. Packyour own lunch.
8. Consider buying used cars.

9. Re-evaluate your home & auto insurance policies on a regular basis:

@ Ex: If deductible is $500, see how much you could save
if changed to $1000.

10. Save by carpooling, walking, biking or taking public transport.

11. Cancel or reduce extras on cell phone (data, features).

@ Corporate discounts
12. If you own a cell phone, why keep the old land line?
13. Play free video games.
14. Cut down on online subscriptions.
15. Cancel magazine subscriptions on automatic renewal.

16. Cancel gym memberships you don't use. Find alternate ways to exercise.

17. Cancel or lower accidental death and dismemberment policies.




18. Cut down on shopping (clothes, gadgets). $

19. Credit on auto, appliances, cycles, trailer (items you would finance). $
20. Household services, cleaning and repair (do your own). $
21. Business tax deductions. $

22. Avoid ATM fees, checking and savings account fees, overdraft charges,
bounced checks, money orders, etc. : $

23. Be creative and refrain from overspending on gifts. $

Potential additional cash flow each month: $

TAKE

Cost of wasting vs. investing $6.60 per day earning 10% annually:’

10 years

20 years

3o years

*This Is a hypothetical example for llustrative purposes only and is not intended to represent any specific investment. This example does not
consider any costs associated with investing.




DET YOURASSETS /LIAB

Assets — Liabilities = Net Worth

ILITIES/

MONTHLY

ASSETS COMPANY/TYPE VALUE CONTRIBUTION

Market Value of Home(s)
Mutual Funds/Stocks

e Options, Bonds
e CDs, Money Market
Savings Account(s)

Checking Account(s)

Retirement Account(s)
® 401(k), 457, 403(b)
e [RA
e Roth IRA

e Pension

e Annuity

Client Life insurance Policy

Spouse Life Insurance Policy

TOTALS

MONTHLY
LIABILITIES COMPANY/TYPE VALUE CONTRIBUTION
Mortgage

2nd Mortgage

Car Loan(s)

o 2nd Car Loan
Credit Cards
e 2nd Credit Card

e 3rd Credit Card
Personal Loans

e line of Credit
Other Debt / Loans
e Student Loan(s)

TOTALS

Transfer your totals to the Personal Financial Strategy (PFS) on page 4.




INCOMEVS EXPENSES

Calculate your monthly cash flow.

Total Income Total Asset Total Liability Total Monthly Monthly
Contribution Contribution Expenses Cash Flow

Determine your monthly cash flow utilizing the Personal Financial Strategy (PFS) on page 4.

FINANCIAL FOUNDATION

Like building a house, you must build it from the ground up.

CREDIT CARD DEBT

The average American carries a credit card debt balance of over $ , month

after month (not including any mortgages):




Make a planto live debt free:

EB

2 Understand how your credit card works: APR, min. payment.

m Don’tapply for more credit or a higher limit.

@ Many credit card issuers allow you to freeze your card to prevent new purchases.
Build the habit of using cash or debit, and work towards paying off your balance.

*hitps:/fwww.experian.com/blog/ask-experian/research/consumer-debt-study/

|.r.r

Debt Roll-up, or the “snowbal

method, is a systematic approach of paying more than the
minimum. As soon as the first balance is paid off, the freed up payment amountis used to

pay down the next debt even faster. There are two approaches:

e Highest interest first — saves the most money over time.

@ Smallest balance first - pay a little more in interest,

but has the greatest emotional satisfaction.

Write down your current debt accounts and begin your own debt roll-up plan.

Account Name Balance Interest Rate | Monthly Payment

Increased Cash Flow: What would an additional $1,000 per month do for you?




Connect with the person who invited you!
e Be part of the 30M financially educated.

Join the campaign and bring someone to the next workshop:
e Preparing with Proper Protection
* Your Health & Wealth
» Understanding Asset Accumulation Strategies
e Fulfilling Long-Term Goals
» Building Savings & Wealth

Complete worksheets and work with a financial professional to help

you improve your financial strategy.







What you will learn:

1 The X-Curve concept.
Why Proper Protection is the foundation.

B The value of properly protecting your assets and liabilities.
m How this benefits your overall financial strategy.

Most common questions and mistakes.

Complete the Financial Foundation below:




Please label the X-Curve below.

Concept of Concept of

GENERALLY GENERALLY

SECURE SECURE

Taking Care of Your Taking Care of Your

Where are YOU on this X-Curve?

Circle the correct answer:

According to the X-Curve, you should wait until you pay
off all your responsibilities before building wealth. True

According to the responsibility curve, you have more

responsibilities when you're older. True

Generally, when you're young, you may have enough wealth to

take care of your responsibilities. True

*This concept theorizes that a person’s responsibilities generally decrease and wealth generally increases.

False

False

False




Insurance is a means of protection from financial loss. It is a form of risk

ICE?

management that provides a guarantee of compensation for a specified loss,
damage, illness, or death.

@ Life Insurance is a way to protect your family from the burden of financial
responsibilities based on your needs and goals. In exchange for premium
payments, the insurance company provides a lump-sum payment (death benefit)
to beneficiaries upon the insured’s passing.

With the DIME method, you can calculate how much life insurance your family needs.

B You buy insurance to have enough coverage for a potential loss. No one would buy
$100k coverage for a $500k house, or $20k coverage for a $50k car. Likewise,
why would you have only a $100k life insurance policy when your need is $500k?

You Spouse

Debt

Income (x10)

Mortgage

Education

Total

The DIME Method is only one method to help determine a client’s insurable need.
Agents should always complete a Financial Needs Analysis that reflects the client’s situation.




IS DETERMINED

Circle the items that are NOT factored into insurance rate premiums:

Driving Record Past Health Issues Eye Color

Height Religion Prescribed Medication
Auto Racing Family History Riding a Bicycle

Hair Color Tobacco Use Weight

TYPES OF LIFE INSURANCE




Circle the correct answer.

The insurance company will guarantee renewal after the term ends. rue False
Term insurance can have a relatively low net cost. True False
Term insurance is a good option if you want it for 20 years or less. True False

Term insurance has flexible premiums. You can skip payments

without the policy lapsing. rue False

Future term insurance renewal rates are lower. rue False

Group Term insurance from your employer may terminate

if you leave their employment. rue False

JLE LIFE INSURANCE

Whole Life Insurance is a policy you keep your entire life. Part of your premium purchases
insurance which can be sold back to the life insurance company, creating a cash value.




Final Expense, or Funeral Expense, is a type of Whole Life insurance that gives peace of
mind by paying for funeral costs.

m Benefitis usually issued sooner than traditional life insurance.

m There may be other benefits associated to ease the burden during that
emotional time.

m Additionally, for people who may not qualify for regular life insurance, this product
is handy due to simplified and easier underwriting. Those with medical issues may

still have a chance to qualify.

Universal Life is similarto Whole Life where cash value may accrue over time, but the
difference is it has a flexible death benefit and a flexible premium with a minimum

and maximum.




STRATEGY QUESTI

Consider the following: YES NO

m Do you think your health will change as you get older?

@ Do you plan on passing wealth to the next generation?

Will you be self-insured during your retirement years?

B Will you need to consider estate taxes?

m Do you want benefits that may help with your overall
financial strategy?

@ Do you have a strategy that addresses your responsibilities?

Match the following types of insurance with its possible reasons.

Y

Poi;cyfor P

TR andaguaranteed rate

Policy for life, gi‘owth potential

- OWHOLELIFE. with downside protection

Limited income,
_ butwants to protect family

ST v e
- UNIVERSALLIFE and flexibility




HOMEWORK

Connect with the person who invited you!
B Be part of the 30M financially educated.

B Join the campaign and bring someone to the next workshop:
e Your Health & Wealth
» Understanding Asset Accumulation Strategies
» Fulfilling Long-Term Goals
e Building Savings & Wealth

e Increase Cash Flow & Manage Debt

'm Complete worksheets and work with a financial professional to help

you improve your financial strategy.










YOUR HEALTH & WEALTH

What you will learn:
The financial importance and impact of your health.
Strategies to transfer and preserve your wealth.
Ensuring that your last wishes are prepared & carried out.

Understanding the inevitability and impact of medical expenses.

Complete the Financial Foundation below:




How do you pass on your wealth to the next generation?

How would you like to leave your legacy?

Shouldn't we have the best strategy for all 3 phases?

Neither World Financial Group nor its agents may provide tax or legal advice. Anyone to whomn this material is promoted, marketed,
or recommended should consult with and rely on their own independent tax and legal professional regarding their particular situation and

the concepts presented herein.

ESTATE PLANNING

No matter the size of your estate, its transfer is of paramount importance.

Because it'sYOUR legacy.
Building a legacy has 3 simple points:
m Protect yourself & your assets while living.

B Clear organization & communication.

m Passing it on to the next generation.




ESTATE PRESERVATION WORKSHEET

1. To ensure that my property will go to whom | choose when | die, | can make a will.
2. To avoid the probate process, | can consider a trust.
3- | can have personal directives so that my family will not have to make decisions for me.

4. | can give authority to a trusted person to manage my accounts and my finances
ifam unable to by signing a power of attorney.

Don't forget other documents: HIPAA, Guardianship, Kids Travel Consent, Updated Beneficiaries
Provision for Digital Assets, a List of Important Documents and where to access them.

!

Tip: Keeping your data online can help make things secure, readily available, and easy to update.

YOUR ESTATE CHECK-LIST
Wwill Real Estate Deeds
Trust Information for all investment accounts
Personal Directives Information for all insurance accounts
Power of Attorney Information on all debt, mortgage, loans,
HIPAA credit cards
Guardianship Information about important online accounts

Ensure beneficiaries are updated on accounts
where applicable

In a Secure and Accessible location




COSTS FORA RETIREE

Retiring may cost more than you think...and it's rising.

How much will the average, healthy, 65-year-old couple in retirement who live to
87 (male) and 8q (female) need for medical expenses (not including Long-Term Care)?*

a) $155,000

b) $429,002 C) $606,337

That’s nearly doubled since 2018’s estimate of over $363,000**

PARTS OF MEDICARE

Write in the Medicare Part that applies to each description.

Helps pay for hospital visits, inpatient care and
is free for most people.

Helps pay for doctor visits, outpatient care and is not free.
The standard monthly premiums are $148.50 (or higher
depending on your income) in 2021.

Is insurance for prescription drugs to help lower costs.

*Healthview Services — Retirement Healthcare Costs Brief. http:/fwww.hvsfinancial. comwp-contentjuploads/2019/12/2019-Health-Costs-Brigf-12.12.29.pdf
*#Heplthview Services — Retirement Healthcare Costs Data Report 2018. hitp./fwww. Avsfinancial. com/2028/10/0z/retirerent-healthcare-costs-data-report-2018/




APPLYING FOR U.S. MEDICARE

If your birthday is in the month of May, when is your Initial Enroliment period?

a) May to November
b) Aprilto July
¢) February to August

COVERED OR NOT?

Unfortunately, Medicare doesn't cover everything. You may be surprised to learn which items

or services are covered and which ones are not.
ITEM or SERVICE YES NO

Yearly “wellness” visits

Most dental care (routine visits, cleanings, fillings dentures)

Eye exams related to prescribing glasses

Cardiovascular disease screening

Hearing aids and exams for fitting them

Physical therapy

Long-term care (also called custodial care )

Most chiropractic services

Medical care overseas

Medicare.gov - What's not covered by Part A and Part B? hitps:/fwww.medicare.goviwhat-medicare-coversfwhats-not-covered-by-part-a-part-b




LONGTERM CARE (LTC)

There is a strong possibility people will need LTC.

What is the percentage of adults who live
to age 65 that develop a severe LTC need?

LTC is often associated with older people,
but the need can happen at any age.

What is the percentage of
adults who live to age 65 that
develop a severe LTC need?

U.S. Department of Health and Human Services—ASPE —~What is the Lifetime Risk of Needing and Receiving Long-Term Services and Supports? -
https:/faspe.hhs.qovibasic-reportfwhat-lifetime-risk-needing-and-receiving-long-term-services-and-supparts

Connect with the person who invited you!
B Be part of the 30M financially educated.

m Join the campaign and bring someone to the next workshop:
e Understanding Asset Accumulation Strategies
s Fulfilling Long-Term Goals
e Building Savings & Wealth
e Increase Cash Flow & Manage Debt

e Preparing with Proper Protection

B Complete worksheets and work with a financial professional to help

you improve your financial strategy.










| STRATEGIES

ASSET ACCUMULATIOI

What you will learn:
Accumulating wealth and the Cost of Waiting.

Looking at Historical returns, Average returns, YOUR returns.

Strategies and Minimizing Risk.

Complete the Financial Foundation below:

EMERGENCY FUI UILD UP
A basic rule of thumb for determining how much you should set aside is at least 3 to 6 months
of your total income.

Step 1 - Start by saving $1000.

Step 2 - Increase to 3x monthly income.

Step 3 - Increase to 6x monthly income.

Example Income: $60k/year = $5k/month




The life cycle of building wealth can be simply understood in 3 phases:

&)

ESTATE

e
o
O
QL TRANSFER

Most people will live longer.

Based on the average American life expectancy, a person aged 65 can expect to live until
about 85 years old *

*Social Security Benefits Planner - Life Expectancy. https/fwww.ssa.goviplannersflifeexpectancy.fitml

SHIFT IN RESPONSI

BILITY

Rank whatYOU would depend on
for retirement from most to least.




CANYOU AFFORD TOWAIT?

Need $1 million at age 657

Here’s what you'll need to save per month based on an 8% rate of return*:

How old are you?
How much time do you have?

$284.56/month

$666.54 /month

$1,686.50/ month

ot B

Geies !

7 o I .
f?? Ade o 5,429.90/month -
1&@}&%@%@%& L

Regardless of whether you have time, you can always leverage the market.

*Volues were calculated using the formula for Future Value of a Serfes based on the Compound Interest formula: Pmt=A/{{(x + t/n} (nt) - 1)/ (/n)].
https:/faww.investor.gov/additional-resourcesfree-financial-planning-tools/compound-interest-caiculator. The presentation is hypothetical and does not
represent any specific investment. It does not take into account any fees, expenses or taxes associated with investing and that if it did, the result shown wauld
be lower. Both the return and principal value of investments fluctuate over time. It is uniikely that any one rate of retumn will be sustained over time.

SAVING FORRETIREMENT

£01(k), 403(b), IRA, PENSION,
457 ROTH IRA ANNUITIES
SOCIAL MUTUAL
SECURITY FUNDS
HOME EQUITY
BY OTHER
SAVINGS or YOUR MEANS?

CHILDREN?!?

What do you have? How much do you know about it?




CANYOU

What percentage gain is required to get back to even?

LETHE LOSS?

Potential Portfolio Investment Loss Gain Required to Get Back to Even
-10% +11%
~20% +25%
-30% +43%
— ,0% +67%
- 50%
-60%




DOLLARCOST AVERAGING’

Alex's mom loves him so much, she invests $100 for him every month. Assuming
she uses the Dollar Cost Averaging strategy, fill out the chart below to determine
the number of units acquired per month, the total number of units accumulated, and the

total values after 5 months of investing.

UNITS

CONTRIBUTION ACQUIRED

MONTH 1
$£100
MONTH 2
$100
MONTH 3
$100
MONTH 4
$3100
MONTH 5
$100

TOTAL
$500

PRICE PER UNIT

MONTHS

Results of Dollar Cost Averaging: units @ $10/unit = $
What if she had used all $500 in the first month (Lump-Sum approach)?

Month 1: $500 @ $20/ unit = 25 units. -> Month 5: 25 units @ $120/unit = $

*These graphics depict a mathematical model of Dollar Cost Averaging. This Is a hypothetical example for iltustrative purposes only and does
not reflect an actual investment in any product, nor does it reflect risks, expenses or charges associated with any actual investment. Actual
results may vary substartially from the figures in the example. Dollar cost averaging is a long-term strategy which does not assure a profit nor
protect against a loss in a declining market. Investors should carefully consider their ability te continue regular purchases through periods of
low price levels,




Name: Date:

RISK PROFILE & SUITABILITY QUESTIONNAIRE @&

EEYE

5 Y5

Acct. Type:

A properly licensed financial professional can help determine which allocation is best suited for your needs.

1.You plan to begin taking money from your account in...

1yearorless 2pts
2to 5 years 5pts
6to1oyears 8pts
>10 years 11pts

2. We manage what portion of your total investment portfolio?

A small portion 3pts
About half 2pts
Most of it 1pt

3.Your level of experience regarding investments
and financial markets is:

Cash, CDs apt
401k, IRA 2pts
Mutual Funds, Variable Annuity 3pts

4. Which sentence best reflects your feelings about
investment risk?

I want as much assurance as possible  apt
that I will not lose money

I want to balance some preservation 4pts
withsome growth

I want as much growth as possible, 7pts
regardless of risk

5. How able are youto handle financial emergencies
outside of your investment plan?

Not able apt
Somewhat able 3pts
Able 5pts

6. Which of the following statements best describes
your reaction if the value of your porifolio suddenly
declined by 15%?

1 would be very concerned because 1pt
1 cannot accept fluctuations in the value
of my portfolio

linvest for thelong-termgrowth,and ~ 2pts
some income, but would be concerned
about even a temporary decline

linvest for the long-term growth but 3pts
would be very concerned if the downturn
were more than 15%

7. How optimistic are you about the long-term prospects
for the economy?
Pessimistic apt
Unsure 3pts
Somewhat optimistic 4pts
Very optimistic 6pts

8. Rate your tolerance to investment risk (z being the lowest).
1 1pt
1pt
1pt
2pts
2pts
2pts
3pts
3pts
3pts
3pts

O oo~N ovn W

Y
o

9. Of the following hypothetical investments, you would

be most comfortable holding...

ayapt [ b)spts [ o opts [
5%
2% BestYear
&1 WorstYear
A B
jor This model allocation may be appropriate for Aggressive
Investors who seek aggressive growthand who 80-100%6 Equities

Higher
can tolerate wider fluctuations in market values,
especially over the short term.

Between | Thistarget asset mix may be appropriate for

34-40 | Investorswho have a preference for growth and
who can withstand significant fluctuationsin
market value.

Between | This target asset mix may be appropriate for investors
27-33 who want the potential for capital appreciation and
some growth and who can withstand moderate
fluctuations in market value.

Between | Thistarget asset mix may be appropriate for
- Investors who want to minimize fluctuations in
marketvalues by taking an income-oriented

1gorkess | This target asset mix may be appropriate for investors
whowantlittle fluctuations in market values by taking
significant exposure toincome investments.

approach with some potential for capital appreciation.

0-20% Fixed [ncome

Moderate Aggressive
70-90% Equities
10-30%6 FixedIncome

Moderate
50-70%6 Equities
30-50%6 Fixed Income

Moderate Conservative
30-50%6 Equities
50-70% Fixed Income

Conservative
10-30% Equities
70-go% Fixed Income

Client:

Agent:

Securities and investmentAdvisory Services offered through Transamerica Financial
Advisors, Inc. (TFA) - Member FINRA, SIPC, and Registered {nvestment Advisor.
TFA113540
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Connect with the person who invited you!
B Be part of the 30M financially educated.

i Join the campaign and bring someone to the next workshop:
* Fulfilling Long-Term Goals
* Building Savings & Wealth
e Increase Cash Flow & Manage Debt
° Preparing with Proper Protection
e Your Health & Wealth

B Complete worksheets and work with a financial professional to help

you improve your financial strategy.







ESTMENT VEF

What you will learn:

HICLE

@ Pensions, IRAs, Annuities and more.

B Planning for the Cost of Higher Education.

* Investing involves market risk, including possible loss of principal.

Complete the Financial Foundation below:

In Workshop 1, we discussed setting short and long-term goals.

Two of the biggest and common long-term goals:
m College [ University

@ Retirement

Let's tackle college first because most will encounter college costs before retirement.




1(2022) 546,647 $138,215 $163,503
2 $48,979 $145,126 $171,678
3 $51,428 $152,382 $180,262
4 $54,000 $160,001 $189,275
5 $56,700 $168,001 $198,739
6 $59,535 $176,401 $208,675
7 $62,511 $185,221 $219,109
8 $65,637 $194,482 $230,065
9 $68,919 $204,206 $241,568

10 $72,365 $214,417 $253,646
11 $75,983 $225,137 $266,329
12 $79,782 $236,394 $279,645
13 $83,771 $248,214 $293,627
14 $87,960 $260,625 $308,309
15 $92,358 $273,656 $323,724
16 $96,976 $287,339 $339,910
iz $101,824 $301,706 $356,906
18 $106,916 $316,791 $374,751
19 $112,261 $332,631 $393,489
20 $117,874 $349,262 $413,163

* Estimated costs based on data from NCES.gov with a historical 5% increase every year.

Is saving $50 - $100 per month enough? If you have 18 years to save for a school that costs
$106,916 ($26,729/year), you will need to save:

. Rateof Return - - | - AnnualContribution . | = Monthly Contribution -
2% $9,106
5% $6,931
8% $5,206




Most parents are not prepared to determine the most effective, tax efficient way to fund
an education. But “the funding” is just part of the equation.

List of things needed for college preparation:

* FAFSA and otherfinancial aid applications ¢ Housing

o Essays o Local, Out of State, or Abroad
o Admission Applications o |Letters of Recommendation
¢ Suitability Rankings e High School Transcript

s AssessmentTests * Visiting Campuses

» Standardized Testing

Preparing for college or university is more than just funding.
Having a coach can greatly affect the outcome
of the student’s future.




@ Inthe 1940's, for every retiree there were
over 40 American workers contributing to

Social Security. Today this number has shrunk
to less than 3 per retiree?

Sl

R
o

“Full retirement age” depends on when you were born.

You may receive Social Security as early as age 62, or as late as 70.

*https:fwww.ssa.gov/history/ratios.html

What if | take these benefits early? Or delay till later?

62 3

op 8%  B6.6%! 93:3%

Shouldn’t you know how much you’re going to get and when?

What am | expected to receive?

The Social Security Administration has a calculator to determine
your benefits (https://www.ssa.gov/benefits/calculators).




As an employee, you're probably familiar with two tax qualified plans:

m Defined Benefit Plans
An employer provides a fixed, pre-established benefit for employees at retirement
(known as a Pension).

e Defined Contribution Plans
Regular contributions are made by an employer, employee or bothinto
an individual's account.

A Pension is a defined benefit plan, often employer and employee funded, that is designed
to guarantee an employee with a specified amount of income in retirement.

m Commonly based on years of service and your average salary during the last
few years of employment.

B Employees do not have control of the investment decisions and therefore do not
assume the investment risk.

A Mutual Fund is an investment vehicle where a

is invested into a portfolio

of various assets by a fund manager.

Investors can purchase shares of the fund, partaking in its

profit or loss. The content and risk of the portfolio is based

on the fund's objectives.




A r0a(k} plan is a defined contribution plan, primarily employee funded via pre-tax
paycheck deductions.

@ The employee is responsible for choosing how much to contribute as well as the
underlying investments. 401(k) plans can lose value if the portfolio performs poorly.

m Some companies help contribute based on how much the employee funds
the 4o1(k), called a “match”.

S
TRADITIONAL IRA ROTH IRA
Funded By Pre-Tax Dollars After-Tax Dollars

Contribution Limits $6,000 ($7,000 if age 50 and older)”

Tax Deduction .
on Contributions Yes (Income limits apply) No
Required Minimum
Distributions Yes, by age 72 No
Earnings

* Roth IRA contribution may be limited by your tax filing status and income. See IRS website for more details: https:/fwww.irs.gov/retire-
ment-plans/plan-participant-employee/retirement-topics-ira-contribution-limits




So, what happens when I take distributions from my 4o1(k) or IRA?
The answer depends on your age.

Contribution &

. Accumulation Distribution

Prior to 59 %5 >59 15 > 72

Taxed as Taxed as Taxed as
ordinary income  ordinary income ordinary income
10% penalty for early 50% penalty if

withdrawal (in most cases) Required Minimum Distribution
| : (RMD}) not met
| i
59 2 72

For only 12.5 years, you are able to control your money,
free from potential penalties.

Fill out the following example.

If you took $20,000 at the following ages, how much would the penalty, taxes, and the
approximate net amount be? Assume a 30% tax bracket and a RMD of $40k.

AGE PENALTY TAX NET AMOUNT

50

60

75




RolloverTo

Designated
Roth |Traditional| Simple SEP Govern- | Qualified | 4o3(b} | RothAccount
IRA IRA IRA IRA mental Plan? (pre-tax) | lorlk so3foler
ge7(h) | (preax) 45760
Roth IRA YES® NO NO NO NO NO NO NO

Traditional IRA YES® YES® NO YES’ YES* YES YES NO

YES, | YES: | YES* | YES, | YES, | YES, | YES, | NO

SIMPLE IRA aftertwo { aftertwo aftertwo | aftertwo | aftertwo | aftertwo
years years years years years years
SEP IRA YES? YES® NO YES? YES! YES YES NO

Governmental | ves | ves | No | ves | ves | VES | VES | vES
457(b)

Rollover From

Qualified Plam | ves | ves | NO | YES | YES* | VYES | YES | YESY
(pre-tax)

403([)) (pre-tax) YES? YES NO YES YES* YES YES YES*?

Designated Roth
Account (goa(k), | YE NO NO NO NO NO NO YES®

403(b) or 457 (b))

1 Qualified plans include, for example, profit-sharing, 402(k), money purchase and defined benefit plans.

2 Only one rollover in any 12-month period.

3 Must include in income.

4 Must have separate accounts.

5 Must be an in-plan rollover.

6 Any amounts distributed must be rolled over via direct (frustee-to-trustee) transfer to be excludable from income.
*http:/fwww.irs.gov/pubfirs-tegefroflover_chart.pdf




U.S. RETIREMENT PLANS

Answer the following:

Which defined contribution plan are employees of
public schools, universities, hospitals and 501(c)(3) a) 401(k) b) £03(b) C) 457
tax-exempt organizations eligible to participate in?

Can an employee make contributions to a SEP or SIMPLE IRA? Yes No
Can you rollover a Traditional IRA into a Roth IRA? Yes No
Canyou rollover a SEP IRA into a SIMPLE IRA? Yes No

ANNUITIES

There are 3 Types of Annuities:

v/ y

Circle the correct answer:

An annuity is designed to guarantee you income for life. True False
Different types of annuities are based on their growth options. True False
You only have 1 option during the annuitization or payout phase. True False
Depending on the type of annuity, an income rider option may True False

be available as an alternative to annuitization.

For more information on a variable annuity, please go toTransamerica.com or contact your registered representative for a prospectus. You should consider the
objectives, risks, charges, and expenses of an investment carefully before investing. Read them carefully before you invest.




- ISY

Review where your money is saved by noting the values respective of their tax treatment.

TAX NOW TAX LATER TAX ADVANTAGE
Checking
Savings
CD
Stock { Mutual Funds
401(k) / 403(b) / 457
[RA [ SEP-IRA
Annuity
Pension
Roth IRA
529 College Savings
Life Insurance
Health Savings Account
TOTALS
CETHE IMPACT
The 4 vehicles of building wealth:

£01.(k) Annuity Roth IRA UL
Contril:!utions are tax ' .Yes Yes No No
deductible (Limits Apply)
ﬁ;g:gs:i::;zlmum Yes, by age 72 No No No
Growth Tax Deferred POJES;E;?_E,Z dTax Tax Free Tax Deferred
Upon Withdrawal Taxed as Income Subject to Tax Tax Free Tax Advantage
Who can own this? Individval lggri;ifr";iiloor: Individual ICng;\[;iodr:?ci]oorz
Accessibility Cash Out Bfrar;t‘&‘gta?;st Cash Out Bfﬁgﬂﬁ”g"a?;st
Contribution Limits Yes No Yes Depends on Policy

If you had sz million dollars, where would you want your money?

Neither Transamerica Financial Advisors, inc, nor its registered representatives may provide tax or legal advice. Anyone to whom this material is promoted, marketed,
or recommended should consult with and rely on their own independent tax and legal professional regarding their particular situation and the concepts presented herein.




Connect with the person who invited you!
B Be part of the 30M financially educated.
B Jointhe campaign and bring someone to the next workshop:

e Building Savings & Wealth

¢ Increase Cash Flow & Manage Debt
* Preparing with Proper Protection

* Your Health & Wealth

e Understanding Asset Accumulation Strategies

B Complete worksheets and work with a financial professional to help

you improve your financial strategy.
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The purpose of this book is to provide a general understanding about financial concepts and information. It's not intended to give
advice on tax, insurance, investment, or any product and service. Since each of us has our own unigue situation, you should have all
the appropriate information to understand and make the right decision to fit with your needs and your financial goals.

We hope that you will succeed in building your financial future.

Neither the author nor any other person associated with this book may be held liable for any damages that may result from
the contents of this book. No book can be used as a substitute for professional, personatized advice. Readers are encouraged to seek
Sfinancial advice from qualified professionals, including licensed investment advisors, stockbrokers, accountants,
insurance agents, attorneys, CPAs, and other qualified individuals.

World System Builder is an organization that is comprised of individuals associated with World Financial Group insurance Agency, Inc.
and World Financial insurance Agency, Inc., but it is not an affiliated company of World Financial Group, Inc. World Financial Group
Insurance Agency, Inc., World Financial Group Insurance Agency of Hawaii, inc., World Financial Group Insurance Agency of
Massachusetts, Inc., World Financial Insurance Agency, inc. and for WFG Insurance Agency of Puerto Rico, Inc. (collectively WFGIA),
offer insurance products. Transamerica Financial Advisors, Inc. (TFA), Member FINRA, SIPC and Registered Investment Advisor, offers
securities and Investment Advisory Services. WFGIA and TFA are affiliated companies. WSB and TFA are not affiliated companies.
WSB Headguarters: 2099 Gold Street, Suite 200, P. O. Box 2028, Alviso, CA g5002. Phone: 408.941.2833
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TFA Headquarters: 570 Carillon Parkway, St. Petersburg, FL 33716. Phone: 770.248.3271

The views and opinfons expressed thereon are those of the author, and not necessarily those of World Financial Group, Inc.
Neither World Financial Group, nor its licensed associates offer tax and legal advice. All mathematical examples presented are
hypothetical and are for ilfustrative purposes only. They are not intended to represent any specific product.
Examples do not consider any cost associated with a product.
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