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Results:

e 49% Landing Page Conversion Rate
o 61 Booked Appointments in 30 Days
« 13 New Contracts Secured




Client Background:

Spark Electric is a growing electrical company that needed a more efficient
way to generate leads and convert them into appointments. Their outdated
website and manual lead management process were limiting their growth.

Goals:

e Rebuild the website to improve conversion rates.

« Increase the number of booked appointments through targeted social media
advertising.

o Implement a funnel to automate lead capture and follow-up.

Strategy:

Feanix Pro Services Marketing rebuilt Spark's website, focusing on enhancing
the user experience and adding clear calls-to-action for scheduling
appointments. We launched targeted Facebook™ ads aimed at homeowners
and small businesses needing electrical services. To streamline lead
management, we implemented a funnel that captured leads, sent automated
follow-up emails, and allowed clients to book appointments online.

Results:

e 49% Landing Page Conversion Rate: The new website and funnel design
resulted in nearly half of the visitors converting into leads.

e 61 Booked Appointments in 30 Days: Targeted ads generated a
significant number of booked appointments, with a cost of $15 per
appointment.

« 13 New Contracts Secured: Spark closed 13 new service contracts within
the first 30 days, leading to substantial revenue growth.

Testimoniail:

"Feanix Pro Services Marketing’s approach transformed our lead generation
process. The new website and automated booking system have not only
brought in more leads but have also made managing them much easier."” -
James S., Owner of Spark Electric.



Take A Look at The Numbers Here;
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