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As founder of OTech, I historically did sales, 
customer support, accounting, strategy, and pretty 
much everything else except programming. As 
we grew, I realized we needed professional and 
focused sales assistance because I wasn’t a natural 
salesman or sales leader. Mark did an excellent job 
helping scale our team and sales pre-acquisition.”
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Most entrepreneurs & 
companies fail not because 
they can’t build products, 
identify markets, or price 
their products properly, but 
because they can’t sell their 
product and run out of money 
before they get traction.
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