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Satin lives in far North McKinney
with her husband and daughter. As
a Frisco native, she has extensive
knowledge of North Texas to assist
clients in marketing strategy to
successfully sell their home, or for
buyers in their home search.

Satin knew she loved real estate
even while still in high school. Her
tenacity and dedication have
brought her forward to the present
where she helps clients meet their
real estate goals every day. Satin
goes through each day with the
gratitude to be living her dream
and wants others to experience
theirs. She recognizes and values
the trust her clients place in her
and strives every day to exceed
their expectations.

Satin is no stranger to hard work
and diligence. Whether you want
to buy, sell, invest, or lease Satin
would love to stand by your side
and take the journey with you.
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1. REALTORS® are the local housing market experts.
Using comparable home sales and neighborhood information, an agent
will make sure when you are ready to place an offer you know what offer
price the market supports.

2. REALTORS® will help narrow down your search..
REALTORS® work with buyers and see homes on the regular. There is a
lot to consider when buying a home: location, price, features, etc. Your
agent will help you narrow your need and want list so you don't get lost
in the search for your new home.

3. REALTORS® educate and prepare buyers.
Whether it's your first time buying or your fifth, every transaction is
different. Understanding and manuvering those differences comes with
experience. An agent will take the time to explain and advice through
each step, anticipating outcomes to keep the process moving smoothly.

4. REALTORS® are professional negotiators.
There are many factors up for discussion in a deal and negotiating
directly with a seller can be difficult. A REALTOR® will both fight for your
interests and keep the deal from falling apart.

5. Real estate is a full time job.
Your REALTOR® will spend their time combing new and old listings,
answering phone calls with questions, scheduling/attending home
showings and manageing all the moving parts of a transaction. Hiring a
REALTOR® is a smart choice for this reason alone.

6. REALTORS® have access to a vast network of experienced
industry professionals.

Through your REALTOR®), you will have access to a broad network of
experienced industry professionals including home repair companies,
staging companies, and title companies. Instead of going it alone,
your agent can connect you with their trusted network. Use your
REALTOR® as a resource for any professional recommentation even if
you've already closed on your house or you are not quite ready to go
on the market.




HOME BUYING

ROAD MAP

(1) Find a Real Estate Agent

Your real estate agent is an expert in the home
buying process and is the one who will be "on your
side" and watching out for your best interest.

@ Get Pre-Approved for a Loan

It's best to understand what you can afford and get
a pre-approval letter before house shopping so you
are prepared to make a move when you find the
perfect property.

@ Find Your New Home
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Now is the fun part! House shopping. Your agent
will set you up on an MLS search of properties in
your paramaters. Once you've narrowed down
which you would like to see, showings will be
scheduled. Buyer's on average see 8 homes, but
each journey is different so this might be a little
v more or a little less for you.

@ Make Your Offer & Negotiate
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After you have found your perfect home and
placed an offer, there might be some back and
forth negotitating with the Seller. This is normal
and don't worry, your agent is there to walk you
through it.

@ Under Contract
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Once you are officially under contract, the first step
is getting earnest money and option fee to title -
you have 3 days to delivery money. Your agent will
make sure you know which title company to send
it to and their specific instructions. Your agent will
also walk you though the option period, inspection,
and appraisal while under contract.

@Option Period & Inspection
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The option period is an agreed upon period of time,
stated in the contract, which gives the Buyer the
right to terminate the contract for any reason.
Normally, during this time is when the property is
v inspected and repairs negotitated.
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@ Home Appraisal
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A home appraisal provides an independent and
impartial analysis of real property. At the end of the
appraisal, you will be provided with an accurate
estimate of the fair market value of the home being
sold.
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(8) Escrow
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Title examines public records to determine
ownership, liens, and other matters that could affect
the title, such as judgements, bankruptcies, divorce,
or death, which require further investigation by the
title company before closing can occur.

. @ Closing Day
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The big day is here! You will be signing lots of paper.
Make sure to bring valid, unexpired photo
identification such as a driver's license or passport,
your spouse, and any additional documentation
requirements. If you will be receiving your proceeds
from closing via wire transfer, be sure to confirm
wiring instructions with the title comnpany prior to
your closing appointment. If you prefer to receive
your proceeds via check, you will be notified once
the transaction has funded and your check is ready
for pickup. If you owe money at closing, you will
need to arrange to bring a cashier's check to
closing, or you can send funds electronically via wire
transfer prior to closing.

.
Post-closing/Funding

The title company sends signed documents to
lender for final approval. All money is distributed.

@ Moving Day ~

Depending on what was agreed to in your contract
and any addenda, you may move in as soon as the
loan has funded and you receive keys. Funding is
not always the day you sign, so clarify with your
agent which day you should have the moving truck
arrive.
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Who will be living in this home? Let's list adults,
children, and pets that will inhabit the space.

What are the non-negotiables for your home?

If you had to name your top five non-negotiables,
what would they be?

Beyond your top five needs, what is something you
really want?

Do you have a preference for the year the house was
built?

Do you want a house in move-in condition or are you
willing to do some work on it?

When people visit your home, what do you want it to
say about you?

Are there any specific features that would make your
next house feel instantly like home?

Will you require accessibility options?

What type of home are you looking for (e.g., single
family, condo, town house, etc.)?

Approximately what square footage would
adequately cover your living space?

How many stories do you prefer?

What lot size are you looking for?

What architectural styles are you drawn to?

What type of exterior siding appeals to you?

Do you want a porch, deck, or both?

What are you looking for in terms of a garage [e.g.,
attached, carport, etc]?

What type of driveway or vehicle entrance/exit will
you require?

Do you want a swimming pool or a hot tub?

Are you looking for any structures such as a
greenhouse or shed?

Do you need special outdoor arrangements for pets?
[e.g., a dog run, fenced-in yard, etc/]

What other exterior features are important to you?
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What neighborhoods or areas would you enjoy
living in?

Are there any specific streets or characteristics in
these neighborhoods you're drawn to?

If applicable, what school districts do you prefer?
Where do you work?

Where are your favorite places to shop?

What other conveniences would you like nearby?
What do you like to do for fun? Are there any
recreational facilities that you enjoy?

Any other considerations | should be aware of as
we find your ideal

neighborhood?




Appraisal
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- Appreciation
)/ ; | Assessed Value
Closing Costs
el CMA
THIS LIST OF COMMONLY USED
REAL ESTATE TERMS IS INTENDED
TO HELP YOU IN THE HOME el
BUYING OR SELLI?G PROCESS. Comparables
Contingencies
Counteroffer
Deed
Deed of Trust
Earnest Money

Effective Date




LINGO YOU SHOULD
KNOW

Escrow Principal

Executed Personal Property

Equity
Property Lien
HOA Resale Certificate
Home Inspection
Possession
Home Warranty
Real Property

Market Value

Sales Contract
Multiple Listing Service (MLS)

Survey

Offer



TYPES OF CLOSINGS

Beyond the technology, local
laws, customs, and
underwriting requirements
will determine what types of
signings are possible. These
variations create different
types of closings. When more
types of closings become
available, customers will have
more choices on how and
where they will be able to
complete their real estate
transactions.

Tradional Closing

* In-person

e Paper documents with wet signatures
e |n-office or "mobile notary"

e Traditional ID varification

Hybrid Closing

In-person

Some paper documents with wet signatures
In-office or "mobile notary"

Traditional ID verification

In-Person eClosing
(iPeN)

100% eDocuments with eSignatures
In-office or "mobile notary"
Traditional ID verification

Remote Online
Notarization (RON)

NOT in-person

Notary Public/Escrow Officer appears before
signer via webcam

100% eDocuments with eSignatures
Electronic ID verification

Certain transaction requirements must be met
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 Whatis a title?

. What is title insurance?
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¢ How does title insurance differ from other insurance?
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What does i cov

Who needs it?

How is a title insurance policy created?
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What iS escrow?

What are the t1tle insurance property types?
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// What Happens:
s
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What to Bring:




IMPORTANT A
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1. Keys will be given after funding.

Keys to your new home won't be given till after your new loan
funds, which might not be at the time you sign at the title
company. The sellers might have a later signing time than you or
the loan might take some time after both parties sign to fund.
Your REALTOR® will keep you informed and make sure you get
the keys ASAP.

2. Change of address.

Now that you have moved, it's time to change the address on your
license or ID card. Change your address information on your bank
accounts, subscriptions, and anywhere else that requires an
address.

3. Fill out and submit Homestead Tax Exemption Form

The Homestead exemption will help you save money on your
taxes by lowering your homes appraised value by $100,000. This
could considerable effect your monthly payment. You can fill out
and submit the form at any time, so consider filling out the form as
soon as possible so when tax season comes around you are all

ready to go.

4. Change the locks
Even though the sellers have surrendered keys, codes, and garage
door openers, there still might be spares floating around. For
safety purposes, change all locks on the home to ensure no one
can enter with a key to a previous lock.
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1 Dlsconnect/Connect Utilities

| 2.Pack Strategically

- 3. Pack the Essentials
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h 4. Schedule Movers/Moving Truck
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. 5. Make Arrangements

10. Start a File



TO ASSIST US | ;. LEAS
“NEEDS"” LIST AND “WANTS'.LIST. THINK SIZE, Fock
CAN'T LIVE WITHOUT, ETC.

Needs:
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Core Values
Our vision is a world in which home buying and selling
is a simple and enjoyable experience for everyone.
01 Work Hard. Be Kind.

Kindness is a superpower and the fuel that keeps us
growing. We stand together in service of our vision and
each other.

02 “We" are Bigger than "Me".

Together, we move further and faster toward
groundbreaking change in how people buy and sell
homes.

03 Tech x Humanity.

The technology we build serves a bigger purpose - to
Mmake the entire real estate experience better for agents
and consumers. It should always solve problems, create
efficiencies, and be so good it fades into the
background.

We are one united community. We accept and respect everyone — every employee,
agent, and client — regardless of color, race, religion, sex, sexual orientation, or any
other characteristic that makes them unique.

Through integrity and respect, we embrace the mindset that 'we' are bigger than
'me.' Only by coming together as one can we all succeed.

We learn together. We grow together. We thrive together.



