
THE AUGUST
ADVANTAGE: 7
SMART
STRATEGIES TO
SELL BEFORE FALL

M a x i m i z e  y o u r  h o m e ’ s
v a l u e  a n d  a t t r a c t
s e r i o u s  b u y e r s  b e f o r e
t h e  s e a s o n  s h i f t s . T H E D E L I A G R O U P . C OM



WHY AUGUST IS A
POWER MONTH FOR

SELLERS

August brings motivated buyers who want to
close before fall. With limited inventory and less
competition than the spring market, now is your
chance to attract serious interest.
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REFRESH YOUR CURB
APPEAL

After months of heat, your yard might need a quick
facelift. Trim bushes, replace faded flowers, and add
fresh mulch. Consider pressure washing your driveway
and walkway for a cleaner first impression. Small
upgrades like a new doormat or updated house
numbers can give your entrance a crisp, welcoming
feel.

Tip: Early evening showings are popular in August.
Make sure your porch lighting works and looks great.
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LEVERAGE LATE-
SUMMER ENERGY

Buyers are still active in August, often with
more urgency. Highlight your home’s move-in
readiness, and don’t hold back on weekend
open houses or weekday twilight tours. Energy
is still high—and homes priced and staged well
are selling quickly.

Tip: Use summer staging to your advantage—
light, fresh linens, bowls of citrus fruit, and a
clean, breezy layout help evoke a relaxed but
polished vibe.
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PRICE
STRATEGICALLY
FOR SPEED AND

PROFIT

Pricing right doesn’t mean undercutting value
—it means capturing attention quickly. Review
comparable sales with your agent and consider
where your home fits in the market. The goal:
draw in buyers fast, create interest, and
negotiate from a position of strength.

Tip: Pricing slightly under round numbers (e.g.,
$399,000 instead of $405,000) can increase
visibility in search filters.
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USE BACK-TO-
SCHOOL TIMING

TO YOUR
ADVANTAGE

Families shopping in August are
usually on a deadline. Emphasize
nearby schools, bus routes, and
family-friendly features like fenced
yards or play spaces. The back-to-
school season is also a great time to
offer flexible closings or quick move-in
options.

Tip: Include “move in before the
school year starts” in your listing
description if it applies—it’s a
powerful motivator.
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UPGRADE
LISTING

PHOTOS FOR A
FRESH LOOK

If your listing has been on the market a while,
it’s time to refresh the visuals. New photos with
better lighting, seasonal décor, and updated
staging can reignite interest. A professional
photographer can make a huge difference in
how your home is perceived online.

Tip: Ask for photos at golden hour—warm
evening light is flattering and creates
emotional appeal.
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HIGHLIGHT QUICK
MOVE-IN

OPPORTUNITIES

Late summer buyers don’t want delays. If your
home is move-in ready, be sure to promote
that—both in marketing materials and through
your agent. Flexible scheduling, pre-
inspections, or already-cleared repairs can
speed up the process and attract serious
buyers.

Tip: Include clear timelines in your marketing
(e.g., “Ready for a 30-day close”
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PARTNER WITH A
MARKET-SAVVY

AGENT

An experienced local agent knows how to move
homes quickly without sacrificing value. From
pricing strategy to marketing exposure and
negotiation, the right agent is your biggest
asset during this late-season push.

Tip: Ask your agent what their August strategy
is—how they plan to get you under contract
before fall.
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FINAL THOUGHTS:
MAKE AUGUST

COUNT

There’s still time to make a successful
sale before the fall slowdown. With the
right prep, pricing, and partner, your
August listing can stand out, attract
serious buyers, and close on a timeline
that works for you. Ready to take
advantage of the season? Let’s talk
about your goals and put a custom plan
in place.
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PHONE:
248-244-0703

WEBSITE:
thedeliagroup.com

ADDRESS:
440 SOUTH MAIN STREET, ROCHESTER, MI, 48307

SOCIAL MEDIA:
@thedeliagroup

THE DELIA GROUP


