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Welcome to Strategically Speaking

Welcome to Strategically Speaking! I’m Sean Atkinson, and I’m thrilled

you’ve opened this newsletter because this week we’re focusing on how

diversifying revenue streams can fortify your business against risk and build

sustainable growth.

Small businesses often face the challenge of relying too heavily on a single

revenue stream, which can leave them vulnerable when market conditions

shift. One way to safeguard your business is by creating multiple,

complementary revenue streams. Let’s take a look at how McBride Sisters

Collection, a Black-owned winery, used this strategy to not only survive but

thrive in a competitive industry.

Case Study: TGIN (Thank God It's Natural)

What They’re Doing Right

The Strategy

McBride Sisters Collection, founded by sisters Robin and Andréa McBride,

is one of the largest Black-owned wine companies in the U.S. Here's how

they expanded and diversified their revenue streams:
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1. Product Line Expansion: The McBride Sisters didn’t stop at selling

wine. They expanded into wine-related products, such as accessories,

and launched curated wine experiences that helped them broaden

their reach and appeal to a diverse audience. This expansion gave

them multiple touchpoints with customers, reducing their dependency

on just selling wine.

2. Strategic Partnerships: They also established partnerships with

distributors, event organizers, and subscription services. These

partnerships enabled them to scale and diversify their customer base

while maintaining direct control of their product lines.

Why You Should Care

Relying on a single revenue stream can be risky, especially for small

businesses. Diversifying your income sources can provide more stability,

help you weather market fluctuations, and reach new customer segments.

It’s important to prioritize the most relevant options for your audience to

create a consistent cash flow and avoid relying too heavily on any single

channel. By offering different products, services, or partnership-based

income streams, you’ll add layers of security to your business.

Apply This Strategy to Your Business

Here are some actionable steps to diversify your revenue streams:

1. Identify Complementary Offerings:
Ask yourself: What products or services can you add that

naturally complement what you’re already doing?

Ways to take action: Think about upselling or cross-selling

additional services or products that would enhance the main

offerings your audience already values.

2. Build Strategic Partnerships:
Ask yourself: Who can you partner with to expand your reach

or create new sales channels?



Ways to take action: Look for collaborators in your industry or

related fields that target the same audience and create joint

offerings that benefit both parties.

3. Leverage Subscription or Service Models:
Ask yourself: Can your product or service be offered on a

recurring or membership basis?

Ways to take action: Consider introducing subscription boxes,

monthly services, or recurring billing to build steady revenue.

Questions to Consider:

Ask yourself: Are there untapped segments of your current customer

base that would benefit from a new offering?

Ways to take action: Conduct surveys or interviews with your

customers to find out what additional products or services would

add value.

Ask yourself: What existing assets (like skills, knowledge, or content)

could you repurpose into a new revenue stream?

Ways to take action: Use your existing content or product

knowledge to create courses, books, or premium experiences.

Get Strategy And Implementation Support For Your Business

Through Majority Media, I partner with new and existing businesses to drive

the results you dream of. I start with an evaluation of where you’re at now

and end with a customized strategy based on where you want to be — your

goals, your budget, and your timeline.

If you’d like to talk more about these strategies or explore how I can help

you gain the clarity you need to take action with confidence, check out the

options below:

Join Our Free Communities: [ Facebook and LinkedIn]

Explore Our Paid Membership: [Join the paid community]

Schedule a Free Consultation: [Consultation]

https://www.facebook.com/groups/668975430240976/
https://www.linkedin.com/groups/12987845?lipi=urn%3Ali%3Apage%3Ad_flagship3_feed%3BaKRS%2BIYTR4CbNorjoycsGQ%3D%3D
https://majoritymedia.us/membership-community-registration1
https://bookme.majority.media/lite/introduction


Visit Our DIY Course Website: [Majority Academy]

Utilize My Coaching Services: [Book you coaching sessions]

Majority Media 
120 Elgar Pl,, Bronx
United States of America

Respecting your time and inbox. If you
don't want to receive the bi-weekly
newsletter you can unsubscribe below.

Unsubscribe

https://majority.academy/
https://majoritymedia.us/coaching1
https://dashboard.mailerlite.com/preview/564396/emails/136650588579431708
https://www.mailerlite.com/
https://www.mailerlite.com/

