THE CALIFORNIA
EQUITY EXIT PLAN

Why Waiting to Sell Your Tri-Valley Home Can Cost Youl!
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The Cornerstone Realtor Team

Our commitment to giving back to the community. We would like to
highlight the marketing aspect of our services, providing you with a
detailed understanding of the approach we take and the outcomes you
can expect.

We are deeply committed to our business and passionate about what
we do. We embrace technology, continuously educate ourselves, and
run our real estate business as a full-time career. Our dedication
ensures that we are well-versed in the ever-changing real estate
market and the latest digital marketing trends.

Since 2005, Cornerstone Realtor Team has been dedicated to giving
clients quality service with their three basic principles of Integrity,
Honesty and Excellence. With our local Tri-Valley expertise and our
global presence as a part of REAL Brokerage, we are fully equipped to
deliver extraordinary service and experiences to our clients.

You can trust us to act on your behalf, provide exceptional services, and
protect your personal and financial interests when selling your home.
Our goal is to make the selling process seamless and stress-free for
you.

We appreciate your consideration and look forward to the opportunity
to work with you. If you have any questions or would like to discuss your
real estate needs, please reach out to us.

Thank you!



The Question Most
Homeowners Are Afraid to Ask:

Many Tri-Valley homeowners quietly say the same thing:
“We know we want to leave California — we're just waiting for the right
time.”

On the surface, waiting feels safe. But financially, waiting often comes
with a hidden cost that rarely gets discussed. While homeowners wait
for prices to rise, they continue paying the very expenses they are
trying to escape.

According to multiple housing and cost-of-living studies, California
homeowners are not just holding an asset — they are actively funding
one of the most expensive lifestyles in the country. And over time, those
costs can quietly outweigh the benefit of waiting for a slightly higher
sale price.

This guide is designed to help Tri-Valley homeowners understand the
real numbers behind waiting, and how a strategic, intentional exit can
protect and maximize what they’ve built.




The Hidden Cost of Waiting to Sell in California.

Waiting to sell is often framed as “doing nothing.” In reality, it's very
expensive.

According to the Public Policy Institute of California (PPIC), California
consistently ranks among the top 5 most expensive states in the U.S. for
overall cost of living, with housing costs far above the national average.
The Numlbers Most Homeowners Overlook

According to PPIC and housing cost analyses:

e California housing costs are approximately 30—-40% higher than the
national average

e Bay Ared regions, including the Tri-Valley, rank among the highest-
cost submarkets

e Utilities, transportation, and insurance costs are significantly
elevated compared to other states

According to Axios, the hidden annual cost of owning a home in
California — including property taxes, insurance, maintenance, and
utilities — can easily exceed $25,000-$35,000 per year for many
homeowners.

That means:
e Waiting 1 year can cost tens of thousands in ongoing
expenses.
e Waiting 2—-3 years can quietly consume six figures of
potential equity.

Waiting isn’t neutral — it compounds.



Housing Prices vs. Real Financial
Gain:

Many homeowners believe waiting guarantees more profit. The data
tells a more nuanced story.

According to Redfin’s California housing market data, home values do
not increase in a straight line. Even in strong regions, year-over-year
changes fluctuate based on:

Interest rates
Inventory levels

Buyer affordability
Economic uncertainty

At the same time, according to the California Legislative Analyst’s
Office, many homeowners experience what's known as the lock-in
effect — staying longer than planned because of a low mortgage rate.

While that rate feels like protection, it often results in homeowners:

e Delaying lifestyle goals
e Continuing to absorb high California expenses
e Missing opportunities to redeploy equity elsewhere

The key insight:
A modest price increase does not always outperform the cost of
staying.

The California Exodus: What the Data Actually

Shows:;

Leaving California is no longer theoretical — it's measurable.
According to U.S. Census migration data, California has experienced
sustained net domestic out-migration over recent years.

According to Census-supported reports summarized by national
migration studies:

e Millions of residents have left California over the past decade

e Cost of living and housing affordability are the top cited reasons

e Popular relocation destinations include Texas, Tennessee, Arizonaq,
Nevada, and Florida

For many Tri-Valley homeowners, the decision to leave isn't emotional
— it's financial.



Taxes, Residency, and the Fear That Keeps People
Stuck:

One of the biggest myths preventing homeowners from selling is taxes.

According to Greenback Tax Services, California does not have an
official “exit tax” for residents who move out of state.

However, according to California residency and tax guidelines, poor
planning can result in:

Continued California tax obligations
Residency disputes
Unexpected financial consequences after moving

This is why timing, documentation, and strategy matter — not just the
sale price.

Why Strategy Beats Timing Every Time

Trying to time the market perfectly is nearly impossible.
According to historical housing market performance, homeowners who
focus on strategy rather than timing are more likely to:

Maximize buyer demand
Control their transition timeline
Reduce stress during relocation
Preserve more usable equity

Waiting without a plan is risky......Waiting with a plan is intentional.



What Experts Are Predicting for
the 2026 Housing Market

Are Mortgage Rates Going to Drop?

Many homeowners are closely watching mortgage rates and
wondering if they should wait for them to come down before selling.
The real question isn't if rates will ease — it's how much, how fast, and
whether waiting actually benefits sellers.

The good news? According to industry forecasts, mortgage rates are
expected to soften slightly in 2026. However, experts do not anticipate a
dramatic drop. If you're waiting for rates to return to the 3-4% range, it
may be time to reset expectations.

Most projections suggest mortgage rates could settle in the mid-6%
range, which is an improvement from recent highs — but not the major
shift many sellers are hoping will suddenly unlock a surge of buyers.

It's also important to remember that rate forecasts are not guarantees.
They are based on current economic data and can change quickly as
inflation, employment, and broader economic conditions shift. This
means sellers should expect continued fluctuation rather than a
smooth, predictable decline.

Instead of waiting for a “perfect” rate environment, sellers are often
better served by focusing on the bigger picture — including equity,
market demand, and long-term goals. Trying to time the market based
on exact interest rate movements is extremely difficult. Understanding
the overall trend and having a clear selling strategy is far more
effective than waiting on a specific number.



Real Results from Tri-Valley
Homeowners:

A 53-year-old Dublin homeowner waited nearly a year to sell, worried
about leaving money on the table. When circumstances forced the
move, a modern, high-exposure marketing strategy created strong
demand, secured an excellent price, and allowed her to purchase a
home in Tennessee with far less stress than expected.

Another client, a 55-year-old school principal, was already preparing
to move out of state. While she focused on relocating, the entire sale —
preparation, marketing, open houses, and negotiations — was handled
on her behalf. She sold successfully without being physically present
and transitioned with clarity and confidence.

In both cases, the difference wasn’t timing.
It was having a plan.



The California
Equity Exit Plan

The California Equity Exit Planis a
structured approach designed
specifically for homeowners who
want to leave California intentionally.
This plan helps homeowners:

« Understand the true cost of
waiting

« Maximize equity without
guesswork

o Coordinate their sale with an
out-of-state move

« EXxit California with clarity,
control, and confidence

The Question That
Changes Everything

If you've been saying:

“We know we want to leave
California — we're just waiting for the
right time..”

The real question is:

What is waiting actually costing
you every year you stay?

Because while home prices may rise
or fall, one thing is certain:
California’s cost of living does not
pause.

The smartest moves aren't rushed —
they’re planned.

Book a California Equity Exit Plan!
Strategy Call to explore your options
with real numbers, real data, and a
clear path forward.



https://tr.ee/bdxp8pCO4e

You Deserve More Than Just an
Agent. You Deserve a Team Who
Truly Cares.

Selling your home isn't just a financial move—it's a personal one.
It's about stepping into your next chapter with confidence, protecting what
matters, and making choices that align with your future.

That's why the agent you choose matters.

We're not here just to “close the deal.”

We're here to guide you—honestly, thoughtfully, and with a level of service
that never cuts corners.

We lead with integrity, speak with transparency, and deliver with excellence
—every time.

Because your goals shape our approach, and your success is how we
measure ours.

With deep roots in the Tri-Valley, we bring local expertise, proven strategy,
and steady support to every step of your journey.

Let's make your move with clarity, confidence, and purpose—together.

— JAMEEL Zzz. RAMEZ _ 2z

DRE# 01804709




TESTIMONIALS

My father and I were blown away
by their professionalism,
accessibility, and dedication to
giving us the best price for our
family home in such a short time.
Inless than a week after
contacting them, they were able
to provide three offers and
negotiate an amount to our liking.

MARA M.

Jameel and Ramez were so
great to work with. They
were very helpful through
every step of the process
and always had our best
interest in mind. They got us
a great price on our house
and it sold in a very short
amount of time.

Jameel and Ramez were
absolutely incredible from start
to finish in guiding us through
the home selling process. We had
worked with other realtors in the
past and even fired the realtor
before hiring them, and they
swooped in and saved the day.
They are extremely responsive
and friendly while also remaining
professional.

-EMILY MASSA

Honestly Ramez and Jamel are the
best in Real Estate! I always felt very
well taken care of. So many years of
experience. Great negotiation sKkills,

have excellent Market knowledge !!

-SUE GHAZALEH

-STEVE WARNER

Working with Jameel and Ramez @
cornerstone was an excellent
experience from beginning to end.
They are professional,
knowledgeable, and dedicated to
making the real estate process as
smooth as possible.

-SAM A

I've worked with Jameel and
Ramez twice now, and they are
simply the best! Trustworthy,
professional, and truly invested
in their clients and community.
They know the local market
inside and out and go above
and beyond in every way —
from sponsoring a holiday food
drive for the local community
to showing up at my new home
with a pie. Those little touches
mean so much

-ALISON WILKIE



https://www.yelp.com/user_details?userid=crYfgl0VooXRxAlyWcpLUA
https://www.google.com/maps/contrib/110259984148556651782/reviews?hl=en
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