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The
Ultimate
Guide To
Value-Up™
Your Home

The 3 Shockingly
SIMPLE Steps

that will
definitively
transform your
home's value in
Tenafly, NJ



VALULE-UP™

METHOD
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Thank you so much for grabbing this eBook! We hope
you get a ton of insights and more importantly, have
amazing success in your real estate endeavors.
We're so happy to share these simple steps with you
so that you can maximize your home's value!

THE FORMULA TO
VALUE-UP"YOUR HOME

Prep Slow,
Sell Fast™

Value-
up™

Segue Method
To the

Next
Chapter




My names
STACY ESSER

| never thought | would become a real
estate agent. | had a great career in luxury

fashion sales.

However, after 17 years, | was laid off, and it
felt like everything | had worked towards

had come to an end.

After a year-long hiatus, | redirected my
passion for fashion to the real estate field,

making two assumptions:

First, that | would find greater fulfillment in
dealing with people's most valuable asset -

buying and selling homes.

Second, that my sales experience would

make selling homes come naturally to me.

| was proven right about the first S ‘ : G

assumption, but not so much about the

second.
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TIPS TO HELP SELL YOUR HOME

Fast Forward to Today, I've
reached new heights

I'm named in the Top 1% of agents in Bergen County, with our

team achieving over $1 Billion in lifetime sales.

Not only that, but we've also been featured on big shows like The
Today Show, NBC Today, Good Morning America, and more. We're
also ranked in Wall Street Journal Real Trends, a testament to our

success and dedication.

We continue to showcase some of our key properties and provide
expert insights in the real estate industry, staying connected to a

nationwide audience through various media appearances.

I've personally helped thousands of sellers get top dollar for their
homes and smoothly transition to the next chapter of their lives,
thanks to the Value-Up™ Method. It's a game-changer!
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Don't get me wrong,
getting here wasn’t
easy

Early on in my career, | got my first luxury listing
from another agent who had failed at selling

the home.

Walking through the new listing, frustration
overwhelmed me. The house had amazing
features and market value, but | knew buyers

wouldn't see it. It was a major setback.

The problem was clear: | couldn't get the best
deal for my sellers unless buyers truly
understood and appreciated the house's value.

It felt like hitting a wall.

So, | called the seller and asked, "Mind if |
rearrange and remove some window
treatments?" She replied, "Do whatever it takes

to get me more money for my house."

That's when | sprang into action. | reorganized
bookshelves, moved things around, and packed
up personal items. Time flew by, and the entire

place underwent a remarkable transformation.

We sold that listing in under 10 days for above
asking price.
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Luckily early on in my career

|had an
epiphany.

| realized that while | couldn't change the
home's location or lot size, | could change
how buyers felt about it, resulting in more
money for my sellers. | completely revamped

my approach.

Simply taking photos and putting a sign on
the lawn wasn't enough. Sellers deserved
better, and | was determined to find a
solution. They had a deep emotional
connection to their house, and my goal was
to ignite that same connection in buyers,

helping them envision a life there.

A crucial step was identifying the future
target buyer of the house. This allowed me to
focus on the small details that made a big
difference, like staging, decluttering, styling,
and painting, unlocking the full value of the

home.

We discovered the secret to Value-Up™ a
home, unlocking its full potential.
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My business
soared.

and everything changed. |
shared my strategy and
successes with clients, and they
all wanted this approach for
their homes. Listings poured in,
and each time, we secured

more value for our clients.

To help us get more results for
our clients, it required
assembling a team of
specialists to systemize the
approach, guaranteeing
homeowners receive top dollar
for their homes while receiving
guidance throughout the

entire sale process.

After extensive brainstorming,
trial and error, and dedicated
effort, we refined our processes
into the client concierge

system we proudly offer today.
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THE FORMULA TO SELL YOUR
HOME FOR TOP DOLLAR

Prep Slow,
Sell Fast™

Value-
UpTM

Sl Method
To the

Next
Chapter

Over 1Billion in lifetime sales
and rapid growth!

Now, we have taken our approach to homeowners all
over Northern, NJ. Our all-in-one team of specialists and
our proven Value-Up™ Method means we can

confidently “value-up” any home.

That's when it hit me—I can help thousands of
homeowners in selling their homes for top dollar and
smoothly transition into their next chapter with more
money in their pocket by sharing my Value-Up™
Method.
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Overview of the Value-Up™
Method for Potential Sellers

Traditional Selling

Approach

Value-Up™ Method

Rushed prep,
standard pricing,
and basic
presentation.

Prep Slow, Sell Fast.

80% on strategic prep and
pricing for the ideal buyer,
20% on market with
tailored presentation.

Rush to list, put the
sign in the ground,
do an open house,
and broad digital
marketing to attract
buyers.

Launch with Network Effect.
Attract the right buyer
persona willing to pay
more by focusing on
pricing that will trigger the
bids with community and
lifestyle marketing.

Sale ends at closing,
minimal post-sale
involvement.

SEGUE to the Next Chapter,
Seamlessly.

Ongoing support
throughout and after the
sale, ensuring a smooth
transition.
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So, What is The Value-Up™
Method?

The Value-Up™ Method is a comprehensive, strategic
approach designed to maximize your home's value, setting it
apart from the traditional home valuation & quick to market
mindset, which often relies on hoping for the best outcome
when you're ready to sell. Unlike the conventional method,
which prioritizes speed over strategy, the Value-Up™ Method
focuses on thoughtful preparation, targeted marketing, and
ongoing support to ensure you achieve the highest possible
return.

On the following pages, we will guide you through the three
steps to Value-Up™ your home, whether you're planning to
sell soon or looking to enhance its value for the future. This
method is designed to help you maximize the value of, likely,

your most expensive personal asset -- your home.
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Critical Steps to
Value-Up™ Your Home

How to Unlock the Full Value of Your Home

II Know When To Sell Your Home

2 Start With the Right Question

3 Select the Right Strategy
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Critical Steps to
Value-Up™ Your Home

How to Unlock the Full Value of Your Home

II Know When to Sell Your Home

Clients often ask, "When is the best time to sell my
home?" Typically, the obvious reasons include lifestyle
changes like job relocations, growing families, or kids
heading off to college.

However, there's a less obvious reason to seriously
consider— 1 call it the "WHAT IF" factor.

WHAT IF your home's value has appreciated 50% more
than the norm in the past 3 years? While a typical
market sees around 4% annual appreciation, the recent
market surge has reached almost 40% in just 3 years.

In other words, your home has gained the value it
would normally take 10 years to achieve in under 3
years.

Knowing this, does it motivate you to sell? Imagine if
your home were a stock, and your financial advisor
informed you that it has doubled or tripled in value,
significantly outperforming expectations. However,
they also indicated that future appreciation is
unlikely to be as remarkable in the next 5+ years.

What would you do?

You would sell the stock and invest the money
elsewhere. The same principle applies to your
home. Consider the math.

Pro tip: It's always wiser to move your money into a

home you plan to live in for an extended period.




STACY ESSER GROUP

When to Sell Your Home

So it's often easy to think that
the best time to sell isin the
summer or whenwe arein a
sellers market. But actually the
most important factor is

demand - how much s”ﬂps”or
inventory is there, which is .
often indicated by the market

you are in but not always. youtube.com/@stacyessergroup

Whether it's a seller's or buyer's market, demand is the key
factor. But, let's review:

Seller's Market:
* Homes sell faster and often above asking price with
strategic pricing.
* Sellers have more negotiation power and need fewer
concessions.

Buyer's Market:
¢ Homes stay on the market longer.
» Sellers may need to be flexible on price and offer
incentives.

In Tenafly, we are in a Seller's Market and have been for some
time. This eBook was designed specifically for Tenafly and one
of the key factors that are supporting the market insights is
the amount of inventory available - homes for sale. We are at
an all time low! This gives you the strategic advantage as a
seller in low demand.
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Critical Steps to
Value-Up™ Your Home

How to Unlock the Full Value of Your Home

2 Start With the Right Question

The traditional approach to :

. \\ Iy
selling a home has'a e i
fundamental flaw: it starts

How?

with the wrong question. When?

|

Which? Why?

"whatis the value : o
fiii w_lﬂ

This is what agents assess all the time. We put a lot of
effort into determining how much can you get for your
home. However, the problem lies in assuming that we
are selling the current home, not a prepped home.
Most realtors focus on giving you a number without
explaining HOW they will achieve it. Getting top dollar
requires more than just sticking a sale sign in the
ground.

Don't get me wrong, it's a valid question, and | always
provide guidance on market value and real estate
trends. However, fixating on this question often leads
to misguided decisions because we assume that
market value equals the sale price. While this may
sometimes be true, homes often sell below their
market value because they were not adequately
prepared for the market.

Avoid falling into this trap question.
Instead, focus on how to Value-Up™ your home,

ensuring that you don't overlook the crucial
aspect of unlocking top dollar for your property.
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The Key Question to
Transform Your
Homes Value

How do |
Value-Up™
My Home?

When we prioritize maximizing value, our clients
always come out on top. We achieve this by
gaining a deep understanding of your ideal

market-ready home, investing time to prepare
your property for sale, and executing a well-defined
plan to achieve optimal results.

The Value-Up™ Method was created out of
frustration with witnessing homes full of potential
languish on the market without offers or sell below

their true value due to not utilizing the method.
With the Value-Up™ Method, we've changed this
dynamic. By methodically preparing your home
with your target buyer in mind, there's no doubt
that it will sell faster and at a higher price.
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Critical Steps to
Value-Up™ Your Home

How to Unlock the Full Value of Your Home

3 Select the Right Strategy

Whether you're planning to sell soon or just want to
boost your home's future value, the right strategy
makes all the difference.

Selling in the Next 12 Months?
Prep Slow, Sell Fast

If selling is on your horizon, rushing can cost you.
The “Prep Slow, Sell Fast” approach gives you time
to make strategic improvements, stage your
home, and address issues that could lower your
home’'s value. By starting early, you position your
home to attract buyers and achieve the best
possible price.

Selling Not on the Horizon?
Enhance Today, Maximize Tomorrow

If selling isn't in your near future, now is the time
to make enhancements that will increase your
home’'s value over time. With “Enhance Today,
Maximize Tomorrow,” you focus on smart updates
—Ilike adding storage or upgrading key areas—
that improve your home now and set it up for
future success.

Choosing the strategy that fits your
timeline ensures your home is always
ready to maximize its value, whether
you're selling soon or planning for the
future. The next pages will guide you
through each approach in detail.
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Selling in the next 12 months.
Prep Slow, Sell Fast

Homes hit the market every day, all day long. The
key difference between achieving good or great
results lies in how well a home is prepared for its
target buyer. Even in a seller's market, neglecting
proper preparation can result in leaving money on
the table.

i

The prepping process can span from a few weeks to
several months. In fact, | have clients who plan to list
their homes next year!

Don't rush into listing your home.

By doing so, you risk leaving potential profits
behind.

Many homeowners struggle to view their homes
from a buyer's perspective. To them, their home
appears flawless and they proudly claim it's "move-
in ready."

This perception can be misleading.

The main reason is that buyers find it challenging to
envision their belongings in a home already filled
with the current owner's items. Additionally, buyers
tend to overestimate the cost of necessary repairs.

Am | suggesting you completely empty your home?
No. However, every homeowner should create space
for new memories to unfold.




Our Top 10 Tips to
Prep Slow, Sell Fast™

1. Don't Get Personal. It's time to move out
emotionally and physically. Survey each room,
record the memories, then pack away the
sentimentality as it clouds judgment. Remove
from view, or store, as many personal items as
possible: family photos, bric-a-brac, diplomas,
medicine, or anything you won't use in the next
few months. Buyers want their new house, not
your old one.

2. Declutter and Update. You're selling your
space, not your stuff. Clutter and dated
electronics and furniture make your house
seem old and stuffy. Take out bulky furniture,
old electronics, clear off desks, tabletops,
shelves. Keep rooms (especially bedrooms)
decluttered and minimal.

3. Paint a Fresh Perspective. A coat of paint
goes a long way. That golden yellow that was
popular 10 years ago? Not anymore. Adopt
today's trends to attract today's buyers.
Whites, neutral pale grays, can make your
house feel fresh and new again-and the buyer
feel calm and at home.

4. Shed Some Light. Make sure every light bulb
is energy-efficient, and at the highest wattage
the light fixture will allow. Give all fixtures a
deep clean for maximum sparkle.

5. Show Off Your Storage Space. Store or
dispose two-thirds of every closet and
cupboard. It's an ideal time to decide what you
want to keep, donate, or throw away.
Organized storage is one of the most-
requested features. Packed closets leave the
impression that there isn't enough
space/storage in the home.

6. Make a Minor Kitchen Update. The kitchen is
the most important and most-used room in the
house. If buyers fall in love here, they will

compromise other items on their must-have list.

It's easy: change the lighting to something new
and bright, paint your dark cabinets light,
update hardware for something more on trend.

7. Don't Neglect the Bathrooms. Bathrooms are
the second-most important space in the
house. If you can, make some upgrades-at
least in the main bath. Change old cabinet-
style sinks for pedestal or furniture sinks; install
a linen closet with deep pull-out drawers for
maximum storage.

8. Fix What's Broken. Staging is as much about
condition as it is decor. Buyers are savvy; they
will deduct from the bid their own perceived
value for deferred maintenance. So repair
anything that needs it, replace any fixtures
over eight years old, then clean like your life
depends on it-because your equity will.

9. Beware of Odors and Allergens. Scent is the
strongest sense and the first impression. When
you live in your home you can become "nose
blind." Do this test: leave for a few hours and
when you return take a good whiff. That's what
buyers will smell. Open windows regularly,
especially before a showing. Use odor
neutralizers. Clean drapes, rugs, sofas-
especially it you have pets. The rise in allergic
diseases, increases the need to make your
home as clean as possible. Household
chemicals, pet hair and dander, fragrances
can all be triggers.

10. Put Some Serious Thought into Curb Appeal.
74% of prospective buyers will drive by your
property before they think about viewing it;
half will do it at night. You want your home to
feel inviting, warm, and well kept. According to
The National Association of Realtors, curb
appeal sells more than half of all houses. Can
we see the front door? Are hedges well
groomed? Is your house number illuminated
and visible from the street? Consider lighting
pathways and spotlight a feature on the
property, like a dramatic tree. Landscape
experts agree that there is 100% return on
investment for yard improvements. Outdoor
entertainment space is of huge importance in
today's market so don't underestimate your
backyard.

Want to know the top tips for your home?

ValueUpYourHome.com
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If selling isn’t on the horizon,
Enhance Today,
Maximize Tomorrow

Homes evolve as we live in them, but the steps
you take today can ensure your home remains a
valuable asset for the future. The difference
between a home that holds value and one that
doesn't lies in the enhancements made early on.

This process doesn’t happen overnight.

It can take months or even years, depending on
your goals. Some homeowners focus on adding
storage, updating key areas, or enhancing indoor-
outdoor living spaces. These improvements not
only enhance your quality of life but also set your
home up for future success.

Don't wait until you're ready to sell.

Start making smart updates now, so when the
time comes, your home is ready to maximize its
value.

Many homeowners believe their home is perfect
as is, but what's ideal for you might not appeal to
future buyers. By enhancing your home today,
you're not just maintaining it—you're maximizing
its potential for tomorrow.

Am | suggesting a full remodel? Not at all. But by
making thoughtful improvements, you ensure

your home stays competitive in the market, ready
to offer maximum value when you're ready to sell.




STACY ESSER GROUP

Our Top 10 Tips to
Enhance Today, Maximize Tomorrow

1. Upgrade Your Storage. Adding or optimizing
storage space not only makes your home more
functional but also adds long-term value.
Consider built-ins, extra closets, or even an
organized garage. Buyers love storage, and the
more you have, the more appealing your home
will be.

2. Modernize The Kitchen. The kitchen is the
heart of the home, and updating it can yield
substantial returns. Consider new countertops,
energy-efficient appliances, or a stylish
backsplash. Even small changes, like new
cabinet hardware, can give the kitchen a fresh,
modern feel.

3. Add a Bathroom. A well-placed bathroom
can significantly increase your home’s value. If
space allows, consider adding a half bath on
the main floor or a full bath in an area that
serves multiple bedrooms. Convenience is key,
and buyers will appreciate the added
functionality.

4. Create Indoor-Outdoor Living Space. Extend
your living area outdoors with a deck, patio, or
covered porch. These spaces are highly
desirable, especially when they are designed to
be usable year-round. Adding outdoor kitchens
or fire pits can make these spaces even more
appealing.

5. Get Energy Efficient. Energy-efficient homes
are not only better for the environment, but
they also attract buyers. Consider upgrading
insulation, installing energy-efficient windows,
or adding a programmable thermostat. These
improvements can lower utility costs and
increase your home’s market appeal.

6. Add Bedroom or Flex Space. Additional
bedrooms or multi-use spaces like a home
office or gym are valuable additions. Whether
you finish an attic or convert a large room,
adding flexible living space can boost your
home’s appeal to a wider range of buyers.

7. Improve Curb Appeal Early. First impressions
last, so start enhancing your curb appeal now.
Regularly update your landscaping, maintain
the exterior, and consider long-term
improvements like a new driveway or
upgraded lighting. A welcoming exterior sets
the stage for everything else.

8. Install Smart Features. Smart technology is
no longer just a trend—it’s a staple. From
security systems to smart thermostats and
lighting, these features are attractive to tech-
savvy buyers. They add convenience and a
modern touch that can differentiate your
home from others.

9. Enhance Key Rooms Gradually. Focus on
updating one room at a time, such as the
master suite or living room, rather than
attempting a full-scale remodel. By gradually
enhancing key areas, you ensure your home
stays current and appealing without
overwhelming yourself.

10. Prioritize Regular Maintenance. It’'s not just
about fixing things when they break; it's about
proactive care that prevents small issues from
becoming costly problems down the road.

Start with the essentials: ensure your roof is in
good condition, the HVAC system is regularly
serviced, and plumbing and electrical systems
are checked periodically. These critical
systems are the backbone of your home, and
their upkeep is non-negotiable if you want to
maintain your home’s value.

Don’t overlook the smaller details either.
Regularly paint and seal woodwork to protect
against weathering, clean and inspect gutters
to prevent water damage, and keep windows
and doors properly sealed to enhance energy
efficiency. Even small tasks like maintaining
clean and fresh exterior paint can make a
significant difference in how buyers perceive
your home.

Want to know the top tips for your home?

ValueUpYourHome.com




STACY ESSER GROUP

3 BONUS TIPS for SELLERS

More Options than Ever Before.

Not every reason for selling has to revolve around a lifestyle
change. If your home is outdated or has reached its
maximum appreciation potential, it might be the right time
to sell.

Sellers currently have numerous options, one of which is
staying in their home after they sell for a certain period until
they find their next residence. Evaluate your anticipated
needs for the next two years and focus on optimizing
accordingly. No one can predict the future, but having more
money in your pocket opens up a wider range of
possibilities. Ask a real estate professional about all the
options you have as a seller in this market.

Start Early.

We believe in investing 80% of your time and effort into
preparing your property for sale and allocating only 20% of
your time to the market. Here's the cold, hard truth: the
longer your home stays on the market, the lower the sales
price tends to be. Buyers often seek homes that require
minimal repairs, and nobody wants a deal to fall through
due to issues found during a home inspection that buyers
find unacceptable. Certain repairs and home improvements
are more likely to yield positive results than others. Smart
sellers assess the cost of proposed improvements in relation
to the home's market value after the repairs or upgrades are
completed. If an upgrade won't provide a good return on
investment (ROI), it may not be warranted. Examples of high
ROI fixes include paint jobs, kitchen upgrades, bathroom
facelifts, and more.

Determine the ROIL.

It's important to ensure that the numbers add up to avoid
putting yourself or your family in a financially vulnerable
position. Start by addressing the small stuff: decluttering,
rearranging, and fixing what is broken. It takes very little
effort to put more money in your pocket. Stay focused on
the return on investment for every change you make.
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Sounds Crazy Simple, Right?

It's crucial to obtain the highest possible value for your largest
personal asset -- your home. Maintaining a well-kept home can
pay off when it's time to sell since buyers generally prefer homes
that require minimal repairs. Some home improvements offer a
higher return on investment (ROI) than others, and collaborating
with a dependable real estate agent can assist you in making

informed decisions.

Following these simple steps can significantly increase your
home's value. I've witnessed this transformation many times
before. By making smart improvements and focusing on high-ROI
upgrades, you can maximize your profit and ensure a successful
sale - whether you are selling now or in the future. These actions

truly make a difference in what you earn.

This is the proven approach I've consistently applied with every

seller because it delivers results.

Take alook at the incredible results my clients receive:
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What do our sellers say?

The SEG Group delivers on expertise, service and
amazing negotiations. Working with them felt like A
Team on my side. | also appreciated how they were so
respectful to all the agents we were meeting They were
super collaborative.

Barbara
Tenafly, NJ

Working with the Stacy Esser Group was an amazing
experience. Stacy and Jaclyn are a dynamite duo, with
outstanding team support from Fiona to Hoda. Their
Value-Up™ method helped me get the most money for
my house through expert styling and staging,
marketing and negotiation.

Marni

Tenafly, NJ

They are local experts that use market data to guide
clients and obtain the best possible price. They also did
a beautiful job staging the home. | look forward to
working with Stacy again and highly recommend SEG
to buyers and sellers.

Daniel
Tenafly, NJ
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The truth is, there's so much more | could share, but
here's what matters most: who you work with truly
makes a difference. If maximizing your home's
value is your top goal, it all starts with a smart,
personalized strategy.

Whether you're planning to sell soon or just want to
mMake updates that ensure top dollar in the future,
take the first step—and schedule a free Value-Up™
strategy session.

Here's what you can expect:

@ Top ROI Recommendations: Custom, low-effort,
high-impact improvements tailored to your home
for maximum ROI.

g Value-Up™ Home Value: An estimate of how much
your home could sell for after using our Value-Up
Method, based on local market data.

|/| Success Plan: A personalized roadmap outlining
your next steps to maximize your home's value.

Scan the grcode
to book now!

LIMITED SPOTS AVAILABLE
or visit: valueupyourhome.com/stacy



https://valueupyourhome.com/stacy

