PRE-APPROVAL

best financing options
for you at the best rates
on the market.

Enjoy the good life of
owing a home and
celebrate your
journey as
homeowners!

¢

CLOSING

Sign the Closing Papers,

get the keys and
controllers, and wrap
everything up.

—

DAY BEFORE CLOSING

Bring two forms of ID and

o debing 484-571-5482

or a Cashiers Check with
the final closing cost

amount.

Start by going through our
Vendor Network to secure the

()

CLEAR TO CLOSE

=

THE v—8
, : DURING THE PROCESS.
MOVE WITH MAURA . DO NOT MAKE LARGE CASH DEPOSITS

T E

to close and a final closing

You and your REALTOR® are
notified that your file is clear

date is scheduled.

START YOUR SEARCH UNDER CONTRACT SECURE FINANCING

Begin our 5-Star Buyer's Our Offer was accepted! Secure financing with our
Experience and let your Sign all the required Trusted Lender Partners
REALTOR® help you find documents, pay the or your lender of choice

and secure the best possible earnest money, and by submitting all pre- ]
home for the best possible order all necessary qualification papers =
price. inspections.

CELEBRATE!! THE H O ME BUYE R’S ROAD MAP APPROVAL PHASE

Inspections are completed and
repairs are negotiated if
needed.

. Your Trusted Lenc.ler E:‘Zf
HELPFUL TIPS ——

« SAVE AND SUBMIT ALL FUTURE PAY STUBS
AND BANK STATEMENTS

« DO NOT MISS ANY OTHER PAYMENTS

PROCESSING

The processing team completes

all updated information
verifications for Credit,
Employment, & Assets

A M DO NOT MAKE ANY LARGE PURCHASES
DO NOT CO-SIGN ON ANY OTHER LOANS
DO NOT CHANGE YOUR BANK ACCOUNTS
DON'T APPLY FOR NEW CREDIT CARDS

APPRAISAL REPORT

Appraisal is received and
processor updates us on
any outstanding items.

INSURANCE POLICY TITLE REPORT

The Closing Agent

COMMITMENT

Copy of appraisal and mortgage Submit all outstanding

Clause is provided SO you can reviews & Shares the Title Condition items
secure your homeowner's l‘\ Report with your lender for the final
insurance policy AN for final review and commitment letter

n approval v “



https://storage.googleapis.com/msgsndr/t7JAMjgTPnvfaxqIutlT/media/65e780e7dc28021629fba308.png

C.O.R.E PRICE ANALYSIS

We run a no obligation pre-listing
analysis to find the market value of

your home. Our process is not your

average home valuation, and
we will find Hidden Equity &£ A7

PRE-LISTING ACTION PLAN

you may have tied into -
your home. @

We work with you FOR FREE to create

a pre-listing action plan that can
potentially net you 2-5% more profit

than the state’s average.

Pre-listing Inspection

Staging

Professional Clean Up
Off Market Strategies

A

=0

S5-STAR LISTING SYSTEM

MARKETING STRATEGY

Once you are ready to list, we can Part of our unique approach to
sign the paperwork and grant you listing, your home will use our proven
full access to our 5-Star listing marketing system which involves:

system. This is our proven

. Posted to over 50,000 sites

D)
+ Paid Online Advertising y

« Block Buster Open Houses I
« And Much More!

+ Professional Photography .
process to net you more — - I
profit while spending less é r

time on market.

CELEBRATEX THE HOME SELLER'S ROADMAP

Enjoy the reward of profiting off

your investment i i

and get excited for
CLOSING

the next phase of
Sign the Closing Papers,

your journey!

give the buyers the keys
and controllers, and wrap

everything up.

—

UTILITIES TRANSFER

If we have not already
done so, we will make
sure all utilities are

notified of the transfer
date.

CLEAR TO CLOSE

T HE —

I BEAM

You and your REALTOR® are
notified that your file is clear to

close and we are finally in the
home stretch.

A

CLOSING DATE SET

484-571-5482

The final closing date will be set and any

seller leasebacks, re-negotiations, and

repairs will need to
have been completed.

A
(1)

I
TIPS & TRICKS

« SELLERS WHO USE STAGING ON AVERAGE
MAKE 3-5% MORE PROFIT AND SPEND 75%
LESS TIME ON MARKET.

o PRE-LISTING INSPECTIONS PROVIDE YOU
THE OPPURTUNITY TO SOLVE LARGE
PROBLEM BEFORE HITTING THE MARKET

« USING LEVERAGE POINTS IN
NEGOTIATIONS NETS OUR SELLERS 3-5%
MORE PROFIT ON THE SALE OF THEIR
HOME.

TITLE REPORT COMMITMENT

The closing agent reviews & Buyer Submits all the outstanding
shares the Title Report with the condition items for the final
buyers & their lender commitment letter and all
for a final review and negotiations are finalized.

financing approval. v

CELEBRATE!!

An offer was accepted and major
milestone has been crossed!
Congratulations! Next step, starting
the purchase process and approvals.

CONTRACT TO CLOSING

Our Team uses our back end
communication system to ensure that
all parties are on time with any
deliveries such as:

+ Earnest money
+ Inspection dates
+ Reporting dates

TRR & APPRAISAL

Inspection is scheduled and repairs
are re-negotiated once the
report is returns. The Buyer’s @

also order an appraisal on
the home which takes 1-2
weeks to receive on average.
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