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Projecting
Commission

DESIRED INCOME
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You have to be realistic and informed
but projecting your income is not as
difficult as it seems. Look at your past 12
months 1099 income and divide that by
the number of Units you closed. That is
your AVG COMMISSION PER UNIT. If
. you cannot make this projection, ask
' your broker they can tell you what the
avg for the office is so you can use that
number instead.
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This depends on the relationship but
enough so that they feel comfortable
connecting you with potential referrals
via 3 way text. You also need to allot
for “follow up” to let them know how
the referral is going!
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