
 

Financial Freedom Formula…The Lifetime 
License to Spend That's Replacing the 4% 
Rule for Millionaire Retirees 
When you've accumulated seven figures for retirement…outliving your money 
shouldn't be your primary concern.  

Yet the retirement strategy most millionaires follow…virtually guarantees 
they'll either die rich…but live restricted…or abandon the approach entirely 
during market volatility.  

After 15+ years creating retirement plans for high-net-worth clients, I've reached an 
uncomfortable conclusion:  

The celebrated 4% Rule is profoundly wrong for affluent retirees. 
If you're approaching retirement with substantial assets, you've likely heard financial 
advisors reference the 4% Rule as gospel—withdraw 4% of your portfolio the first 
year, adjust for inflation thereafter, and your money should last 30 years. 

Simple. Cautious. YET…deeply flawed. 



I didn't arrive at this revelation easily. For years, I implemented variations of this 
approach for clients with $1-5 million portfolios.  

But a pattern emerged that I could no longer ignore:  

Clients were either: 

1. Spending far below their means due to persistent anxiety despite substantial 
resources, or 

2. Abandoning the strategy entirely during market downturns when it felt most 
restrictive 

This realization led me to develop what clients now call their "Lifetime License to 
Spend" - a fundamentally different approach that has transformed their retirement 
experience while providing even greater financial security. 

The Million-Dollar Anxiety Paradox 
Let us share a revelation that shocked us after analyzing spending patterns across 
many affluent retiree households: 

Retirees with $1-3 million in assets typically experience considerably more 
financial anxiety than those with $500,000-$1 million. 
This counterintuitive finding reveals the psychological trap that conventional 
withdrawal strategies create: the more you've accumulated, the more you fear losing 
it. 

As one client with $2.7 million once confided:  

"I've spent 40 years accumulating this money. Now I'm paralyzed at the thought 
of spending it down. What if I make a mistake?" 

The 4% Rule does nothing to address this psychological reality.  

In fact, it exacerbates it in three critical ways: 

The Fatal Flaws of the 4% Rule for Affluent Retirees 
Flaw #1: The Unnecessary Restriction Effect 

The 4% Rule was designed around a critical assumption: that your portfolio must last 
exactly 30 years—no more, no less. 

For millionaire retirees, this creates an artificial restriction that ignores a fundamental 
truth:  



Many affluent retirees will die with substantial assets regardless of their 
withdrawal strategy. 

Historical modeling shows that following the 4% Rule, the median millionaire retiree 
dies with up to 243% of their initial assets still intact - having unnecessarily 
restricted their lifestyle for decades. 
Flaw #2: The Psychological Volatility Problem 

When markets decline, the 4% Rule creates an untenable psychological burden:  

Maintain your w ithdrawal rate while watching your portfolio shrink. 
Research from behavioral finance reveals that up to 67% of affluent retirees abandon 
their withdrawal strategy during significant market downturns - precisely when 
disciplined planning is most crucial. 

In essence, the 4% Rule may work in theory…but fails in practice due to human 
psychology. 

Flaw #3: The Legacy Confusion 
Most affluent retirees have dual, seemingly contradictory goals: 

• Enjoying their money fully during retirement 

• Leaving a meaningful legacy 

The 4% Rule forces an unnecessary binary choice between these objectives, when 
sophisticated planning can achieve both simultaneously. 

The Lifetime License to Spend = A Superior Approach 
After years refining alternatives, we developed the Lifetime License to Spend 
methodology - a comprehensive approach that delivers what affluent retirees truly 
need: 

Absolute confidence in their ability to spend freely 
without fear of running out. 

Unlike the rigid percentage-based withdrawal of the 4% Rule, this approach creates 
what we call "psychological spending permission" through a three-part framework: 

Pillar 1: The Essential Income Foundation 

First, we establish an unshakable foundation of guaranteed lifetime income that fully 
covers all essential expenses AND non-negotiable Experiences, Adventures and 
Memories—regardless of market conditions, longevity, or economic changes. 



This isn't just about financial security…it's about psychological freedom.  

When you know your fundamental needs & non-negotiables are guaranteed for life, 
your relationship with discretionary spending transforms completely. 

For most affluent retirees, structuring up to 70-80% or more of essential expenses and 
non-negotiable memories, adventures and experiences…through guaranteed sources… 
eliminates the core anxiety that restricts enjoyment of their wealth. 

Pillar 2: The Lifestyle Preservation Buffer 

Next, we establish a strategic buffer specifically designed to sustain lifestyle spending 
during market downturns—eliminating the psychological pressure to reduce spending 
precisely when the 4% Rule feels most restrictive. 

This buffer isn't merely financial—it's calibrated to each client's specific psychological 
comfort with market volatility, creating what behavioral economists call "spending 
permission during uncertainty." 

Pillar 3: The Legacy Certainty Lock 
Finally, we create what clients often describe as their greatest relief:  

Certainty about the minimum legacy they'll leave regardless of longevity or market 
performance. 

By establishing this foundation early in retirement, we eliminate the subconscious 
"legacy anxiety" that often drives excessive frugality among wealthy retirees. 

The Transformation in Action 
Consider how this approach transformed retirement for my clients Richard and 
Katherine (names changed for privacy): 

Before Implementing the Lifetime License: 

• Net Worth: $3.2 million 

• Annual Spending: $98,000 (3.1% withdrawal rate) 
• Primary Financial Concern: "Will our money last if markets crash?" 
• Lifestyle Observation: Frequent anxiety about major purchases, declined family 

vacation opportunities 

After Implementing the Lifetime License: 

• Net Worth: $3.2 million (unchanged initially) 

• Annual Spending: $143,000 (4.5% effective rate) 



• Primary Financial Focus: "Which experiences do we want to prioritize?" 
• Lifestyle Observation: Purchased second home, funded family vacations, 

engaged in philanthropic interests 

The remarkable aspect wasn't just the 46% increase in spending - it was the complete 
transformation in their relationship with money.  
As Katherine shared:  

"For the first time in 40 years, I feel like the money is serving us, rather than us 
serving the money." 

Is This Approach Right for You? 

The Lifetime License to Spend methodology delivers particularly powerful results for 
retirees who: 

1. Have accumulated $1-5 million in retirement assets 

2. Value lifestyle security and spending confidence 

3. Desire both personal enjoyment and legacy impact 
4. Want simplicity in retirement financial management 

5. Seek freedom from constant portfolio monitoring 

However, this approach may be less impactful for those who: 

• Have substantial pension income already secured 

• Genuinely enjoy active portfolio management as a hobby 

• Have extremely complex business or tax situations 

The Freedom…Beyond the Numbers 

Beyond the financial mechanics, clients consistently report that the most valuable 
outcome is psychological liberation: 

"I no longer feel guilty about spending money we've worked our entire lives to 
accumulate." 
"Market volatility doesn't affect my sleep or our travel plans anymore." 
"Making decisions based on what we want to experience, rather than financial 
fear, has transformed our retirement." 

For millionaire retirees, the true value of sophisticated 
planning isn't maximizing wealth - it's maximizing life. 



Your Next Step: Personal Spending License Analysis 

Because everyone's retirement needs and priorities differ substantially, I'm offering 
qualified readers a… 

Complimentary 60-Minute Retirement Spending Strategy Session for you and 
(if you’re married) your spouse. It is essential for both spouses to attend our Zoom 
Session! 

In this private Zoom consultation, we'll: 

• Analyze your current retirement withdrawal strategy 

• Identify opportunities to enhance spending confidence 

• Explore whether the Lifetime License approach fits your situation 

• Provide actionable next steps—whether you work with us or not 

This personalized analysis will show exactly how much more you could potentially 
enjoy…from your retirement assets while enhancing long-term security. 

CLICK HERE to Schedule Your Complimentary 60-Minute Strategy Session 
Spaces are limited to ensure personalized attention for each consultation. 

#RetirementPlanning #WealthManagement #RetirementIncome #FinancialFreedom 
#RetirementStrategy 

 
Kurt Jackson is a licensed life insurance professional in Missouri, Nebraska, Kansas, 
Iowa, Minnesota, and Florida. KJ Financial specializes in retirement income planning 
for affluent pre-retirees and retirees. 
This article is for informational and educational purposes only and should not be 
construed as specific investment, accounting, legal, or tax advice. The "Lifetime 
License to Spend" is a planning concept that may incorporate various financial 
products and strategies. Individual results will vary based on specific circumstances, 
product availability, and implementation. 
The examples presented are hypothetical and do not represent actual client 
experiences. The specific spending increases, withdrawal rates, and other numerical 
references represent potential outcomes based on comprehensive planning that may 
include various insurance and financial products. Not all clients will experience similar 
results. 

https://makingyourretirementbetter.com/24articleform


References to guaranteed income may refer to annuity products, which are insurance 
contracts that guarantee income for a specified period or lifetime. Guarantees are 
backed by the financial strength and claims-paying ability of the issuing insurance 
company. 
The "4% Rule" refers to a withdrawal strategy based on research by William Bengen 
suggesting withdrawal of 4% of a portfolio in the first year of retirement, with 
subsequent withdrawals adjusted for inflation. This article presents opinions about this 
approach but does not claim it is inherently wrong for all situations. 
KJ Financial is not affiliated with LinkedIn or any social media platform on which this 
content may appear. This content has not been reviewed or endorsed by any 
regulatory body. Individuals should verify all information independently and consult 
with qualified professionals before making financial decisions. 
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