Lesson #4

“Elevator Pitch”

An elevator pitch is a concise and compelling introduction that you can deliver in the time it takes to ride
an elevator, typically around 30 seconds to one minute. It's a valuable tool for networking, job
interviews, or any situation where you need to make a quick and memorable impression. Here's how to
create an effective elevator pitch:

1. Start with a Hook:
e Begin with a captivating and memorable sentence or question that grabs the listener's attention.
e The hook should address the listener's needs or pique their curiosity.
2. Introduce Yourself:
e State your name and your current or desired role or profession.
e Keep this part brief and to the point.
3. Highlight Your Unique Selling Proposition (USP):
e Share one or two key points that set you apart from others in your field.
e Focus on your strengths, skills, or accomplishments that are relevant to your audience.
4. Provide Supporting Details:
e Offer a brief example or accomplishment that illustrates your USP.
e This adds credibility to your pitch and makes it more memorable.
5. Tailor to Your Audience:
e Customize your pitch to match the interests and needs of the person you're speaking to.
e Show how your skills or background can benefit them or their organization.
6. End with a Call to Action:
e Conclude your pitch with a clear and concise call to action.

e This could be a request for a follow-up conversation, a meeting, or a specific action you want the
listener to take.

7. Practice and Refine:
e Practice your elevator pitch until you can deliver it confidently and naturally.
e Refine it based on feedback and adjust it for different situations or audiences.

8. Keep It Concise:
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e Remember that the goal is brevity, so avoid going into excessive detail.
e Focus on the most relevant and compelling information.
9. Be Enthusiastic:
e Deliver your pitch with enthusiasm and energy.
e Your passion and confidence will make a positive impression.

10. Be Authentic: - Be genuine and true to yourself when delivering your pitch. - Authenticity is often
more convincing and memorable.

Example Elevator Pitch: "Hi, I'm [Your Name]. I'm a marketing professional with a track record of driving
revenue growth through innovative digital strategies. For instance, at my previous company, | increased
online sales by 25% in just six months. I'm passionate about leveraging data and creativity to create
impactful campaigns. I'd love to discuss how | can contribute to your team's success."

Customize your elevator pitch to your own background and the specific context in which you're using it.
A well-crafted elevator pitch can help you make a strong impression and open doors to opportunities in
your careetr.
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