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Colliers is pleased to bring to market 705 S Main St., a neighborhood retail strip center located on 
New Mexico’s & Texas’ historic Highway 478. The property is excellently positioned on a major arteri-
al in a high-traffic, high-density  area with an  immediate  access  points, excellent  visibility,  and  pylon 
signage.  This stabilized asset has significant value add potential with a current tenant mixture of nation-
al and local retailers. Full Offering Memorandum is available upon execution of Confidentiality Agreement.

						  
				

Property Features
•     Corporate Lease
• Currently 100% leased
• Value add opportunity with

below market rents
• Below replacement cost
• Ideal 1031 property
• Located on major Anthony

arterial
• Excellent visibility, access and

pylon signage

Investment Highlights

Asking Price $1,060,030.00

Price per SF $151.43

CAP Rate 6.5%

Averaged NOI $68,901.96

Occupancy 100%

GLA 7,000 SF

Total Land Size .53 Acres

Year Built 2013

Zoning Commercial

Executive Summary
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Tenant Bio

Established in 1928, Genuine Parts Company is a leading global service provider of automotive and industrial replacement parts and val-
ue-added solutions. Our Automotive Parts Group operates across the U.S., Canada, Mexico, Australasia, France, the U.K., Ireland, Germany, 
Poland, the Netherlands, Belgium, Spain and Portugal, while our Industrial Parts Group serves customers in the U.S., Canada, Mexico and 
Australasia. We keep the world moving with a vast network of over 10,700 locations spanning 17 countries supported by more than 60,000 
teammates. Learn more at genpt.com.

We Are GPC

In 1928, Carlyle Fraser founded GPC with the purchase of Motor Parts Depot in Atlanta, Georgia for $40,000. He then renamed the parts 
store Genuine Parts Company. The original GPC store had annual sales of $75,000 and had only six employees. In relationship with NAPA, 
GPC grew its automotive business to become the largest automotive aftermarket network across the globe.
From the beginning, GPC has focused on providing its customers with quality products and swift, reliable service. The company has grown 
organically and through acquisitions, including the addition of Motion Industries, a leading industrial distributor, in 1976. Today, Genuine 
Parts Company is a global service organization engaged in the distribution of automotive and industrial replacement parts with more than 
60,000 employees and over 10,700 locations in 17 countries across North America, Europe and Australasia.
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Trade Area Aerial
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Demographics*
* Demographic data derived from esri® 2020

1 Mile 3 Miles 5 Miles

Population 6,970 22,469 32,857

Households 2,073 6,306 9,442

Average HH Income $37,368 $45,570 $47,668

Per Capita Income $11,064 $12,940 $13,743
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Confidentiality & Disclaimer
This Offering Memorandum contains select information pertaining to the business and 
affairs of Napa Auto Parts, 705 S Main St. Anthony, TX. It has been prepared by Colliers 
International. This Offering Memorandum may not be all-inclusive or contain all of the 
information a prospective purchaser may desire. The information contained in this 
Offering Memorandum is confidential and furnished solely for the purpose of a review 
by a prospective purchaser of the Property. It is not to be used for any other purpose 
or made available to any other person without the written consent of Seller or Colliers 
International. The material is based in part upon information supplied by the Seller 
and in part upon financial information obtained by Colliers International from sources 
it deems reliable. Owner, nor their officers, employees, or agents makes any 
representation or warranty, express or implied, as to the accuracy or completeness or 
this Offering Memorandum or any of its contents and no legal liability is assumed or 
shall be implied with respect thereto. Prospective purchasers should make their own 
projections and form their own conclusions without reliance upon the material 
contained herein and conduct their own due diligence. 

By acknowledging your receipt of this Offering Memorandum from Colliers 
International, you agree:

1) The Offering Memorandum and its contents are confidential;

2) You will hold it and treat it in the strictest of confidence; and

3) You will not, directly or indirectly, disclose or permit anyone else to disclose this
Offering Memorandum or its contents in any fashion or manner detrimental to the
interest of the Seller.

Owner and Colliers International expressly reserve the right, at their sole discretion, 
to reject any and all expressions of interest or offers to purchase the Property and to 
terminate discussions with any person or entity reviewing this Offering Memorandum 
or making an offer to purchase the Property unless and until a written agreement for 
the purchase and sale of the Property has been fully executed and delivered. 

If you wish not to pursue negotiations leading to the acquisition of Napa Auto Parts 
705 S Main St. Anthony, TX,  in the future you discontinue such negotiations, then you 
agree to purge all materials relating to this Property including this Offering 
Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective 
transaction, the Property, or information provided herein or in connection with the 
sale of the Property shall be limited to those expressly provided in an executed 
Purchase Agreement and shall be subject to the terms thereof. In no event shall a 
prospective purchaser have any other claims against Seller or Colliers International 
or any of their affiliates or any of their respective officers, Directors, shareholders, 
owners, employees, or agents for any damages, liability, or causes of action relating to 
this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of 
the Property or constitute an indication that there has been no change in the state of 
affairs of the Property since the date this Offering Memorandum.
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Disclaimer
This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any 
kind, expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries 
as to the accuracy of the information. Colliers International excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liabil-
ity for loss and damages arising there from. This publication is the copyrighted property of Colliers International and/or its licensor(s). Â©2024. All rights reserved.

Napa Auto Parts
705 S Main St. 
Anthony, TX 79812
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   

 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 

     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 
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