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Bayou D’Inde Pass & Pipeline Alley | Westlake, LA

Investment Highlights
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Asset Profile Asking Price

Area +80 acres $5,250,000

Corner of Bayou D'Inde Pass and Lighthouse Drive

Address Pipeline Alley Property Overview
Westlake, Louisiana 77069
«  Vacant land located minutes from Interstate
« 051009-0000-310-0001 . . . , .. . .
o . 051009-0000-340-0001 10 in Louisiana’s major industrial corridor.
« 051009-0000-110-0003 + Pipeline Right-of-Way with income.
»051003-0000-110-0002 Off site oil well revenue also included in sale.
MSA Lake Charles, LA
. . . . (]
Zonin Light Industrial (11); Agricultural (A1) Q — - @
¢ ~“[:=; Download Due Diligence [}
Tax Rate $7.06/$100 of assessed value
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Bayou D’Inde Pass & Pipeline Alley | Westlake, LA

Hydrography 2025
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Bayou D’Inde Pass & Pipeline Alley | Westlake, LA

Area Map
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Travel Distances
Lake Charles 5 mi
Port Arthur 59 mi Lafayette 78 mi
Beaumont 62 mi Baton Rouge 130 mi
Houston 141 mi New Orleans 208 mi
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Bayou D’Inde Pass & Pipeline Alley | Westlake, LA

Area Overview

The Lake Charles and broader Southwest Louisiana industrial
market continues to exhibit tight supply, stable fundamentals, and
durable demand driven by petrochemical activity, LNG expansion,
and port-oriented logistics. Limited new construction and steady
absorption keep landlord leverage firmly in place, while rent growth
has consistently outpaced the national average over the past five
years. This outperformance reflects sustained regional investment
along the Calcasieu Ship Channel and the Gulf Coast industrial

corridor.

Lake Charles offers a cost-efficient alternative to larger Gulf Coast
metros, with deepwater access, robust refining and petrochemical
infrastructure, and efficient connectivity via I-10, rail, and port
facilities. Inventory turnover remains low, as both institutional

owners and owner-users typically hold long term.

Overall, the market is defined by tight vacancy, minimal speculative
supply, and strong demand from industrial, logistics, and heavy-
industry users. For investors and occupiers, core advantages
include proximity to major energy and petrochemical complexes,
access to the ship channel and port, build-to-suit optionality, and
the ability to capture site-specific value tied to the region’s industrial

and logistics ecosystem.
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Disclaimer

Colliers International Houston, Inc. (“Broker”) has been retained as the exclusive
advisor and broker for this offering.

This Offering Memorandum has been prepared by Broker for use by a limited
number of parties and does not purport to provide a necessarily accurate
summary of the Property or any of the documents related thereto, nor does it
purport to be all-inclusive or to contain all of the information which prospective
Buyers may need or desire. All projections have been developed by Broker and
designated sources and are based upon assumptions relating to the general
economy, competition, and other factors beyond the control of the Seller and
therefore are subject to variation. No representation is made by Broker or the
Seller as to the accuracy or completeness of the information contained herein,
and nothing contained herein shall be relied on as a promise or representation as
to the future performance of the Property. Although the information contained
herein is believed to be correct, the Seller and its employees disclaim any
responsibility for inaccuracies and expect prospective purchasers to exercise
independent due diligence in verifying all such information. Further, Broker, the
Seller and its employees disclaim any and all liability for representations and
warranties, expressed and implied, contained in or omitted from the Offering
Memorandum or any other written or oral communication transmitted or
made available to the Buyer. The Offering Memorandum does not constitute
a representation that there has been no change in the business or affairs
of the Property or the Owner since the date of preparation of the Offering
Memorandum. Analysis and verification of the information contained in the
Offering Memorandum are solely the responsibility of the prospective Buyer.
Additional information and an opportunity to inspect the Property will be made
available upon written request to interested and qualified prospective Buyers.

By accepting the Offering Memorandum, you agree to indemnify, defend,
protect and hold Seller and Broker and any affiliate of Seller or Broker harmless
from and against any and all claims, damages, demands, liabilities, losses, costs
or expenses (including reasonable attorney's fees, collectively “Claims") arising,
directly or indirectly from any actions or omissions of Buyer, its employees,
officers, directors or agents.

Buyer shall indemnify and hold Seller and Broker harmless from and against any
claims, causes of action or liabilities, including, without limitation, reasonable

attorney’s fees and court costs which may be incurred with respect to any claims
for other real estate commissions, broker's fees or finder's fees in relation to or
in connection with the Property to the extent claimed, through or under Seller.

The Seller and Broker each expressly reserve the right, at their sole discretion,
to reject any or all expressions of interest or offers regarding the Property and/
or to terminate discussions with any entity at any time with or without notice.
The Seller shall have no legal commitment or obligations to any entity reviewing
the Offering Memorandum or making an offer to purchase the Property unless
a written agreement for the purchase of the Property has been fully executed,
delivered, and approved by the Seller and its legal counsel, and any conditions
to the Seller's obligation thereunder have been satisfied or waived.

The Offering Memorandum and the contents, except such information which is
a matter of public record or is provided in sources available to the public, are of
a confidential nature. By accepting the Offering Memorandum, you agree that
you will hold and treat it in the strictest confidence, that you will not photocopy
or duplicate it, that you will not disclose the Offering Memorandum or any of
the contents to any other entity (except to outside advisors retained by you, if
necessary, for your determination of whether or not to make an offer and from
whom you have obtained an agreement of confidentiality) without prior written
authorization of the Seller or Broker, and that you will not use the Offering
Memorandum or any of the contents in any fashion or manner detrimental to
the interest of the Seller or Broker.

No employee of seller or at the Subject Property is to be contacted without the
written approval of the listing agents and doing so would be a violation of this
confidentiality agreement.

Broker and their prospective buyers agree not to contact the tenants, their
employees or customers of any business on the Property without prior
permission from the Landlord.

Broker has created cash flow projections for the Property using Argus Financial
Software Version 14.0. Neither Broker nor the Seller make any representation,
warranty or guaranty of the economic value of the Property through the cash
flow projections contained in this Offering or the associated Argus computer
files.

Colliers | Houston
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THZAN ENAL FETATE COMHILON

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

Colliers International Houston, Inc.

2-10-2025
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SPPORTONITY

29114

Licensed Broker /Broker Firm Name or

Primary Assumed Business Name

houston.info@colliers.com

License No.

+17132222111

Email

Daniel Patrick Rice

Phone

811065

Designated Broker of Firm

danny.rice@colliers.com

License No.

+17138302134

Email Phone
Licensed Supervisor of Sales Agent/ License No.
Associate
Email Phone

Paul Dominique

690346

Sales Agent/Associate’s Name

paul.dominique@colliers.com

License No.

+1713 8302158

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

Date

Information available at www.trec.texas.gov
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Bayou D’Inde Pass & Pipeline Alley

Westlake, LA 70069

Property Advisors:
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Disclaimer

2 This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any kind,
0 ers expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the
accuracy of the information. Colliers International excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and
damages arising there from. This publication is the copyrighted property of Colliers International and/or its licensor(s). ©2025. All rights reserved.




