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Executive
Summary

In this research report, we
present a structured analysis
of high-impact GTM Agent
Plays designed to capture
active demand, generate
new demand, and align
personalized messaging
with evolving prospect
behavior. In this research report, we present a structured

analysis of high-impact GTM (Go-to-Market) agent
plays that are engineered to capture existing demand,
generate new demand, and align personalized
messaging with prospect behavior and market
dynamics.

By combining real-world buying signals—such as
fundraising events, leadership changes, hiring trends,
technology adoption, and competitor movements—
with creative outbound strategies, these plays offer a
scalable framework for consistently building qualified
pipeline.

The framework not only supports immediate demand
capture through intent-driven triggers but also enables
proactive demand generation by influencing
prospects at various stages of awareness. Our
objective is to help sales, marketing, and revenue
teams operationalize signal-driven outreach that is
timely, hyper-relevant, and designed for maximum
conversion impact.

Top GTM Plays

Team GlowRadius

Prepared by



100+

1000+
Signal Points Analyzed 

750
LLM Prompts Analyzed

Final Agent Plays Library

120+
Agent Actions Engineered

40+
Enrichment Paths Identified

At A Glance

What is this all about?
We developed a structured library of 100+ high-impact GTM Agent Plays designed to empower
sales, marketing, and revenue teams to drive more predictable pipeline creation.

These plays are engineered using real-world buying signals — including recent funding events,
leadership changes, hiring surges, technology adoption patterns, competitor activity, and keyword
intent behaviors.

Each Agent Play combines actionable agent actions, LLM-enriched prompts, and segmentation
strategies that help teams capture active demand, generate new demand, and craft hyper-
personalized messaging aligned with a prospect’s current needs and awareness level.

Our research focuses on turning static intent signals into dynamic outbound opportunities that
boost engagement rates, shorten sales cycles, and increase revenue velocity.
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Top-Performing
Agent Plays

Stack Multiple Buying Signals
for Maximum Relevance

Target Companies With No
Dedicated Team for a Task

Engage Post-Event Dark
Funnel Prospects

Combine multiple intent signals (funding + tech install
+ hiring surge) in one campaign to create highly
personalized, unignorable outreach sequences.

Identify companies without internal teams for key
functions (e.g., no RevOps, no Demand Gen team)
and position yourself as an external solution before
competitors do.

Target prospects who attended or engaged with
industry events but never filled forms — catching
invisible intent signals before competitors even notice
them.



Agent Play Stats

Relevance Agent Triggers

30%
SDR Team

20%
AE Team

20%
Growth

30%
Demand Gen Team

20%
Fund Raise

25%
Org Change

20%
Tech

15%
Competition

20%
Keyword

55% 45%

Play Types Demand Gen Demand Capture

Top Signal Types
Financial

Job Roles

Tech Stack

Competitor

Review Site Rating

Social Listening

Themes

Account Rsearch Campaign

Public Domain Signals

Product Usage Signals
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Agent Play Segment 1

Agent Play Segment 2

Highlights
Signal-Driven Campaign Design

Multi-Signal Stacking Strategy

Demand Capture and Generation Alignment

We mapped over 50 Agent Plays rooted in real-world buying signals including fundraises, tech adoption,
leadership changes, hiring surges, and dark funnel activity, enabling more relevant and timely outreach.

Many plays combine multiple triggers (e.g., funding + hiring + tech install) to amplify personalization and improve
engagement rates across outbound campaigns.

Each Agent Play is carefully categorized based on whether it targets active demand (capture) or creates new demand
(generation), enabling flexible deployment across pipeline stages.
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Agent Play Segment 3

Agent Play Segment 4

Agent Play Segment 5
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Agent Play Segment 6

Agent Play Segment 7

Agent Play Segment 8
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Inbound Agent Flow

Signal Capture
Instead of relying on static form fills, the inbound agent
continuously monitors public signals — from site visits,
job board activity, product launches, and funding events
— to enrich every inbound lead with real-world buying
context the moment they engage.

Dynamic Content Personalization

Intelligent Routing and Prioritization

Every inbound action (ad click, demo page view, site visit)
triggers a tailored personalization workflow. Agents
automatically generate dynamic landing pages, emails,
and LinkedIn touchpoints personalized to the prospect’s
company profile, use case, and live GTM signals—
ensuring maximum relevance without manual lift.

Leads are scored not just by firmographic fit, but by a
blended intent model pulling live enrichment across
hiring, technology adoption, revenue momentum, and
engagement patterns. 

Agent Handoff 1

Agent Handoff 3

Assign fit + intent score based on
live signals

Spin a dynamic landing page
personalized to the company or
persona

Personalization Agent

AR Agent

Agent Handoff 2

Time Taken: 2 mins

Send tailored email or LinkedIn
message with 1:1 relevance

Auto-scan site, job boards,
funding, product launches

Deanno - Identity Resolution

Push enriched lead and account
profiles into CRM

Lead Clicks on LinkedIn Ad

Checks out demo page

Leaves page without form fill

Time Taken: 5 mins
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Agent Play Segment 9

Agent Play Segment 10

Agent Play Segment 11
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Outbound Agent Flow

AI-Enhanced ICP Validation
After surfacing potential accounts, the agent uses AI-
assisted enrichment to validate true ICP alignment —
checking for healthcare specialization, trust center
credibility, and departmental structure. This ensures that
only strategically relevant accounts are prioritized for
engagement, optimizing SDR and AE focus toward the
highest-probability targets.

 Multi-Channel Signal Activation

GlowRadius

Upon successful validation, enriched accounts and buyer
personas are pushed automatically into Salesforce, email
sequences, and LinkedIn Ad campaigns. Each touchpoint
is hyper-personalized to cite live compliance concerns,
turning passive risk signals into pipeline momentum
through synchronized multi-channel activation.



Agent Play Segment 12

Agent Play Segment 13
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Enhanced Signal Extraction

What Agents make possible?

Invest in building highly enriched, structured
account profiles — combining public web, job
posts, tech stacks, and buying signals — to create
contextually relevant outreach content at scale.

Dynamic Play Formats

Signal Stacking for Precision

Diversify your GTM plays by incorporating multi-signal campaigns, intent-led messaging frameworks, dynamic
scoring models, and personalized inbound nurtures to match prospect behavior.

Stack multiple buying signals (funding + hiring + website change) into a single play to dramatically increase
relevance, urgency, and conversion probability in your outreach sequences.

Intelligent Personalization
Leverage AI to craft 1:1-feeling messages, citing
real hiring trends, funding announcements, product
changes, and leadership shifts — ensuring every
outreach stands out with specificity.

Take advantage of these capabilities to build following GTM features

Prioritized Personalization
Target buyers based on real-time readiness — not
generic firmographics — using live signals like tech
adoption, recent funding, hiring spikes, or
competitor attrition.

Live Account Scoring
Move beyond static fields. Score every inbound and
outbound account based on active signals — hiring
patterns, funding rounds, site activity, and product
mentions — to prioritize revenue-ready prospects.

Proactive Pipeline Monitoring
Set up buying signal trackers (job changes, funding events, tech migrations) to auto-alert GTM teams when
prospects move, grow, or show intent — ensuring you never miss a pipeline window.

Contextual Triggering
Use event-driven triggers (e.g., new hires,
fundraising news, tech installs) to deliver hyper-
relevant follow-ups, ensuring outreach feels timely,
natural, and action-worthy.

AI-Augmented Research
Replace slow manual research with AI-powered
web enrichment, live scraping, and open-web
intelligence to build deeper buyer profiles at scale
— without human bottlenecks.
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GTM teams can now move beyond manual prospecting by deploying AI-
powered Agents that continuously monitor, enrich, and act on buying signals.
By operationalizing over 50+ structured Agent Plays, teams can prioritize
prospects based on real-world activities like funding events, hiring trends, and
tech adoption — enabling proactive engagement with high-intent accounts.

With AI Agents embedded across the revenue
workflow, every inbound lead, outbound target, and
account-based campaign can be automatically
enriched, scored, and routed based on dynamic, live-
market indicators. Agents handle research,
personalization, segmentation, and sequencing—
turning traditionally reactive GTM processes into
intelligent, signal-responsive systems.

By layering AI-driven enrichment, dynamic scoring, and multi-signal orchestration, GTM
teams can transform their pipeline generation into a predictable, scalable engine. Agents
continuously qualify, prioritize, and activate opportunities based on verified market signals
—ensuring that sales, marketing, and growth teams engage the right accounts at the right
time with maximum precision.

Top takeaways

Activating Signals Through AI Agents

Engineering an Automated
Revenue Engine

Building Predictable, High-Intent Pipeline
with Agent Orchestration
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Thank you!
glowradius.com

Thank you for taking the time to read this report. If you have
any questions or would like to discuss our findings further,
please don't hesitate to reach out to us.


