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MTAR Calendar Of Events 2:30—RealTracs train- || TNR Contracts Update,
ing, 2 classes, 2 CE 2 CE, $15

Tuesday, Feb. 6 Thursday, Feb. 8 each, FREE, Coffee Co, | 1:00-3:00—Closing
1:00-2:30—Member 2:00-3:30—Com- Adm. Bldg., Manches- | the Tough Ones, $15,
Services Cte meeting, | /munity Relations Cte. ter MTAR, Todd Sholar,
MTAR office Meeting, MTAR Instr.

Wednesday, Feb 14
Wednesday, Feb. 7 ||Feb. 12-16—CRAM 9:00-10:30—MTAR Friday, Feb. 16
1:00-2:30—RPAC WEEK! Ethics, Con- Board of Directors 8:15-5:00—"Seven
Committee meeting, tracts, CRS class! meeting, MTAR Things Successful
MTAR office 11:00-4:00—MTAR Agents Do Different-
Monday, Feb. 12 Hill Day in Nashville, ly”, @ NEW CRS class!
Wed-Thur, Feb. 7-8 |/9:00-12:00—NAR Eth- |bus transp. From $125, 8 CE hrs, Dale
10:00-2:30— Two ics Class, MTAR, $25 MTAR. Sign up now! Carlton, Instr.
RealTracs classes in Monday, Feb. 19—
training; register Tuesday, Feb. 13 Thursday, Feb. 15 MTAR closed for Presi-
online, RealTracs.net 10:00-12:00 & 12:30- {10:00-12:00—2018 dents Day holiday

2018 Code of Ethics—What is It & Why Have It?

While the Code of Ethics establishes obligations that may be higher than those mandated by law, in any instance
where the Code of Ethics and the law conflict, the obligations of the law must take precedence.
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Training & Educational Choices for MTAR Members!

JANUARY & FEBRUARY CE CLASSES

Feb. 7 & 8—RealTracs training classes, two classes each day, register
online at www.realtracs.net

Feb. 12-16—Cram Week! " §
Monday—NAR Code of Ethics, 9:00-12 noon, $25, 3 CE, MTAR office (7.4/\/&!4/2‘{2,0
Tuesday—RealTracs classes, 10:00-12 noon & 12:30-2:30, Coffee County | aR&&)"
Adm. Bldg., FREE- register at www.RealTracs.net »
Thursday—"2018 Purchase & Sales Contract Update”, 10:00-noon; $15 Enroll today:
“Closing the Tough Ones”, 1:00-3:00 pm, $15, MTAR, Todd Sholar, Instr. | hitp://
Friday—NEW CRS CLASS! “Seven Things That Successful Agents Do miar.theceshop.corm

Promotion expires January 31,

Differently,” 8:15-5:00 pm, $125, 8 CE credits 2018

MTAR EDUCATION CANCELLATION POLICY

MTAR follows the Murfreesboro City Schools weather policy. If the City Schools are closed for inclement weather con-
ditions, classes are cancelled and a make-up date will be announced at a later date, schedule and instructor time per-
mitting. Check the MTAR website and Facebook page for updates and notices.

SET YOURSELF APART

CRS ONE DAY COURSE:

1 Things Successful Agents
@ Do Differently: A Proven Friday, February 16
Business System 8:15.5-00

Presented by
Middle TN Association of
REALTORS®

Course location:
311 Butler Drive
Murfreesboro, TN 37127

615-893-2242

This course those things that agents do different from the average agent. It
gives specific strategies and marketing systems to move their business to the next stage of success
both professionally and financially. Attendees will learn how to organize their real estate career ke a
business, learn how to leverage their market statistics, leam how to plan for retirement and leam how
to implement marketing to make these things happen. Agents of all experience level will find benefit
in discovering how to take their business to the next stage of success.

The Residential
Real Estate Council is the
largest not-for-profit affiiate of
the National Association of
REALTORS®. We are a
professional network of over
Upon the successful completion of this course, you will be able to: 1400 peen il ool exiote
B 2 & € > 2 > professionals, and we provide
NAR ETH ICS TRAIN IN G o ldentify the differences in treau_ngarea es_me career like a business versus acmq_whanemp)ayeen the industry's best education
order to take control of the business decisions, treat all customers and clients consistently, and produce 2
consistent profit. resources and networking
M 0 N DAY FE BRU ARY ‘l 2 Determine the goals for their business for three, five and fifeen years from the date of he course fo opportunities. RRC also
’ develop specic strategic plans that will lead to business success awards the Certified
*  Realize the importance of understanding the local and regional real estate market stafistics and their Residential Specialist® (CRS)
personal siafistics in order to better establish goals and develop sales strategies. Designation to fop-producing
9:00-12NOON  MTAR OFFICE o U s b s S b o ey o s bt REACTORSe wh e et
L appropriate time.

specific requirements related

3 CE - $25 st s L e T —
Lo s *  Draft a complete marketing plan to propery promote the business for consistent and calculated grown
Individuals who take this course will earn 8 CRS Education course credits toward the CRS Designation.

RANDA DAWSON, INSTRUCTOR m
Contact MTAR to register today at 615-893-2242 or online at

2018 IS THE END OF THE 2-YR CYCLE! RN

Register Now! http://mtar.org/education-registration RESIDENIVIAL Fo e s oo G e
4 COUNCIL e

RFAITOR”
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Questions? Contact Government Affairs Director,
Clint Nadeau: 615.893.2242 | clint@mtar.org

BIG NEWS!

TENNESSEE
2017 President’s

Cup Winner!

For the first time, Tennessee has been awarded the President's Cup from NAR as one of the
nation's top achievers in reaching RPAC and REALTOR® Party goals. Only 16 states will receive
the Cup for 2017.

To receive the President’s Cup local associations must meet nine President’s Cup goals— four
advocacy and five RPAC.

This milestone reflects a tremendous team effort led by Tennessee REALTORS Executive Com-
mittee, RPAC Trustees, Governmental Affairs Committee, Local Association leadership and
many other dedicated volunteers and members whose efforts have made it possible.

The President’s Cup will be presented this May at the REALTORS® Legislative Meeting & Trade
Expo in Washington, D.C.

Thank you MTAR for participating in Call for Actions, subscribing to REALTOR Party Mobile Text
Alerts, Broker’s participating in Broker Meetings, investing in RPAC, and to our 2017 Major
Investors!

COMING UP:
®  NextRPAC Meeting: Wednesday, February 7. 1PM-2PM. MTAR.

[ ] MTAR Hill Visit in Nashville: Wednesday, February 14. 11AM-3PM.

i

° Next Government Affairs Meeting: Wednesday, February 21. 2PM- -~
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CRAM WEEK - FEB. 12-16

Monday, Feb. 12 -
NAR Ethics Training - 9:00-12:00 noon
MTAR office, $25, 3 CE

Tuesday, Feb. 13

RealTracs Training - Basic 10:00-12:00 noon
Coffee Co. Adm. Bldg., FREE, 2 CE

RealTracs Training - Advanced 12:30-2:30
Coffee Co. Adm. Bldg., FREE, 2 CE

Thursday, Feb. 15

2018 Contracts Update , 10:00-12:00 noon
MTAR office, $15, 2 CE

Closing the Tough Ones, 1:00-3:00 pm
MTAR office, $15, 2 CE

Friday, Feb. 16

CRS/RRC Designation Class!
7 Things Successful Agents Do Differently
8:15-5:00, MTAR office, $125, 8 CE

REGISTER TODAY!
http://mtar.org/education-registration




Middle Tennessee
Association of

311 Butler Drive
Murfreesboro, TN 37127
Phone: 615-893-2242
Toll Free: 877-893-2242
Fax: 615-893-2250

Toll Free Fax: 877-893-2250

7-Feb
7-Feb
7-Feb
8-Feb
8-Feb
8-Feb
9-Feb
9-Feb
9-Feb
9-Feb
9-Feb
9-Feb

Melba Carr

Gayle Wright

Gina Pagani

Dwane Crews

Angie Smith

Dana Milby

Amanda Johnson
Minerva Salazar-Lopez
Lora K. Pratt-Umbarger
Andy Chavarria
Stephanie Stacey
Tyler Henley

Mark S. Whitten
Mack Meeks

Michael R. Woods
Erica Cosminsky Edwards
Kim Wilson

Kent Earp

Manya Alvizo

Janie Glover

Gregory Goff

Shauna Mason

Trey Randolph
Shannon S. Ball
Candice Thornton
Diane J Stockard
Amy Mabry

Misty Sanders

Anita "Nina" Brandon
Steve Richardson
Cindy Bush Ray
Michael Hendrickson
Erin Stroop

Josh Legg

10-Feb Ronny Burks

10-Feb Robin Bishop-Buntin
10-Feb Stephanie Mitchell
10-Feb Ronnie Henderson
10-Feb Jason Dwyer

11-Feb Ora Fulton

11-Feb Johanna Beasley
11-Feb Bryan Nerren

11-Feb Sam Swift

11-Feb LeShaye Sawyer

MTAR MEMBER BULLETIN BOARD |

YOUR OFFER DATES: February 1-15, 2018 Member Value Plus
YOUR ACTION: Register for any of the Tech Edge : +
events coming up this year N B
YOUR REWARD: 2017-2018 Best Apps for your /
Business—Webinar. Value—$29.95

program)

Join us for a series of one-day tech conferences around the U.S. designed for
agents who eager to learn how new technologies impact their real estate business.
Sessions are presented by NAR Speakers and local experts and teach agents mobile
marketing, reputation management, content creation, working with Millennials,
and more!

Registration is now open and starts at just $49. Plus, any registration between
February 1 and 15, 2018 earns you a free webinar entitled “2017/2018 Best Apps
for Your Business Webinar-Download” from the REALTOR® ) Store! Visit NAR-
TechEdge.com for a complete list of NAR Tech Edge event dates, details and regis-
tration information.

Choose from any one of 8 events from across the country. Simply register to at-
tend, and within 48 hours of registration you'll receive the link to order/download
your reward using a unique coupon code FREE!

The 8th Annual RPAC Bowling Tournament
9:00am, March 14th & 21st, 2018

(Regionals 3.14 in Mutfreesboro & Tullahoma, Finals 3.21 in Mutfreesboro)

Join MTAR for the return of our popular RPAC Fundraising event, the 8th Annual RPAC Bowling Tournament!
We're bringing the fun to you by having the first round in two separate locations across our membership area:
Murfreeshoro & Tullahoma, with finals being a week later just down the street from MTAR! It's a great way to
have some fun & raise money for RPAC (your career partner on Capitol Hill) at the same time! Be the team that
takes home 2018’s RPAC bowling trophy by signing up today!

Team Members
> = & Player 1
o Allplayers must be a current REALTOR® member or a ful-time
employee of a current MTAR Affiliate business. phye r2
¢ Allteams must be co-ed.
®  Registration is $20 per player Player 3
Player 4

Please specify your first-round location:

MTAR

H ; |:| Murfreeshoro (at “Lanes, Trains, & Automobiles”, 450 Butler Dr) 0 T
Asmg:leogl g? Rﬁnse&ss [[] Tullahoma fat Tullshoma Lanes, 800 Anderson St) %’{ i &4‘}‘1{&“}}

Due to federal rules governing events such as this, each player’s registration fee must be paid separately;
one person CAN'T pay for all players. Registration forms may be returned without payment if the
players intend to pay on the day of the event. Otherwise, please send cash or four separate personal (not
business) checks payable to RPAC along with this form.

Contributions are not deductible for income tax purposes. Contributions to RPAC are voluntary and are used for politcal purposes. The amount suggested is merely a guideline

3 and you may ibt or less than the You may refuse ibute without reprisal and the National Association of REALTORS® or any of its state
————— associations or local boards will not favor or disfavor any member because of the amount contributed. 70% of each contribution is used by your state PAC to support state and
— local political candidates. Until your state PAC reaches its RPAC goal 30% s sent to National RPAC to support federal candidates and is charged against your limits under 2

U.S.C. 4413; after the state PAC reaches its RPAC goal it may elect to retain your entire contribution for use in supporting state and local candidates.

RPAC BOWLING—FUN WAY TO INVEST
IN YOUR CAREER!




