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THE HAY STACK 

Corn Growth Chart 

Pre-Emerge Fertilizer 

Start Early Post Spraying 

Micronutrients 

Last chance 

at V7-V10 

top dress 

VT/RI  Fungicide 

N through the pivot 

 
Order grid samples 

Spread fall P&K 

Bring in Planter 

units 

Bring in yield 

data to have 

books made 

Dec. Turkey 

Party 

 Valley Ag Grower Innovation 

Meeting 

See what trials made you $ 

Plan for next year’s trials 

Sit down at Valley Ag to make 

variable rate planting plans 

Pre-Plant fertilizer 

Install soil moisture probes 

Starter 

Check planter insecticide unit 

Check starter equipment 

 

With being recently added to the VAS team in Spink, I am extending the precision agri-

culture branch to the Spink location to make it more convenient for growers working 

with Arlo, Scott, or myself. With this we will now be able to do variable rate fertilizer 

spreading and seeding maps from here.  

 The main focus with variable rate planting is just like fertilizer, to get the right seed and amount of seed in 

the right places. We have different ways that we are able to do this. The first way is by using yield data. In or-

der to do this, we need at least three years of data consisting of two corn years, and one soybean year. The more 

data we have the more accurate we can get the zones for planting. The other main way we can do these pre-

scriptions is by looking at satellite imagery over the field. These images look at the “greenness” of the field or the health of the 

crop, by looking at this we can create different zones for planting. 

 Along with the yield data or imagery data, we will look at the topography of the land, and the different soil types. By looking 

at landscape and soil information we can learn a lot of different things. This helps us differentiate the best producing areas ver-

sus the lower producing areas so we can use the proper hybrid and populations. We would be looking at the well-drained vs 

poorly drained soils, the depth of the soils, and the water holding capacity.  

 If this is something you are looking into but not sure of yet or if you have more questions, come talk to us and maybe we can 

give it a try on a field with multiple soil types to see how it will fit in with your operation.  

New Capabilities in Spink by Hunter Welch 



From Tara’s Desk 

~Tara Pirak 

Valley Ag Supply continues to be a strong presence in southeast South Dakota.   

I was re-elected this past fall as a retail member to the South Dakota Agri-
Business board of directors.  January is the start of my second three year 
term.  There are seven of us retailers on the board and six members from in-
dustry (BASF, FMC, Bayer, etc).  Last week I was elected as its vice presi-
dent.  There are no other independently held retail businesses on that board.  I 
think I bring a perspective that others can’t (and others bring strong agronomy 
skills to the table that I can’t compete with!). 

All of these things happen at the Ag Expo in Sioux Falls, it’s a trade show for ag 
retail.  There isn’t a line in the sand where my professional life begins and my 
home life ends.  So it was another hurdle for me.  I had been to that show with 
Greg for 18 years, this would have been our 19th year attending.  Putting my hand on the door to open 
it into the convention center was difficult.  There are tears.  There are always tears.  But I walked in 
that building and accomplished something that no other woman in SD agriculture did that day.  Greg 
would have been proud of his partner.  I’m not one to be boastful, but I thought 
you should know.   

In addition to the board election, our rock-star applicators 
Alan Richelieu (who has worked with us for 14 years) and Lu-
cas Gustad (who has worked with us for 5 years) once again 
came in first in the Applicator’s Olympics.  Those smart 
guys had to answer 60 questions on everything from sprayer 
maintenance, chemical mixing order, Dicamba gpa rates, 
Case floater fertilizer capacity, etc.  Alan and Lucas have 
won three of the past four years!  They won $1000 each and 
a coat!  Those guys are incredible and I’m beyond proud to 
work with them. 

We met with chemical and fertilizer reps at the trade show. We keep in close 
contact with all of them to ensure we take advantage market dips, keep abreast 

on chemical order take deadlines and continue to do in-house training to be sure our guys/gals are 
ready for another spring with new products and regulations.   

Since we can’t keep the ‘firsts’ from happening we had another last week.  Valley 
Ag Supply celebrated its 19th birthday on January 14th (the day it was regis-
tered by the Secretary of State in 2000).  We celebrated with pizza, cake and 
beer.  I was given two bouquets of flowers!  How kind! 

Our chemical, fertilizer and seed prepay was strong at the end of the year and 
in to January.  Customers said they’d continue supporting us and they have.  For 

that I’m beyond humbled and grateful.  

Thank you for your business.  We intend to work very hard to continue earning it.   



 

Bean Growth Chart 

 The fertilizer market, and mainly nitrogen, has been a little frustrating over the last few months. It might be partly 

because this is the first time that I have had to pay this close attention to it, but in talking to all my reps, I know I’m not 

the only one that feels this way. Most of the fertilizer prices have gone up and it’s tough to tell that to our growers 

when grain prices aren’t going up either.  

 Most of the fertilizer price is driven by the world market but also by conditions here in the Midwest. A lot of anhy-

drous did not get applied this last fall due to wet field conditions. So if conditions aren’t right to apply anhydrous in the 

spring, it could put a higher demand on urea and UAN. But on the flip side, imports could potentially help keep those 

prices in check. Another variable that will determine how much demand will be on nitrogen is how many acres actually 

get planted to corn versus soybeans.   

 When you look at the historical data over the last ten years, fertilizer prices are still average or below average, with 

the last couple years, in general, showing some of the lowest fertilizer prices we’ve seen in a while. So it shouldn’t sur-

prise us that prices would have a better opportunity to go up than down. However, I know it is still tough to swallow no 

matter how you slice it. But this also means that grain prices will eventually go up as well when looking at historical da-

ta. I just hope it starts to trend that way sooner than later.  

 However, even with all these frustrations and unknowns, I believe that we, as Valley Ag Supply, are sitting in a good 

position here in our little corner of the world. We took some good positions on fertilizer contracts and will continue to 

watch the market so as to stay as competitive as we can on price. Also, this last fall we spread 92% of the acres when 

compared to last year. While you might think that this is not good since we are down from last year, this is one of the 

highest numbers that our fertilizer reps have heard. A lot of places throughout the Midwest were only at 50% to 60% 

when compared to last year. Part of this is due to the weather. While we had wet conditions and it was not good here, it 

was even worse in other areas of the country. Another part of it, I would have to say, is credited to our staff. They did a 

great job of making plans ahead of time and staying on top of things to insure that we got to the fields that were need-

ed before the weather turned and made those field conditions even worse. With less fall fertilizer spread throughout the 

Midwest, come spring, it will put a huge strain on the supply chain. But since we spread most of our fall fertilizer, we 

won’t have to bring in as much during the spring season. And with our close proximity to fertilizer hubs, it will make it 

easier for us to bring in loads than other areas. I’m not saying that spring will be a breeze for us, but since we know the 

potential issues, we will, like always, stay on top of things to ensure that we get to your fields in a timely matter.    
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 It’s that time of the year to start thinking 
about planting season. If it has been a 

couple years since you have had your 
planter meters checked, now would be a 
good time to bring them over to our 
Gayville location. We will run them on our 

Meter Max Ultra test stand before we 
clean them up and check for worn out parts. Once we get 
them cleaned up and all the worn out parts replaced, we will 

run them on the test stand again to see 

how they are preforming and make any 
other adjustments we need to. If you have 
any questions about your current meters 

or upgrading to a new meter, you can call 
Tyler at (605) 267-3100 at the Gayville lo-
cation.  

It’s Meter-Time! 


